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Sparks 


State of the nation’s economy: 
Up 

Newspaper Aps—-A 2.8 percent 
gain in linage was chalked up by 
newspapers in January, compared 
with the same 1951 month, accord- 
ing to Media Records. Financial 
had best gain—9.9 percent. General 
advertising showed a loss of 12.7 
percent. 

ELECTRICITY Energy distributed 
in week of Feb. 23 rose to 7,460,- 
763,000 kilowatt hours, or higher 
than 1951 week by 9.2 percent. Bet- 
ter than the week before, too, by 
7.7 percent. 

Times INpExX Cuimps—For the 
week of Feb. 23 the weekly ba- 
rometer of business activity com- 
piled by the New York Times 
moved up to 177.0 from 176.5 a 
week earlier. In corresponding 
seven-day period last year the 
figure was 177.5. 

FurRNITURE Orpers—New orders 
booked by manufacturers soared 82 
percent in January when compared 
with the previous month, states 
Seidman & Seidman, accountants. 
Down 29 percent, however, from 
January, 1951. 

* 











* 
Down 


Reta, Sates—With a turnover of 
$11,255,000,000 in January, depart- 
ment stores showed a loss of 8 per- 
cent from corresponding month last 
year, according to the U. S. Depart- 
ment of Commerce. 

Stock Buyers Are Timp — Al- 
though a million or more shares 
were traded in every full session, 
February volume of transactions 
on the New York Stock Exchange 
was the lightest for that month 
in three years. The 27,195,265 
shares that changed hands last 
month stacks up against 41,233,- 
877 in February, 1951, and 33,406,- 
252 in the same month of 1950. 

* * * 
General 

INpustry Hotps OwnN—The Fed- 
eral Reserve Board index of indus- 
trial production for February lev- 
eled at 219, unchanged from Jan- 
uary. Has varied only one point 
since September, dropping to 218 
from October through December. 

Last January and February, the 
index stood at 221. 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





170,055 * 
Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 55. 
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"52 Economy Run Set for Sun 





Valley— 


These trophies will be awarded to the winners of the 1952 Mobilgas Economy Run, 
which will be run Apr. 14-16 between Los Angeles and Sun Valley, Idaho. A. C. 
Pillsbury (left), regional director of the contest board of the AAA, which supervises 
the run, and C. S. Beesemyer, executive vice-president of General Petroleum Corp., the 
sponsor, admire the 11 trophies and the marble-based perpetual trophy (center) which 
will be awarded to the ‘Sweepstakes Champion.” See story on page 2. 





Auto Output Pace Falters 
First Time in 6 Weeks 


By Bernie Thomas 
Associate Editor 

At = five successive weekly ad- 

vances, car and truck building 
suffered a setback in U. S. plants 
last week, due to parts shortages 
and sitdown strikes staged by work- 
ers who refused to work alongside 
alleged Communists. 

However, increased production 
appears likely this week. The flow 
of parts is expected to be better 





Substitute Metals 
For Radiators 


Held Far Off 


ADIATOR manufacturers are 

encountering so many produc- 
tion problems and servicing draw- 
backs with substitute metals that 
uniform acceptance of a copper- 
saving cooling system is still a long 
way off. 

That was the gist of a Society 
of Automotive Engineers panel dis- 
cussion in Detroit Wednesday, 
which brought forth candid reports 
from the Big Three auto makers, 


International Harvester and Mc- 
Cord Radiator. 
Speakers’ reservations about 


copper and brass substitutes were 
supported by post-discussion floor 
comments from representatives of 
Commercial Solvents, du Pont, 
Fedders-Quigan, Long Mfg. and 
Young Radiator. 

Not the least of the problems 
mentioned was the need for re- 
educating dealers to proper mainte- 
nance of radiators made of less 
durable metals than copper and 
brass. Speakers agreed that no sub- 

(Continued on Page 56, Col. 1) 


for Ford and Nash, while sched- 
ules at two other makers will 
reflect a more optimistic outlook 
for spring market conditions. 

Built in U. S. plants last week, 
according to AuTomMoTIvE News esti- 
mates, were 83,867 cars and 24,422 
trucks for a total of 108,289 ve- 
hicles. The previous week’s output 
was made up of 86,216 cars and 25,- 
080 trucks—a total of 111,296 units, 
the auto industry’s best weekly pro- 
duction effort of 1952. 


Final tabulations show that dur- 
ing February U. S. plants turned 
out 331,556 cars and 100,983 trucks 
for a total of 432,539 vehicles. The 
car outturn was better than had 
been expected when the month be- 
gan. 

* * x 

S OF last week, however, U. S. 

plants still needed more than 
300,000 cars in the 16 regular work 
days remaining in March to realize 
the total of 1,006,000 cars permitted 
by the government in the first 
quarter of this year. 

Chances are that about 28,000 of 
the 300,000 will not be built and 
that some makers will carry a por- 
tion of their first-quarter quotas 
over into the second quarter of this 
year, an option permitted under a 
recent NPA ruling. 

Such a prospect augurs that 
second-quarter car production 
may go as high as 1,100,000 cars. 
Ford alone will probably carry 
more than 20,000 cars over into 
the period from the first quar- 
ter. 

Other makers who apparently 
won't be able to make their first- 
quarter production quotas are Hud- 
son, Crosley, Nash and Packard. In 
contrast, Chrysler, Kaiser-Frazer 





(Continued on Page 55, Col. 1) 





Three Unions Spur Drive for Salesmen 


By Mac Gordon 
Associate Editor 
HREE unions, all affiliated with 
the AFL, last week were step- 
ping up their efforts to organize 
auto salesmen. 

Showroom -unionizing activity 
reached a hot pitch in the Midwest, 
where the Auto Salesmen’s union 
struck five Milwaukee dealerships 
and laid plans for a renewal of its 
drive in Chicago. The Auto Sales- 
men’s group adheres to the power- 
ful Teamsters Brotherhood. 

In New York’s Bronx borough, 





the United Auto Workers-AFL 
won NLRB approval for a bar- 
gaining election among salesmen 
of Boulevard Nash Corp. The 
UAW-AFL and the UAW-CIO 
will compete for the right to 
represent Boulevard Nash shop 
employes. 

On the West Coast, the AFL’s 
International Assn. of Retail Clerks 
acclaimed its trouncing victory over 
the Teamsters union in an NLRB 
vote among Tacoma (Wash.) sales- 
men. The Retail Clerks won an 
85 to 16 endorsement and will enter 





negotiations with the Tacoma Au- 
tomobile Dealers Assn. 
o* ” * 

HE walkouts in Milwaukee 

started at the two dealerships 

of SanChez Motor Co. and spread 

to Walter Laev, Inc.; Gunderson 

Motor Co. and Milwaukee Nash. 

Local 174 of the Auto Salesmen’s 

(See LABOR, Page 55, Col. 3) 
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U.S. Releases Copper 
To Boost Car Output 
During 2nd Quarter 


By William Ullman 
Washington Correspondent 
ASHINGTON.—Some time this 
week NPA is expected to in- 
crease the previously announced 
level of automobile production for 
the second quarter of this year. 

While such an increase had not 
been definitely promised at press 
time for Automotive News, it was 
broadly hinted at a DPA-NPA 
press conference here last Wed- 
nesday. 

Sizeable military turnbacks of 
aluminum and copper have passed 
from the realm of fancy to fact. 
Just how much car makers will get 
is a guess as this dispatch is 
written, but NPA Administrator 
Henry Fowler expressed the opin- 
ion that auto production will be 
raised from 930,000 cars for the 
second quarter. 


Manly Fleischmann, DPA admin- 
istrator, was quoted by Sen. Moody 
at presstime Thursday as saying 
that defense planners had approved 
the second-quarter manufacture of 
1,050,000 cars and 250,000 trucks. 
Makers reportedly will get ma- 
terials for 1,000,000 of the cars, 
drawing on inventories for the rest. 

* * * 


a” THE Feb. 26-27 meetings of 
car and truck manufacturers 
with the government officials, 
Fowler asked the industry men to 
let NPA know by March 3 how 
much additional materials would 
be needed for increased production 
to the extent of 1,000,000 - 1,100,000 
cars and 250,000 - 275,000 trucks. 





were not revealed, the needs of the 
industry as a whole, as summarized 
by Courtney Johnson, director of 
NPA’s Motor Vehicle division, were 
disclosed. 

Here are the figures submitted, 
which represent materials needed 
in addition to current second 
quarter allotments, with inven- 
tory absorptions included: 

For increase from 930,000 to 1,- 
000,000 cars, including “B” com- 
ponents: carbon steel, 22,456 tons; 
alloy steel, 2,123 tons; stainless 
steel, 93,617 tons; copper and copper 

(Continued on Page 52, Col. 4) 





Task Force Sees 


Need to Keep 
Car Output Up 


ASHINGTON.—A _ government 

task force, charged with find- 
ing a solution to Michigan’s job- 
less problem, recommended last 
week that defense planners allow 
auto production to continue at a 
high level until defense manpower 
needs increase. 


Meanwhile, it said, an Auto- 
motive Council of War Produc- 
tion should be reestablished. Such 
a council during World War Il, 
it was pointed out, was able to 
substantially shorten “lead times” 
on defense contracts. 

The basic goal, the task force 
said, is the near-term creation of 
119,000 jobs in the Detroit area. 
The best stopgap in order to pre- 








While individual requirements (Continued on Page 52, Col. 1) 
Used Cars Hesitate 
Cooling-Off Period Is Seen Possible 
After Fast Wholesale Gain 

By Bob Gordon peared in the latest report from 
Associate Editor Tim Anspach’s auction in Albany, 
HOLESALE used-car _prices,| N. Y. Anspach listed the sale price 


which have been rolling along 
at a very merry clip for the past 
several weeks, may be headed for 
a cooling-off period, many dealers 
believe. 

Reports that the government 
may permit more new cars to be 
built in the second quarter, and 
thereafter, are viewed by some 
used-car merchants as a sign that 
the widely anticipated lush mar- 
ket for used cars in the spring 
may not develop. 

There is another side to the 
story, of course. A great many used- 
car operators remain convinced 
that demand for used autos will be 
very strong in another 60 days 
whether new-car production is in- 
creased or not. 

* a * 

HEIR argument usually takes 

the position that the contem- 
plated increase is not great enough 
and that new-car prices are high, 

anyhow, so people will be more 
than ever in the market for used 
cars. 

Regarding prices, however, it’s 
evident that used-car prices are 
climbing in many sections of the 
country. While retail ordinarily 
lags behind wholesale, a rise in 
wholesale values foreshadows a 
tilt in retail price tags. 

Recent wholesale prices have 
been strong enough to bring into 
use a word heretofore unseen in re- 
ports from wholesale auction op- 
erators. 

The word 


is ceiling and it ap- 


of a '52 Ford Custom (8) two-deor 
as “ceiling.” 
” = 
HE same word was used by the 
Lebanon Auto Auction in North 
Plainfield, N. J., to designate the 
(Continued on Page 53, Col. 1) 








Top Cars 

New-car registrations for 34 
states for January: 
1952 Pos. Make 1951 Pos. 
1—47,099 Chevrolet 80,781— 1 
2—28,436 Ford 54,589— 2 
3—28,063 Plymouth 26,220— 4 
4—16,708 Buick - 26,294— 3 
5—15,364 Pontiac 25,368— 5 
6—11,232 Oldsmobile 15,376— 7 
7—11,220 Dodge 15,619— 6 
8—10,094 Studebaker 12,688— 9 
9— 8,699 Mercury 15,174— 8 
10— 6,392 Chrysler 8,021—10 
1l— 6,117 Nash 7,349—11 
12— 4,473 DeSoto 6,541—13 
13— 3,442 Hudson 6,565—12 
14— 3,157 Cadillac 6,170—14 
15— 2,984 Packard 4,899—15 
16— 1,859 Kaiser 3,781—16 
17— 1,601 Henry J 3,214—17 
18— 1,005 Willys 1,418—19 
19— 565 Lincoln 1,813—18 
20— 182 Crosley 388—20 
21— 135 Brit. Ford 168—21 
22— 124 Austin 136—22 
23— 55 Allstate 

Total All Makes 
209,510 323,028 

For further details see page 

44, today’s issue. 
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K-F Applies Capehart Boosts . . . 





Dealer Handling Fees 
Due for Ceilings Soon 


| AVING all but closed the books 

on the first cycle of the “Cape- | 
hart increases” in new-car ceiling | 
prices, OPS is now turning its at- 
tention to the controversial dealer 
issue of preparation and condition- | 
ing charges. 

OPS officials in Washington 
were reported to have advised 
Minnesota dealer representa- 
tives that a new Special Order is 
in process, setting specific dollar- 
and-cents ceilings for preparation 
charges on all makes of cars in 
all states. 

The new regulation will be re- 
leased “around March 15,” it was 
reported. It is expected to resolve 
once and for all OPS’ policy to- 
ward dealer absorption of adver- 


Economy Run 
Slated Apr. 14-16 
To Sun Valley 


LOS ANGELES. — The 1952 Mo- 
bilgas Economy Run for current 
model passenger cars will be over 
a long, rugged course from Los 
Angeles to Sun Valley, Id., Apr. 
14-16, it was announced last week 
by General Petroleum, sponsor of 
the event. 

For the first time the exact 
route of the run will remain a 
mystery until the entries are 
placed in final impound, accord- 
ing to C. S. Beesemyer, executive 
vice-president, thus eliminating 
practice over the course by the 
competing cars. 

The distance will be more than 
1,000 miles, the longest run in the 
history of the event, and will take 
three days’ driving time. The test 
will be under the supervision of the 
contest board of American Auto- 
mobile Assn. 

“This test over nature’s own 
proving ground is of vital impor- 
tance to manufacturers and motor- 
ists all over the world,” Beesemyer 
declared. “Company chemists, engi- 
neers and other scientists spend 
many months analyzing the results, 
and their findings lead to engineer- 
ing and other improvements that 
will benefit motorists for years to 
come.” 


Performance of all cars is com- 
puted on a ton-mile per gallon 
basis, which is determined by 
multiplying the gross vehicle 
weight, in tons, by miles and 
dividing that figure by the num- 
ber of gallons of gasoline con- 
sumed. This system insures every 
car an equal chance regardless 
of size, weight or price. 

Each car in the run will compete 
against others in its own price 
range for top honors in 11 “price” 
classes, including two “special 
lightweight” groups, as well as for 
the sweepstakes trophy. The win- 
ners will be awarded trophies in a 
ceremony at Sun Valley Apr. 17. 
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Dealers Uses Circus Theme— 


Herbert Berman, sales promotion man- 
ager of Avis Ford, Detroit, utilized circus 
props when the firm introduced the new 
models. Warren Avis, president of the 
dealership and head of the Avis Rent-A- 
Car System, said “the success of the 
promotion was reflected in the great num- 


| 1952 models of the 





ber of bonafide orders received." 


tising fund and_ thousand-mile- 


checkup charges 
* * - 

ages effect Feb. 29 was Kai- 

ser-Frazer Special Order 16, 

providing “basic” price boosts on 

Kaiser Deluxe, 


Kaiser Virginian, Henry J Cor- 
sair and Allstate. The K-F Order 
was the sixth issued under the 


Capehart formula for new cars. 

At press time Thursday, OPS 
still had left on its future book 
Special Orders covering new Nash 
Statesman and Ambassador models 
and Willys-Overland station wag- 
ons. Release of these orders will 
dispose of the initial Capehart 
round, since Crosley and Packard 
have not applied for relief under 
the supplementary CPR 1 formula. 

Kaiser-Frazer did not apply for 
ceiling-price hikes on 1952 Henry 
J Vagabond and Kaiser Vir- 

ginian series, since these are 
counterparts of 1951 models, nor 
on Frazer cars. 

“Basic” price ceilings climbed 
$156.72 on the Henry J Corsair and 
the Allstate four-cylinder sedans; 
$148.75 on the Henry J Corsair De- 
luxe and Allstate six-cylinder se- 
dans; $205.33 to $223.68 on the 
Kaiser Deluxe series, and $221.81 to 
$223.68 on Kaiser Manhattans. 

* ca ® 


(y= ALSO disclosed it had grant- 
ed Hudson, K-F and Nash 
“basic” price increases on equip- 
ment items. 

Hudson Special Order 12 was 
amended to show the following new 
accessory prices at “basic” retail: 
Hydra-Matic, $162.84 (up $5.50); 
overdrive, $103.14 (up $3.49); radio, 
$90.37 (up $3.04), and Weather Con- 
trol, $69.91 (up $2.35). 

OPS noted that K-F applied 
Capehart price boosts to certain 
items of equipment, while hold- 
ing the line on other accessories. 
Also, many new K-F accessories 
were priced in Special Order 16. 

In conjunction with approval of 

“basic” price hikes on Rambler 
models, OPS allowed Nash raises 
of 2 to 11 percent in equipment 
ceilings, with the exception of cer- 
tain items, which were held un- 
changed, and directional signals, 
which were reduced slightly. 

The OPS statement pointed out 
that Nash had not taken advantage 
of equipment price increases made 
possible last March and Septem- 
ber, and had decided to reflect 

(See CEILING Page 53, Col. 3) 
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Studebaker Set 
As Pace Car 
For ‘500’? Race 


SOUTH BEND. Studebaker’s 
100th anniversary will be recog- 
nized at the Indianapolis Motor 
Speedway May 30 when a Stude- 
baker V-8 stock Commander con- 
vertible paces the world’s fastest 
race cars in the 36th running of 
the 500-mile classic. 

At the wheel of the car will be 
H. S. Vance, board chairman and 
president of the company. His pas- 
senger will be Wilbur Shaw, presi- 
dent and general manager of the 
famous 2%4-mile oval. 

Selection of Studebaker, only 
auto manufacturer headquartered 
in Indiana and fourth largest in 
the industry, was announced by 
Shaw, himself a three-time winner 
of the race. 

In reviewing Studebaker’s contri- 
butions to the automotive industry, 
Shaw said: “There can be no doubt 
in the minds of any of us regarding 
the truth of the old saying: ‘The 
first 100 years are the hardest.’ 

“The name of Studebaker is 
synonymous with dependable land 
transportation,” Shaw declared. “Of 
the more than 100 makes of cars 
produced in Indiana, only Stude- 
baker remains.” 

This will be Studebaker’s third 
appearance at the Speedway as the 
pace car. In 1929 a Studebaker 
President was chosen by Speedway 
officials because it held 115 official 
stock car records —including the 
record of 30,000 miles in 26,326 con- 
secutive minutes. In 1940, the new 
Studebaker Champion was the pace 
car. 








(ood Roads Movement 


Transportation Leaders Establish Committee 
To Unite Efforts on Highways 


NEW YORK. The National 
Project-Adequate Roads Commit- 
tee has been formed here to launch 
the “first nationwide good roads 
movement in more than a quarter 
of a century” by highway trans- 
portation leaders. 

The organization membership 
includes 40 national organizations 
representing millions of motor 
vehicle users, as well as automo- 
tive and allied industries. Stated 
purpose of the organization is to 
arouse public action to get the 
nation out of the traffic muddle. 

Arthur M. Hill, chairman of the 

executive committee of the Grey- 
hound Corp., and president of the 
National Assn. of Motor Bus Op- 
erators, will serve as temporary 
chairman of PAR until its next 
meeting, to be held in conjunction 
with the Fourth Highway Trans- 
portation Congress meeting in 
Washington, May 6-8. 

In its meeting here, PAR elect- 
ed a temporary operating commit- 
tee consisting of Paul B. Reinhold, 
president of the American Road 
Builders Assn.; L. S. Wescoat, pres- 
ident of Pure Oil Co. and Albert 
Bradley, executive vice-president of 
General Motors Corp. and chair- 
man of the National Highways 
Users Conference. Arthur C. But- 
ler, director of the National High- 
way Users Conference, was elected 
permanent secretary of the organ- 
ization. 

Bradley said that the group’s 


first concern will be to urge de- 
fense officials to a new view- 
point of the highway’s place in 
the nation’s defense. 

The second major concern will 
be to stimulate continuing activity 
in highway improvement so as to 
“put the nation’s highways on a 
PAR with the nation’s needs.” 

In scope, the movement was com- 
pared with the “Out of the Mud” 
campaign carried on in the 1920's. 
It was pointed out that the organi- 
zation made a unity of effort pos- 
sible, without placing restrictions 
on the individual policies or action 
of participating groups. 


Caddie Corners 


Like Pebbles on Beach, 
Resort Complains 


FORT LAUDERDALE, Fla.— 
There are so many Cadillacs here 
that color-blind owners are report- 
ed going nuts. 

One such owner parked his car 
on the beach. When he returned, he 
couldn’t tell which was his own 
car. He waited, according to the 
report, until all the other Cadillacs 
were gone and then took the re- 
maining one. 

In one afternoon, witnesses said, 
there were 864 Cadillacs parked on 
the beach, and one city official de- 
clared that they should take them 





back where they came from. 


SAE mugs nos 2 
PDP > 9 - 





— tae ae “ji ar 


to Uncork Golden Anniversary Models 





ad 






esn56 p28 


“8*°@, 


: cae = 
#92 o CRCLN EN Te gee eeeee at 
lene Pe Te og-. ., Gererre a aed 
«*@* 


FO Tl Elie 


ere 






eererv cet 
~~ @ 2 eeet C& eee? 


Rambler Driveaway for Dealers— 

Shown is an airview of a Nash Rambler driveaway staged by Nash recently for several hundred dealers who toured the 
company’s Kenosha (Wis.) plant. Nash dealers from throughout the U. S. participated in the driveaway program at a drivein 
theater after attending a preview of 1952 Ambassador and Statesman Golden Anniversary models in Chicago. 





This Is a Rambler, Too— 


Nash's 50th anniversary was highlighted by a historical pageant presented to 
dealers during the 1952 dealer announcement meetings in Chicago. Shown in the 
scene above is a 1912 Rambler model. Following the pageant, the dealers and their 
guests previewed the 1952 Ambassador and Statesman Golden Anniversary models 
to be shown by dealers March 14. 





Executives Greet Dealers— 


Nash dealers from all parts of the U. S. attended a banquet hosted by Nash 
executives following a preview of the 1952 Nash Golden Anniversary models. Shown 
greeting the dealers are (standing, left to right) George Romney, vice-president; Pinin 
Farina, custom body designer and Nash consultant; G. W. Mason, president and chair- 
man, and H. C. Doss, sales vice-president. 





Following a day-long meeting which was highlighted by a preview of 1952 models 
in Chicago, hundreds of dealers toured the plant at Kenosha, Wis. The dealers shown 
above watched the assembly of a Nash Rambler Country Club sedan. 









ee ax 
At 1952 Service Meeting— 


Here are the Nash zone service personnel, who recently attended a week-long train 
ing session on the mechanical features and service methods on the 1952 Golden 
Airflyte models. The meeting was held at the company's technical service school in 
Milwaukee. Under the direction of W. A. Cook, national service manager, the service 
representatives will instruct dealers’ mechanics throughout the country in the new 





model service techniques. 
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} 
eer you won't believe it, but 

- it’s true. Dealers are heralding 
the relinquishment of Regulation 
W on prewar used cars in news- 
paper advertisements by shouting, 
“No Downpayment.” And it was 
done in many towns by both old 
and new dealers, independent and 
franchised. 


Of course, it is a snide and a 
fraud. No dealer can sell prewar 
used cars with no downpayment 
unless he expects 100 percent repos- 
session. They run such advertise- 
ments, of course, to trick people 
into coming to their lots. 

Such prospects come to the lot 
with a fifty-dollar junker, and 
the allowance is blown up to a 
price that will cover the down- 
payment of a later model used 
car. The price difference, how- 
ever, is always more than the 
used car sold is worth. If the 
customer does not have a used 
car, then the dealer will take 
him to a small loan company to 
borrow the downpayment by 
mortgaging his furniture and in- 
come. 


The outstanding balances are fre- 
quently much more than the actual 
value of the purchased car. People 
who buy low-priced used cars are 
people who need the most protec- 
tion, and they are being taken for 
a ride. 

a s 
Flaunting Law 


‘oases no-downpayment adver- 
tisements make no qualifica- 
tions. They don’t say the regulation 
applies only to prewar cars. There- 
fore, they infer that all used cars 
are sold with no downpayment. Of 
course, this is not true. The dealer 
who employs such advertising is 
running counter to Regulation W, 
a federal law, and lays himself 


open to prosecution. Such practices | 


by a few dealers muddy up the 
waters for all dealers. 


Of course, this happens only in 
the larger towns where there are 
enough customers so a dealer can 
get by by taking every customer 


OPS Collects 
$15,000 from 


Conn. Dealers 


HARTFORD, Conn.—Seven Con- 
necticut auto dealers have settled 
with OPS for alleged OPS viola- 
tions and have paid a total of $15,- 
000 in fines and overcharges. 

Judge Samuel S. Googel, district 
enforcement officer for the Connec- 
ticus OPS, revealed the violations 
and assessments in telling how car 
dealers throughout the state are 
being investigated for reported fail- 
ures to comply with price regula- 
tions. 

The OPS official said that his 
investigators have been checking 
reputed ceiling violations by auto 
dealers in Connecticut during the 
past six months. 
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Sealers tell me 


By John O. Munn 





as a sucker and hoping never to 
see the customer again. 

In many of the large towns, 
too, the trade is plagued with 
dealers who offer a single car at 
less than the market as a loss 
leader to attract lot traffic. A 
customer usually finds such a car 
already sold. In many towns Bet- 
ter Business Bureaus are making 
it difficult for such a dealer to 
fool the public. 

For instance, in Cleveland the 
Better Business Bureau has a re- 
volving fund of $1,000 used to buy 
every such car offered on the mar- 
ket. They get there first, the same 
morning or evening it is adver- 
tised, and purchase the car. This, 





FREYS 


Of Bloomington 

Established 1904 
AUTOMOBILES FOR PARTICULAR PEOPLE 
When we recondition a used car we have in 
mind a customer who wants more than the 
usual "Used Car" in quality, performance, 
and appearance. Here you get at a low 
price, a used car that compares in all es- 
sentials with a new one. Come in soon. 

LIST OF CARS 


C. W. FREY & SONS, INC. 
Corner Madison & Washington Sts. 
loomington, Ill. 

Phone 4394 








SPOTLIGHT 
IS ON USED 
CARS NOW! 


| Used Cars do not carry the 10% Excise Tax 


imposed on new cars, nor do they yet reflect 
the incresaed prices of the latest models. 

So now, more than ever, Used Cars are filling 
the important needs of this community. 
Therefore, we recognize our deeper obligation 
to sell complete and lasting satisfaction. 
We can fully meet this obligation with our 


line of — 
SELECT 
USED CARS 
Nearly All Makes and Models 
MARSHALL AUTO CO. 
Established 1911 
Lot, 1415 S. Saginaw St. 
Flint, Mich. 








they tell me, has stopped the pro- 
motion of these insincere loss-lead- 
er dealers in Cleveland. The re- 
volving fund has not been touched 
because the bureau has been able 
to liquidate the car in each instance 
for more than they paid for it. 
* * cd 

Avoid Gypping 
C SEEMS so foolish for any deal- 

er, new or old, independent or 
franchised, to use such methods. 
They are not profitable in the long 
run and they are so unnecessary. 
Selling used cars, of course, is a 
day-to-day business. Building a suc- 
cessful used-car operation is a con- 
tinuous business. Very few people 
buy used cars on the impulse, any- 
way. People make up their minds 
a long time in advance as to 
whether they need a car or can 
afford one. They look at dealers’ 
advertisements day after day in 
making up their minds. 

When they decide to come in the 
market, they usually go first to the 
dealer who has taken the trouble 
to build some public confidence in 
his operation. Particularly with 
such merchandise as used cars, 
where there is no standard of value 
established, the reputation of the 
dealer is important. 

People who buy used cars don’t 
like to be debunked or declassed 
by buying from a gyp. That is the 
reason why good dealers, before 
they sell cars, attempt to do two 
things—establish the quality of 
the merchandise offered and pro- 
mote the safety in buying from a 
given dealer. 

I would like to give you complete 
examples of constructive used-car 
advertising. Each occupied a single 
column newspaper space, _ five 
inches deep. Both ads were sur- 
rounded by white space so that they 
would stand out on a newspaper 
page. Both are the products of out- 
standing dealers who have success- 
fully operated a great many years. 
I give them to you herewith in 
their entirety and I am sure that 
the dealers concerned are perfectly 
willing for any dealer to make use 
of the ideas. 








publicity and advertising. 


INDIANAPOLIS. —Nearly 15 per- 
cent of approximately 1,000 mem- 
bers of the Automobile Dealers 
Assn. of Indiana have been new- 
ear dealers for a quarter of a cen- 
tury or more, and will be so hon- 
ored for the first time at the an- 
nual convention of the association 
in Indianapolis, March 20-21, it was 
announced last week. 

Sixty-eight dealers have been in 
business more than 30 years and 
six go back 40 years or more. 

The association also will honor 
64 dealers who currently are in 


Texans Ask Aid 
In CPR 83 Fight; 
Deadline Apr. 15 


AUSTIN, Tex.—An Apr. 15 dead- 
line confronts dealer associations 
desirous of adding ammunition to 
the Texas campaign for pre-Korean 
markups, the Texas Automotive 
Dealers Assn. and NADA reported 
last week. 

Formal protests against provi- 
sions of CPR 83, the new-car deal- 
er pricing regulation, must be filed 
with OPS within six months after 
the effective date of the regulation, 
which was last Oct. 15. 


Copies of the two Texas protests 
of CPR 83 were mailed to all state 





jassociations by James C, Moore, 


NADA counsel, in keeping with 
resolutions passed at the NADA 
convention in New York. 


CPR 83 has “robbed dealers in 
more than one part of the country 
of their pre-Korean customary 
margins and therefore should be 
amended,” it was charged by TADA 
Vice-President W. A. Williamson. 

The Texas petitions to OPS pro- 
pose CPR 83 amendments permit- 
ting restoration of pre-Korean 
preparation and conditioning 
charges and pre-Korean percentage 
markups. 

CPR 83 freezes preparation and 
conditioning charges at 5 percent 
of “basic” retail prices. It also for- 
bids dealers from adding advertis- 
ing charges to retail prices, and 
leaves unrestored a dealer markup 
amount denied by OPS on an indus- 
trywide price increase a year ago. 

The Texas dealers charge that 
these provisions are in violation of 
the Herlong amendment in the De- 
fense Production Act. 


Sets Dates for 
Regional Parleys 


NASHVILLE, Tenn. — Dates for 
the regional meetings of the Ten- 
nessee Automotive Assn. were an- 
nounced last week in a bulletin to 
members. 

Question and answer programs 
are planned for the events, the 
TAA said, on such subjects as ceil- 
ing price regulations, wage and 
salary stabilization regulations, 
Regulation W credit restrictions, 
title law problems and other mat- 
ters pertaining to dealers. 

The meetings were listed as fol- 
lows: 

Apr. 15—Johnson City country 
club. Apr. 16—Andrew Jackson ho- 
tel, Knoxville. Apr. 17—Patten ho- 
tel, Chattanooga. Apr. 22—-Peabody 
hotel, Memphis. Apr. 23—New Sou- 
thern hotel, Jackson. Apr. 24—Noel 





hotel, Nashville. 


Big Crowd Brings Smiles to Denver Show Leaders— 


The first auto show in Denver since 1941 brought a record first night attendance. 
Happy over the results are (left to right): John W. Hyer jr., show chairman; Sidney J. 
Page, producer of the musical revue at the show, and C. S. Hover, chairman of 


Indiana Parley to Honor 
Older Dealers March 20 


the new-car business and who 
have been affiliated with the 
business 25 years or more in 
fields such as financing and man- 
ufacturing. Twenty-nine of these 
have records of 30 years or more 
and two of them go back 40 
years. 

Haywood M. Davis, Fort Wayne, 
president of the association, will 
present scrolls to each of the men 
at the opening banquet of the con- 
vention in the Claypool hotel March 
20. Awards will be made at each 
convention hereafter to afford spe- 
cial recognition to dealers who 
have qualified. 

“Even those of us who have been 
in business a long time are amazed 
at the results of a survey which 
we conducted to determine the 
number of old-timers,” Davis com- 
mented. “Certainly no other busi- 
ness is more dependent on repeat 
customers, and a business that does 
not treat its customers fairly does 
not get repeaters. 

“The war’s tremendous interfer- 
ence with normal automobile deal- 
er operations greatly reduced the 
over-all average. Otherwise, the 
showing, fine as it is, would be even 
better.” 

The second day of the convention 
will include general sessions which 
will be addressed by specialists in 
government regulations, luncheon 
and a closing banquet at which 
outstanding figures in the automo- 
tive industry will be _ principal 
speakers. 

Davis termed the convention “the 
most important we have held since 
automobile production was_ re- 
sumed following World War II.” 





Ohio Supreme Court Hears 
Insurance Appeal Plea 


COLUMBUS, O. — Arguments 
were expounded last week in the 
Ohio supreme court on a motion by 
Motors Insurance Corp. to have the 
court hear its appeal from decisions 
of lower courts in the case insti- 
tuted by it against the state super- 
intendent of insurance. 

The superintendent had refused 
to reissue licenses to auto dealers 
to write insurance. All the lower 
courts decided in favor of the in- 
surance department. 








Denver Show 


Draws 32,000 
First 3 Days 


Inclement Weather 
Fails to Dampen 
Crowd Interest 


DENVER. —- Capacity crowds at- 
tended the 1952 Denver auto show 
at the new coliseum last week—the 
first auto show here since 1941. 

Combined attendance for Mon- 
day and Tuesday night, the first 
two nights of the show, was 

20,000 persons. According to a 
late report, 12,000 were on hand 

for Wednesday night. 

Inclement weather failed to keep 
Denverites away, and the crowds 
swarmed around the 82 new cars, 
both domestic and foreign, as well 
as trucks, commercial cars, acces- 
sory displays, motor boats, sail 
boats, antique cars, racers and a 
“businessman’s airplane.” 

Nate B. Burt, president of the 
Denver Automobile Dealers Assn., 
said that dealers were enthusiastic 
over the turnout. Denver’s Mayor 
Quigg Newton officially opened the 
show Monday night, assisted by a 
color guard representing the com- 
bined armed forces. 

More than 50 exhibitors main- 
tained display booths at the show 
in addition to the new cars dis- 
played. 

Denver dealers who were respon- 
sible for staging the show included 
Nate B. Burt; John W. Hyer ,jr., 
show chairman; Harry B. Leeman, 
vice-chairman; Lou Luby and Al 
O’Meara jr., advance ticket sales; 
Chuck Hover, Roy Mason and 
Harold Cohan, advertising and 
publicity; Bernard Mahoney, L. C. 
Thomas and Robert Wimbush, bud- 
get committee; and Henry J. 
Davidson, Merrill Berger, Frank 
Gumaer and Arthur Broadhead, 
decorations committee. 

Others included Sam N. Marcus, 
Jack Beatty and Charles Lower jr., 
entertainment committee; Arthur 
Kumpf and Edward C. Viner jr., 
floor plan and exhibits committee; 
and R. G. Stovall, George Irvin jr., 
and R. G. Stovall jr., truck show 
committee. 


All D.C. Dealers 
File OPS Reports 


WASHINGTON.— District of Co- 
lumbia auto dealers have complied 
100 percent with the OPS reporting 
requirement under CPR 83, and 
were commended by District OPS 
Director Vincent Holmes last week 
for their cooperation. 

Holmes wrote WATA Manager 
Dick Murphy that “District of Co- 
lumbia auto dealers have complied 
100 percent with the OPS reporting 
requirement, and I feel that they 
should be commended for their co- 
operation with the district office. 
The District of Columbia office is 
the first in region IV to have a 
100 percent compliance, and to my 
knowledge the first in the U. S.” 

CPR 83 requires dealer reports 
of preparation - and - conditioning 
charges on Public Form 98. 
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Those dealers, who’ve been expecting a shortage of new cars this 
summer, had better take another look. We don’t mean that cars will 
be literally running out of your ears immediately, but the word from 
Washington is that there should be enough ma- 
terials for perhaps 4% million new autos this year. 
What with credit restrictions, high prices and taxes, 
this will mean a real selling job for all—including 
.. This prospect should not, however, 
deter dealers from trimming waste out of their 


Auto makers may have agreed to avoid empha- 
sizing @ car’s speed in their ad copy, but some of 
them are skating on pretty thin ice with their 
added power, 
further speed restrictions in a lot of states .. . 
Pinin Farina, European designer and styling con- 
sultant on the 1952 Nash models, made a big hit 
with dealers at the Chicago preview... 

Philadelphia association is pushing adoption of a classified adver- 
tising code; fears rash of legal procedures by district attorney against 
. . Thanks to President J. E. O’Neill for a first day 
issue of the special AAA 50th anniversary stamp... George Saunders 
is a new field representative for Texas association... 
association has elected Ed Mazzoni to represent Willys dealers, Clar- 


etc. Might be inviting 


Milwaukee 


-~Pete Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: Fair and equitable contracts between manufacturers 
and dealers in ee vehicles, parts and accessories. 72. A fair profit to 

® ™ the dealers on every used vehicle accepted in partial payment for a new 
id a car or truck. § 3. Every dollar of gasoline tax collected A state or federal 
. governments applied to the building and maintenance of highways. 4. The 
E fe elimination of government and bureaucratic controls over this industry. 
R . A return to the precepts of independence and the rewards of applied 
R energy and ability, which made America and gave more of her citizens 


more of the better things of life than anywhere else in the world. 


Priced Out of Market 
Or Controlled Out? 


We HAVE seen and heard recently a lot of nonsense 
about the auto makers pricing themselves out of the 
market. 


Most of this criticism could be classified as ‘“top-of-the- 
mind” stuff, or opinion without too much thought behind 
it. Typical of this is a recent editorial in Tide magazine 
which referred to the “feeling” that the auto emphasis has 
not been to produce the best at the lowest possible cost. 


That’s what most of the criticism gets down to—a feel- 
ing that something is wrong. 


But if you examine car prices in a realistic light, it is 
obvious that cars are not overpriced. Cars are a better buy 
today in terms of almost any commodity, including hours of 
labor, than they were in prewar 1940. 


If the uneasy feeling still persists about car prices, you 
might look still further. You will find, we believe, that the 
danger is not that the makers will price cars out of the mar- 
ket _ that the governmment will control cars out of the 
market 





Controls have increased the price of cars by cutting 
back production, but the greatest blow of all to the auto 
market has been the credit restrictions of Regulation W. 


People want cars and can afford to pay for them—but 
many cannot afford the payments ordered by Regulation W. 
This discriminatory measure in effect tells those with lower 
incomes that they must buy a used car or go without private 
transportation. 

Another control is taxes. The excise tax alone is 10 percent 
of the wholesale price of the car. Taxes traced all down the 
line are estimated to amount to more than 25 percent of the 
price of the car. 


In 1940 the average price of a car was $778; in De- 
cember, 1951, it was $1,835. In 1940 average weekly 
earnings were $25.20 compared with $65.21 in 1951. It 
took 1,177 hours of work to buy a car in 1940 and 1,137 
in 1951. So the manufacturing worker is better off on 
car prices. 

Take the farmer. In 1940 it took 1,141 bushels of wheat 
to buy a car; in 1951 it took only 827 bushels. In terms of 
corn, it took 1,259 bushels in 1940 and only 1,086 in 1951. 
Steers (1,000 pounds)—in 1940 it took 10.3; in 1951 it took 
only 6.7. In 1951 it took fewer hogs, fewer eggs, less milk 
to buy a new car. 


Pound for pound, we think the auto makers are giving the 
public much more for their money than they did in 1940. 





Labor Leader Leon Jouhaux, 
winner of the Nobel Peace Prize. 
* + * 


File for November 


“Popular demand will force 
Eisenhower's nomination, 
whether or not he returns from 
Europe before the convention. 
He will carry every state in the 
Union, except Mississippi and 
South Carolina.” — U. S. Senator 
Lodge (manager of the Eisen- 
hower for President campaign). 

* +. * 


Neat Idea 


Alfred C. Khoury, owner of a 
pins, needles and ribbon shop in 
Beirut, Lebanon, when asked 
how he could afford the new 
Cadillac which drives him to 
work each morning and the new 
Buick which picks him up in the 
evening: 

“This is nothing unusual. All 
of my friends have a Chrysler 
and a DeSoto, or a Mercury 
and a Buick. It is nice to have 
big cars, and it is a good in- 

vestment.” 

(His chauffeurs use the cars 
as taxi cabs during the day, and 
he says “the cars pay for them- 


selves.”’) 
* * 


And Dealers Know It 


“Regulation is coming to the 
point where its effect is not to 
direct and protect, but to stifle. 
And if regulation is increas- 
ingly imposed on the Ameri- 
can economy, the time will 
finally come when the only 
alternative to failure and col- 
lapse is complete government 
control.”—Collier’s. 

. s . 


Goodwill 


“The most precious thing any- 


one ... Man or store... any- 
body or anything .. . can have 
is the goodwill of others ,. . It 


is something as fragile as an 
orchid ... and as beautiful... 
As precious as a gold nugget 
... and as hard to find... As 
powerful as a great turbine... 
and as hard to build ... As 
wonderful as youth ... and as 
hard to keep.”—From the 
Memphis Commercial Appeal, as 
quoted by T. J. O’Neil, Ford di- 
vision new and used-car sales 
manager. 
* a 
“Asia is a place that Rus- 
sians remember and that 
Americans forget.”—JoHN 
Foster Duties, Republican ad- 
viser to the State Department. 
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“STATE INSPECTION 
OF AVTOMOBILES # 
ISOK, IF THEY 

START BY FIRST 
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— HEAD” 
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used, if you so request. 





‘Lady of the Day..... - 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 








‘Spirit,’ 81 

The Scranton Tribune in its Car- 
bondale news section carried an 
item about Hornbeck Chevrolet, 
Inc., of Carbondale and Forest 
City, Pa., exhibiting a Soap Box 
Derby racer, one of their many 
community interests. In four cen- 
tennial parades they featured 
Chevrolet by providing a convert- 
ible car and driver for a lady of 81 
years, designated as the “Spirit of 
Carbondale,” so the banners pro- 
claimed. 

I was the lady thusly honored by 
the Carbondale centennial commit- 
tee, having lived in this city for the 
above period, in the same house, 
teaching for 52 years and from 
March 15, 1951 to September of the 
same year having written a history 
of Carbondale and the Blackstone, 
which appeared in daily instal- 
ments in the Carbondale Daily 
News. 

This background is written to 
explain why I request four copies 
of the Jan. 4 issue of AUTOMOTIVE 
News, in which you gave headlines 
to citizens of merit. I am compiling 
four notebooks for future use, and 
plan to us this information. 

If there is any charge, I'll be 
willing to pay for the copies. I will 





10 Years Ago... 





produced in 1941... 








The Big Story 


Leon Henderson, price administrator, bluntly warned the public 
that they may be running on the last set of tires they can get for 
three years. He said that it might be necessary to commandeer tires 
from “family” cars to keep essential vehicles on the road... 
preference ratings were given to makers of truck replacement parts, 
when WPB okayed a measure to produce 150 percent of such parts 
. GM announced that dealers holding their fran- 
chises during the war will get priority on shipment of new cars over 
new dealers for two years after peace comes. 


Higher 


—From the files of Automotive News. 











be most grateful for them and your 
kindness. As an editor, you prob- 
ably have found that one cannot 
pay for kindness, and I instilled 
that into the minds of my students. 
Who knows, someday I may be 
able to do something for you. Just 
ask and find out. The 81 years of 
age doesn’t mean a thing; I’m as 
busy as a switch engine and that’s 
going some.— Atice Voyie Rasu- 
LEIGH, Carbondale, Pa. 
Eprror’s Note: To the sprightly 

81-year-old “Spirit of Carbondale” 
goes our salute—and four free 


copies of Automotive News. 
os 7 > 


Allstate Sales 


I am very much interested in na- 
tional new-car passenger registra- 
tions; as for example, those shown 
on page 64 of your Feb. 18 issue. 

Sometime during February, I 
read an item in Automotive News 
that gave the number of Allstate 
registrations in Texas for Decem- 
ber; yet, this individual registration 
does not show under the heading of 
Kaiser-Frazer totals for December. 

I think all auto dealers would be 
interested in the number of All- 
states registered monthly, in those 
states where Sears-Roebuck is han- 
dling the car sales. I am wonder- 
ing, if you are showing the 
Allstate registration in the miscel- 
laneous column? Can you segregate 
and show them as an individual 
registration? — Irvin Kaiser, Kaiser 
Brothers (Oldsmobile), Los An- 
geles. 

Eprror’s Note: A breakdown o/ 
Allstate sales appears regulari\ 
in Automotive News, both in “To 
Cars” on the front page and ii 
the registrations statistics, whic 
show sales in each state. 

We did not show an Allstat 
breakdown for December, becaus: 
R. L. Polk & Co. had not pro 
vided that service since it wa 
the first month the Allstate wen 
on sale. 
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Forty-five years ago the first Hillman was a comforta- 
ble and sporting five seater open car, the first of this 
series being built for the famous Tourist Trophy races 
on the Isle of Man. 














Since 1907 Hillman has been 
making profits for its dealers 


But never before has the market been so right, so nipe, for 
the Hillman Minx. Out-size comfort and in-size economy: 
that’s the story in a nutshell. Easy sell means easy profits. 


There may be a franchise open in your city. Write, phone or 
wire Rootes Motors, U. S. or Canada. Profits won’t wait. 


ROOTES MOTORS, INC. ROOTES MOTORS ....:. LTD. 


27-11 Bridge Plaza North, Long Island City 1, N. Y. 2019 Eglinton Avenue East, Scarboro Junction, P. O. 
403 North Foothill Road, Beverly Hills, Calif. 1736 East Hastings Street, Vancouver, B. C. 





The New Deluxe 


HILLMAN 772ino 


Convertible—Mark V 
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Postwar Styling Advances Bring New Problems. . . 








Spark Plugs, Steering Test SAE 


—— old axiom that every re-|ers and customers are responsible 
action has its counter-reaction | for heavy pressure on factories as 
still applies in the automotive in- " a result of repeat- 
dustry, members of the Society of | ed spark - plug 


service life of most parts of an 
automobile, both dealers and own- 
ers feel that similar progress 
should be evident with respect to 
spark-plug life.” 





Bill to Ban ‘Loading’ 


Set Back in Mass. 


BOSTON.—The Massachusetts 


house has killed a bill to pro- 


hibit persons selling automobiles 
from installing extra equipment 
unless requested by the buyer. 





Automotive Engineers were sharply “fouling.” 
reminded last week in Detroit. 

In the case of new-car engineer- 
ing, separate discussions at the 
three-day conference underscored 
adverse “reactions” to postwar styl- 
ing and mechanical advancements. 
The problems cited were: 

1. Spark-plug fouling, a result of 
increased engine power and com- 
pression ratios as well as higher 
gasoline octanes. 

2. Steering and parking, aggra- 
vated in present-day cars by in- 
creased front-end loads through 
larger engines and by the new 
extra-low-pressure tires. 

3. The future of convertibles, in 
view of the popularity rise of hard- 
tops. 

Dealer service and sales depart- 
ments have a great interest in the 
solution of these problems, speakers 
pointed out. Papers on the spark- 
plug and tire-design subjects em- 
phasized the dealer role in servic- 
ing of “fouled” engines and mis- 
aligned front ends. 

* * * 
pve meetings disclosed inten- 
sification of research on car 
air-conditioning and use of light- 
weight metals, such as aluminum 
and magnesium. 
A panel discus- 
sion on radiator 
material substitu- 
tions brought to- 
gether representa- 
tives of Chrysler, 
Ford, General 
Motors, Interna- 
tional Harvester 
and McCord (see 
story on page 

one). 

damnes ©. SeGee Guest speaker 
at Thursday night’s dinner conclud- 
ing the conference was Gen. George 
C. Kenney (retired), whose subject 
was “What’s with the World?” 
James C. Zeder, Chrysler vice-presi- 
dent, spoke Wednesday night on 





“Quite natural- 
ly,” Metzel said, 
“most owners are 
greatly disturbed 
by this annoying, 
expensive service 
problem and they 
have not hesitat- 
ed to let dealers 
and manufactur- 

H. N. Metzel ers know their 
opinions. From the great improve- 
ments which have been made in the 





line 





Lead fouling on the spark plugs 
is most prevalent in metropolitan 
areas of lower-speed driving, ac- 
cording to Metzel, Engine miss- 
ing is more evident as lead salts 
deposit on the insulator tip of the 
spark plug, he explained. 


Metzel said that because spark- 
plug reconditioning has often been 
faulty and has also reduced gaso- 
consumption, dealers have 
made a general practice of replac- 


(Continued on Page 49, Col. 1) 











Indiana Dealers Plan Parley— 


Frederick M. Sutter (left), Columbus Dodge dealer, a director of the Automobile 
Dealers Assn. of Indiana, Inc., and also a director of the NADA, discusses plans for 
the state group's annual convention in Indianapolis March 20-21 in the Claypool hotel 
with Arthur M. Vivian (center), Richmond Buick dealer and vice-president of the state 
association, and Haywood M. Davis, Fort Wayne Pontiac dealer and association presi- 


dent. 


1951 Auto Scrappage 
Sets Alltime Peak 


ETROIT.—Passenger car and 
truck scrappage in 1951 reach- 
ed alltime record levels, more than 
double the 27-year average scrap- 


cars and trucks which fail to be 
re-registered over the previous 
year—virtually represents the re- 
placement market, 


| 


‘Grand Rapids Kills 


Plan to Sift Books 
Of Auto Bidders 


GRAND RAPIDS, Mich. This 
city has shelved a proposal that its 
agents be authorized to examine 
the books of dealers who are 
awarded bids to provide the city 
with new automobiles and buy its 
used ones. 

The plan was withdrawn at the 
request of Harold Rockwell, presi- 
dent of the Grand Rapids Automo- 
bile Dealers Assn. 

Administrative officials had made 
the request in an announcement 
that the city was changing its 
policy of reselling its automobiles. 
They said that under the new 
system used cars with 10,000 miles 


will be resold to competitive bid- | 


ders at an open auction. 

Dropped also was a plan which 
would require successful bidders to 
state the markup over the cost on 
autos and allow the city “to check 
the accuracy of their invoices” in 
such sales. 

Revamping the city’s original 
plan was agreed upon at a meeting 
attended by the mayor, commis- 
sioners and members of the dealer 
association. 


Illinois Dealers 
Book Sen. Dirksen 
For April Parley 


SPRINGFIELD, Ill.—Sen. Ever- 
ett M. Dirksen and Charles J. Far- 
rington, NADA’s legislative coun- 
sel, will be the keystone speakers 
at the 32nd annual meeting of the 
Illinois Automotive Trade Assn. 





“New Horizons in Engine Develop-| page rate, R. L. Polk & Co. report- 
ment.” sual a ed last week. 
EDER revealed that an experi- Total scrappage last year was 
mental higher-compression ver- 4,361,441 vehicles, including 3,711- 
sion of its standard Fire Power| 80 Passenger cars and 649,621 
V-8 engine produces 353 horsepow- trucks, Polk said. This compares 
er with high-octane gasoline while bow ple Fie taal average of 1,989,- 
another model yields 309 horse- - pennant nes 
power with ordinary premium fuel. bg 0 -~e- by way of ne 
. . the nation’s car an 
The Chrysler vice - president |P@8¢, Into the car 
credited the new Chrysler hemis- omg _ = — point to 
pherical combustion chamber with the fac at the automotive in- 


When Polk started compiling car 
registration information in 1924 
there were 17,476,254 cars and 
trucks on the road. From 1925 
through 1951 a total of 85,571,357 
new vehicles was registered. 

* ok * 


AS OF Dec. 31, 1951, there were 
+4 “surviving” a total of 49,320,617 
vehicles. During the 27-year period 
the automotive industry scrapped 
53,726,998 vehicles. 

Of the total cars on the road, 
as shown by Polk’s registrations 


Apr. 7-8 at the Elks club. 


Farrington will discuss “Nation- 


al Legislation as It Affects Your 
Business.” 


Speaking on wage stabilization 


and dealer-employe relations will 
be Robert D. Morgan. Mark H. 
Cochran will talk on taxes and will 
present the “Stokes Service” award 
to a dealer with the best attend- 
ance record. 


The annual meeting and election 


. “ : _ | dustry will barely replace this year 
the promulgation of “power out the cars going off the road under 
the approximately 4,000,000 new ve- 
hicles allowed under government 


puts greater than any other 
known passenger car designs.” 


as of the end of 1951, there were 
40,767,855 cars and 8,552,758 trucks 
in operation. 


of officers and directors will be 
held on Apr. 8 following the noon 
luncheon. 


or Po cg te ad restrictions on manufacture this 
Chrysler Fire Power cars and 160 | ¥©8T- 

: - Since 1946 a total of 8,590,681 
horsepower on DeSoto Fire Dome | 7. and 2,007,724 trucks has been 


ome. ‘ scrapped, Polk reported, with the 
We are assured,” stated Zeder,| ajitime high reached in 1951. 
“that when higher compression be- aS 


comes desirable or fuel quality . po 
makes it possible, this cylinder ¥ aon 6,064,753 pay oe 
head will respond to the increased a Saw See See ce 
demands on it better than any|"¢W trucks) registered during the 
other combustion chamber with — Pegg ooo the — kd 
“ ; vehicles in use has increased by 
WHER We ete RoquaMes. only 1,703,000 units (1,349,000 cars 
Whether it is reasonable to eX-| and 354,000 trucks). 
pect such fuel in the foreseeable Should the high rate of scrap- 
future remains to be seen. It would page continue, Polk said, the im- 
be, ven ean f ernie aoc among | pact wil be fl seriou, thi yar 
, 1 as material shortages keep pro- 
for higher compression before the| quction and registrations at a level 





fuel is available.” barely equal to, and possibly un- 
ee der, the number of vehicles scrap- 

T N. METZEL, Oldsmobile chief | ped last year. 
© engineer, conceded that deal- “Scrappage”—the number of 








Syracuse Auto Show Finds a Queen— 

This night photo at the Syracuse Auto Show, held Feb. 19-23, shows the judges 
crowning the queen of the show. More than 36,000 persons attended the five-day 
exhibit in spite of three snowstorms during the period. Attendance broke the former 
record set in 1949. 


Percentage-wise, car scrappage 


| 
| 





Plans Announced 


For Detroit’s 2nd 
NASCAR Race 


DETROIT.— Some of the plan 
and the date for the second 250 
mile late-model stock car race wer: 
announced here last week by Bil 
France, president of the Nationa 
Assn. for Stock Car Auto Racing 
The event, sanctioned by NASCAR 
will be held June 29 at the Michi 
gan state fair grounds track here 

The race, which is being spon 
sored this year by the Detroi 
junior board of commerce, will b: 
run much the same as last year 
France said, including the provisio: 
that at least one car of each mak: 
will automatically qualify for th: 
starting field of more than 50 cars 

Other plans are still in forma 
tion, France said, and will be an- 
nounced as soon as they are worked 
out. 

France said he expected more 
than 200 entries for the Detroit 
Grand National event, including 
Tommy Thompson, winner of last 
year’s 250-miler here; Marshall 
Teague; the Flock brothers, Tim, 
Fonty and Bob, and Herb Thomas, 
1951 NASCAR champion, 

—Sam SAMPSON 


Pawtucket Stages 
°02 Open House 


PAWTUCKET, R. I.—A coopera- 
tive promotion was employed by 
more than a score of Pawtucket 
dealers to acquaint the public with 
the latest models. 

Open house programs were held 
in the respective salesrooms, the 
two-day program being heralded in 
an entire supplement of the Paw- 
tucket Times. This not only car- 
ried the advertising of the partici- 
pating dealers, but was also gen- 
erously sprinkled with news stories 
dealing with the different 1952 
models and other advancements. 





Tax Penalty Ruled 
Illegal in Texas 


AUSTIN, Tex.—Counties must 
register motor vehicles for tax pur- 
poses even if they are purchased 
from dealers delinquent in payment 
of “affidavit error fees,” Attorney- 
General Price Daniel has ruled. 

Daniel ruled unconstitutional a 
clause in the omnibus tax bill of 
1951 which purported to give coun- 
ty tax-assessor-collectors the right 
to refuse registration of such ve- 
hicles. 

“The seller,” Daniel said, “must 
be given an appropriate hearing 
and an opportunity to exonerate 
himself before the denial of such a 
valuable right as the pursuit of a 
lawful business.” 





for 1951 amounted to 73.34 percent 
of new-car registrations, and com- 
prised 9.10 percent of all cars in 
use. The corresponding figures on 
trucks are 64.72 percent of new- 
truck registrations and 7.60 percent 
of trucks fn use. 

The scrappage rate last year com- | 
pares with 36.59 percent of car reg- 
istrations in 1950 and 60.42 percent | 


of new-truck registrations in 1950. | 











NPA Says OK | 
To ‘Whitewalling’ 


Tires with Paint 


WASHINGTON.—In response to 
an inquiry from OPS for an inter- 
pretation of NPA’s prohibition of 
the manufacture of white sidewall 
tires, the production agency last 
week ruled that manufacturers, 
distributors, retailers or car owners 
can paint white sidewalls on rub- 
ber tires. 

The manufacture of white side- 
wall tires is prohibited under 
NPA’s Rubber Order M-2. NPA 
stressed it is illegal to use white 
rubber for the production of side- 
walls in the construction of tires 
or to vulcanize white rubber stripes 
to the sidewalls of otherwise black 
tires. 

The purpose of the prohibition, 
NPA explained, is to conserve rub- 
ber, particularly natural crepe rub- 
ber ordinarily used in white side- 


Used-Car Bulletin from Detroit .. . 











wall construction. 


Latest Auetion Prices 


Sale every Wednesday) 


(Aptco Auto Auction. 
March 5 


(Sale was ’way off. Had plenty of 
buyers but they were unwilling to get 
in the bidding. Sold 38 units out of 
87 offerings.) 

BUICK—’50 Special 4-dr., $1,250*. ‘'48 
Super 2-dr., $915. 


CADILLAC—’50 (62) 4-dr., $2,870*. 


CHEVROLET — ‘51 Bei-Air, $1,770". 
$1,575; FL Deluxe 2-dr., $1,540*; SL 
Deluxe 4-dr., $1,610*, ‘46 %-ton 
panel, $235. ‘41 Master 2-dr., $100 

DeSOTO—'49 Custom 4-dr., $1,280. 

DODGE—'50 Coronet club coupe, §$1,- 


400; Meadowbrook 4-dr., $1,315. 
FORD—’51 Custom (8) 2-dr., $1,515. 
*50 Deluxe (6) 2-dr., $900. °49 Cus- 
tom (8) 4-dr., $935, $875; conv., 
$795; Deluxe (8) 2-dr., $825, $700. 
MERCURY—’51 4-dr., $1,660. °50 club 


coupe, $1,390, $1,385. ’49 station 
wagon, $950. ‘48 4-dr., $715. 47 
2-dr., $675. 
NASH—’51 Statesman 2-dr., $1,275. '48 
(600) 4-dr.. $565. °47 Ambassador 
4-dr., $510. 


OLDSMOBILE—'50 (88) 4-dr., $1,310. 
PONTIAC—'49 Chieftain (8) 4-dr., $1,- 
250*. °'48 SL (8) 4-dr., $1,015*: Tor- 


pedo (6) 4-dr., $725. °47 SL (8) 
4-dr., $760". 

STUDEBAKER ‘50 Champion RD 
2-dr., $1,110*, $1,075, $1,065; Custom 
2-dr., $905. ‘49 Champion Deluxe 
2-dr., $700. 

* * * 
Feb. 27 
(Sold 78 units out of 148 offer- 
ings.) 

BUICK—’'51 Super Riviera 4-dr., $2,- 

190*, °50 Special 2-dr., $1,225*; RM 


4-dr., $1,395*. ‘49 RM 4-dr., $1,135*, 
$1,165*, $1,170*; 2-dr., $1,195*; Su- 
per 2-dr., $1,105*. 

CADILLAC "51 (62) 4-dr., $3,445°*. 


*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 46, 47, 48 





| 


"50 (61) 4-dr., $2,660*. °47 (60) Spe 
cial 4-dr., $1,375*. 

CHEVROLET — '51 SL Special 2-dr 
$1,400, $1,335; Bel-Air, $1,800. ‘50 
SL Deluxe 2-dr., $1,310*, $1,215: 
Bel-Air, $1,520*, $1,505*; sedan de- 
livery, $780. ‘49 FL Deluxe 2-dr. 
$1,060; SL Deluxe 4-dr., $1,065. ‘4s 
FM 4-dr., $860. '41 club coupe, $270 

DODGE—’'50 Coronet 4-dr., $1,530*. '48 
Custom 4-dr., $915. °47 Deluxe club 
coupe, $485. 

FORD—'51 Victoria, $1,772. °50 Crest 
liner, $1,380*. ‘49 Custom (6) 2-dr 
$950; Deluxe (6) 2-dr., $815, $775 
Custom (8) 2-dr., $940; Deluxe (8) 


2-dr., $875. ‘°47 Deluxe (8S) 4-dr 
$485. "46 Deluxe (8) club coupe 
$400. 
HUDSON—'48 Super (6) 4-dr., $765 
‘47 Super (6) 4-dr., $455; 2-dr., $435 
KAISER—’51 2-dr., $1,300*. °49 4-dr 
$700*. 


LINCOLN—'49 4-dr., $1,020*. 

MERCURY—’51 4-dr., $1,820. ‘50 clut 
coupe, $1,200. 

NASH—'50 Statesman 2-dr., $1,275. ‘47 
(600) club coupe, $525*; 4-dr., $480 

OLDSMOBILE—’51 (98) 4-dr., $2,260* 
(88) 2-dr., $2.215*; 4-dr., $2,200* 
"50 (88) Holiday, $1,750*. °48 (78 
4-dr., $700; (98) 4-dr., $1,025*. 

PACKARD—’'48 4-dr., $690. ‘47 4-dr 

15 


$615. 

PLYMOUTH—'51 Cranbrook 4-dr., $1 
430; Cambridge 4-dr., $1,320; subur 
ban, $1,610. ‘50 SD club coupe, $1, 
205. °49 SD 4-dr., $1,030. 

PONTIAC—’51 (8) Catalina, $2,275* 
‘50 Chieftain (8) 2-dr., $1,430*. ‘4s 
Chieftain (8) 2-dr., $1,225*; SL (8) 
4-dr., $1,190*; 2-dr., $1,130*. °48 (8 
conv., $860*; 4-dr., $7S85*. 

STUDEBAKER-—’51 Land Cruiser 4-dr. 
$1,465*. °50 Champion 4-dr., $975* 
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This customer played it strictly dead pan as 
I went over the protections of my finance plan. 


“I’ve got the money right here, Dusty,” he says, ‘‘and I’m 
going to pay cash on the barrel head.” 


‘“‘Listen,”’ I said, “if I can prove to you that it’s plain good 
business, would you buy this car out-of-income?”’ 


“Go ahead, fire away,” he replies, daring me. 


*“You’ll admit a dealer like myself knows all the angles 
there are to buying a car. Check?” 


“T guess you should,” he agrees reluctantly, “‘you’re in the 
business.”’ 


‘‘Well,”’ I smile and continue earnestly, “right at this very 
moment I’m personally financing an automobile under the 
plan I’m offering you—the Universal C.I.T. income pay- 
ment plan.” 


WHAT TO PRESCRIBE FOR A 


LEN Waller 


On a particularly tough cash-in-hand customer Dusty digs down 
for the most convincing sales argument he can think of to sell 
his finance plan. 












UNIVERSAL C.1.T. 


“You are?” he blinks a little. 


“That’s right. The car I’m driving, and what’s more 
every one of my salesmen uses the same plan to buy their 
demonstrators. Why? Because we need every service and 
protection this finance plan provides—just as you do.” 


He’s got a little food for thought so I give him another 
helping. “‘And at the same time I’m maintaining my credit 
and cash position for emergency use. As a businessman 
you’ll understand the value of that. This way, you can put 
the folding money back in your bank account to be used 
if you need it.” 


I’ve got my coupon book in one hand and my pen in the 
other as I tell him, ‘““You know, I can’t offer you a better 
deal than the same one I’ve bought for myself.” 


“They say money talks but you talked faster, Bub,’ he 
grins. ‘‘Keep that pen comin’ my way!” 
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to set forth some facts about the 














AUTOMOTIVE WASHINGTON Federal Reserve System that 1 
might help to clarify the argu- 
F | R S ment. 
ry al > > 7 st > 
edera eserve K y S em that Regulation W, as it applies t 
-/ automobiles, is a figurative crow 
N « by) S B k of thorns for the retail motor ca 
‘6 t Nl ay. trade, the conductor of this colum 
a 10n S uper an hopes this report, necessarily con 
densed and sketchy, will be a caln 
Washington Correspondent i ’ ’ _ "e ves sae Abe ) 
Vashington ¢ ; Oeder Sales and Service, Lebanon, O Federal Reserve System and why 
gee ; Over the years we have learns 
¢ pes Federal Reserve System as an entity, and Regula- $ sit Rae a ane. § tone ge — Pes gee colar + poy ond | often by the rough road of pani 
, ‘ a ‘ P te ‘ .— . ervice nternational-Harvester), Lebanon, . Lester eder, owner, said the plant | and hard times—that tc m 
gd as ~% offshoot, probably will be very much in the contained 10,000 square feet of space for displaying and servicing the I-H line of | money or eon little ncaa pe 
news 1s WeeK, farm and commercial vehicles. | break down the smooth working ‘ 
a subcommittee of the Joint Committee on the Economic Board, will be the principal wit-| Patman is an avowed opponent | Structure. In the same way, w 
Report will open hearings on* ' nesses. of the present FRB setup and | Pave lcanmed that too much credi 
‘ | . F . ; r too li credit—w s , 
the subject today (March 10) |ury Secretary John Snyder and Since the proceedings will re- | wants it put under complete con- | orally scneptebie iligittete = 
with Rep. Wright Patman, | Chairman William McChesney Mar-| volve largely around the Federal | trol of the President, perhaps it |money—can also upset the ecx 
Texas Democrat, presiding. Treas-|tin jr. of the Federal Reserve| Reserve System, and since Rep. would be timely for this column | nomic apple cart. 
—— * * 


Aside from the recognized fax 
By William Ullman fair appraisal of how came th 
Dealing with general credit control and debt management, “jour closely integrated economi 
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| President Wilson’s Idea 
HE Federal Reserve System wa 
created in 1913 by an act of q 


o Congress at the insistence of Presi- 
h i t t th dent Woodrow Wilson, who gave 
e ping © ] pu e such legislation high priority in his 


new administration as a needed re- 
form in the monetary and banking 
. tic t 4 4 ; field. Its original 
in automa ransmissions Seactiogn ‘iatint- . 

ed making it eas- 
ier to vary the 
supply of cur- 
rency in circula- 
tion in accordance 
with the needs of 
the public; pro- 
viding facilities 
for private com- 
mercial banks to 
add to their li- 
| quidity, thus ena- 
| bling them better to meet the needs 
of their customers; and, generally, 
|improving the supervision of the 
banking system upon which the 
public depends for its day-to-day 
business operations. 

Gradually the system’s objectives 
have been broadened to include 
helping to maintain a high level 
of employment, to prevent wide 
fluctuations in values and by these 
means to contribute to a rising 
standard of living. 

In other words, the Federal Re- 
serve System is concerned with 
fighting both inflation and defla- 
tion. These are complex proc- 
esses, however, affected on the 
one hand by many actions of 
| government — monetary, fiscal, 
| eredit, military and otherwise— 
and on the other hand, by actions 
of private citizens, including in- 
dustry, labor, agriculture and 
commerce, as well as individuals. 
| So there are many forces relating 
|to inflationary and deflationary 
movements that are outside the 
Borg-Warner S Borg & Beck clutches for standard oS ee A cg bro: Sag 
automotive transmissions are known and used The Federal Reserve System is at 
once both a public and private 


/ ‘ Sees ee nese : 
f ee: ; — oni : 2 seit 
— the world over. With the swing to automatic once bt I 
j rs , ata B & Dok ws atv canin with th institution. Its blend of public re- 
/ transmissions, Borg eck was ready again wi ec sponsibility and of private owner- 
perfected Borg & Beck torque converter for that ship—a prime objective of _ its 
ve j , , founders—is unique in our govern- 
W ; 

Vital apa where power cane hold of te load = aa wake tine ofthe 22 
On leading makes of cars with automatic transmissions, regional Federal Reserve banks is 
sian tae and : mils : owned by the commercial banks of 
power is transferred by this new, unique, a tas ae ted, 


its district. 


- simplified converter. Exceptionally light in weight, air the board of governors, which ex- 
y cooled, with a torque ratio of 2.1 to 1, it is highly ercises general supervision of these 
- afh a: ; : : banks, is an instrumentality of the 
a efficient, remarkably dependable in helping to put the Matsees Siemesueeant. 
i “automatic” in automatic transmissions. : “= 
This is one more outstanding example of how All Sections Represented 











William Ullman 
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‘Borg-Warner engineering makes it work— Borg-Warner VERY effort has been made in 

was mite ib mustble °° Ie te g : the organization and operation 
production makes it available.” It is a typical st te Walanes Ramet tthe to 
example of how Borg-Warner serves the automotive reflect the views of all sections of 
industry—and the American public—every day. the country in the formulation of 


national monetary policies. The 
Federal Advisory Council, estab- 
lished by law, consists of one rep- , 


| LG3 4 ofr. resentative from each Federal Re- 
ALMOST EVERY AMERICAN BENEFITS EVERY DAY FROM THE 185 PRODUCTS MADE BY P| ao gs Fy serve district and meets with the 

















board in Washington at least four 
times a year. 
THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: - ‘ - erg gh ra copia of the 
ederal Reserve banks are organ- 
lo aye gee any oor dino conference, which le 
- meets in Washington three or four 
INGERSOLL PRODUCTS ¢ INGERSOLL STEEL « LONG MANUFACTURING ‘ times every year to present their 
LONG MANUFACTURING CO., LTD. « MARBON » MARVEL-SCHEBLER PRODUCTS views for the consideration of the 
MECHANICS UNIVERSAL JOINT « MORSE CHAIN « MORSE CHAIN CO. LTD. board. Likewise, the Federal Open 
NORGE » NORGE-HEAT « PESCO PRODUCTS « ROCKFORD CLUTCH Market Committee, which is the 
é SPRING DIVISION » WARNER AUTOMOTIVE PARTS « WARNER GEAR ieee — od gt grees | 
national credit policy, is compose 
8-W eagiscoring makes it work ecratuns urvuchianeriaee of representatives both Sar the 
8-W production makes it available Federal Reserve banks and the 
board. 
A grassroots approach in the 
hitasis i organization of the system as- 
sures that regional considerations 
are taken into account in the | 


formulation of national monetary 
policies and makes it easier to 
(Continued on Page 51, Col. 1) 
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Where's your car finishing department been 


HIDING ALL THESE YEARS? 





There’s only one man who is justified in rendering the finest car 
finishing service in his neighborhood — and that man is the motor 
car dealer. But how many of you are neglecting this vital service? 
Is your car finishing department, like the antelope, in hiding? 




















Smart dealers know how profitable it is to bring Blue Coral Main- 
tenance right out in the open. They know how it has built customer 
good will, brought in extra business, and what’s more important— 
has enabled the dealer to allow better trade-ins on well-kept cars! 


UNLIKE ORDINARY, TEMPORARY WAXES OR POLISHES — BLUE CORAL BUILDS 
BETTER CUSTOMER RELATIONS . . . EXTRA BUSINESS . . . ENDURING PROFITS! 


Every customer should know these exclusive Blue Coral facts: (1) Blue Coral dissolves 
dust, grime and grease, (2) its burnishing process restores the original lustre, and (3) 
it seals the mirror-like finish against spots, streaks and stains, for months to come. 


More car owners are demanding Blue Coral because they know that one treatment lasts 
the entire season. So why not capitalize on this growing demand? Why not get your 
share of these generous Blue Coral profits that others are getting, or will get? Blue 


Coral can help you build for today's sales. . . tomorrow's reputation . . . and future 


good will. Its 20 year record proves so! 


ie Finishing bo 
ee 


yw. &@. COMRPFANT TAC Toes: tae. 
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Stiffer Penalties Mapped . . . 


States Busy Studying | 
Weight Law Changes | 





WASHINGTON. Severe penal-; per pound if excess weight is 
ties for truck overweight violations | 5,000 pounds or more, 
and amendments of size and weight! A New York bill (H. 2481) pro- 


err : fe ‘ : 
restrictions are proposed in the! vides fines ranging from one cent 


state legislatures meeting this year, | per pound for excess weight up to} 
a survey by the National Highway | 1,000 pounds to 30 cents per pound | 
Users Conference discloses. | for excess weight over 8,000 pounds. | 


|A Virginia bill (S. 248) would more 
A Massachusetts bill (S. 147) , pee 


: : than double present overload fines 
would impose a fine of two cents | with proceeds going into a literary | 
per pound if excess weight is less 


| 
| fund. 
than 5,000 pounds and six cents | A pending bill in Missouri (H. | 




















sparkling clean. 


PARENTS’ MAGAZINE, 





448) would impose fines ranging 
from one cent per pound for excess 
weight of 1,000 pounds or less to six 
cents per pound when the excess is 
more than 2,000 pounds. Another 
bill (H. provides for fines 
ranging from two cents per pound 
for excess weight up to 500 pounds 
to 10 cents per pound for excess 
weight above 1,000 pounds. 

Graduated overload penalties pro- 
posed in Colorado and Georgia have 
been killed. 

A Massachusetts bill (S. 147) 
would restrict vehicle height to 
12% feet, except auto transporters 
are permitted a height of 13% 
feet, and increase length of sin- 
gle units and combinations to 55 
feet. The bill would also set up a 
gross weight formula of 850 (L 
plus 40) and require the payment 
of a $10 fee for an overweight 


295 
325) 


Tew (willed 


trimmings of this or any other year! 
Consider these sales points! This quilted Boltaflex (Bolta- 
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| axle 


| 


CHALK THIS UP AS FACT! The new quilted Boltaflex 


patterns are the prettiest, ruggedest, sellingest seat cover 


Quilt) is custom-made for automotive use and specially built 
to take rough treatment. It won’t chip or peel, resists scuff- 
ing, staining and fading, and a damp, soapy cloth keeps it 


Your customers know the Boltaflex name. They’ve seen 
our powerful full-color national advertising in MeCALL’S, 
LADIES’ HOME JOURNAL, COUNTRY 
GENTLEMAN, BETTER HOMES & GARDENS, THE SATURDAY 
EVENING POST and HOUSE BEAUTIFUL. Specify the new 
Bolta-Quilt patterns to your customers and write today for 
window streamers and displays of every kind ... Box 125. 

BOLTA, Lawrence, Massachusetts 

Branch Offices and Warehouses: New York, 45 W. 34th St.; Chicago, Space 211 American 


Furniture Mart; High Point, N. C., 513 English St.; Los Angeles, 3544 East Olympic Blvd.; 
Cleveland, Ohio, 7306 Wade Park Ave.; Miami, Fla., 121 N. East 9th St. 


permit which is now issued free. 

Missouri House Bill 283, which} 
has been passed by both houses and | 
now awaits senate adoption of the | 
conference committee substitute, | 
would eliminate the formula and 
provide gross weights based on axle | 
spacing graduated from 32,000) 
pounds if spacing is four feet to 
60,010 pounds if spacing is 39 feet 
or over. 

A New York bill (S. 1555) would 
reduce axle weight from 22,400 to 
18,000 pounds, wheel weight from 
11,200 to 9,000 pounds, and tandem 
weight from 36,000 to 32,000 
pounds. 

Another New York bill (S. 1909) 
would reduce the maximum spac- 
ing of two consecutive axles for 
which 36,000 pounds is permitted, 
from 14 to 9 feet, and increase 
the multiplying factor in the 


| axle 





gross weight formula from 750 to 
850, H. 2670 would increase the 
maximum length of buses with 
three axles from 35 to 40 feet. 

Companion bills in Virginia (H 
315 and S. 203) increase length lim 
it for combinations of vehicles fron 
45 to 50 feet and set up a table o 
spacing providing gros 
weights permitted on certain desig 
nated highways, ranging from 32, 
000 pounds if spacing is four feet 
to 56,800 pounds if spacing is 35 
feet and over. 

Bills introduced in Colorado anc 
Georgia that would have eliminated 
the gross weight formula have beer 
killed. The legislatures in both of 
these states have adjourned. 





| Lloyd Announces 
Rosters of Four 


NADA Groups 


WASHINGTON.—The rosters of 
four NADA special committees have 
been announced by J. Saxton 
Lloyd, president. They are as fol- 
lows: 

Magazine committee — William 
Frame, NADA director from metro- 
politan New York, chairman; Har- 
old Lanphear, NADA Rhode Island 
director, and Frank Dawson, NADA 
director from Arizona. 

Dealers’ Sons Program commit- 
tee—A. C. Hall, Milwaukee, chair- 
man; M. O. Anderson, Seattle, and 
Hanford A. Crockard, Berkeley, 
Calif. 

Permanent Identification Num- 
bers committee — Howard Pore, 
Kalamazoo, Mich., reannointed 
chairman; Rav Brandenburg, 
Washington Court House, O., and J. 
H. Cavanaugh, Manchester, N. H. 

NADA Building committee—J. M. 
Sanders, Washington, chairman: E. 
S. Dowd, Cleveland: Foster W. Tal- 
bot, Baltimore, and Fred L. Haller, 
Washington. 

Additional special committees will 
be named by Lloyd in the near fu- 
ture, an announcement from NADA 
headquarters said. 


a eS ee 





Kansas City Press 
Gets Peek at Show 


KANSAS CITY.—Chrysler dealers 
in this area hosted more than 150 
press, radio and television repre- 
sentatives who nreviewed the Kan- 
sas City auto show last Thursdav. 

The guests were feted at the 
Muehlebach hotel, and personally 


|escorted through Chrysler’s “New 


Worlds in Engineering” exhibit, 
which is the feature of the show. 
The exhibit, a dramatic story of 
engineering triumphs in the motor 
industry, contains more than 70 
moving demonstrations, plus Chrys- 
ler’s K-310 experimental car. Lee G 









Bryant, Plymouth regional man- 
ager, is supervising the exhibit. 


Lenten Service 
Buffalo Buses Carrying 


Churchgoers Free 


BUFFALO.— President Roswell F 
Thoma of Niagara Frontier Transit 
|announces that the company will 
repeat this year its offer to carry 
worshippers to and from church 
| without charge Sunday mornings 
| during the Lenten season. 

Continuing through Easter, pas- 
sengers on their way to or from 
church may ride between 5 a. m 
and 2 p. m. without payment of 
fare, merely by informing the op 
|erator that they are on their way 
| to or from church. 
| 





ow 
>» of Foreign Wars 
eUnited States 
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“A Hick from New York 


sitters, 

gt ANY publisher ever announces | through Riverside 
a new book of adventure, entitled | vague 

Sees 


8,000,000 inhabitants between the 
hoopskirts of Yonkers on one side, 
Queens to the east, Brooklyn in 
the middle, and the beaches on the 
south, and most of them, I’m sure, 
might tell you, if they were asked, 


| that Oshkosh is “Somewhere West 


’ 


of Laramie.” Few ever heard of 
Wisconsin. 

Frankly, I’m looking forward 
to the next presidential election 
to make them realize that there 
is something west of the Alle- 
ghenies, even in Ohio, Kansas, or 
west of the Rockies, besides sage 
brush and coyotes ... and Holly- 
wood. 

Quite a few nurse maids, or baby 
who trundle the_ tots 
Park, have a 
that there 


idea, perhaps 


must be something on the west side | 
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For Driver Training in Russell, Kans.— 


Drube Chevrolet Co., Russell, Kans., has furnished four driver training cars to high 
| schools in the area, and a pickup truck to the vocational agriculture department of 
|the Paradise high school on the same basis. E. T. Drube is president of the dealership. 
“in the forest primeval” or literally, | lives” in a lodge in some vast wild- 
“camping out.” derness, like Connecticut, Vermont, 


lguished population you'll finc 
scrimmaging on Broadway or o1 
the “Avenue of the Americas” (bet 
ter known as “Sixt’ Avenoo”) an) 
time between early darkness o1 
Friday night and well after break 
|fast time on Monday morning. 

| * * 


. 


Foreign Guides 

HE tourists know more abou 

what the great city has to offe 
than most of the inhabitants. I se: 
ithem being piloted through th: 
| American Museum of Natural His 
ltory by some intelligent girl wh: 
was born and raised in Crippl 
| Creek, Colo. ,.. through Radio Cit) 
iby some lad who looks and act 
\like an embryonic Robert Taylor 
|. . . or entering the elevator for a 
|flight to the tower of the Empirs 
|State Building under the directior 
|of a guide who spent most of his 


of the Hudson river, but only those} Even a native New Yorker who) or down on Long Isiand. They don’t 
residents of Manhattan who go|maintains a swanky address on|even brag about going to Florida 
slumming in automobiles across in-| Park Ave., insists that it is only a| any more. It’s much too common. 


America First,’ by Ned Jordan, 
better buy a copy if you want to 
learn about the most provincial city 


life in Waco, Tex. 
That type makes the best kind 
of guides. I met a guy the other 


in the Western World. There are!to Jersey, feel as if they were out’ winter convenience, since he “really! All the rest of the less distin- 





New simplified 
foundation for the 
support of coils 


* 


L.A. YOUNG SPRING & WIRE CORPORATION 


Combines new type 
tubular frames with 
coils and foundation 


New over-all flock 
finish soundproofs 
and prevents rust. 


Double flat border 
wire assures com- 
fort under knees 


New grille top and 
special undercut 
for extra toe-room 


Being installed as original equipment 


in cars of leading make! 


Hailed by seating engineers as the last 


word in luxury at lowest cost! 


Amazingly simplified design that saves 


greatly on critical materials! 


Easier to upholster and install on pro- 


duction line; lighter; stronger. 


night who told me he just came 
from Butte, Mont., and was a 
conductor on one of those boats 
that encircle Manhattan Island, 
but he was disturbed because his 
wife had already returned to 
Butte because the “people were 
so much nicer out there.” 

The other day a big burly fellow 
lin a twelve gallon hat, walked 
| through the lobby of the St. Regis 
|An important man from Texas, who 
|felt a bit lonesome, stepped up and 
|said “HYah, podner ... Where yuh 
| all from?” 

“Wall, suh,” answered the big 
guy, simulating the Texas lingo, 
|“Ahm fum Fort Wayne, Ind., but 
|I aim to visit the Lone Star state 
|}sum day.” 
| The native Texan turned on his 
| heel. It was just as if a four-flusher, 
| who pretended to live on Telegraph 
| Hill, had called another fascinating 
| city by the name “FRISCO.” 
| * 


* * 


|Merry Hurly-Burly 
| IFTH Avenue, after eight o’clock 
at night, is much like the main 
| stem in a town of 200,000, ex- 
jcept for the speeding taxis and 
| that strolling parade of wives who 
|are always delaying their husbands 
| by gazing into those luxurious show 
| windows. 
The tourists learn very quickly 
| that the natives seem to jay walk 
| everywhere in the speeding traf- 
fic, but that they are pretty shifty 
on their feet. 

The “run of mine” New Yorker 
never seems to watch the traffic 
| lights. He moves by instinct and by 
| virtue of good brakes on the taxis. 
| Therefore, not many are killed, the 
{tourist has to look four ways at 
once to escape that cavalcade of 
| taxis shooting around every corner. 
| I can believe the story of the 
| paroled convict, who, after spend- 
jing years in Sing Sing, stood all 
jafternoon in front of the Grand 
|Central Terminal at Forty Second 
Street and Vanderbilt Avenue, 
| afraid to cross. 
| I have never personally witnessed 
|an acc‘dent on one of those busy 
|corners, but out on the open road, 
it’s different. When my children 
were learning to drive I said to 
| them: 
| “Remember, you kids ... there’s 

a drunken bum comin’ around 

the next turn at 60 miles an hour 
bse and... if he hits you you'll 

be just as dead, even if you did 

have the right of way.” 

There is only One answer to all 
this talk about traffic accidents 
Take the driver’s license away on 
the first offense and make him sweat 
until he gets it back. Take it away. 
whether he is right or wrong. . 
|even if he’s a nephew of the judge 


‘Quality Control 
'Group to Meet 


In Syracuse 


SYRACUSE.—The American So- 
|ciety for Quality Control, interna- 
|tional organization of inspection. 
| production and management lead- 
ers, will hold its sixth annual con- 
vention here May 22-24, 1952. 

The society, founded in 1946, now 
| claims a membership of nearly 
| 5,000 persons, representing all types 
|of industry and the Armed Forces 


The society has as its purpose to 
|promote greater use of the science 
jand techniques of quality control 
| through indoctrination of both 
|}Mmanagement and technical person- 
jnel in the statistical approach to 
| plant problems. 
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| Bob Schaefer says, “Without Farm Sales 
..»- 1 Could Not Stay in Business ” 


Mr. Schaefer is the owner of the Home Im- 
provement Company which started in 1940 
and now does a major portion of the total 
appliance business in the Cullman trading 


area, There are 27 competitive organizations. 





After examining the list of Farm and Ranch- 
Southern Agriculturist subscribers in Cull- 


man County, Mr. Schaefer said, . . . 


“I've long been aware of the pulling power 
of Farm and Ranch-Southern Agriculturist, 
but I was surprised at the actual number of 
my good customers who are Farm and Ranch 
subscribers. These are fine people .. . top 
citizens in this community. I am proud to 
have them.for customers and you should be 
proud to have them for subscribers.” 


Mr. Schaefer went on to say, “About 65% of 
my business is on the farm. This market is 
brand new. The thousands of newly electri- 
fied farms in this area have produced an equal 
number of new customers and a correspond- 
ing volume of virgin sales. No trade-ins . . . 
and therefore, higher profits.” 


“To make the most of a market like this takes 





advertising in magazines that are actually 
read by farm people. Your circulation list 
proves that beyond question. Farm and 
Ranch-Southern Agriculturist has the great- 





est circulation of any magazine in my trading 
area and the names I recognized are some of 
the best of our farm customers.” 


‘Farm and Ranch-Southern Agriculturist is 
made for farm people. They read it . . . and 
they like it . . . this much I know. In my 
opinion Farm and Ranch-Southern Agricul- 
turist is the biggest producer of farm sales. To 
me, this means everything . . . because, with- 





out farm sales, I couldn't stay in business.” 


Special Notice to Advertising 
Managers and Media Directors. 
What Mr. Schaefer has to say about the 
Southern Farm Market is fully substantiated 
by the agricultural statistics in the 1950 cen- 





sus. We are preparing a state-by-state digest 





Bob Schaefer is a highly successful appliance dealer, operating farms of which 23,000 are electrified. Mr. Schaefer was winner of _ of these figures as they are released. We 
over a radius of 30 miles surrounding Cullman, Alabama, a town the 1951 Domestic Engineering National Award. He led the state will be happy to mail them to you Ps 
of 7,000 population. In the Cullman trading area there are 27,000 of Alabama for 1951 in Range sales for a major manufacturer. as they come off the press. a” te 
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Canada Realizes 
$173 Million in 


Transport Taxes 


OTTAWA.—The burden of taxes 
upon the industries associated with 
highways and highway transporta- 
tion is revealed in a survey by the 
Canadian Good Roads Assn., which 
said that the Canadian government 
collected more than $173 million in 
such levies in 1950. 

These included sales taxes, ex- 
cise taxes and custom duties on 
automobiles, parts, tires, tubes, ac- 
cessories, road building and snow 
clearance equipment. This does not 
include corporation taxes collected 


from manufacturers of such ar-| 


ticles, the association pointed out. 
Most lucrative source of federal 
income from the automotive trans- 


association states. Because the rev- 
enue department does not main- 
tain a record of this tax by com- 
modities, it was necessary to make 
arbitrary calculations on some 
items. 





| President of Los Angeles Buick Service Managers— 


Bun Rittersbacher (center), newly-elected president of the Los Angeles Metropolitan 
port industry is the sales tax, the Buick Dealers Service Managers Assn., receives congratulations from Leo Owens (right), 
retiring president. Fred Feehrer, retiring secretary-treasurer, looks on. 
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3y J. B. Van Tassel 


Dealer Business Counsel 
mobile 


My 
course, 
“Business Man- 
agement,” based 
on an analysis of 
|dealers’ state- 
ments for 1951. 
The Toronto sell- 
ing job is much 
harder than ours 
because there is 
a 25 percent ex- 
cise tax plus a 10 
percent sales tax 
included in the delivery price 
their cars. 


subject, 
was 


J. B. Van Tassel 





| Niles E. Faust, Studebaker deal-| ever, that the location of his deal- 


|} er 


cent of the list price of the cars. 

While these high taxes and 
heavy downpayment require- 
ments are barriers to sales, these 


ithe building formerly occupied by 


7 ‘Idin 
Foust Buys Buildi 8 the Star theater. Faust said, how- 





at Concord, N. H., has purchased ership will remain unchanged. 





SERVICE DEPARTMENT EXPERTS TRIED IT AND... 





148 out of 170 say 


"Purelube improves 
engine performance!” 





What this test 





means to 
Mr. Car Dealer 


170 car dealer service experts (mechanics, shop 
foremen and service managers) tried Purelube 
in their personal cars for the period of one nor- 
mal oil change—without knowing what oil it 
was. Then they reported the effect on engine 
performance. 148 out of 170—nearly 90 per- 
cent—said the oil they tested (Purelube!) im- 








you, 


n satisfy your 


more tha t . . > . 
Tf you want : puild profitable proved worel engines pertnemance in one or 
customers an Purelube Motor more ways! Specifically: 
business, vation service departmer 
~ — d ube Motor 
nd recommen as 
cars you seh: ny of 
for “po stock Purelube rica Sd 73 percent noted engine ran smoother. 
geaamnle eso es | aE 
pure «  ag-building 
the ine rovide business wag 66 percent noted engine ran quieter. 
Dealers wil! P pies advertising 








service, $2 
without co 






st to you. 


General Offices: 35 E. 


e Oil salesman or 


ur local Pur A today: 42 percent noted engine had more power. 
ssncar weal Pure Ol OfSe a 
PANY 
THE Pu RE OIL COM Chicago 1, W. 35 percent noted lower oil consumption. 


Wacker Drive, 


39 percent noted lower gasoline consumption. 
(Complete test data and statistics on file.) 


Purelu 


THE SURE HEAVY DUTY OIL FOR PASSENGER CARS 





ADDRESSED the Toronto auto- 
dealers at their annual 
meeting in Toronto, Ont., the other 





of 


Also the down payment required, 
according to their laws, is 50 per- 


Dealer Business Counsel 


Comparative Analysis Plan for Area Dealer Group 
Established as Money-Saver 


gentlemen continue to sell their 
cars and make money. They were 
very interested in our methods 
of business management and were 
delighted to have me outline the 
various methods of controlling 
finances, sales, cost of sales and 
expenses that we use in our coun- 
try. 

I assumed from my discussions 
with some of these gentlemen that 
|they are seriously lacking in com- 
| narative operating and expense in- 
formation such as we have avail- 
able in this country for our dealers 
However, these comparative analy- 
sis figures of ours would hardly 
make a sound basis for compari- 
sons for them because of price dif- 
ferentials between our countries. 

+ * 


Comparative Analysis 
SUGGESTED to them that they 
engage the services of some ac- 

counting firm or hire some part- 
time accountant to compile certain 
kev figures from the statements 
| of their group for use as compari- 
isons. I have also made this sug- 
| gestion to many dealers in this 
| country and in cases where dealers 
| have worked out such a deal, it 
| has proven very successful. 


| These local area individual com- 
|parative analysis programs are 
|much more productive in the way 
|of increased income for a dealer 
|than the average figures that are 


| published on a national basis. 


Also, the dealer gets the bene- 


| fit of a personal discussion with 
| the dealer who shows up better 
than he does on a comparative 
basis. Every dealer does some- 
thing better in his operation than 
some other dealer does, but in- 
variably you will find some other 
dealer also doing something much 
better and only by an individual 
comparison can you hope to bring 
out this valuable information. 

Of course, you will always find 
the type of dealer who takes the 
| position that what he does, be it 
|good or bad, is no other dealer’s 
business. This type of dealer usu- 
ally would like to know about the 
successful methods of other dealers, 
but he is not willing to pay the 
price of letting the other fellow 
know what he is doing that is pay- 
ing off exceptionally well. 

* + * 


Operating Plans Vary 


7 HAS been my experience over a 
period of years in this business 
that very few, if any, dealers follow 
a uniform plan of operation; yet, 
they all buy and sell the same 
class of merchandise at relatively 
the same prices and on the same 
discount basis. 


Probably the reason for the va- 
riety of differences in operations 
plans in dealerships is because the 
dealer himself has either come up 
through the new-car sales depart- 
ment as a new-car salesman, the 
used-car department as a used-car 
salesman, the service department 
as a mechanic or a garage owner, 
and you will invariably find that 
the dealership is doing a fine job 
in the particular department that 
the owner came from. 

Local area or community groups 
| can add a lot more money to 
| their own incomes by organizing 
a comparative analysis plan right 
in their own backyards. I will 
be more than glad to answer any 
questions you may have on this 
suggestive plan. 
| Also, I want to take this oppor- 
|tunity to tell the Toronto dealers 
that I thoroughly enjoyed my visit 
with them. 

(Any questions you may have on 
Business Management will be an- 
swered by writing to J. B. Van Tas- 
sel, care of Automotive News.) 











Pontiac Names Tyson 


With the appointment of D. R 
Tyson as head of the new Pontiac 
|dealership in San Diego, Calif., t 
|be known as the Tyson Pontiac 
'Co., Don M. House, Les Angeles 
Pontiac zone manager, announces 
that four experienced Pontiac deal- 
ers are now serving the San Diegc 
area. The others are: Earl Severin 
at National City, who replaced Ty- 
son there; Jack Hanna at La Mesa, 
and A. M. Sanders’ El Cortez Pon- 
tiac, San Diego. 


























Bigger and Better Than Ev 
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Dealers Get Safety Month Data | 


WASHINGTON. 
e sent to dealers for the May 
Check Your Car—Check Acci- 
lents” program has been prepared 
ind sent out, it was announced last 
eek by M. R. Darlington jr., 
managing director of the Inter-In- 
justry Highway Safety Committee. 
Darlington predicted that the 1952 
program would be “bigger and bet- 
er than ever” 

Darlington said that complete 
plans for dealer participation are 
contained in the materials, and 
that they will be in the hands of 
all automobile, truck and tire 


The material to 


companies, state and local dealer 
safety chairmen, state dealer as- 
sociation presidents and man- 
agers and the managers of the 
larger local dealer associations. 
The slogan for this year’s contest 
is “Make Safe Driving a Habit... 





South Carolina's 'March 


| In 


of Death'— 


Check Your Car—Check Accidents.” 
addition, dealers are asked to 
urge customers to have their cars| 
“Serviced for Safety” during May. | 
The program is being sponsored 
by the National Safety Council, and 
; the Inter-Industry Highway Safe- | 
| ty Committee. The full cooperation | 
;of the NADA, auto and tire com- | 
| panies is being coordinated through | 
the ITHSC. | 
Cooperating groups were listed as 
| state and local safety committees 
|}and dealers associations; state and 
{local police and other public offi- 
cials; state and local safety coun-| 
cils; insurance associations, com- 
panies and agents; and civic, busi- 
ness and safety organizations en- 
gaged in highway safety activities. 
On the part of the dealer, the 
program urges the following steps 
to be taken. Through the use of 
the “operation safety” kits, the 
planning guide, dealer display 





The photo above, taken at the ‘March of Death" parade sponsored by the South 
Carolina Automobile Dealers Assn. and the Columbia, S. C. Jaycees, may give dealers 
ideas toward a May “Check Your Car—Check Accidents” parade listed as one of the 
dealer promotion opportunities during the month. Bottom photo shows part of the 
parade of wrecks that was displayed there. 








Canada T. ruckers Fight 
Federal Transport Curbs 


TORONTO, Ont.—The Canadian 
trucking industry has announced 
the preparation of a $220,000 legal 


and advertising campaign which | 


will attempt to take the teeth out 
of the federal government proposal 
to restrict operations of truckers 
in the country, the Canadian Auto- 





Wash. Dealers 
Warned of Bad 
Check Artists 


SEATTLE. — The Washington 
State Automobile Dealers Assn. is- 
sued a warning to dealers to take 
every precaution when doing busi- 
ness with strangers following two 
cases in which dealers were victim- 
ized by bad check artists. 

In one case, the association said, 
a “customer” told the dealer he 
could call the bank to verify the 
check after the dealer indicated re- 
luctance to accepting it. 

The dealer, when advised that 
there was sufficient money in the 
bank to cover the check, delivered 
the car, but before the check 
cleared the bank the money appar- 
ently was withdrawn. The check 
bounced back. 

In another instance, a “used-car 


operator” who claimed he was from | 


out of town, purchased four cars, 
admitting that the checks would 


not be good until he returned back | 
home where he said he could ob-| 


tain money to deposit in the bank. 


The “buyer” was allowed to take | 
leaving the other three | 
had | 


one car, 
behind “until the checks 
cleared,” the association said. 

The dealer later discovered that 
there was no such used-car dealer. 
But before it was found out, one 
of the employes already had deliv- 
ered the one car. 


motive Transportation Assn. has 
announced. 

Following a Canadian supreme 
court ruling that highway traffic 
;}comes under federal rather than 
| provincial jurisdiction, truckers are 
entering an era of “federal con- 
trol” and must take immediate 
and “drastic” steps to protect their 
interests, John Magee, executive 
secretary of the CATA, told a 
meeting of leading inter-provincial 
}and international truck operators 


| here. 
| Magee told the meeting the 


CATA intends to appeal the su- 
preme court decision to the privy 
council in London, but admitted 
the appeal has little chance of 
success. 

Magee accused the Canadian Na- 
tional Railroads of holding “fan- 
tastic views” in opposition to the 





trucking industry and predicted 
that Donald Gordon, now CNR 
president, will wage a “strong 


fight” against the truckers. 
Provincial governments will be 
asked to help finance the cam- 
paign, Magee said. Of the $220,000 
to be raised for advertising, $100,- 
000 will come from the trucking 
industry and the balance from al- 
lied industries, such as truck and 
equipment manufacturers, he ex- 








plained. 





Lincolns to Be Built 


At Missouri Plant 


ROBERTSON, Mo.—The Lin- 

coln-Mercury plant here, which | 
has been devoted to the exclu- | 
sive production of Mercurys for | 
the last three years, will soon be 
producing some Lincolns, it was 
announced here last week by S. 
W. Ostrander, operations man- 
ager of Lincoln-Mercury divi- 
sion. 





| report. 


materials and a brochure provid- 
ed on the May Safety program, 
the following promotions are ad- 
vised: 

1. Order and display official iden- 
tification materials during May. 

2. Send special letters or direct 
mail programs to customers offer- 
ing a safety service check of ve- 
hicles. 

3. Feature “safety specials” dur- 
ing the month. 

4. Tie the program need and 
slogan with local newspaper, ra- 
dio, television or outdoor poster | 
advertising. 

5. Give widespread distribution 
of safety-check leaflet to all cus- 
tomers. It is suggested that this 
might be done through the police, 
safety organizations and civic and 
business clubs as well. | 


|g 
6. Obtain the cooperation of the| | 


local police departments in setting 
up voluntary vehicle’ inspection 
lanes at specific times during the 
month. 

7. With the aid of public offi- 
cials, organize a parade of old cars 
and wrecks, carrying appropriate 
signs and displays. After the pa- 
rade, cars should be junked for 
scrap metal in support of the de- 
fense program. 

8 Complete and _ forward 
promptly on June 1 the self-ad- 
dressed report covering the num- 
ber of vehicles checked and items 
most commonly in need of service 
attention. 

The brochure being distributed 
by the program offers a voluntary 
customer check of his driving hab- 
its, walking habits and car main- 
tenance, It urges that the customer 





benefit from the safety features 

built into his car, and to keep| 

them in efficient service at all| 

times with frequent checks. | 

Advertising mats will be fur- 

nished to dealers, it was announced. 
- * * 


‘Double-Check’ Plan Set 
For May Safety Drive 

DETROIT. — Most of the auto 
manufacturers are sending their 
dealers material on a “double 
check” program to work in con- 
junction with the “Check Your Car 
—Check Accidents” campaign, it 
was announced last week by Cap- 
pel, MacDonald and Co., originators 
of the program. 

Principally, the program is an 
employe participation plan to spur 
interest in the May Safety month 
drive, the company said, and will 
provide dealers with a method of 
getting new service customers as 
well as bringing back the old ones. 


Engineer Shortage 
Seen Worse as 


Grads Drop 25% 


TROY, N. Y.—The dangerous gap 
between the supply of engineers 
and the need for their services is 
becoming wider, according to a re- 
port made by the U. S. Office of 
Education and the American So- 
ciety for Engineering Education. 

Only 28,000 engineering students 
will be graduated in 1952 to meet 
the current demand of from 60,000 
to 90,000 engineers, a reduction of | 
more than 25 percent under 1951, | 
it was pointed out. 

Since many of the 1952 graduates | 
are either members of ROTC units | 
or are subject to the draft, defense | 
industry is likely to find itself with | 
a deficit of from 40,000 to 70,000 
engineers, according to the groups’ 





| 

The graduation of the last large | 
group of veteran students has) 
dropped the total engineering en- 
rollment 8.4 percent below that of 
last year. This decrease, however, it 
was stated, compares favorably 
with the decrease in male student 
population reported by all higher 
educational institutions, which is 
almost 11 percent smaller than in 
the fall of 1950. 

A check of the decline in engi- 
neering enrollment is indicated by 
an increase in the number of fresh- 
men engineering students of 16.2 
percent over 1950. 





_ 
nn 


Automotive News-Reel 





Chapin Opens Hudson Dealer Program— 


Roy D. Chapin jr., assistant sales manager of Hudson, opens the dealer develop- 
ment program and 5-Star service program for Hudson divisional and zone per.onnel 
in Detroit. It was the second of four meeiings held across the country to acquaint 
Hudson field representatives with the new customer relationship and parts and service 


merchandising programs. 





Dealer Group Supports Polio Drive— 


An auction sale of used cars to benefit the local March of Dimes campaign, was 
carried on by the Lincoln County (Neb.) New Car and Truck Dealers Assn. Following 
the sale, the dealers turned over $683.50 to the county drive chairman. From left to 
right are Jerry Gummere, chairman of the association; R. F. Easter, county drive chair- 
man; Andy Holt, dealer secretary-treasurer, and Curt Uhl, president of the association. 


| YOU'RE AHEAD 4</ 7 segh WITH CHEVROLET 





Chevrolet Introduction Card in Washington— 


This introduction card, measuring 11 by 84 inches, was used to introduce the new 
Chevrolet in Washington. Displaying the cars are the members of the dealer advertis- 
ing committee of the Greater Washington Chevrolet Dealers Assn. Cooperative, Inc. 
From left to right are Edwin L. Stohiman jr., George A. Fogarty, Forest R. Entwisle, 
Curtis Dworkin and Gilbert Illch. 





"52 Ford Showing at Hull-Dobbs, Cincinnati— 


More than 100,000 persons visited Ford dealerships in greater Cincinnati during the 
introduction of the 1952 Ford cars. Shown are the crowds milling around the Cincinnati 
Hull-Dobbs dealership. 
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30-Year Change in Dodge Suburbans— 

Reese Brothers, Inc. (Dodge-Plymouth), Lynbrook, N. Y., has placed these two models 
on the showroom floor to show the difference between the 1952 Dodge Sierra Sub- 
urban and the 1922 ‘“‘Suburban"’ 
in good running condition, and is used for local parades and civic affairs. 


model. The company said that the 1922 model is 
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400 Exhibitors 
Contract Space 
‘At Turin Show 


TURIN, Italy.—More than 400 
auto producers and related indus- 
tries from eight countries have en- 
tered exhibits for the 34th Turin 
auto show to be held here Apr. 23 
through May 4, it was announced 
by the Italian Assn. of Automobile 
and Allied Producers. 

Included among the 58 motor car 
manufacturers will be five from 
France; seven, Germany; 16 Great 
Britain; 10 Italy, and 20 from the 
uu. 


—_———————. 


Merchandising 


Memos to Dealers 





By Bob Finlay 

















( FTEN wonder how much service| hope to determine the condition 
business a dealer loses because| of a car. They buy on trust in 


he gears his operation to his own; the dealer, and the dealer has to 
or his employes’ convenience — keep that trust if he wants the 




























than to his customers. | public to keep buying. atin Others will include: 11 manufac- | 

Out my way, for instance, several But when it comes to trading turers of lorries and motor bus 
hundred men commute by trains | among dealers, the assumption is E chassis; 20 bodybuilders; 31 coach- 
which leave town around 8 a.m. or! that each knows his business. Stewart Co. Engine Overhaul Schools— builders; 11 trailer manufacturers: 
before. Many others leave by a As we said at the beginning, Stewart Co., Texas Ford dealership, has completed a series of 10 two-day engine eight manufacturers of special 
and they must leave ee , ‘«|though, you can argue this either overhaul schools at Dallas and San Antonio. Here, W. J. Napier (left), field engineer, ©duipment for commercial vehicles: 
they are to get to wor aoe oe «| Ways demonstrates proper valve grinding techniques to, left to right, Charles Vauthier, eight tire and wheel manufactur- 

Yet all of the dealerships with | 7 Se Johnnie Davis, W. J. Frazier, Paul Lewis, Lloyd Phillips and L. A. Philipp. ers; 225 manufacturers of accesso- 
which I am rage , their Tie-Ins - er “= t a be Poirmens 4 mate- 

" is — a , ; bid " . ri 

a ceemmmatinn teed. By equaling [ent forget to tie in advertising | springboard for an effective news- exhibits at the 1952 Auto Show. ‘ond | 25 Bacco ee olni pg worn ‘ 
their shops 15 or 30 minutes with local events, especially | paper ad to pull traffic to its show-| “2. Take a 10-minute drive to| for car servicing and garage equip- 
earlier and advertising to those | those involving the automobile. oom Dewitt Auto Sales and see why | ment. 
who commute, dealers could boost Dewitt Auto Sales Corp., Syra- _ The ad was headed by the cap-|more and more people are doing | The total area for the show 
service business considerably, cuse, N, Y., used the recent Syra-| tion: “Two Good Ideas. business with the fastest growing | measures 200,000 square feet, the 


cuse Automobile Show as the! _Copy followed: “1. See the fine dealer in Central New York.’ ‘i association said. 








As it is, independent service 
shops and filling stations get busi- 
ness that might have gone to 
dealers. 

Are you leaving any gates open 
in your town? Remember that the 
great migration to the suburbs has 
altered the make-up of many trad- 
ing centers. Population is on the 
move and dealers must keep up 
with it. 


+ 
Which Way? 
Fg catage ee thing I notice in visit- 
ing dealers is that frequently 
the value of signs is overlooked. 
Nothing is more welcome to a 
potential customer considering 
visiting your shop than an easily 


NOW...a new 1952 


‘ | 
Drive past your shop and try to Vi 
well-marked, inviting? Or will the} 


“This way in for SERVICE.” 
eye it as a stranger would. Is it 
flow of traffic take the half-hearted | 


* * 








customer _ by your door? 
+ * 


Code of the Phone 


OU can always get an argument | 

on used-car dealer ethics, but | 
we found this viewpoint of a repu- 
table dealer interesting: 

“One dealer should never gyp 
another dealer over the phone, | 
but once the other dealer has 
had an opportunity to examine 
the car, he’s on his own.” 

The logic of the code is this—a 
dealer can use the phone as an 
instrument to dispose of cars all 
over the country, sight unseen— 
provided he has a reputation of 
describing his merchandise accu- 
rately. 

But, said the dealer, if the other 
dealer has had an opportunity to 
look into the horse’s mouth, he 
can’t complain about the condition | 
of the horse’s teeth after he buys. 

This doesn’t apply to the pub- 
Tic, a as many customers can’t 

























Tire Discount Lid | 
Hailed in W. Va. | 


CHARLESTON, W. Va. — The}! 
West Virginia State Tire Dealers | 
Assn. has given its blessing to the | 
Federal Trade Commission’s re- | 
cent ruling fixing as 20,000 pounds | 
the maximum limit on which tire 
purchasers can obtain a discount. 

The quantity limit rule was en- 
dorsed by the association in a/| 
unanimous resolution passed by | 
the board of directors, O E. Reid, | 
president of the group, said. 

Said Reid: “The new rule is a 
step forward in placing the nation’s 
independent tire dealers on an 
equal footing with private brand 
tire merchandisers. a 


Philadelphia U. C. = 


Indicted on Tax Fraud 


PHILADELPHIA.—The new fed- 
eral grand jury has indicted How- | 









to sell for only 


MODEL 
401A 

















A price that opens the way to thou- 
sands of sales! Now you can reach the 
truck and car owners who want top 
quality, luxury listening at a budget 
price. This compact, all-in-one unit has 
a built-in Alnico V speaker and chrome 
trimmed control head—mounts 
quickly and easily into the instrument 
panel of most cars and trucks. New 
resistors cut high speed and vibration 
distortion; patented motor noise filter; 
improved automatic volume control. 


























place 







ard C. Franklin, a used-car aed 

at 3711 N. Broad St., for alleged tax y rd 

frauds during 1945 and 1946. our 0 er 
Franklin, who operated at the 

Butler Motors in 1945 and 1946, toda ! 

allegedly evaded payment of $31,- y 







059.60 on a true income of $72,- 
981.59. He paid $2,546.49 on a re- 
ported income of $9,895.90. | 
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‘Rugged’ in buffalo 


By George E. Toles 
Staff Correspondent 

“It’s rugged.” 

That’s the way a veteran trade 
observer summed up the new-car 
business in Buffalo, pointing out 
that dealers have returned to good 
old-fashioned selling methods to 
win business in a highly competi- 
tive market. 

New-car prospects are there 
but dealers have to go after them 
and do a real selling job. Every 
possible deal is followed up for 
all it’s worth. Trades are liberal 
and the margin of profit has been 
shaved considerably as dealers 
vie for business. 

The number of units being sold 
is reportedly down _ considerably 
from the boom months of a year 
ago, but business is making a 
pretty good showing when stacked 


up against a more normal year. | 


There is plenty of grumbling 


among dealers about “things being | 
slow,” but sales figures at the end | 


and your biggest sales opportunity 
in custom-built car radios... 





4 way CHOICE OF INSTALLATION 


FOR 1952 CHEVROLET + OLDSMOBILE 
BUICK * PACKARD * KAISER « HENRY J 


6-Tube Power* 


8-Tube Power* 


6-Tube Power* 


Golden Voice 


8-Tube Power* 


o 8 0 © 


Lok-Set Pushbutton Tuning 


EASY TO SELL @ 





DE LUXE CUSTOM SET 


Micro-Max Manual Tuning 


Golden Voice CUSTOM SET 


Micro-Max Manual Tuning 


DE LUXE CUSTOM SET 


Lok-Set Pushbutton Tuning 


of the month make a more im- 
pressive showing than most observ- 
ers would expect. 

One of the brighter spots in the 
picture is a recent sharp upturn 
in demand for used cars, Used-car 
dealers have been buying cars ac- 
tively in preparation for spring and 
summer selling and are placing 
newspaper ads saying they want 
ears, for the first time in many 
months. 

Dealers are steadily building up | 


|used-car stocks for spring sales | 


after allowing them to get down} 
to pretty low levels during the 
winter. One dealer said his used- 
car stock was at the lowest level | 
in two years. 

Sales resistance on new cars is 
reported prevalent right across 
the board for all makes and price 
lines. Prospects are shopping 
from one dealer to another for 
“deals” and are in no hurry to 
close. They have been the least 


STUDEBAKER 


GMC TRUCK + CHEVROLET TRUCK 


and adaptable to many older models of these cars. 


Another exclusive Motorola FIRST that 
means more sales, more profits and more 
prospects for you! No longer just one choice 
but four! Car and truck owners can specify 
the power they want and the tuning they 
want—in the exact combination desired. 
Units are compact, easy to install—with ex- 
ceptional sensitivity and selectivity, amazing 
reception power, free of interference, dis- 
tortion and fade-out! New automatic volume 
control and “Acoustinator” tone control; 


concerned with talk of car short- 
ages later this year. 

The recent government announce- 
ment that auto output limits might 
be increased has made them even 
less anxious to rush into the 
market. 

Most dealers here have cars on 
the floor for immediate delivery if 
the customer is not too choosey 
about model or color. But dealers 
find that the average consumer 
today is much more particular 
about the type car he wants and 
doesn’t mind waiting for it. 

Virtually all of the back order- 
ing in the Buffalo market today is | 
for specific models or colors in| 
cases where the customer doesn’t | 


floor. | 

Dealers report that most custom- | 
ers want the most expensive model 
they can afford, including all the | 
latest improvements. But thev are | 
not buying the very top nrice lines. | 
As one dealer put it: “They want | 





|same month last year. 
decline was due to the fact that) 
want cars that are already on the | some dealers were without cars for | 


better models, but not too much 
better.” 

Most agencies have been adding 
to their sales staffs as the com- 
petitive race grows hotter. The 
prewar salesman who _ really 
knows his art is being eagerly 
sought. The “order-taker” is pass- 
ing out of the selling picture. 

Several dealers in the South Buf- 
falo area reported hesitancy on the 
part of prospects during the past 
week as a result of fear of a steel 
strike. Steel is the backbone of the 


South Buffalo economy. 
+ * * 


Akron 
Reduced demand coupled with a 
dropping off in shipments from 
factories is continuing to keep 
Summit county (Akron) new-car 
sales below year-ago levels. 
In January, 1,197 new cars were 


|sold in the county, a drop of 29 


percent below the 1,712 sold in the 


several weeks because of model 
changeovers. 

As a result, nearly twice as 
many Plymouths were sold as 
Fords. Normally a close rival of 
Chevrolet, Ford registered only 
118 new-car sales as against 
























































* HUDSON + PONTIAC 















































extra-dependable Concentrated-Power chas- 
sis built to outperform all others. 


CUSTOM SET 


Every custom-built set installed with 


*Including Rectifier 


EASY TO STOCK @ E 


Prices and specifications subject to change without notice 


big 6x9” speaker and control plate 
to match specific instrument panel. 


























ASY TO INSTALL! 

















Golden Voice 


‘Motorola.cx*: 
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Plymouth’s 234 and Chevrolet’s 

248. 

Trucks also started off the new 
year with business running 42 per- 
|cent below the same month in ’51. 
Truck sales hit 132 as compared 
with 235 in January, 1951. 

In the used-car field, the story 
was a bit different, with January 
deals topping the year-ago month 
by more than 500 units. The figure 
for January was 2,645, and a year 
ago it was 2,133. Yet many dealers 
reported trade in used cars slow 
and inventories relatively high. 
| (Joseph D. Kuebler.) 


* * + 


Centralia, Mo. 


Demand for new cars as com- 
pared with a year ago is less, 
according to V. E. Coe, co-owner 
of Coe Motor Co. (Ford), Centralia, 
Mo. Diminished demand is attrib- 
uted by Coe to increased prices, 
taxes and short-time credit. 

Used cars, however, show a 
stronger demand, Coe said, with 
| good steady business probably re- 
flecting the desire of most buyers 
for a car which costs less money 
and which when financed gives 
smaller monthly payments. 

Main demand is for 46’s and ’48’s 
and all deals involving less than 
$1,000. There is also a brisk demand 
for 40’s and 41’s in good service- 
able condition, he said. 

Service business hit a lull in 
January, but has been climbing 
again, Coe reported. He attributed 
the lull to seasonal causes. Acces- 
sories are selling in reduced volume 
because of customer desire to keep 
total value of deals down.—(L. H. 
| Houck.) 


Part of the | 





* 


Cincinnati 

New-car sales in Hamilton county 
(Cincinnati) for January totaled 
|1,777 units, a gain of nearly 300 
units over the December total but 
| well behind the exceptionally strong 
month of January, 1951, when 2,948 
new cars were registered. 


Used-car sales, which held up 
well throughout 1951, started the 
new year with a January total 
of 3,141 units, as compared to 
2,179 for the preceding month 
and 2,891 for the first month of 
1951. 


New-truck sales of 284 units dur- 
ing January represented a small 
gain over the December figure but 
| were well behind the 449 total 
recorded in January, 1951. 

New-car totals for January by 
|/makes: Chevrolet, 374; Ford, 245; 
|Plymouth, 229; Oldsmobile, 155; 
Buick, 144; Pontiac, 130; Nash, 91; 
Dodge, 75; Mercury, 72; Studebaker, 
| 65; Chrysler, 49; DeSoto, 45; Pack- 
|ard, 23; Hudson, 20; Cadillac, 18; 
Willys, 13; Henry J, 12; Kaiser, 9: 
|Crosley, 4; Jaguar, 2; Lincoln, 1, 
|}and M-G Midget, 1. Total, 1,777. 

New-truck totals for January by 
makes: Chevrolet, 92; Ford, 73; 
General Motors, 25; International, 
22; White, 21; Dodge. 19; Willys, 
10; Studebaker, 10; Mack, 5; Reo, 
5; S & S, 4, and Nash, 1. Total, 287. 

(Emery Bacon.) 

* * . 


Pittsburgh 


A “larger-than-seasonal gain” in 
|new-car sales was noted in the 
|Pittsburgh district in the week 
jended Feb. 23, the University of 
|Pittsburgh reports. 

Other business was off, however, 
and the school’s index of business 
|activity declined during the week 
|to 192.7, against 195.5 in the pre- 
jceding week and 199.9 in the like 
| 1951 period. 


7 * * 


Van Wert, O. 

Fifty-two new cars were sold in 
Van Wert county, O., during Jan- 
|uary, 1952, plus 12 trucks. The 
|following new cars were sold: 
| Chevrolet, 14; Plymouth, 9; Ford, 
|6; Dodge, 5; Pontiac, 3; Oldsmobile, 
|3; Studebaker, 3; Buick, 2; DeSoto, 
|2; Nash, Mercury, Hudson, Chrys- 
|ler and Lincoln, 1 each. Trucks: 
| Chevrolet, 4; International, 4; Ford, 
2; Dodge, 1, and Studebaker, 1. 
| (Simon M. Schwartz.) 


GMC Moves Higgins 

J. Lance Rumble, general man- 
ager of the GMC retail truck 
| branch, Toronto, Ont., has an- 
|nounced the appointment of E. E. 
| Higgins as manager of branch op- 
|erations. Higgins has been with 
General Motors since 1939, most 
recently as sales manager of the 
GMC retail branch in Montreal. 
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Highways Get Backing 


Roads Subcommittee Opposed to Federal Aid Cut; 


Specific 


WASHINGTON. -The_ congres- 
sional roads subcommittee has| 
opposed the Administration’s | 
recommendation that Federal-aid | 
for highways be substantially re- 
duced for the fiscal years of 1954} 
and 1955. | 

Maintaining that the aid should | 
be increased instead, the commit- 
tee declared that since the gov- 
ernment realizes more than 
$500,000,000 in automotive excise 
taxes each year, “considerably 


Out for Blood 


BOSTON. Rep. Theodore 
Vaitses wants blood from parking | 
violators. He filed legislation to al- | 
low freeing of parking violators if 
they donate a pint of blood to an 
authorized agency. Rep. Vaitses 
said that the Korean blood short- 
age is the “No. 1 emergency.” Un- 
der the measure, presentation of a 
certified statement of the blood 
donation would authorize the court 
clerk to dismiss the charge. 





f{uthorization Sought 


more than $400,000,000 of this in- 
come should be devoted to im- 
proving highways.” 


| The administration's bill calls for 
a $100,000,000 reduction in annual | 
present 


aid as compared to the 


authorized amount. 


“We are doing only about half 
of the work we should be on the} 
declared) 


” 


Federal-aid system, 


el 


Thomas H. MacDonald, commis-! 
sioner of the Bureau of Public io 


| Roads. 

| MacDonald attributed the slash 
|to “budget limitations” rather than 
jany change in the administration's 
J.|attitude on the importance of the 


nation’s highways.” 

Headed by President Bertram 
D. Tallamy, the American Assn. 
of State Highway Officials has 
urged that legislative bodies 
“give careful consideration to the 
association’s request that annual 
Federal-aid authorizations be in- 
creased to $810,000,000.” 


extensive remodeling program 
altering the dealership's corner location. 





especially interested in seeing that 
a special authorization be set up 
for use on the interstate system of 
highways and has recommended 
that Congress provide $210,000,000 
annually, to be equally matched by 
the states, for this purpose. 








The association said that it was! The association pointed out that 
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Aberdeen (S. D.} Dealer Remodels— 


Here's how Loel Lust (Chevrolet), Aberdeen, S. D., looks after completion of an | 
recently. Functional 


attractiveness was stressed in 








the bill (H. R. 6180) proposed by 
Rep. George A. Dondero, Michigan 
Republican, which would provide 
$100,000,000 yearly for the interstate 
system “rather closely approached 
the basic recommendations.” 

“The interstate system,” Tallamy 
said, “consists of only 40,000 miles 
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| of conventional highways out of a 
{total of about 640,000 miles on the 


|Federal-aid system alone, but it 
learries 20 percent of our rura 
|traffic. As a result of the import 


lance and heavy use of this system 


it generally is the one in greatest 
need of repair and reconstruction 

Kermit B. Rykken, manager of 
the highway department of the 
American Automobile Assn., made 
|the following recommendations and 
|asked that they be included in any 
|legislation which will result after 


|completion of hearings in both 
houses. 

| P . 

| 1. Provide for special emphasis 


on the national system of interstat« 
highways. 

| 2. Provide for a 75 
| Federal sharing in the 


percent 
cost of 
projects on the interstate system 
| constructed to appropriate stand- 
| ards for that system. 

3. That Congress direct the bu- 
reau of public roads to reexamine 
the needs of and progress on the 
interstate system and report to it 
with appropriate recommendations, 
prior to consideration of the next 
Federal-aid highway act. 
| 4. That the bureau be directed to 
make a comprehensive study for 
determining the most equitable 
basis for the apportionment among 
the states of Federal-aid funds for 
national highways, and for the 
Federal-aid primary, secondary and 
| urban systems. 
| * 


AAA Is Pressing 
‘For More Federal 
Aid for Roads 


WASHINGTON. — The American 
Automobile Assn. last week recom- 
mended that the government boost 
its allotments for interstate high- 
ways, and suggested to a Senate 
public works subcommittee that the 
U. S. put up 75 percent of the cost 
of projects on the 37,800-mile inter- 
state system instead of the present 





| 50 percent. 


An AAA spokesman said that in- 
creasing the federal share would be 
a strong stimulus to improving 
highways in urban areas and might 
halt a trend toward toll roads. 


The AAA also recommended ear- 


| marking half of all federal road aid 
|'to the states for 


the interstate 


system. 





| 
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| 
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PARTS AND ACCESSORIES SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Michigan 


Please send me complete information telling me how independent garages 
can get a Genuine Ford Parts sign. I'd like to cash in on this, too! 
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ADDRESS. 





cITY— — 


STATE_ 
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Wallard Tops List 
In Race Earnings 
WASHINGTON. Lee Wallard,. 


| winner of the 1951 Indianapolis 500 


mile race, topped all AAA race 
drivers in earnings last season, col- 
lecting a total of $63,757 in the two 
races in which he competed. Run- 
ner-up in the dollar derby was his 
teammate Tony Bettenhausen with 
$42,544. 

Wallard and Bettenhausen set 
the pace over 447 race drivers who 
earned prize money from AAA rac- 
ing, during 1951, according to the 
contest board of the American 
Automobile Assn. 


Retail Gas Price Sliced 
% Cent in Milwaukee 


MILWAUKEE.—Following a cut 
in the price of gasoline at wholesale 
by several suppliers here, Standard 
Oil service stations reduced regular 
grade from 27.4 to 26.9 cents and 
ethyl from 29.4 to 28.9 cents. Other 
stations followed suit. 

A softening of the refinery mar 
ket was given as the reason for th: 
cuts by Louis M. Faber, executiv« 
secretary of the Petroleum Retail 
ers’ Assn. of Milwaukee. 
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And I say it’s a dog-gone 
good idea! 






o) 





AUTOMOTIVE NEWS, MARCH 10. 1952 _ 


On the Pinsenshill Front. . 


Drag from Tax Toll 
Cited by Tire Chief 


By George Deery 
Associate Editor 
5 ar ccs Goodyear Tire & Rubber 
last year became the first of 
the tire firms to join that select 
group of corporations whose sales | 
for 12 months totaled $1 billion or | 


more, the year did present prob-| 


lems. 

President Paul W. Litchfield 
told stockholders in the annual 
report that increased taxes and 
continuing inflationary pressures 
make it more difficult for the 
company to retain enough earn- 
ings to keep its factories modern 
and in a high state of efficiency 
—and to provide for increased de- 
mands for the company’s prod- 
ucts. 


The Goodyear record, he indicat- | 


ed, would have been better if there 
had been a more abundant supply 
of rubber. 

“Our business,” he said, “was lim- 
ited by the amount of rubber allo- 
cated by the government while the 
national stockpile was being accu- 


mulated. 
+ * * 


HE total available to us was 
substantially less percentage- 
wise than the company has used 


White Boosts Net 
To $4,340,361 
For 12 Months 


White Motors’ net income after 
federal and Canadian income taxes 
last year was $4,340,361, or $5.83 per 
share. This compares with the pre- 
vious year’s net income, after fed- 
eral and Canadian taxes on income, 
of $4,222,414, or $6.14 per share. 

Cash dividends paid in 1951 
amounted to $2.25 per share of 
common stock. In 1950 cash divi- 
dends paid aggregated $1.60 per 
common share. In addition, the 
company in November, 1951, de- 
clared a stock dividend of 4 percent 
which was distributed Jan. 24. 

President Robert F. Black re- 
ported that sales soared to $150,- 
010,545, the highest in the firm’s 
history. In 1950 sales volume 
reached $102,652,328 

* 


* 


Houdaille Nets 
$2,478,656 in 751 


Net sales of Houdaille-Hershey 
and its subsidiaries in 1951 were 
$70,450,182, an increase of $7,083,- 
981 over 1950. Profit before in- 
come taxes and special adjustments 
equalled $8,724,763, compared with 
$6,405,311 the previous year. Provi- 
sion for federal income and excess 
profits taxes increased from $3,023,- 
000 in 1950 to $5,880,000 in 1951. 

Net profit after all charges and 
adjustments declined from $3,278,- 
131 in 1950 to $2,478,656 in 1951. 
Net earnings were equal to $2.61 
per share. This compared with 
$3.63 per common share in 1950 
and $1.68 in 1949. 


Hayes Mfg. Income Drops 


To $121,692 for Year 


Operations of Hayes Mfg. and 
subsidiaries during the first quarter 
ended Dec. 31 resulted in a con- 
solidated net profit of $121,692, equal 
to 11 cents a share, it was an- 
nounced by Rensselaer W. Clark, 
president. This compares with con- 
solidated net income of $138,889, or 
13 cents a share, for the corre- 
sponding period of the preceding 
fiscal year. 

Consolidated net sales for the 
quarter, at $3,766,611, contrasted 
with $3,940,784 in the like 1950 
period, while the net profit before 
provision for federal and state in- 
ome taxes amounted to $266,487, 
compared with $278,713 in the cor- 
responding 1950-51 quarter. Provi- 
sion for federal and state income 
taxes for the three-month period 
totaled $144,795, contrasted with 
$139,823 so accrued in the like pe- 
riod a year previously. 


| 


in the several preceding years,” 
declared. “As a res 


were seriously short of our custom- 
in pas- | 


ers’ demands, particularly 


he 


demand,” and keener competi- 
tion. 

Last year the firm spent $44,689,- 
|000 for expansion, improvements 
and replacements, This compares 
with $30,203,000 in the preceding 
year. 

Working capital soared to an all- 
{time high of $399,470,000 at the 
close of the year, with cash and 
| governme nt securities amounting to 
$128, 077, 000, Ww hich alone exceeds 

s by $107,249,000. The 
current asset ratio at the yearend 
was 4% to 1. 


senger car tires for replacement.” | 


In the removal of many restric- 
tions and the prospect of a “sub- 
stantially free market” in 1952, 
Litchfield sees the possi ility of 
“an increased output of rubber 
products adequate to supply the 


| Lakey’s Profit 


‘Soars in 3 Months 


Report of Lakey Foundry for the 
|quarter ended Jan. 31, subject to 


‘audit and year-end adjustments, 


19 


shows net profit of $223,646, ry | pal reasons for the net profit after 


to 46 cents per share. This com- er of $591,992. 


19 cents per share, for the corre- tes 6 az Pp 


: 2 ;}customers without compensating 
sponding period a year ago. | price increases, and, second, was 
Net sales for the Jan. 31, 1952,|the expenses inherent in merging 
quarter were $4,020,502, against $5,-| Burd Piston Ring and Workshop 
110,145 a year ago. 


| Associates into the organization. 
| Looking into 1952, Briggs count- 
* 
Gabriel Sales 
$15,795,488 Turnover 
| 
| 


j;ed several favorable factors: In- 
| creasing defense business, progress 
jin integrating the two new divi- 
}sions and intensive sales and mer- 

Marks New High | chandising programs. 

| Sales for 1951 of Gabriel Co. were | 

at a new high, as announced in the| Appointment of Donald L. Man- 

|annual report. Totaling $15,795,488, |ley as new-car sales manager of 

as against $12,670,000 in 1950, they|Brown Motor Sales, Inc. (Nash), 

represented an increase of nearly 2780 Delaware Ave., Kenmore, N. 

50 times over sales in 1940. In de-|Y¥., is announced by Maxwell 

scribing this record, John H.| Brown, president. Manley succeeds 

Briggs, president, cited two princi- Jerome R. Thirion. 


Brown Names M anley 


Quantity 
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FOB FACTORY 








of brass castings and exten-* 
sive research and develop-| 
ment on both steel and alum-| 
inum radiators. 

One of the earliest steps taken | 
was a reduction of approximately | 
20 percent in radiator fin stock. | 
In addition, a one-gauge reduction | 
has been made in header plate and 
brass tank material. This has re- 
duced metal consumption by 12 per- 
cent. 


Another 12 percent saving has 
resulted from a reduction in tube 
stock material between .001 and 
.002 inches wherever possible. 

















FEATHER 
YOUR 
NEST... 


How Metal Is Conserved 
In Radiator Output 


iy eeres of the many steps being taken in the automotive | 
industry to conserve critical brass and copper is the con- 
servation program adopted by a leading automotive firm. In 
addition to substantial reductions in metal gauges, the pro- 
gram involves the use of gray iron and malleable iron instead 


Omission of one fin 
where permissible, 


fin copper consumption between | ; : , 
| International Harvester Co., and Ray L. Rickert (center), national truck fleet salesman 


|with 40 years service, are congratulated on their records by Michael F. McCarty, | 
| Chicago district truck sales manager for I-H, who will complete 50 years in the sales | 
| field on May 26. Both Dell and Rickert have been members of the company’s ‘'triple- | / 
| diamond club" since inception. All of Dell's service has been in Chicago. Rickert has | 
served in Saginaw, Mich.; Columbia, S. C.; Baltimore, Cleveland and Chicago. 


now in effect. 


Substitutions of malleable or gray | 
iron castings for brass usually re-| than formerly to make the order 
attractive to iron foundries. 

* * * 


quires 
shrinkage 





CASCO V1I5-0-LITE 


AN ILLUMINATED CIGARETTE LIGHTER. 
THE FIRST ANDO ONLY LIGHTER 

WITH AN ILLUMINATED WELL! 

Terrific demand for this most modern and 
safest of automatic pop-out lighters. Light 


swiftly and sofely. 
No. 1-31. 


from dashboard well guides hand back 


List Price $2.85 


5 and 10 percent. 

Some gauge reductions were made 
as early as December, 1950. 
these changes in specifications are 


new patterns, 
characteristics | 
two metals are quite different, In} 
all cases, regating of the patterns . 
is necessary. Castings must also be | ip A FEW instances, steel, alumi- 
ordered in much larger quantities | 





per inch, 
has reduced 


All of 


since the 
of the} 


CASCO “SPOTLIGHT” MIRROR 
FITS ALL SPOTLIGHTS 
Double thick, polished bevel glass encased 
_in heavy gouge brass, chrome plated shell, 
swiveled on ball and. socket to die cast 
mounting arm. Attaches to back shell of 
spotlight. 

No. S-10 List Price $3.00 


| Other Substitutes Tried 


* / WITH 
~ FAST-SELLING 


CASCO 


ACCESSORIES : 


Long-Time Salesmen for |-H— 













‘S 


CASCO INNER-CONTROiLED 
SPOTLIGHTS 
FINEST MADE! THRU-THE-POST OR 
THRU-THE-DOOR MOUNTING 
Powerful sealed beam light controlled from 
inside the car, turns in a complete circle up 
or down, Smart streamlined design . . . heav- 
ily chrome-plated. 
JUNIOR: No. $40 Thru-the-Pos?t 

No. $35 Thru-the-Door List Price $18.00 
STANDARD: No. $41 Thru-the-Post 


No. $36 Thru-the-Door List Price $18.50 
{Standard models also available for 12 volts) 


have been tried. Where 
is formed by hand to fit the job 
on the assembly line, it has been 
necessary to continue to use copper. | 
During World War II solder- 


num or plastic overflow tubes! coated steel fins were used for 








nent 


CASCO ALL-WEATHER VISORS 


WORLD'S BIGGEST SELLER! 








NEW On-The-Post SPOTLIGHT 
Mounts completely on outside of car. 


ONE MODEL FITS 90% OF ALL CARS! 

Aero-aluminum, finished in satiny pearkgray 
Hommerloid enamel, with beautiful chrome 
brackets and trim. Can be repainted, if 


desired. 
No. V-15 List Price $21.75 


DEPENDABLE PRODUCTS FOR OVER A QUARTER 








Controlled by dash switch. 
Bigger sales with this chrome beauty that 
has all the light power and maneuverability 
of more expensive inner-controlied spots — 
yet can be instolled in minutes by any car 
owner. Fits the new cars with posts too nar- 
row for conventional mounting. 

No. $-240 List Price $14.00 


CENTURY 


RODUCTS CORP., 





CONSISTENT 
NATIONAL 
ADVERTISING 


in great mass 

magazines like the 
Saturday Evening Post 
makes CASCO a 
familiar name to 
your customers. 


BRIDGEPORT 2, CONNECTICUT 








| C. J. Dell (left), national truck fleet salesman who recently completed 35 years with | 


| radiator fins. 


the tube | 





radiators by this particular firm. 
Plain steel cannot be used be- 
cause neutral fluxes are needed 
in radiator production because of 
the thin metals that go into radi- 
ators. Corrosive fluxes and pick- 
ling baths cannot be used. This 
is the reason for solder-coating 
of fin stock prior to fabrication. 

Copper - plated, electro-lead and 
zinc-plated steel have all been 
tried. These materials lack the cor- 
rosion resistance required during 
radiator fabrication that has been 
demonstrated by solder-coated steel 
fin stock. 

It should be emphasized that 
these coatings are required for sol- 
dering operations and the coated 
materials are used for that purpos« 
as well as to prevent the steel from 
rusting during fabrication. 

* + * 


| Die Problems 


PROBLEM with dies was en 
countered when an attempt 
was made to change over to stee! 
None of the dies is 
hardened since soft copper fins do 
not require hard dies. 

When steel was used, die wear 
was excessive and many die parts 
required reworking. Replacement 
value of such dies runs from 


| $10,000 to $25,000. 
| Steel tubes also present serious 


| manufacturing problems. 


In addi- 
tion, if a steel fin and radiator 
tube is used, cooling efficiency may 
be reduced from 17 to 20 percent 

Attempts to use steel top and bot- 
tom tanks also presents some seri- 
ous die problems. Coatings of 
copper plus lead or lead only have 
been attempted, but the problem of 
applying the coating after fabrica- 
tion presents a troublesome manu- 
facturing problem. 

Aluminum-clad steel and coating 
with aluminum has been tried. Be- 
cause of the close melting point 
temperature range of the _ base 
metal and the brazing material, it 
was almost impossible to repair 
leaks. In most cases, leaks were 
present and when a high tempera- 


| ture torch was emploved, the result 
| usually was disastrous. 


* x * 


Osborn Claims 
Output Increase 


In Core Making 


CLEVELAND. — Production in- 
creases of over 600 percent are be- 
ing reported by automotive foun- 
dries from a new automatic method 
for making cores for automotive 
castings, it was announced here by 
the Osborn Mfg. Co. 

The new Osborn method utilizes 
the Roto-Core Automatic, a ma- 
chine designed and manufactured 
by Osborn’s Machine division. It 
combines the three main jobs in 
core making: (1) blowing the core, 
or driving prepared sand into con- 
ventional core boxes; (2) a five- 
station turntable interlocked with 
the core blower which brings empty 
core boxes to the core blower for 
filling and which takes away the 
filled boxes; (3) a core rollover and 
core drawing mechanism which 
serves to extract the cores from 
the filled boxes onto dryer plates 
ready for processing. 

Under the old system of making 
cores for automotive castings, ap- 
proximately 30 block jacket cores 
were turned out by a coremaker in 
one hour. Utilizing this new 
method, a worker can turn out 18 
cores per hour, the company said 

In addition to this 600 percent 
increase in production, this new 
machine makes cores more accur- 
ate and of higher quality than the 
old hand method, the company 
claims. 

The machine is so simple to oper- 
ate that the two workers require: 
to man it can be taught to run i 
in a matter of seconds, Osborn 
officials said. Because this auto 
matic machine combines severa! 
operations. considerable space i 
saved in the core room, thus pro 
viding more favorable working con 
ditions for workers, the compan: 
added. 


Sinas Joins Weiss 


Jack Weiss is expanding hi: 
used-car facility at 604 Ninth St 
N., St. Petersburg, Fla., and John 
Sinas has joined the business a: 
partner. Together, the owners ars 
taking over 618 Ninth St. N. and 
installing a service and repair de 
|partment in a garage there. Sinas 
|has previously been in the rea! 
| estate field. 














JOHN M. STUDEBAKER 


There were five Studebaker brothers: Henry, Clem, John, Peter and Jacob. 
They were a combination of American stock that included the talents of 
blacksmith, financier, farmer, merchant and pioneer. 


From the lengthened shadow of their blacksmith and wagon-building shop, 
started in South Bend, Indiana, on February 16, 1852, has grown Studebaker 
. the world’s largest independent manufacturer of motor cars. 


Although the product, personalities, factories and customers have changed 
through the years since 1852, there is visible continuity of the policy that has 
been the mainspring of Studebaker’s century of progress: 

“Always give a little more than you promise.”’ 
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THE NEW 1952 


iadebaher 


...a tribute to 100 years of 


Jacob Studebaker 


giving more than promised 


Peter Studebaker 
Clem Studebaker Henry Studebaker 








Since 1905, Spicer Equipment has helped Studebaker build 
its world-wide reputation for Quality Motor Vehicles 


e Spicer has furnished the axles, universal joints and 
propeller shafts for millions of the passenger cars made 
by Studebaker since 1905. And for many years Spicer 
universal joints, propeller shafts and light delivery 
truck axles have been used in Studebaker commercial 
and armed forces vehicles. From the broad foundation 
of its first century of success, Studebaker looks for- 
ward into another century of growth and expansion. 
Spicer joins the entire automotive industry in best 
wishes for continued progress. 


SPICER MANUFACTURING 


Division of Dana Corporation * TOLEDO 1, OHIO 


TRANSMISSIONS * UNIVERSAL JOINTS * BROWN-LIPE AND AUBURN CLUTCHES * FORGINGS « PASSENGER CAR AXLES ¢ STAMPINGS « SPICER “BROWN-LIPE” 
GEAR BOXES * PARISH FRAMES * TORQUE CONVERTERS » POWER TAKE-OFFS » POWER TAKE-OFF JOINTS * RAIL CAR DRIVES * RAILWAY GENERATOR DRIVES 














N. Y. Seeks Biggest Rise . 
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Gasoline Tax Hikes 
Eyed in 6 States 


WASHINGTON. — Proposals to 
increase motor fuel taxes have been 
presented in at least six state legis- 
latures this year, the National 
Highway Users Conference reported 
last week, and other legislative 
actions on fuel taxes are being pre- 
pared in two more states. 

The biggest hike has been pro- 
posed in New York, where bills 
have been entered in both houses 
asking for a raise of two cents 


Dealer DiBello 
Denies Charge 


Of Tax Evasion 


BUFFALO.—A Buffalo auto deal- 
ership and its president pleaded 
innocent in Rochester to two tax 
fraud indictments charging more 
than $66,000 in alleged unreported 
income and $30,000 in tax evasion 
in 1946. 

One indictment names DiBello 
Motor Sales, Inc., of 1275 Main St., 
and its president, Gaston DiBello. 
The other indictment is against 
DiBello individually. 


U. S. Attorney George L. Brobe 





disclosed the indictments after de- | 


fendants had been arraigned before 
Federal Judge Harold P. Burke 
and were released on $5,000 bail 
each. They were represented by 
Attorney Robert E. Walsh. 


The indictments were returned as 
sealed indictments Jan. 28 by the 
November holdover Federal grand 
jury in its final report. 

The indictment charges that Di- 
Bello reported his income as $17,- 
929.72 and due tax as $5,144.12, 
whereas his true income was said 
to be $37,103.94 and due tax $15,- 
962.43. 


| per gallon. It has been announced 


that the proceeds of this tax 
| would be distributed among the 
| counties and New York City on 
the basis of population. 

| Four states are considering meas- 
| ures to raise the fuel tax by one 
| cent—Arizona, Missouri, New Jer- 
sey and Colorado. 

In Arizona, the tax would be 
raised from five to six cents a 
| gallon to provide additional funds 
|for county roads. Missouri is con- 
|sidering raising its tax from two 
|to three cents a gallon. 
| New Jersey has received a bill 
to raise the taxes to support a 
$616,000,000 road construction pro- 
|gram. The boost would be used 
|to finance $300,000,000 on a 30-year 
| bond issue. 
| The Colorado legislature ad- 
|journed without acting on a pro- 
| posal to raise the tax from six to 
| seven cents on gasoline, and to 8% 
| cents on diesel fuel. 

According to the NHUC, commis- 
| sioners of the District of Columbia 
are preparing to recommend legis- 
| lation for a permanent five-cent 





| gasoline tax. This would be a raise | 
1o 


|of one cent over the present four- 
| cent tax, one cent of which is due 
|to expire on June 30, 1952. 

| A Massachusetts road bond issue 
| bill for $200,000,000 would be re- 
| tired from the proceeds of a seven- 
ltenths of a cent gas tax hike, it 
|has been announced. Passage of 
ithe bill would bring the total tax 
to five cents a gallon. 

| Referendum petitions have been 
| circulated to bring a recent Michi- 
|gan gas tax increase to a popular 
| vote. The tax would be suspended 
juntil after the general election if 
|the state supreme court rules that 
la referendum should be held. The 
tax was raised by a cent and a half 
|in 1951 over the governor’s veto. 





Point Four Policy Rapped 


U. S. Urged to Restrict Grants to Countries 


Which Discourage 


SAN FRANCISCO.—Washington’s 
administration policy on interna- 
tional economic development mat- 
ters, particularly the Point Four 
program, has been criticized by 
George A. Sloan, chairman of the 
U. S. council of the International 
Chamber of Commerce. 

“The U. S. government,” he 
said, “has failed to carry out the 
Point Four project effectively by 
not issuing a clear and simple 
declaration to the world as to 
what extent U. S. finances are 
available to foreign countries, 
and where government grants or 
loans stop and where private in- 
vestments come in. 

“The major contribution the gov- 
ernment can make in our foreign 
economic policy in 1952 is to tell 
the world that technical assistance 
and government money is merely 
a supplement but never a substi- 
tute for private capital. 

“Many foreign governments have 
been looking on U. S. funds as a 
substitute for private capital be- 
cause no such declaration has been 
made until now.” 

With an implied reference to the 
current crises in Iran and Egypt, 
Sloan ‘vas emphatic in stating that 
the government, “which owns no 


Private Investments 


money except by the grace of the 
taxpayer,” should restrict these lim- 
ited government grants to those 
countries who are determined to 
respect agreements and grant fair 
treatment of the private investors. 


“Foreign governments,” Sloan 
said, “are showing great reluctance 
to remove the obstacles to effective 
and sound economic development 
which are now obstructing the flow 
of goods, money and services across 
boundries. 


Sloan pointed out that he was not 
opposed to a Point Four program 
which would limit itself to the pro- 
vision of technical skills, surveys 
and investigations of productive 
possibilities. 

But, he maintained, such a pro- 
gram by itself cannot produce the 
results that are hoped for. 


In order to achieve the desired 
and urgent results, Sloan said, ma- 
jor capital investments are indis- 
pensable, and the main financing 
of such projects must come from 
private sources. 

“American business is ready to 
earry its load in such economic 
development efforts and help con- 
tribute to the progress of under- 





developed countries, he pointed out. 








Trailer Coach Manufacturers Assn. Show— 


A record of more than 10,000 persons 


attended the annual Trailer Coach Manu- 


facturers Assn. show in Cleveland. More than 150 coaches were shown, placed there 
by 50 manufacturers and 82 supplier organizations. Both buyer interest and sales 
was reported to be very good. The association also held a two-day institute on sales 


financing and legislative problems affecting 


dealers. 
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Dallas Community Chest— 


A father and son team, Edward R. 
Maher (standing, left), and Louis J. Maher 
(right), are serving together on the board 
of directors of the Dallas Community 
Chest. Edward Maher is president of Ed 
Maher, Inc. (Ford), and Louis Maher is 
partner with Thomas Maher in Maher 
Brothers, Inc. (Ford). 


Polaroid Law 


Boston Junior Chamber 
Seeks Driving Aid 

BOSTON.— The Boston junior 
chamber of commerce has proposed 
legislation which would require 
polarized headlights to be used on 
automobiles. 

But it would not become law 
until the governors of states con- 
taining an aggregate of 50,000,000 
people approved similar legislation 
in their respective states. 

Edward J. Samp jr., president of 
the chamber, told the committee on 
highways and motor vehicles that 
17,500 persons were killed in night 
accidents in the country last year. 
Many victims told police they had 
been blinded by the lights of on- 
coming cars, he said. 

Average cost of polaroid head- 
lights on new cars was estimated 
at $20 to $25. Old cars could be 
equipped with filters, or motorists 
could use polorized glasses, it was 
pointed out. 

Charles Richards, representing 
the American Motor Vehicle Ad- 
ministration, told the committee 
that polaroid lights were given 
rigid tests at considerable expense. 
He said the industry decided in 
1947 to abandon the idea until the 
manufacturer came up with some 
new ideas. 

He added that the National 
Junior Chamber of Commerce 
dropped the project after confer- 
ring with leaders in the automobile 
industry. 


Dollar Shipments 
Of Truck Trailers 
Reach New High 


WASHINGTON.—Last year was 
a record dollar sales year for ship- 
ments of truck trailers, which 
reached a total of $245,315,000, as 
compared to the previous year’s 
volume of $229,685,000, according 
to the Department of Commerce. 

Total production of truck trail- 
ers was 67,384—the second highest | 
behind the peak output of 76,234 in 
1946. A total of 64,617 units was 
produced in 1950. 

The department reported that 
shipments, however, dipped to 64,-| 
691 units in contrast to the total 
of 65,966 in 1950. 

The record dollar value of ship- 
ments was reflected by the in-| 
creased percentage of tandem axle 
trailers, aluminum vans and other} 
high cost types of trailers, the de-| 
partment said. | 





Sears Cuts Prices 5% 
On Allstate Batteries 


CHICAGO.—Sears, Roebuck and 
Co.. has reduced the price of its| 


Allstate batteries by an average od 


company last week. | 

The company said it is also in- 
creasing its battery tradein allow-_| 
ance by 50 cents a unit to a total of | 
$2.50. It is reported that one widely 
sold battery is reduced from $16.65 





' 
| 
| 
| 
| 
| 
| 
5 percent, it was announced by the || 
| 
| 
| 
| 
! 
| 





to $15.45. 


ai . 
‘Common Carrier 
‘Leases 37 Units 


.|large scale destined to become 
| popular among over-the-road car- 
| riers as among firms not primarily 
| engaged in the trucking business? 


tions of Plaza Express Co., 
and Howard L. Willett jr., presi- 
dent of Willett Truck Leasing Co.! jtems. 





9 
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tors to be operated in the Chicago 
area. 

Willett said further that the deal 
covers basic needs and that more 
units are available as requirements 
arise. 

Plaza maintains headquarters in 
Is truck leasing on a|St. Louis and has a large truck 
as | terminal in Chicago. Willett serves 
|the Chicago area exclusively. 
| “Leasing of trucks has the same 
|advantages for over-the-road car- 
riers as for companies not engaged 

Two authorities answered this|jn the trucking business,” Gaylord 
question in the affirmative here| declared. “These include relief from 
last week. They are F. R. Gaylord, | tying up heavy investments in 
vice-president in charge of opera-| trucks and tractors and from such 
Inc., | problems as maintaining shop facil- 

ities, garaging, insurance and other 


For Chicago Area 
CHICAGO. 





and vice-president of the National 
Truck Leasing System. 

Their conclusions were expressed 
in a joint announcement that Plaza 
has closed a contract with Willett 
for leasing of 37 trucks and trac- 


“Furthermore, through leasing 
we know what our trucking costs 
will be, and the entire operation is 
| flexible through being able to ob- 
tain additional units immediately 
when needed.” 





There is a HERMAN TO) 0) | designed 


for your Customers’ Specific Needs! 








Sautog 3 


FARM DAIRIES 





GRADE A : 
” 
* 






DELIVERS THE GOODS 


The HERMAN WHOLESALE Refrigerated 40° AT THE 
Delivery Body For Store Delivery STORE! 
Complete with all equipment necessary to maintain a continuous 40° 
product temperature 24 hours per day. Especially designed for store 


delivery of dairy products . . . meats . . 
—No engineering to do with customer. 


HERMAN BODY 


. ete. Available as a package 
Write, wire, or phone collect 








COMPANY 


ST. LOUIS 10, MO. 











NEED CASH. 
RESERVES? 





CARLIFE GUARANTY “72” 


Is The Profit Making Plan That 


ACCUMULATES CASH FOR YOU 


and Nobody But You! 


MAIL THIS COUPON TODAY FOR FREE INFORMATION 


The Carlife Guaranty Co. Phone Diamond 1-2388 
16501 Wyoming, Detroit 21, Michigan 

RUSH us more information concerning CARLIFE GUARANTY “72” 
without cost or obligation. Show us what other dealers are 
doing. 





Name of Dealership 
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High Insurance Rates Explained .. . 





Underwriters Blame Car Design 


NEW YORK.-—Inflation and the 
modern design of cars are the ma- 
jor factors responsible for higher 
claims costs for property damage 
and the increase in automobile in- 
surance rates, according to William 
Leslie, general manager of the Na- 
tional Bureau of Casualty Under- 
writers. 

This was noted in a study of 
rates for six major casualty insur- 
ance lines from the prewar period 
to the end of 1951. 

Pointed out Leslie, who pre- | 
pared the report: “Before the | 
war, a broken fender was just 
that, and it could be replaced for 
$10. But fenders on the latest 
cars include a headlight or tail- 
light, and in many cases a sub- 
stantial part of the body, too, 
all of which adds up to a re- 
placement cost of about $90.” 

Of course, not all car repairs 
have taken such a percentage leap 
in price, Leslie said. “But front- 
end replacement which cost $100 in | 
1940 today carries a price tag of | 





opener re” 


$290, an 190 percent.” 

“The elaborate grille work, 
curved windshields and other inno- 
vations on the latest models also 
have been responsible for costlier 
repairs.” 

Illustrating inflation’s effect, the 
report showed that the average 
wholesale value of new automobiles 
in 1950 soared 125 percent above the 


increase of 


| prewar figure, while repair costs, 
|including parts and labor, jumped 


134 percent from 1940 to 1950. 

It was pointed out that these 
figures did not include the further 
increases in car prices and repair 
costs which have cropped up since 
the Korean war. 

Insurance rates for automobile 
liability, including bodily injury 
and property damage, rose 35 per- 
cent during the 10-year period, 
according to the report, and were 
attributed to the inflation-induced 
increases in claim costs for both. 


The situation was further aggra- | automobile use, the rates were vol- | Experience 


vated, it was noted, by a marked 


CLUTCH PEDAL STARTING 


wt Bex 


TARTER DRIVE 











upturn since 1949 in claim fre- 
quency—-the number of claims per | 
given number of insured cars. 

From the report, it was noted | 
that rate increases on automobile 
insurance held second spot in the 
six casualty lines covered by the 
bureau, with the 78 percent boost 
in glass insurance rates being the 
highest. 

Weighed on the 
mium volume, the changes in rates 


basis of pre-| 





for six major lines of coverage | West Pointers Look Over Chevrolets— 


written by capital stock companies | 
resulted in an average 





| year period. — _ 


ACCELERATOR 


While automobile rates took 
such a big climb in the period 
covered by the report, it was 
pointed out that until 1947 rates 
were well below those prevailing 
just before World War II. 
“When the war brought gasoline | 


stated. 


rationing and other restrictions on |°Mly halfway to the prewar level. 
subsequently 


sate tm | A and C Chevrolet Co., Fort Montgomery, N. Y., displayed these 1952 Chevrolets a! 
mene af 23 at i 3 | the annual automobile show at the U. S. Military Academy, West Point, N. Y. The 
crease of 13 percent over the 12-! geoiership said that the models created considerable attention. 


| panies by as much as 40 percent! servative as it proved to be inade- 
solely on their judgment,” it was | quate. 


“When the rates were revised, it 


| “Toward the end of 1945 after re-| had been anticipated that the re- 
| strictions on motoring were lifted, | 
|the companies moved rates back 


turn to full peacetime operation of 
automobiles would be slower than 
it actually turned out to be. Also, 
inasmuch as rate revisions are 


showed | based primarily on the insurance 


untarily reduced by insurance com-|that the rate rise was too con-| companies’ experience for prior 


Clutch pedal starting is safer because the 
clutch must always be disengaged before 
starting and disengaging the clutch also 
minimizes strain on battery and starting 
motor. Like practically every type of starting 
system, clutch pedal starting costs less with 
Bendix* Starter Drive. This unique com- 
bination of quality and low cost is made 
possible by Bendix exclusive design features. 
For example, the Bendix Starter Drive re- 
quires no actuating linkage and the solenoid 
may be placed in any convenient position. 
Result—starting motor can be mounted more 
easily and in more positions. Also the Bendix 
Drive has fewer parts and needs no adijust- 
ments. If you want true economy from 
installation to service, plus performance 
proven by over 85,000,000 installations, be 
sure to specify Bendix Starter Drives. Your 
inquiry will receive immediate attention. 


*REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION of 


AVIATION CORPORATION 
ELMIRA, NEW YORK 
Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


SPECIALISTS 


IN ALL TYPES OF 


STARTING! 


FLOOR BUTTON 


os 


SWITCH KEY 


CLUTCH PEDAL 


periods, the new rates could not 
|anticipate the extent to which the 
| removal of price controls and the 
| pressure of inflation were later to 
|push claim costs upward.” 





How Motorists 
| Can Help Police 
| Cut Car Thefts 


| LITTLE ROCK, Ark.—By listing 
| serial numbers of their tires, radios, 
|and other accessories and marking 
accessories which don’t bear any 
identification, car owners would 
help in tracing stolen articles and 
aid in reducing the rising number 
of automobile thefts, according to 
Lt. H. R. Peterson of the Arkansas 
state police. 

Car thefts, he said, also could be 
decreased by keeping unattended 
ones off the street at night and 
locking the doors at all times, in- 
cluding while in parking lots. 

A list of these precautions has 
been prepared for motorists and 
will be widely distributed through- 
out the state, Lt. Peterson said. 

“Almost 400 automobiles were 
stolen in Arkansas during the last 
|six months of 1951,” Peterson said. 
| Peterson pointed out: “Many addi- 
tional thefts were unreported, and 
in thousands of cases, only acces- 
sories were stolen. 

“Accessories are highly profitable 
lto thieves, since there is a ready 
market for them. It is difficult to 
establish positive ownership of 
them without proper identification 
| marks.” 


GE Speeds Up 
Jet Engine Process 


LOCKLAND, O.—A new manu- 
| facturing process which is expected 
to crack a bottleneck in the nation’s 
| aircraft turbojet engine production 
| program has been announced by 
General Electric Co. 

The process involves fabrication 
of the stationary, or stator, blades 
of jet compressors in place of the 
| relatively slow and expensive forg- 
|ing technique currently used, the 
| company said. 
| ©. W. LaPierre, manager of GE’s 
|aircraft gas turbine division, said 
|that in addition to speeding blade 
| manufacturing, the process is ex- 
pected to reduce production cost by 
|55 percent and save about 39 per- 
| cent of critical material. 





Miller Successful in Hunt 
For 1914 Pierce-Arrow Tires 

Bud Miller, head of Bud Miller 
Motorport (Ford), Monrovia, Calif., 
whose hobby is antique cars, re- 
ports he has succeeded in getting 
a set of Firestone factory-made 
tires for his 1914 Pierce-Arrow. He 
had been struggling to obtain them 
for two years. 

Besides the Pierce-Arrow, Miller 
owns a 1911 E.M.F. He also reports 
that he has located a 1911 Mason- 
Duesenberg, but so far has not 
been able to induce its present 





owner to part with it. 
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Safety Leaders Focus 
On Night Driving 


By Sam Sampson 
Staff Writer 

SAFETY officials of several high- 
» way and experimental groups 

ive been concerning themselves 
recently with the 
problem of night 
driving, and while 
no conclusive fig- 
ures are avail- 
able, recent exper- 
iments and spot 
checks indicate 


SAFETY 


MATIOMAL 
counci’s 


Feb. nisroot 





A 


Fy, 


AUTOMOTIVE that a large ma- 
NEWS jority of fatal) 
accidents occur} 

RMEMEMERES otter dark. | 


In a January check of traffic | 
fatalities in Detroit, the police de- 
partment accident prevention bu- 
reau reported that 16 of the 17 
persons killed met death in after- 
dark accidents. 

“Detroit accident records over 
a long period of time show that 
two out of every three persons 
are killed during darkness,” said 
Donald Slutz, managing director 
of the Traffic Safety Assn. 

Dr. A. R. Lauer, director of the 
Iowa State College driving labora- 
tory, stated recently that motor- 
ists take over 70 percent more 
time at night to see a stalled truck | 
or bus than they would if the same | 
vehicle were outlined with reflec- 
tive sheeting. 

* 





* * 
Tests on Night Vision 
“(MHE immediate cause generally 
given for an accident is that | 
of not seeing the hazard in time,” | 
he pointed out, “but the fact re- 
mains that if a driver sees an ob- 
stacle in time, he will usually be | 
able to avoid a mishap.” 
The statement is based on a | 
year’s research carried on at the | 
college, including 2,520 tests. The 





Dealers Active 
In Fort Worth 
Safety Council 


Many new-car dealers in Fort | 
Worth, Tex., are actively demon-| 
strating their belief that traffic) 
safety is at least partly the re-| 
sponsibility of the automotive in-| 
dustry. 

Four such dealers were elected to 
posts on the Forth Worth safety | 
council and its committees. In addi- | 
tion, the association is considering | 
a resolution to underwrite the | 
city’s safety council. | 

Albert J. Meek, Packard dealer, | 
was elected president of the coun- 
cil; Jack Baggett, sales manager | 
of Ernest Allen Motor Co. (Chev- 


rolet), was named vice-president; 
W. T. Ryan, Dodge - Plymouth | 
dealer, was appointed vice-chair- | 


man of the mayor’s executive com- 
mittee, and R. W. Burk, of H. B. 
Ransom Motor Co. (Chrysler- 
Plymouth), was elected a member | 
of the committee. 

“Dealers are not men who sit 
rubbing their hands in anticipation 
of dented fenders and the like,” 
Meek declared, “and the public 
should be taught to realize this.” 

The city council has listed traffic 
safety as the number one problem 
for 1952. 

At the last meeting of the Fort 
Worth New Car Dealers Assn., 
President Ryan introduced a reso- 
lution that the organization under- 
write the safety council. The vote 
ended in a tie, because many of the 
dealers were not there, Ryan re- 
ported. 


Canada Road Lag 
Is Deplored 


“Canadian roads are critically 
deficient for military needs,” de- 
clared C. W. Gilchrist, managing 
director of the Canadian Good 
Roads Assn., in an address before 
the annual convention of the or- 
ganization in Ottawa. 

Gilchrist told the assembly that 
“highway research in this country 
has lagged,” and that plans for the 
use of automotive transportation 
for civil defense have not begun to 
make any real headway. 





results indicate that drivers ap- 
proaching a stalled truck at night 
at 50 miles per hour will see it 
a full second earlier if the truck 
is reflectorized—and thus get an 
extra 73 feet of stopping space. 


In experiments at Phoenix, Ariz.,| justed so that they rise no higher| Sums 
Dr. Robert H. Peckham, professor}than the lamp center at 25 feet, | ; 


of medicine at Temple university, 


found that drivers exposed to sun-|the ground at 75 feet. Driving with | 
light during the day require nearly|the upper beam is strictly forbid- | 
twice as much light at night to|/den except in areas where street | 


see normally. 
However, he said that drivers 
who used sun glasses during the 
day had much better vision for 
night driving. 
* 


* * 


AAA Warning 

WARNING to this effect was 
f released recently by the Ameri- 
can Automobile Assn, stating that 
prolonged exposure to glare during 
the day “seriously reduces the abil- 





, 
~~ * 


> 


ity of a person to cope with the 
dangers of night driving.” They 
recommended the use of sun glasses 
during day driving, if it was known 
that a period of night-time driving 
would follow. Night fatalities are 
three times greater than daylight 
figures, the AAA said. 

In New York, the city has or- 
dered new regulations governing 
the use of lights on the streets. 
It is illegal to drive, now, with 
only the parking lights on. Prin- 
cipally, the measure was set up 

to protect pedestrians. 
| And further, the regulation states 
| that lower-beam lights must be ad- 


land no higher than 42 inches from 


las . : . 

| lights do not disclose objects with- 
jin 350 feet, and then only if there 
jis no approaching car within 500 
| feet. 

A report since the new regulation 

| went into effect states that motor- 
| ists are cooperating well with the 
orders, and that no excessive glare 
problem has been noted. 

The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section, Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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Wet Valve Refacer 


@ FAST—ACCURATE—LOW COST.. 
thousands of shops have wanted. It gives you Snap-on quality 
through and through. It gives you the precision features of 
more expensive machines. It gives you operating simplicity 
that means speedy, accurate conditioning of valves, valve 
lifters, rocker arms in cars, trucks, tractors, other engines. 


This new Refacer grinds wet or dry—refaces valves up to 
34%4"’. Collet-type workhead with controlled speed fits valve 
to %"’. (This size collet standard, other sizes 


gz" 


stems % 


available.) Powered with 43 or 42 H.P. motor. 


Your Snap-on Man will gladly arrange a demonstration of 
the Refacer right in your own shop. For special descriptive 


literature, write Snap-on. 





. this is the Refacer 
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1905 Buick Visits New Bank— 









| When the Bristol (Conn.) Bank and Trust Co., opened its new Forestville branch, 
Buick Dealer Francis B. Wasley (left) drove the first customer to the teller window. 
At right is C. Terry Treadway, president of the bank. Wasley used the situation to run 


an ad for his firm in the Bristol Press over a factory prepared Buick ad, also carrying 


| his signature. 


— 





















LAY G/4 


Ee SEE 


V-REST for butt grinding 
fits in place of rocker 
arm attachment. 

Finger pressure holds 
valve in V-Rest. 


ROCKER ARM grinder 
attachment fitted with 
two self-centering cones 
which adapt the 
attachment to all sizes 
of rocker arms. 












DIAMOND WHEEL 
DRESSER fits on rocker 
arm attachment 

and dresses both face 
and side of wheel. 
Diamond tipped screw 
is replaceable. 





*Snap-on is the trademark of Snap-on Tools Corporation, 


SNAP-ON TOOLS 
CORPORATION 


8082-C 28th Avenue 
Kenosha, Wisconsin 





MICROMETER BUTT 
GRINDING attachment 
(optional) for Ford valves 
without adjustable valve 
lifters. Includes microme- 
ter feed assembly, 
46-grit wheel and 
guard, coolant hose, 
valve depth gauge. 
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Auto Personnel 





Opening of a new factory branch 
of Trailmobile Inc., at 624 Brown 
Ave., in Toledo, and the appoint- 
ment of Steven J. Toth as manager 
of the branch has been announced | 
by William A. Burns jr., president | 
of the company. 

* * 





Morrison Is New Chief 
Of Ohio Industry Group 


Ray L. Morrison, executive vice- 
president of DeVilbiss Co., Toledo, 
has been elected president of the 
northwestern 
Ohio _ industrial 
council. He suc- 
ceeds Jules D. 
Lippmann, presi- 
dent of Texti- 
leather Corp. and 
the council’s first 
president. 

Elected vice- 
president was Jo- 
seph L. Tillman, 
president of Unit- 
cast Corp. Wil- 





Ray L. Morrison 


liam H. Schomburg, president and 
treasurer of Superior Spinning and 


Stamping Co., was named secre- 
tary-treasurer. The council was or- 
ganized in 1950 to provide a fact- 
finding and evaluating organization 
for the diversified industries of the 








Toledo area. 
* 


* * 


Matheson, Sasser Promoted 


By Michigan Auto Club 

The board of directors of the| 
Automobile Club of Michigan | 
(AAA) has named E. S. Matheson, | 
club official for 32 years, as new | 
general manager to succeed the | 
late Richard Harfst. 

At the same time, Edward J. 
Weeks, president of the club, an- 
nounced the promotion of Joseph 
C. Sasser, assistant treasurer, to 
comptroller and assistant general 


manager. 


* * 


Lewis to Manage Sales 


Of Quaker Rubber 

J. R. Lewis has been appointed 
general sales manager of Quaker 
Rubber Corp., division of H. K. 
Porter Co., Inc., Philadelphia, it 
is announced by T. M. Evans, 
president of Porter. 

Lewis, who has been with 
Quaker more than 11 years, has 
advanced steadily in the organi- 
zation. He has been Philadelphia 
district sales manager, assistant 
sales manager and assistant gen- 
eral sales manager, 

In his new position, Lewis will 
be in complete charge of the 
sales organization of the com- 


pany. 
Bunker Heads Glenn Martin; | 


Wharton Gets Finance Job 

George M. Bunker has been elect- 
ed president, general manager and 
director of Glenn L. Martin Co., 
Baltimore, and J. B. Wharton jr. 
was named vice-president of fi- 
nance, it is announced by the board 
of directors. 

They succeed C. C. Pearson and 
Richard L. Johnson, who resigned 
but who will continue with the 
company as consultants. 

Bunker was president and gen- 
eral manager of Trailmobile, Inc., 
while Wharton was chief finance 
officer. 3 

* * 


Reinhard Realigns Staff 
On 50th Birthday 


Simultaneously with celebrating 
its 50th year in business, Reinhard 
Brothers Co., Minneapolis auto 
parts distributors, has announced 
the fellowing changes in executive 
personnel: 

E. L. Davis becomes board chair- 
man, succeeding A. C. Reinhard sr., 
who is retiring. A. C. Reinhard jr. 
succeeds Davis as president. James 
L. Pause becomes sales vice-presi- 
dent. Other officers and directors 
of the company remain the same. 

* * * 


* * 


Consulting Firm Opens 


Office in Detroit . 

Booz, Allen and Hamilton has 
opened an office in Detroit’s Penob- 
scot building, according to James 
L. Allen, chairman of the executive 
committee of the management con- 
sulting firm. 

Edwin L. Morris, a partner, will 
be in charge of the new office and 
James W. Bannon, a member of 





the firm’s consulting staff, will be 
resident manager. J. W. Pocock, 
also a partner, will work on assign- 
ments in the automotive and air- 
craft industries in the Detroit and 
Toledo industrial areas. 


* * * 


Corsi, Bracco Promoted 

George Corsi, who advanced from | 
machinist to become plant engi-| 
neer of National Motor Bearing 
Co., Inc., Redwood City (Calif.), | 
has been promoted to chief process | 
engineer, in charge of the mechan-| 
ics and processes: in the company’s 
four plants. Appointed to succeed | 
Corsi as plant engineer was Joseph | 


G. Bracco. 


* * * 


American Brake Shoe Ups 


Two in Manganese Division 


W. Frank Kelly has been ap- 
pointed assistant vice-president and | 
John E. Holtman general superin- | 


tendent of foundries of the Sven, | 


can manganese _ steel _ division, 
American Brake Shoe Co., New! 
York. 


Kelly has spent his entire career | 













in the operating department of the 


manganese division. He became 
works manager in 1941, and has 
been general superintendent of 


foundries since 1946. | 

Holtman has been works man- 

ager of the division’s Chicago 

Heights plant since 1946, and prior 

to that served at the Denver and 

St. Louis plants. | 
* + +. 


Harrigan Touring Europe 
As Consultant to UN 

William Harrigan, of William | 
Harrigan Co., Rutherford, N. J., is | 
touring Europe as a technical ex- 
pert to Yugoslavia | 


Nations. 
During his stay | Mi 
there he will visit |" 


Lad 


and France to an- 
alyze working)! 
conditions and| 

a in auto fac- Bohn Aluminum Given 

ster el In 1951 Harri-| American Legion Award 

, , id a gan was engaged | A citation for meritorious public 

in reorganizing and coordinating| service by the American Legion’s 

such U. S. defense agencies as the| Michigan department to the Bohn 

standards, packaging, catalog, ma-| Aluminum and Brass Corp. and 

terial inspection and supply man-| its president, Simon D. DenUyl, 

agement of the Munitions Board. has been announced in Detroit 











Actual Laboratory Tests Prove: 


| the Plymouth showing at the Bay City Auto-Lite plant. 





Fram Traps More Dirt than all other popular brands tested! 





for the United| During Auto-Lite Salute to Plymouth— 

Hugh Decker (right), veteran employe of the Electric Auto-Lite Co. plant at Bay City, 
ch., showed two local Plymouth salesmen his invention, a spring which assures an 
Germany, Switzer- | ¢curate fit of the rotor on the distributor cam. Walter Valentine, of Fitzhugh Motor 
land, Greece, Italy | Co., and Walter Bosworth, Zeder Motor Sales, examine the spring. The occasion was 





by Departmental Commander 
Thomas Roumell. 

Presentation of the citation, 
given “for outstanding service 
and contributions to American- 
ism,” was made by Commander 
Roumell to DenUyl at a cere- 
mony in the Veterans Memorial 

(Continued on Page 27, Col. 1) 
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Yes, conclusive proof that Fram Filters Best! 

















Fram cleans oil better 
popular cartridges 


at a glance .. . FRAM FILTERS BEsT! 


And Fram Cartridges are custom-engineered for every filtering 
job. Today’s modern engines have specialized lubricating systems 
that require specialized filtration. No single cartridge can fit 
every requirement and do the job right. Some engines have by- | 
pass filters. Others use full-flow filters. And because the basic 
principles of these two methods are different, cartridges for these 
filters must be of different design for top efficiency. That’s why 
Fram specially designs cartridges for every job. And this Fram 
custom-engineering is another reason why FRAM FILTERS BEst! 


Here is conclusive evidence that 


In identical tests under strictest laboratory controls, Fram 
Cartridges removed more dirt, and removed it faster, than all 
other popular brands tested. The above chart shows the results 














Auto Personnel 








(Continued from Page 26) 


building, attended by civic and in- 
dustrial leaders from Detroit and 
Michigan and top officials of the 
Michigan American Legion, 

* 7 * 


Rolph Heads Group 

S. Wyman Rolph, president of 
the Electric Storage Battery Co., 
has been elected president of 
Franklin Institute. Rolph succeeds 
Richard T. Nalle, president of Mid- 
vale Co. 

eo * a 

Heckethorn Names Nesbitt 


To Procurement Office 
Heckethorn Mfg. & Supply Co., 
Littleton, Colo., manufacturer of 
automotive replacement parts, has 
announced the opening of a mate- | 
rials procurement office in Wash-| 
, ington, headed by Stephen J. Nes- 
bitt, former career Army officer. | 
The new office will be charged | 
with all matters of procurement in 
connection with materials needed 
for ordnance and automotive mili- 
tary needs. The company now has 


defense contracts for several ord-'sales conferences and shows on'Corp., has announced the appoint-|manager of Trailmobile, Inc, Cin- 







nance items, including the 3.5 inch 
bazooka motor rocket body. 
> * * 


Cleveland Jobber Named 


By Textileather Corp. 

G. H. McGreevy, sales vice-presi- 
dent of Textileather Corp., has an- 
nounced appointment of Bernstein- 
Wonderlich Co., Cleveland, as Tex- 
tileather jobbing distributors in the 
Cleveland and Detroit areas. 





In addition to Cleveland and De- Superior Motors Parts Facility— 


troit stores, Bernstein-Wonderlich | 
also have offices in Chicago, Buf- 
falo and Indianapolis. 

- + 3% 


Former Dealer Heads Sales 
At Dixie Machine Tool 


Donald G. Parker, who recently |Southwest and the 
sold his Packard dealership inj|Canada. 


Plymouth, Ind., has become gen- 
eral sales manager for Dixie Ma-| 
chine Tool, division of Avey Drill-| 
Cincinnati and New York City. 

Parker will attend a series of|Co, a 


* * * 


Morse Names Burgess 


ing Machine Co., with offices in| Frank M. Hawley, president and| 4s Trailmobile Head 
general manager of Morse Chain 
division of Borg-Warner | vice-president and _ general 


Featuring a reception counter and a pair of three-dimensional ‘shadow box’ display 
| windows, this new parts and accessories department has been installed at Superior 
Motors, Kaiser-Frazer distributor in Wilmington, Del. A soft indirect light illuminates 
the name of the department. Harry C. Riblett is president of the firm. 





the West Coast and will fly to the ;ment of Virgil P. Burgess as con- 
Dominion of |troller and acting secretary-treas- 


'urer of the division. 
| * * 


| Burns Succeeds Bunker 


William A. Burns jr., since 1950 








Your distributor salesman has this re- 
vealing book . . . explains in detail the 
different methods of filtration . . . 
explodes false claims . . . offers more 


proof that FRAM FILTERS BEST! 


Ask to see "FILTER FACTS” 


Yes, the acid test . . . the test of 
time . . . is proof positive. Year after 
year, Fram leads in independent maga- 
zine surveys on brand preference. Year 
after year, thousands of Fram dealers 
cash in-on the more than 15,000,000 
Fram Oil Filters in use, selling their 
share of the millions of Fram Replace- 
ment Cartridges. And year after year, 
the Fram C-4 is the world’s largest 
selling cartridge! The figures prove 
that FRAM SELLS BEST! 


Great FRAM Program 
Assures Your Success 
Powerful national advertising in The 
Saturday Evening Post, Life, Collier’s, 
Popular Science, Country Gentleman 
and other leading magazines blankets 
your customers and prospects with 
reasons why Fram filters Best! Giant 
billboards on key highways in every 
state remind your customers to buy. 
And all Fram advertising tells Amer- 
ica’s motorists to call Western Union 
Operator 25 for the name of their 
nearest Fram Dealer. Get your share of 
these calls. Make your share of Fram 
sales and profits. Cash in on the hottest 
money-making proposition in the in- 
dustry. Sign up now asa Fram Dealer. 





FRAM CORPORATION, Providence 16, 
R. I. In Canada: J. C. Adams Co., 
Ltd., Toronto, Ont. 


OIL * AIR * FUEL * WATER 





|cinnati, has been appointed presi- 
| dent, it is announced by Champ 
Carry, president of Pullman, Inc., 
|}and chairman of Trailmobile. 
Burns, who has been in his for- 
mer capacity since 1950, succeeds 
|George M. Bunker, who has been 
appointed president of Glenn L. 
Martin Co. in Baltimore. Trailmo- 
bile is a subsidiary of Pullman. 
| * * * 
Du Pont Promotes Stoll 
| Appointment of W. Roger Stoll 
as west coast sales manager for 
du Pont Co.'s electrochemicals de- 
partment has been announced by 
S. C. Harris, director of sales for 
the department. Stoll succeeds 
FE. W. McGovern. 


Toledo Products Elevates 
Lang, Riley in Sales 


Howard K. Lang, former general 
sales manager of Toledo Steel Prod- 
ucts Co., Toledo, has been promoted 
to assistant manager and H. S, 
| Riley, formerly eastern divisional 





H. K. Lang H. 8. Riley 


sales manager, succeeds Lang, it is 
announced by C. L. Kahlert, man- 
| ager. 

| Lang joined Toledo in 1930 as 
| district manager in the Pennsyl- 
| vania area. Riley started with To- 
|ledo in 1928 as district manager of 
| the Kansas City area. 


Other changes in sales personnel 
|include the addition of specialized 
|departments with Jack Bartholo- 
mew coming into the home office 
from the western New York terri- 
tory as supervisor of the Toledobilt 
;}engine program and Lorne Nedvi- 
| dek, Pittsburgh representative, now 
lin the home office as fleet sales 
| engineer. George Poe, former super- 
visor of customer relations, be- 
comes assistant to the sales man- 
ager, 











* * * 
Universal C.1.T. Names 


Three for Promotion 


Promotion of three of its person- 
nel to managerial positions has 
|been announced by Universal C.I.T. 
|Credit Corp., New York. 
| John T. McCarty has been named 
branch manager and Elwood N. 
Starkey district manager for the 
company’s new office in Rosenberg, 
Tex. Named district manager at 
jthe firm’s branch in Jacksonville, 
Fla., was Henry Fisher. 

* * a 


Harry Heads Used Cars 


| Byron Harry has been made head 
of used-car sales at Les White, 
|Dodge dealer in Akron, it was an- 
|nounced by Oscar Iverson, general 


| manager. 
* * 


Bilhardt Runs Fisher Plant 


Frank E. Bilhardt has been ap- 
| pointed superintendent of Fisher 
| Body’s Grand Rapids (Mich.) plant 
No. 2, it is announced by T. C. 
| Fletcher, manager of the division's 
|Grand Rapids plants. 
| * * * 


Turkish Promoted 


F. I. Goodrich, general manager 
of Eaton Mfg. Co.’s spring division, 
Detroit, has announced the appoint- 
men of Michael C. Turkish as chief 
engineer of the coil spring depart- 
ment. 





ADVERTISEMENT 








She says C oy 
we'll have to wait until 
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Training Car for College in Northwest— Omaha . Assn. Dealer Auto Shows 

Western Washington college of Education at Bellingham was the recipient of a | yy = ay : nen =r Sept. 14-16—Kentucky tomobile Dealer March 7-16—Los A es Motor Ca 
driver training car recently from Wallace Chevrolet in that city. Left to right are Allen | Apri Assn., DuPont lodge mberland Fa en Fen Yace 
Pawalek, in charge of the program; Ken Killien, sales manager of Wallace Chevrolet, Calif mba Jor hotel, Los geles Se airy aa tate te PF vn ny os — Kan 
shown presenting the keys to W. W. Haggard, president of the college; Sgt. Bud f C k “Hot racuse, Syracus ie | sponsored by 
Veleke of the Washington state patrol; Traffic Lt. Art Morse of the Bellingham police 
traffic office; Clyde Thompson, of the Bellingham police, and Cecil Doran, of the 
Washington state patrol. | 


15-16— 

Sct hot v . Kansas 
20-22 outh ota stomobile | March 14-23—Mc 
ers A } 7 tion Livestock E 

ed by the 

Assn. of Portland 
March 15-18—Pittsburgh 
ers As 


Armory 


Sept 
Assn 
Elks Sept 

April Dea 

Dealers A Falls 

Wondering how new-car and truck production and sales are making out? AUTOMO- | April 28-29—Mic F c Dealers — og | 

TIVE NEWS ind hote d tle Beach, § 


salers an 
a bad | . s 7 
Sam Houston Coliseum, Houston, Texa 
* . + 
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May 16-17— Southeast Automotive Show 
conference, Asheville, N. C. 
May 18-19—American Petroleum Institute, 
| Copley Plaza, Boston, Mas 
|} June 23-27—S0th anniversary meeting 
American Society for Testing Engineer 
New York City. 
Sept. 10-12 — National Petrol : 
Oct. 20-24—National 
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| March 17-18—Canadian Automotive Who 
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motive show, Mechanics 
: General 
--- PASSENGER CAR [iieeerexaeeemmnm 
« } Trade Fair, Navy Pier, Chicago. 
Conrad Hilton hotel, Chicago. 
April 23 - May 4 — International Motor 
50th 
Atlantic N 
FOR EFFORTLESS, SAFER BRAKE CONTROL! | aa 
nicago. 
9 . Nov. 10-13—Americ 
annual meeting 


and Palmer House 
“wa 
Engineering 
April 21-24—Society of Automotive Eng 
n meeting, Hotel Statler, New York 


City. 

June 1-6— Society of Automotive Engi 
neers summer meeting, Ambassador 
and Ritz-Carlton, Atlantic City J 


AL) 7) ae ; } 
t/ NY, | e 7 j m > 
Many D : Sen ae 
- f YY) : Fairmont hotel, San Francisco, 
fol , ji. a = Sept. 9-l1—Society of Automotive 
és, 441, ; 


-~ 


ey /)//17 
#igj ; neers, national tractor meeting 
44; ; // } Schroder, Milwaukee, Wis. 
Lif, | Oct. 22-24—Society of Automotive 
lta 4 7 | transportation 
~ Penn, Pittsburgh 


Big Turnsnt — 
For Asheville 
Jobber Parley 


ATLANTA. — The 1952 Automo- 
|tive Conference, sponsored by the 
|Southeast Automotive Show and 
scheduled May 16-17 at Asheville, 
IN. C., is making “splendid prog- 
lress,” according to President 
George Gilbert. 

Twenty-five hundred invitations 
; | were recently extended to southeast 
... Thanks to Kelsey-Hayes Superior Vacdraulic Power |jobbers, executives and representa- 
jtives of Automotive Manufacturers, 
“s - ; jas well as southeast manufacturers’ 
Kelsey-Hayes ‘‘Vacdraulic’’, already standard equip- perfect ‘‘feather-touch"’ control, assuring perfect jagents. Immediate responses are 
| 


ment on over 100,000 passenger cars made by one of “pedal feel’’ in direct proportion to the pressure |far in advance of expectati and 
jin sufficient number to guarantee 


the world’s three largest automotive manufacturers, is applied. } ll-attended f Gilbert 
, . |a well-attended conference, Gilber 
today’s most advanced power braking development. That's why more and more car manufacturers | said 


The conference will also be co- 
hydraulic control with a fixed reaction ratio which for passenger cars following the new trend to the sponsored by the National Stand- 
ard Parts Assn. and the Motor and 


Kelsey-Hayes ‘‘Vacdraulic’’ unit utilizes complete consider ‘‘Vacdraulic’’ the safest unit, particularly 


powers the brake action instantaneously, with a much lower, faster, accelerator type of brake pedal. \Equipment Wholesalers Assn., 
Have Kelsey-Hayes engineers give you convincing proof of ‘Wacdraulic’s"’ superiorities ee eee _— 
Headquarters of the Southeast 
Automotive Show, Inc., is 1036 
Peachtree St., N.E., Atlanta. 


| 
| 
| 


now 
- ASSURES PROVEN PRODUCTS AT 
Paurice Heads Goral Deal 


4 wae E | 
, James M. Paurice has bee. 
DETROIT 32, MICHIGAN : f | named president of Goral Moto 
| Sales, Inc., 2015 S. Calhoun St., Fort 
P ‘ pels — Wa ne, Ind., succeeding the lat 
RODUCTS Wheels Hub and Drum Assemblies—Brakes—Vacuum Brake Power Units—for Passenger Cars, Trucks, iC ; Goral. Carl E raced wi | 
Buses—Electric Brakes for House Trailers and Light Commercial Trailers —Wheels, Hubs, Axles, Parts for Farm tinghedeenes |< - x . y a = = t 
: |continue as general sales manage 
PLANTS Kelsey-Hayes Plants in Michigan 4 McKeesport, Pa los Angeles, Calif Davenport, lowa; Windsor, Ontario Canada. Robert BB has been mate 
lused-car manager, with Robe: 
|'Tucker as assistant. James But: 
| continues as service manager, 








Lawsuits Affecting Dealers .. . 





Court Decisions 


By Leo T. Parker 
Attorney at Law 

(ae to a late higher 

court decision, a finance com- 
pany cannot recover the amount 
jue on a contract covering an auto- 
mobile sold to a buyer who resold 
it to a bona fide purchaser in an- 
other state unless the finance com- 
pany proves that the seller, whose 
contract it holds, did not know that 
the original purchaser intended to 
remove the automobile into the 
other state where the purchaser 
illegally sold it. 

For example, in Commercial 
Credit Corp. v. Post Automobile Co., 
52 So. (2d) 559, Commercial Credit 
Corp. sued the Post Automobile Co. 
in Louisiana to recover the amount 
due on a Mississippi conditional 
sales contract covering an automo- 
bile sold in Mississippi to a buyer 
who resold the automobile to Post 
Automobile Co. in Louisiana. 

The testimony showed that one 
Lowery purchased the automo- 
bile in Mississippi from Ray Mo- 
tor Co., and on the same day the 
latter executed an assignment of 
its contract to Commercial Credit 
Corp. Later Lowery sold the auto- 
mobile to the Post Automobile Co. 

The credit corporation failed to 
prove that Ray Motor Co., the sell- 
er of the car in Mississippi did not 
know that Lowery intended to re- 
move the car into Louisiana. Hence, 
the higher court held that Com- 
mercial Credit Corp. could not re- 
possess the automobile or compel 
the Post Automobile Co. to pay the 
unpaid balance due on the condi- 
tional contract. The court said: 

“In order for plaintiff's (Com- 
mercial Credit Corp.) right under 
the conditional sale to prevail over 
defendant 
who was a bona fide purchaser for 
value, plaintiff must show by a pre- 
ponderance of the evidence that the 
removal from Mississippi to Louisi- 
ana was without the knowledge or 
consent of the vendor.” 

+. * a 


Income Tax Overpayment 


{_— to a recent higher 
“4% court, if an automobile dealer 


‘OPA’ Stickler 
Finally Makes 
The Ends Meet 


DENVER.—Out in a small ham- 
let in southeastern Colorado there 
has just been discovered a small 
garage operator using 1945 OPA 
prices for automobile repair. He 
didn’t know the OPA was out and 
the OPS in. 

Delbert Bohlander, 52, of Pritch- 
ett, owner of the garage, certainly 
would have had far more work to 
do than he ever could have gotten 
done if his prices had been more 
widely advertised. He said he didn’t 
know anything about the exist- 
ence of the Office of Price Stabili- 
zation. 

Just about two weeks ago, how- 
ever, he discovered there was 
such a thing as the OPS when he 
saw the agency mentioned in a 
newspaper printed in a neigh- 
boring town. He decided to find 
out what was going on so he 
wrote the OPS official mentioned 
in the new story—Lacy L. Wil- 
kinson, Colorado Springs OPS 
director. 

He informed Wilkinson that he 
had never been sent any papers “to 
fill out,” but added that a woman 
had been in his garage several 
years ago “and took down my 
prices.” (The OPA was in operation 
at that time.) He said further in 
his letter: 

“Did she send the price list in to 
your office? If not, let me know 
what I am supposed to do, as I 
always tried to comply with all the 
laws,” 

He reports that he has been hav- 
ing a pretty hard time making both 
nds meet of late with his 1945 
price charges. As an example, he 
aid he had overhauled a six-cylin- 
er car for $35, plus gaskets. In 
Jenver the same job runs about $85 
r $90, plus gaskets and a lot of 
‘ther things. 





(Post Automobile Co.) | 


through mistake pays more income 
tax than he owes, he cannot re- 
cover the overpayment from the 
government unless he files a claim 
within three years, but the govern- 
ment has four years to sue and col- 
lect any under payment from a tax- 
payer. 

For example, in Hono Company 
v. Kanne, 76 F. Supp. 790, the 
higher court refused to allow the 
Hono Co. any credit for over- 
payment of its United States in- 
come taxes because the company 
delayed more than three years 
after it filed its return to file a | 
claim with the Collector of In- | 
ternal Revenue for the overpay- 
ment. 


This higher court held valid a 


|United States statute which pro- 


vides that unless a claim for credit 
or refund of income taxes is filed 
by the taxpayer within three years | 
from the time the return was filed | 


| by the taxpayer, or within two years 


from the time the tax was paid, no | 


Dealer Sutton Kicks Off ‘Scout Week’— 

William A. Sutton Co., Sacramento (Calif) Dodge-Plymouth dealer, tees off the local 
1952 Scout Week celebrations as honor Scouts present Mayor Leslie E. Wood with 
the first calendar. Sutton distributes calendars to business houses, customers and Soy 
Scout homes throughout the area, with proceeds going to help support local Scout 
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activities. 


Wondering how new-car and truck production and sales are making out? 
| credit or refund Shall be allowed. | TIVE NEWS gives you the entire story every week week throughout the | year. 








B.F. Goodrich | 
Tubeless Tire 





FRB Is Probing 


S 

_ ‘ . 

‘Come-On’ Ads 
™ 

On Prewar Cars 

NEW YORK.—The Federal Re- 
| serve Board in this district picked 
up an ad from one of the local 
newspapers which announced: “No 
down payment; cars $20 to $2,000.” 
The board has gone to work on 
this particular ad, since it feels it 
is misleading to the public. The 
| board’s first action is to shop the 
dealer involved, and then caution 


| him against using like material 
| again. 
Federal Reserve has also cau- 


tioned that although dealers have 
brought all prewar cars out from 
under control of Regulation W, the 
carrying charges are high and the 
loan unattractive when a bank or 
finance company does underwrite 
this type of loan. 

The board has also stated that it 
peruses the papers daily looking 
for flagrant violations of good 
faith, and that it is aided by the 
general public, 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section, Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


AUTOMO- 











PROTECTS AGAINST BLOWOUTS! HERE’S HOW: 





TIRE WITH TUBE BLOWS OUT SUDDENLY > 


Most blowouts start 
from impacts like these 


A sharp blow does the dam- 
age. You may not know 
a blowout was started. 
Usually, you continue 
driving until—miles or 
maybe months later. . . 


Here’s what happened. That sharp blow—for instance against 
a rock, curb or chuckhole—bruised cords inside the tire. As the 
tire flexed, the weak spot grew until the inner wall was broken. 
In attempting to bridge the gap, the inner tube was pinched 
through, chafed through or stretched to the breaking point. 
Finally it let go with an explosive release of air. 


BFG TUBELESS TIRE LOSES AIR SLOWLY > 


The B. F. Goodrich Tubeless Tire has no tube. Instead, it has 
an air-retaining lining that’s part of the tire itself. If damage 
should occur, the tire’s flexing eventually causes pinhole leaks 
in this lining at the point of the bruise. Instead of a dangerous 
blowout, all you get is a slow leak—a ‘‘slow-out”’ instead of a 
blowout. Plenty of time to come to a safe stop before tire 


goes flat. 


The B. F. Goodrich Tubeless Tire can be repaired and recapped 
like regular tires. It fits standard rims. And the BFG Tubeless Tire 
costs less than a regular tire with any blowout-protecting tube. 





Seals punctures too! 


A layer of sealant rubber under 
the tread grips a puncturing ob- 
ject, prevents leaks. Hole is sealed 
when object is removed. In tests 
and demonstrations, the BFG 
Tubeless Tire is pierced with 
spikes with no loss of air. 





OPPORTUNITY FOR CAR DEALERS 


BFG Tubeless Tires are extra sales for 
you! Let your BFG salesman explain 
the franchise for car dealers. The 


B. F. Goodrich Company, Akron, Ohio. 
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The Most Important 
Announcement 
of Our Fifty Years 
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I, a few days you will see the excitingly 
new Nash Golden Airflytes we have built 
to mark the beginning of our second 


half-century. 


Naturally, you would expect these Golden 
Anniversary models for 1952 to offer 
something unusual. . . to be greatly 
advanced. Even so, we do not believe you 
can foresee all the many brilliant Nash 


achievements soon to be announced. 


Completely new in continental lines, the 
Golden Airflytes are styled by Pinin 
Farina of Turin, Italy. Winner of more 
than a hundred International awards for 
motorcar styling, he is generally 
acknowledged to be the foremost 


custom-car designer of our time. 


These Golden Airflytes are luxuriously 


styled, inside and out... custom fitted... 


and they offer more seating width, front 


and rear, than any cars now being built. 


They offer increased power and a new 
type of carburetion ... without sacrificing 


traditional Nash economy. 


They offer new riding and handling ease 
... made possible by exclusive Airflyte 
Construction and a new front suspension 


system. 


Truly, they are the most modern, most 
beautiful cars of our time... a fitting 
climax to our fifty years of building fine 
automobiles. We invite the automotive 
fraternity to join us in celebrating our 
Golden Anniversary . .. to visit our 
showrooms on Announcement Day to see 


the finest cars ever to bear the Nash name. 


Rarh. Blatars. 


DIVISION NASH-KELVINATOR CORPORATION 
DETROIT 32, MICHIGAN 
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In the Hopper 








The Massachusetts house 


given initial approval to a bill to| 


have the state’s automobile excise 
tax based on the year of manufac- 


ture of a car rather than the model. | 
* * * 


South Carolina Enacts 
Driver Responsibility Act 

A new motorists’ financial re- 
sponsibility act has been signed 
into South Carolina law by Gov. 
Byrnes. Under the new law, which 
will go into effect next Jan. 1, 
any person involved in an acci- 
dent causing personal injury or 
property damage of $50 or more 
will lose his driver’s license and 
registration unless he can dem- 
onstrate financial responsibility 
through liability insurance or 
otherwise to meet possible judg- 
ments up to a maximum of 
$11,000. 

Responsibility requirements of 
the measure are $5,000 for death 
or injury to one person in any 
one accident, $10,000 for death or 
injury to two or more persons in 
one accident, and up to $1,000 for 
property damage. South Carolina 
heretofore has been one of the 
few states in the nation without 
any kind of a motorists’ financial 
responsibility act. 


* * * 


Auto Inspection Bills 


Killed in Michigan 


Two bills proposing compulsory 
motor vehicle inspection were in- 
cluded among a number of meas- 
ures which died in the Michigan 
legislature under a rule requiring 
bills to be reported out of commit- 
tee within 21 days. 

+ * 


* 





Many States Eye 
Laws to Require 
Safety Devices 


Various items of additional equip- 
ment would become mandatory on 
motor vehicles if proposals pend- 
ing before many of the 1952 state 
legislatures are enacted, a survey 
by the National Highway Users 
conference reveals. 

Bills requiring mudguards are 
pending in seven states. Proposals 
in Kentucky, Massachusetts and 
Michigan would make it mandatory 
for all motor vehicles and semi- 
trailers to be equipped with mud- 
guards. A Georgia bill would re- 
quire them on all commercial ve- 
hicles—unless the rear wheels are 
protected by fenders or other 
means. 

A Missouri measure has passed 
the lower house requiring mud- 
guards extending to within eight 
inches of the highway on all com- 
mercial vehicles and trailers. In 
New Jersey, a proposed law would 
require metal protectors or flexible 
flaps on all property carriers of a 
gross weight exceeding three tons. 
A Virginia proposal would require 
motor carriers of more than 20,000 


pounds carrying-capacity to be 
equipped with fenders or mud- 
guards. 


Turn signal devices would be 
mandatory in Michigan when the 
outside limit of the vehicle body is 
more than 24 inches to the left of 
the center of top of the steering 
post. A Missouri bill, already passed 
in the house, would require such 
devices when the body or load ex- 
tends 32 inches or more to the left 
of the center of the steering post. 
Another bill would make signal de- 
vices necessary equipment when 
the body or load extends 24 inches 
to the left of the center of the 
steering post or if the rear of the 
body or load is 14 feet from the 
steering post, and on all motor ve- 
hicles registered after Jan. 1, 1953. 

Stop lights would be required on 
all motor vehicles by a Massachu- 
setts measure. Tail lamps and 
clearance lamps must be visible 500 
feet instead of the present 300 feet 
under a Virginia proposal. 

One polarized viewer and two 
polarized headlamps, supplemented 
by two non-polarized passing 


lamps, would be required in Massa- | 


chusetts on new vehicles and in 


New York on all vehicles overated | 
according to| 
pending legislation. The Massachu- | 


| 


after Jan. 1, 1955, 


setts proposal would not become ef- 
fective until states with an aggre- 


| 
| 
| 


operator, | 


| 


has |gate population of 50 million peo- 


ple, have approved similar legisla- 
tion. Television receivers in motor 
vehicles would be banned by a Ken- | 
tucky bill, except where a permit | 
from the commissioner of state} 
police has been while a 
South Carolina measure would pro- | 


hibit installation in view of the} 
| 


issued, 


Vertical exhaust pipes would be 
required by a Massachusetts bill 
for vehicles using diesel motor 
fuel. Governors would be required 
on all vehicles in Massachusetts, 
limiting speed to 60 miles per hour, 
while in Georgia for-hire carriers 
over 30 feet in length would have 
to be so equipped, limiting speed to 


|50 miles per hour. 


Antifreeze Rule Sought 
A bill passed by the New York 


* * 


| State senate and sent to the assem- 
| bly would prohibit the sale of any 
| antifreeze for automobile radiators | 


that is misbranded or adulterated. | 





| DeSoto Dealer Groups Hear Wagstaff— 





ye 





At a joint meeting of the DeSoto Dealers Assn. of Greater Boston and the Southern 
New England DeSoto Dealers Assn. in Boston, James B. Wagstaff (second from right), . 
DeSoto sales vice-president, was guest of honor and speaker. From left to right are | built by July 1, 1953. 


William S. Klitzner, vice-president of SNEDDA; Joseph Hughes, president of the Boston | 








the amount of credit servi 
charges that could be levis 
against car buyers under tim: 
payment plans. The measur: 
would permit buyers to pay | 
sales contracts before the fi 
term specified. 

The ceilings on service charg 
| would be fixed at 6 percent 
year for new vehicles; 9 perce 
for vehicles not more than tw 
years old, and 12 percent 
other used cars, with a minimu: 
service charge of $10. 

* * 


S=a & 2 


* 
|New N. Y. Parking Garages 
|May Get Tax Exemption 
| Sen. Thomas C. Desmond said he 
|will introduce a bill in the New 
York legislature to grant limited 
l tax exemption to parking garages 
| The bill would grant a 10-year 


| 


dealer group; Wagstaff, and Walter J. Cleland, New England regional manager for | realty-tax exemption on the garage 


DeSoto. 





N. Y. Legislation Aimed 
At Auto Financing | 


Two New York Republicans | 
have introduced state legislation 
which they say is designed to | 


| semblyman Samuel 


“exorbitant interest rates 
in 


outlaw 
and other prevalent abuses” 
auto financing. 

Sen. Seymour Halpern and As- 
Rabin said 
their bills would set a ceiling on 





“It’s step No. 1 in major reconditioning.” 

“Porto-Power's’” hydraulic power is needed to remove 
the major bends, dents, twists and smashes before 
final beauty treatments. A great companion of this 


| Coenen. but not on the land. 


| To qualify for the proposed tax 
|exemption, garages would have to 
jaccommodate at least 150 cars in 
| Buffalo, Rochester, Syracuse, Utica, 
Albany and Yonkers; 250 cars in 
New York, and at least 75 cars in 
all other cities. 


Porto-Pow 


body sections 


basic equipment 


car salvaging of 


salvage more body sections... 
cut costs...make bigger profits 


Yes, on every count, you make more money with “‘Porto- 
Power’’! You'll salvage more body sections because you'll 
be able to tackle more. You'll be the low bidder on more 
jobs because your reconditioning costs will be lower. And 
you'll save the time of valuable men and keep ‘em happier 
on the job. Order today from your Blackhawk jobber. 


oly BLACKH 






in o 


FIRST 
CHOICE 


of all body 
shops 





is Blackhawk’s “‘Reck-Rack’’ (shown 


here with a Bantam “Porto-Power”’). This combi- 
nation slashes metal rough-out time 50% on off-the- 


body sections. 


— 





If it doesn’t offer you all this — 
it's not a ‘‘Porto-Power"’ 
0 A full range of essential r 
0 Ability to PULL with full p« 
( Interchangeability of rar 
0 Spreaders with built-in rams 
0 Complete line of at 
tachments 
OD Specialized rep.tr 
attachments 
D Easier handlin 
a single hose, 
volving cour 
all-directional 
draulic ram 












ver 90% 
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Hartford Event Big 


Hit 


Thousands Jam Showrooms During 2-Day Open 
House; Dealers Report Mixed Sales Interest 


HARTFORD, Conn. — Thousands 

f persons crowded the showrooms 
of the 30 members of the Hartford 
,utomobile Dealers Assn. here re- 

ently in a two-day open house 

vent to view the latest automotive 
models and products. 

Israel S. Grody, Chevrolet dealer 
and HADA president, said later: 

“The throng of people that 

turned out to see the 1952 cars 
proved to all of us that the 
American public is definitely de- | 
sirous of knowing more about the | 
automobile dealer, his product | 
and his operation. Next year we 
hope to put on a bigger and bet- 
ter show.” 

One of the attractions which was | 
said to help increase attendance | 
was a grand prize gift of a seven-| 
day, all-expense paid trip for two} 
persons to Bermuda. It was won by | 
Mr. and Mrs. Lawrence E. Gitchell, | 
of nearby West Hartford, on a| 


drawing by Lt.-Gov. Edward N 











“We can PULL or PUSH more ways!” 


Only “Porto-Power”’ gives you the right 
ram for each type of body style and 
damage. And that adds up to more ease, 
more speed, more profits for your shop. 


| chasing, 
| viewers frankly admitting that they 


Allen, at a HADA meeting follow- 
ing the show. 


Besides the and ize, HADA| 
oe een deo | Motors, Inc. (Ford), Colonial Mo- 


members provided thousands of 
other awards to showroom visitors, 
ranging from tires to mementos. 
Although many 
they were interested in buying a 


|new car, several dealers reported 
that other automobile-minded peo- 


“cautious” about pur- 
group of 


ple seemed 
with another 


were primarily “interested in win- 
ning prizes.” 

Business was reported good in 
practically all showrooms, where 
sales personnel said that only a 
lack of on-hand or quickly avail- 
able models prevented immediate 
sales. 

A sidelight of the two-day show- 
ing was that used-car sales picked 
up, in spite of the fact that the fea- 
ture attraction was the display and 
sales of 1952 cars. 

Agreeing that new-vehicle sales 


| 


spectators said | 


|} win 





profitably salvages scarce 
we used to scrap! 





“We switch rams in 30 seconds!” 


Thanks to Spee-D-Coupler, you can 
change in a flash to any of Blackhawk’s 
specialized rams. One low-cost pump, 
one low-cost hose servea range of rams. 


more true today than ever: there’s no 


substitute for Porto-Power 


Body shop business is greater! And replacement body sec- 


tions and body experts are sure to be scarce! That's why you 


need the best body shop 


“Porto-Power” superiority 


equipment. . . . why the great 


is sO important to your income. 


“Porto-Power’’ is the exclusive (trademark registered) 
product of Blackhawk Mfg. Co. 





orto-Power 


were “disappointing” or “slow” 
largely because of car shortages, 
dealers were unanimous that the 
show had “sold” a lot of goodwill, 
if not vehicles. 


Participating HADA members in- | 


cluded: 

Beeman - Griffin Motors, Inc. 
(DeSoto-Plymouth), Capitol Motors, 
Ine. (Dodge - Plymouth), Clayton 


tors, Inc. (Studebaker), Dennett 
and Popp, Inc. (Dodge-Plymouth), 
Dworin Motors, Ine. (Hudson), 
Eastwood Motors, Ine. (DeSoto- 
Plymouth). 


Gengras Motors, Inc. (Ford), Git- | 


len-Novick, Inc. (Pontiac), Good- 
Park Garage, Inc. (Stude- 
baker), Grody Chevrolet Co., Har- 
rington - Palmer, Ine. (Chrysler- 
Plymouth), Hartford Buick Co., A. 
C. Hine Co. (Pontiac), Hoffman 
Motors, Inc. (Oldsmobile). 

Intertown Motors, Inc. (DeSoto- 
Plymouth), Jensen’s, Inc. (Chrysler- 
Plymouth), J. R. Johnson, Inc. 
(Lincoln-Mercury), Lipman Motors, 
Inc. (Nash), Mather Motors, Inc. 
(Studebaker), O’Meara Motors, Inc. 
(Ford). 

Packard Motor Car Co., Red-E- 
Motors, Inc. (Hudson), Sloate Chev- 
rolet Co., R. E. Smith, Ine. (Chrys- 













BLACKHAWK 
Porto Power 








Delivers His 3,500th Buick— 


A sales record of 3,500 new Buicks sold 
and delivered has been reached by Frank 
| Nordberg (left), in his 29 years of service 
| for Charles Howard Buick, Los Angeles. He 
lis shown delivering the record car to Jack 


| ‘ 
| Glassman, Los Angeles businessman. 








|ler - Plymouth), Taber Cadillac 
Corp. (Cadillac-Oldsmobile), Uni- 
versal Motors, Inc. (Studebaker), 
Vincent Motors, Inc. (Mercury), 
Willys of Hartford, Inc., Windsor 
| Garage, Inc. (Ford). 











“Every body man has his Bantam!” 


The world’s fastest-working body jack 
equipment, Bantam’s two tons of “Por- 
to-Power’ speeds90% of all panel work, 
gets in where bulkier jacks can’t go. 


FOR FREE BOOK 
CLIP THIS COUPON 
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NASCAR Lists 
Kight More Grand 
National Races 


DAYTONA BEACH, Fla.—Strict- 
ly stock Grand National division 
drivers, with the Daytona Beach 


championship behind them, are be- 
ginning to set their sights on the 
new campaigns coming up in their 
circuit. 

The National Assn. for Stock Car 
Auto Racing (NASCAR) an- 
nounced the next eight sanctioned 
dates for the Grand National cir- 
cuit. Bill Tuthill, executive secre- 
tary for NASCAR, said sanctions 
for other Grand National races will 
be announced later. 

Beginning with the $4,000 race at 
Occoneechee, N. C., on Mafch 16 
and going through the May 4 $5,350 
race at Langhorne, Pa., purses for 
the eight races will total $34,350. 

Included in the dates to be an- 
nounced later will be the cham- 
pionship race for at least 250 miles 
in Detroit late in June, and the 
“Southern 500” for a $25,000 purse 
in Darlington, S. C., Sept. 1. 

Tuthill said the association plans 
to sanction as many Grand Na- 
tional races as it did last year. In 
1951, NASCAR saw 41 Grand Na- 
tionals completed. 

Two Grand National races have 
been run off already this year. The 
first of the year was the 100-miler 
at Palm Beach Speedway, West 
Palm Beach, Fla., Jan. 20, with 
Tim Flock of Atlanta, Ga., winning 
behind the wheel of a Hudson. The 
second one was the _ beach-road 
championship here Feb. 10, which 
was won for the second straight 
time by Marshall Teague, Daytona 
Beach, Fla., driving a 1952 Hudson. 

Here are the next eight Grand 
National races: March 16, Occo- 
neechee, N. C., $4,000; March 23, 
Charlotte, N. C., $4,000; March 30, 
North Wilkesboro, N. C., $4,000; 
Apr. 6, Martinsville, Va., $4,000; 
Apr. 13, Shreveport, La., $4,000; Apr. 
20, Jacksonville, Fla., $5,000; Apr. 
27, Macon, Ga., $4,000; May 4, Lang- 
horne, Pa., $5,350. 

Announced also by NASCAR was 
doubling of hospitalization and 
medical benefits from a limit of 
$1.500 to $3,000. 


| 





In addition to increasing the 
| benefits for hospitalization and 
|medical attention, the new con- 
tract adds two provisions for dis- 
|memberment, allowing $1,000 for 
|the loss of an arm or leg and 
| $2,000 for 4 double dismemberment. 
The death and disability coverages 
remain the same, $2,000 for loss of 
| life and $500 for disability. 


Va. Splits Dates 


‘For Inspections 


| RICHMOND, Va.— Virginia will 
establish separate inspection peri- 
ods for passenger vehicles and 
| trucks, starting this spring, accord- 
ing to State Police Safety Engineer 

W. L. Groth. 

He said the move was adopted 
to relieve increasing congestion at 
state-appointed inspection garages. 
|The number of registered vehicles 
in Virginia has increased from only 
300,000 when the inspection pro- 
gram was started in 1932 to just 
short of a million. 

Under the new plan, the usual 
|inspection period from May 1 to 
| June 15 this year will be devoted 
| almost exclusively to passenger 
}cars, buses and motorcycles. After 
ja 15-day respite, a second inspec- 
|tion period from July 1 to 15 has 
| been scheduled for trucks, tractors 
|}and other truck combinations. 
| The back pages of every {ssue of AUTO- 
|MOTIVE NEWS contain the WANT AD 
| Section, Others are profiting from AUTO- 
| MOTIVE NEWS WANT ADS! Are you? 
Soe ~~ ADVERTISEMENT ~—™” 


CO 
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New Products 











Zulletin 116, “Simplified Cleaning 
for the Automotive Industry,” has 
been published by Kelite Products, 
Inc., 1250 N. Main St., Los Angeles 
12. The brochure includes informa- 


tion on cleaning carburetors, 
pumps, engine blocks, pistons, 
valves and radiators. 

> * * 


Peirce Offers Equipment 


For Taking Inventories 


Peirce Dictation Systems, 
Sherman Ave., Evanston, IIL, 


dictation equipment will save one- 


third of the cost of taking retail} 


stocksinventories. 

The company said the system not 
only saved in the cost of taking 
inventories, but improved the rate 
of accuracy in counting stock as 
well. Many stores are already using 
the magnetic system for corre- 
spondence and general office pur- 
poses, Peirce claimed. 


1328 | 
has | 
announced that its correspondence | 


cilities, management and finances 
for special sheet metal production 
The booklets are available at Lyon 
Metal Products, Inc., Aurora, Il 

* * 


fuel | om 





RIGHT DOWN DEALER'S ALLEY—As well 
as its usefulness in polishing chrome on 


cars, this chrome protector kit is recom- 
mended by Arndt-Palmer Laboratories, 
Melvindale, Mich., for household applica- 
tion on silver and chrome. The firm sug- 
| gests it as an over-the- counter sales item 
| for dealers. 


. * * 
Topper Equipment to Handle 
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sale of Circo Vapor Degreasers, a 
trade name under which the com- 
pany will be known 

Vapor degreasers, the company 
stated, are available to meet a va- 
riety of industrial and automotive 
metal parts cleaning operations. 
A number of improvements have 


been included, and the maker states 


|that these are 
| designed 


the only degreasers 
so that either trichlor- 
ethylene or perchlorethylene sol- 
vents may be used. 

* * * 


Martin-Senour Matches 


*52 Olds, Hudson Colors 


All colors for 1952 Oldsmobiles 
and Hudsons have been matched in 
factory-packaged automotive fin- 
ishes by Martin-Senour Co., 
S. Quarry St., Chicago, it has been 
announced by Don A. Seeley, auto- 
motive division manager. 

The refinishing colors, developed 
for the automotive after-market, 
duplicate car manufacturers’ orig- 
inal specifications, according to 
Seeley. 


* * . 


Pneumatic Tool Offers 


2520 | 


15806 Northwest 
|has announced 


ber 52, showing the products made 
and sold by the company. 

The catalog also contains the 
stands, dollies, and accessory equip- 
ment formerly made by the Clay- 
borne Mfg. Co., including a stand 


selection guide to help select equip- | 
particular | 


ment best suited to 


operations 





SOLDERING GUN—Wen Products, 


Inc., 
Highway, Chicago 31, 
these soldering guns to 





ca Circo Vapor Degreasers 
Sheet Metal Booklet Topper Equipment Co., Matawan, 
“Craftsmen in Sheet Metal Pro-|N. J., successor of Optimus Equip- 
duction” is a new 20-page booklet | ment Co., has announced that it 








which describes and illustrates fa- | will carry on the manufacture and 


Succeg 






of 


%: 


1 minute, 35 seconds 


Reading time: 


“Five dollars a week didn’t go very far, even in the 
’30’s,” Roger recalls, “and that’s why I’m successful today. 

“Necessity forced me to supplement my income by 
selling cars. I soon was doing so well I quit my other job.” 

And later on, Roger was made sales manager of the 
Chrysler-Plymouth dealership. 


He began early to take a personal interest in com- 
munity affairs. He became a deputy sheriff to help local 
law enforcement officers during emergencies. He joined 
service clubs and began to take an active interest in the 
town’s unfortunates and needy. The auto dealership grew 
with the town and was soon outselling all competition. 





“It was then that I learned one of the most important 
lessons of my life,” Roger will tell you. “A prosperous 
community means opportunity for a prosperous business.” 

After three years, he applied for the De Soto 
Plymouth dealership which was then available, 
and because of his remarkable sales record and 
outstanding community service, factory executives 
nodded their approval. He had scarcely started in 
1941 when the war shut off cars for Roger to sell. 
Again he had to supplement his earnings. So he 
built his dealership into the town’s leading serv- 
ice station and garage. 

Through the war Roger didn’t neglect the commu- 
nity. He was a substantial contributor to his country’s war 
effort and joined in establishing one of the Midwest’s 


a jauto dealers. The company said that the 
Aerol Service Catalog ‘quick-hot" type soldering device heats | 


The automotive division of Cleve- | in three to five seconds when trigger is | 
land Pneumatic Tool Co., 1408 Keith 


a new Aerol service catalog, 1 num- | the work. 





is a Two-Way Sireet 


says Roger 





newest hospitals. As a member of three service clubs, he 
helped to see that his town’s soldiers and returning 
veterans were taken care of. 


s a member of the National Safety Council and 
Transportation Club, it was natural that the city fathers 
turned to him when better bus service was essential to 
solve their local transportation problems. Now his shop 
Operates around the clock, offering prompt service, day 
or night, to customers’ cars and buses alike. 








Yes, Roger's De Soto-Plymouth dealership has grown 
because of its enterprising, civic-minded owner .. . and 
Roger’s town has grown into a thriving city with one 
of the county’s newest medical centers . . . because of 
Roger and other civic-minded citizens. 

“To me,” says Roger “success is a two-way street. 
You give to get. A successful business and ‘a successful 
community go hand-in-hand.” 


Write for our free booklet containing a 
number of these stories of accomplishments 


by enterprising men. Chrysler 













Corporation, 341 Massachusetts 
Ave., Highland Park 3, Michigan. 





Chrysler Corporation 


PLYMOUTH e DODGE ¢ DE SOTO « CHRYSLER ¢ DODGE “‘Job-Rated"’ TRUCKS 


Fine Cars of Great Value 














A SHOP ITEM—Mike Arrigo, 1807 
Palmer St., Pueblo (Colo.) auto mechanic, 
| prepares to slip into place an auto wheel 


|pressed, and cools as soon as trigger is | chock on which he recently was granted 
Bldg., has announced publication of | released. A built-in spot light illuminates | 


a patent. The two wooden, grooved blocks 
are fastened together with adjustable 
metal bars, and movement of the auto 
wheel inside the device tends to tighten 
the holding powers of the chock, thus 
preventing a car under repairs from “run- 
ning away." Arrigo said he has not yet 
decided how he will market his wheel 
chock, but may put it on the market 
himself instead of turning it over to a 
manufacturer. 


* * * 


Do it easier with és =] 
compressed air 
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Takes ott to the job 
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ASK FOR DEMONSTRATION 


DISPLAY CARD 
three-color display card which Campbell- 


Illustration shows 


Hausfeld, Harrison, O., is offering to its 
distributors and dealers. All four models 
of the portable spraying 


outfits and compressor units are included. 
(Continued en Page 35, Col. 1) 


firm's paint 





New - Miracle LIGHT 


<2) CAR Sale 
+ ‘Overnight! 


WRITTEN MONEY-BACK GUARANTEE 











The best lighted ovto soles agencies 
cor lots get the business. You can do the 
same with POST-LITES, the glamorous 
outdoor fluorescents that are sold on a 
written guarantee to increase _ busi- 
ness satisfactorily within 30 days ‘ou 
may return the lights for full ak his 
guarantee is over ane years old, yet not 
one POST-LITE has been returned. In- 
creases in patronage as much as 500% are 
directly traceable to these lights. 


these 

new miracle lights that give 10 times the light at half the 

cost. It’s the best and cheapest advertising you ca” buy. 
You can't miss! 


Be COUPON FOR FREE CATALOG 


Act NOW! Beat your competition to the punch wit 


1 W.H. Long Co.—101 W. Illinois $t.—Chicage 10 

| Et . 1911.41 Yearsof Guaranteed Serviceto Ind ir 

| Please rush FREE aioe, Prices and detoils 
Written Mone 
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New Products 
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FROM KING ELECTRIC—Two new 
models of the standard King Generator 
and Regulator Test Stand have been an- 
nounced by Kent Fullerton, president of 
King Electric, Cleveland. The new models 
are modifications of the GT-15, containing 
many improved features, and are de- 
signed to meet generator and regulator 
testing requirements in the car, truck and 
farm equipment fields. Test stand con- 
nectors to the generator and regulator are 
exactly the same as any ordinary vehicle 
installation, King states. 





PORTA-LITE—This portable sealed beam 
spotlight is made by Auto Lamp Mfg., 
2909 Indiana, Chicago 16. Plugs into 
cigar lighter socket of cars or trucks. For 
vehicles not equipped with a lighter, an 
extra socket is provided to be attached 
into the electrical circuit. 





34) 


ent Pneumatic Tool Co., 175 N. 
State St., Aurora, IIl. 

Key feature of the wrench, ac- 
cording to the company, is an 
j;exclusive rolling ball type cam 


|which is said to increase efficiency 


land steady functioning of the im-| 


}pacting mechanism. The wrench is 
available with spindle size 24 with 
%-inch square drive, and a 24S 
with 7/16-inch hexagon quick 
|change chuck integraf 

+ > + 


| Baldor Develops Circulator 


With Adjustable Column 


Baldor Electric Co., 4351 Duncan 
Ave., St. Louis 10, has announced 
the development of an adjustable 
column air circulator which enables 
the owner to vary the height of 
the fan blade. 

The company said the circulators 
come in two sizes—24 and 30 inches. 
Both sizes are also available in 
ceiling suspension and counter col- 
umn _ types, 
mounted motors and aluminum fan 


Baldor said. Rubber- | 










| 
J 


PAINT SEALER—Mcintosh and Swadek, 
i . 
| 100 Howell St., Dallas, is distributing a 
protector for automobile finishes called 
| Aurillium. According to the company, the 
| material seals the microscopic pores in 
enamel, lacquer and trim and saves the 
| paint from deterioration, both color and 
sheen. 

+ + + 
| } 
| Utica (N. Y.) Firm Adds 
|2 Plier Models to Line 


Announcement has been made by 
|Utica Drop Forge & Tool Corp.,| 
| 2415 Whitesboro, Utica 4, N. Y., that | 
| two new compound-leverage, paral- | 
| lel-action pliers have been added to | 


| its line. 
With and without cutters, the 
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| parallel jaws and high mechanical| vember. Binaural recording is a 


| advantage, 
| 


|New Lighting Unit 
Offered by Filbert Co. 


A new lighting unit which uses 


the company said. 
+ 


* * 


the company claims 
light effect equivalent to natural 
daylight has been introduced by 
John P. Filbert Co., Inc., 2007 
Vermont Ave., Los Angeles 7. 


The unit, known as Spectro-Lite, | } 


succeeds in blending the primary 
colors of the spectrum, producing 
a white light that measures 6,000 
Kelvins on the spectra meter, the 
same color temperature as natural 
daylight, the company states. 

* * * 


Tape Recorder-Player 
Introduced by Magnecord 


A tape recorder-player for use} 


with home speaker systems, and a 
continuous player of recorded tape 
were among the items introduced 
by Magnecord, Inc., 360 N. Michi- 
gan Ave., Chicago, at the annual 
meeting of the Institute of Radio 
Engineers in New York City. 

A feature of the Magnecord ex- 
hibit, according to the company, 


colored fluorescent tubes and which | 
produces a| 


s. | 








;}method of “live” recording, giving 
a feeling of actual presence where- 
in position of sounds can be located 
and distinguished. 





CUSHIONED FENDER PAD — Industrial 
Covers Co., Akron, is producing a rubber 
cushioned fender pad to protect the fin- 


ish of cars being repaired or serviced. 
The company says the pad is made of 
grease-proof vinyl film laminated to a thin 
cushion of airfoam, and is available in 


itwo models will provide the ideal| was the revolutionary binaural re-|sizes either 27 by 36 inches, or 33 by 54 








In gallons 
per pump 


Blue Sunoco 


| blades are featured in both models.|type of pliers for jobs requiring | cording unit introduced last No-| inches. 


HIGH-TEST 
at Regular 
Gas Price! 














| STEMAC NAME PLATES —These auto | 
dealer name plates and service emblems | 
have been announced by Stemac Co.,| 
1277 S. Cherokee, Denver. All chrome | 
plated, they are available in three types 
of finishes and feature a complete price 
range. Are die-cast and can be eened | 
on flat or curved surfaces with rust-proof | 
speed fasteners, Stemac points out. Non- | 
Peeling and anti-corrosive qualities are} 
claimed by the manufacturer who an- 
nounces that these emblems are now being 
used by over 4,000 ney-car dealers. A | 
typical emblem may be had on request. 


outsells its 


competition 


* * * 


Independent Tool Announces 


Reversible Impact Wrench 

A new Thor %-inch portable | 
pneumatic reversible impact wrench | 
has been announced by Independ- 


2 tol 





Brains for Sale 


In Convenient Form 


For Immediate & Future Use 


INDIVIDUALIZED Newspaper Ad-Clip Service 


UNUSUAL service of bringing you brains 
of country’s leading firms (in your own 
line of business) weekly, semi-monthly or 
monthly through their ads. You may select 
types of ads; particular phases that interest 
you. We weed out mediocre, send best from 
700 leading dailies. Also furnish ads, 
IDEAS for special events, anniversaries, etc. 
Our monthly BONUS Letter full of IDEAS, 
sales helps. No long term obligation. 

) DAY FREE EXAMINATION. 


Merchandising Division 








Sunoco Dealerships are Still Avail- 
able in Some Areas. For information 
write: Sun Oil Company, 1608 Walnut 
Street, Philadelphia 3, Pa. 














NATIONAL RESEARCH BUREAU, INC. 
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44th St., one block from. the 
United Nations. 
* * > 





Adams, Southworth Get 





as a Chrysler-Plymouth dealer. 


dealership’s 25 employes presented 
|Hardy with an anniversary clock 
imported from Germany. 


k 


Day Is Honored 

George R. Day, Day Chevrolet, 
|Aurora, Colo., has been elected 
chairman of the new board of con- 
° ® trol of the state home for depend- 
White in South American Mountains— lent children in Denver 

Despite altitude and heavy loads, this White truck has been hauling 30-ton loads | 
for 17 years on the mountainous Ibague-Armenia road in Colombia, South America, | Profit-Sharing Started 
according to White Truck. The truck is operated by Ferrocarriles Nacionales de _ 
Colombia, and is pictured hauling c a 28-ton boiler. | By Ver Hoven, Detroit 

ae ee eee g Sec ota mas Ver Hoven Chevrolet, Detroit, 

Wondering how new-car and truck production and sales are making out? AUTOMO- | has introduced a profit-sharing and 
TIVE NEWS gives you the entire story every week throughout the year. |; pension trust agreement program 





* * * 


turns wash bay losses into 


Carey E. Hardy, Monrovia, Calif., 
has celebrated his 25th anniversary 


In observance of the event the 


> Z . 
for its employes. Company workers Texas Autocar Deals 
> Ve 
istarted contributing 5 percent of | Autocar Co., Ardmore, Pa., ha 
Itheir pay to the program with the | aPpointe d two new sales and ser 


first pay of the new year. 
Ver Hoven has also opened 


new used-car lots—one at 13535 


ice dealers in Texas—Adams Truc 
|Co., San Antonio, and Amaril 
two | Safety Lane, Inc., Amarillo. 


Adams Truck is headed by Ro 
Van Dyke Ave., and the other op- Se : aa TE 
posite Ver Hoven’s Woodward Ave. L. Adams, a former White deal 


showroom. 


Burke, Kreisler Open 
New York Olds Deals 


William Burke has opened an 


Bill Southworth, president of An 
arillo Safety Lane Co., is a forme 
White dealer. 


Dealer Looe Out 


Oldsmobile dealership on New Pawtucket Democrat Fails 


York’s west side, taking over the 


: In Key Election 
former facilities of Kreisler Nash 


on Broadway. 


Charles Kreisler has given up 
his Nash franchise, and opened 


an Oldsmobile dealership on 


“Our output has more than 

WASHMOBILE doubled,” says J.W. Jackson, 

Dodge dealer at Houston, 

“We recommend WASH- 
MOBILE to any purchaser.” 


Texas. 








MOBILE 





























‘ 
YOUR into profits. 
1 end I 
wer S i ton re rece the results. 
nl Po t p Boy noel we pies oa we er te 
. double 
feel : shou se. ind va " os “a 
-— yf — see ay ‘aor ved greet 
epgeerance or inet ee of to. a is Sa 
ONLY 46c tion is 89 reported unit Telps us © 
customer sattafectt' ney waste 
vale wite 
o _ aca eo with the over ation ont so — a 
7 on Se at hy pace Fy — ae Seeee to commen . 
pry of one. : . P 
WASHMO — 2 roy immensely satisfied customers. 
very 
. soToRs, Lf. 
cgsom mOTO! 
or WwW, Qaenserv 
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e Waoshmebile fits your present wash rack without struc- 
tural changes. ¢ Only 8’ high and 8’ wide, it moves on its 


own 23’ track. ¢ The car stands still while Washmobile 
moves over it. 








Fifty high pressure nozzles spray the car 
first with water, then with detergent, then with water. 
¢ Two high pressure water guns and two air guns clean 
wheels and under fenders. ¢ Washmobile can be installed 
in @ morning and turn out 20 cars the same afternoon. 









Vannes Corp. of N. J. Washmobile Corp. of Chicago Washmobile Div. of Ace Dist., inc. F | Washmobile Corp. 
276 Halsey St. 2350 West 58th St. 1030 Tenny Ave. ‘ rir . 
i, . N. J. Chicago 36, it. 


le 225 Lafayette St. 
Dearborn, Mich. 
Velne Udall Co. Crepes States Washmobile Co. 


New York 12, N. Y. 
Schoell U , West Washmobile Co. 
2161 Shattuck Ave. 00 South i2th St. oeller Sales Co. estern mo! c 
































Yes, that’s the way it is—WASH- 


Washmobile Div. of Acme Equip., inc. 


aatiee 2 G a at sy on age Eastern Texas 
mun ve. uren St. ' annin Street 

Berkeley 4, Calif. Soringteld, in. St. Paul 4, Minn. Amarillo, Texas Houston |, Texas 

Washmobile of Colorade Kentucky Washmobile Co. Siggins Company Ken Garff Company Merkle Sales Co., Manufacturer's Rep. 
P. Box 1383 1817 S. Third St. 704 Broadway State at Fifth St. 4969 North Newhall St. , 
Denver 1, Colo. Louisville, Ky. Kansas City 6, Mo. Sait Lake City, Utah Milwaukee 11, Wis. 

Washmebite Coro. of Florida Washmobile Sales Corp. Southern Washmobile Corp. Washmobile Service Washmobile-M 
1034 N.W. 23rd St. 2300 Washington St. 412. 2nd Avenue, North P. 0. Box "704 17th St. “ee * 
Miami 37, Florida Newton Lower Falls 62, Mass. Soatahen Ala. Santa Barbers, Calif. 


Washington, D. oa 


has more than doubled 


his car washes—and with half the 
manpower. 


ACKSON MOTORS has learned what hundreds of automo- 
bile dealers have proved—WASHMOBILE multiplies wash 
bay efficiency up to 800%, turning the usual car wash losses 


One man can now wash 20-30 cars a day, a team of men 
50-60, against 8 or 10 under the old hose and bucket method. 
And surveys show this extra floor play steps up other service 
business—more repair orders, more accessory sales, and 


Now you can offer a spotlessly clean car to every service 
customer. Isn’t that almost a must these days? 


Think if over. You, too, can turn your wash bay losses 


into profits the Washmobile way. Write us today. 










Central Trust Building 
Altoona, Pa. 





A Pawtucket (R. I.) auto dealer's 
unsuccessful bid for a state senate 
seat in the Rhode Island general 
assembly has caused the Demo- 
E. | cratic party to lose control of the 
upper branch of the state legisla- 
ture. 

N. Louis Tetreault, of Central 
Auto Sales, whose bid for the sen- 
ate seat was spearheaded by Gov. 
Dennis J. Roberts, lost to his Re- 
publican opponent Edward J 
McCaughey, a lawyer, by 471 votes 
It was Tetreault’s first venture into 
politics. 

The contest, in the first senator- 
ial district, was occasioned by the 
death of the Democratic incumb- 
ent, Sen. George Beaucage. 

The governor's interest was 
prompted by the fact that Tetre- 
ault’s election would have given his 
administration control of the sen- 
ate and house. Prior to Sen. Beau- 
cage’s death, the senate lineup was 
22 Democrats and 22 Republicans, 
with the Democratic lieutenant- 
governor having the power to break 
a tie vote. . ‘ 


| Lipman Gets Nash Kudos 

| Morris Lipman, president of 
Lipman Motors, Inc. (Nash), 595 
Prospect Ave., Hartford, Conn., 
received a congratulatory mes- 
sage from H. C. Doss, general 
sales manager of Nash Motors, 
for setting a new sales record 
for Hartford. He led New Eng- 
land in the number of units sold 
and was listed as the 22 for the 
entire country in 1951. 


* * 


Rickey Named to Head 


City Building Committee 

Lee Rickey, auto dealer at Mays- 
ville, Okla., has been named chair- 
man of the building committee of 
the newly formed Maysville Home 
Builders Assn. 

Oil companies, seed firms and 
other interested parties have said 
150 families need homes in the area, 
and the association was formed 
with a capital stock of $10,000. 


* * * 


Park Circle’s 30th 
Park Circle Motor Co., Baltimore, 
has celebrated its 30th anniversary 
as a Chevrolet dealership. Leslie 
Legum is president. 
* * * 


McCormack to Monarch 

W. G. McCormack, formerly 
with Oldsmobile, has been named 
vice-president of Monarch Buick 
| Co., Indianapolis, William R. 
| Krafft, president, has announced. 
| McCormack joined the Monarch 
| Organization in April, 1949, and 
| prior that time he had been with 
| Oldsmobile for 23 years, The last 
| nine years with that division was 
| spent as zone manager in the 
Washington — 





| Ride en satel 


Calif. Dealer Captains 
Famed ‘Posse’ 

New captain of the Contra Costa 
| county sheriff's posse, famed riding 
|group seen in the Rose Bowl and 
|Mardi Gras parades as well as 
jother famous spectacles, is Ber- 
/nard Weisgerber, DeSoto-Plymouth 
ldealer in Richmond, Calif. 

+ * 


Williams Heads Auto Division 


Of N. Y. Cancer Crusade 
Appointment of H. M. Williams, 
president of H. M. Williams Co., 
Inc., Studebaker dealer at 1751 
Broadway, New York, as chairman 
of the automotive division for the 
1952 Cancer Crusade has been an- 
nounced by John Reed Kilpatrick, 

(Continued on Page 37, Col. 1) 
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‘Continued 


sident of the New York City 
cancer committee. 

n seeking the help of the city’s 
automotive industry, Williams said: 

Authorities tell us that at least 
one-third of the 220,000 Americans | 
who died of cancer last year could 
have been saved if the disease had 
been recognized and treated in 
time. This fact makes us realize | 
the importance of our national and | 


local educational campaigns to} 
teach the public cancer’s danger | 
signals.” 


*. * x 


WcPherson Elected to Head 


Buffalo Sales Managers 
E. F. McPherson has been elected 

president of the Automobile Sales 

Managers Assn, of Buffalo. 

Other officers are: Norman Brisk, 
vice-president; Carl Sofia, secre- 
tary, and Hamilton Lamont, treas- 
urer. 


* * 


Hayes Counts Fire Loss | 

A fire did damage estimated at 
$60,000 to Evangline Motor Co., La- | 
fayette, Ind. Included in the loss 
was a new automobile valued at 
$4,000 and about $3,000 in cash. 


Jack Hayes is the owner. 
* ~ * 


+ 





Twigg Heads Chamber 


Mathews (Va.) businessmen have 
decided to close their stores a half 
day each Wednesday from May 
through September. The decision 
was made at a chamber of com- 
merce meeting at which Wallace 
Twigg, automobile dealer, was 
elected president. 

* * + 


Centinaro Buys GM Deal 


Sabe Centinaro, former president 
and sales manager of Mide Motors, 
Inc. (Nash), Passaic-Clifton, N. J., 
has purchased the Chevrolet-Olds- 
mobile dealership in Delhi, N. Y., 
operated formerly by S. E. Lind. 
The name of the new firm is Sabe 
Chevrolet-Oldsmobile Co. 

* * 


a 
Chevrolet Presents Awards 


At Oregon Parts Banquet 


The annual banquet for the parts | 
and accessories manager’s record | 
club in the Chevrolet dealers or- | 
ganization was held in Portland, 
Ore. 

The awards went to President 
Henry L. Rigsby, Springfield, Ore.; 
Vice-President James J. McMahon, 
Pasco, Wash.; Secretary George 
Schoenberner, Junction City, Ore., 
and Treasurer Delbert Sweek, John 
Day, Ore. 

The host, Chevrolet, was repre- 
sented by J. C. Rice, Portland zone 
manager; D. G. Bowlus, Seattle 
branch manager; F. M. Thompson, 
assistant zone manager; J. E, Wil- 
helm, Pacific coast regional parts 
and accessories manager, and Don 
Dayton, zone and accessories man- 
ager. 

* 


Heads Red Cross Drive 
John W. Haring, vice-president 
and general manager of Capital 
City Motors (Ford), Springfield, 
Ill., will chairman the commercial 
division of the 1952 Sangamon 
county Red Cross campaign. 
* * x 


Regula Opens Ohio Deal 


William Regula, Mount Vernon, 
O., has opened a new Pontiac- 
Packard dealership there. Regu- 
la was formerly associated with 
Elyria City Motors, Elyria, O. 

* * x 


* * 


Fisherman Marshall 
Don Marshall, owner of Don 
Marshall Auto Sales, Marion, Ind., 
took a prize in the West Palm 


staan aes 





BUICK 
WHOLESALE 
PARTS 
ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
Buick's Largest Dealership" 
New York 19, New York | 
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e 
Time Tested 
Briggs Claims 2nd Oldest 
Chevrolet Deal 
Briggs Hardware, Geneva, Ind., 
claims to be the second oldest 
Chevrolet dealership in the U. S. 


Richard A. Briggs, son of the 
founder who operates the business 


while on a 
His catch 
inches long 


seach derby 
Florida. 


feet, 7 


|today, said the company obtained 


its franchise in 1914. 

Before getting the Chevrolet 
franchise, Briggs said the company 
sold buggies, Auburns, and the 
Apperson Jack Rabbitt. The store 
also was a dealer in International 
Harvester farm machinery. 

According to the firm, A. G. 
Briggs opened the hardware store 
in 1879 in the first brick building 
ever erected in Geneva, Following 
a fire which destroyed most of the 
town in 1895, the Briggs building 








was one of the four left standing. | 
The dealership is still in operation | 
there today. 

The first franchise 
lished in Francisville, 


was estab- 


Ind 


Glover Motors Expands 
Glover Motor Co., Ottumwa, Ia., 
is constructing a new building to 


expand operations. The building 
will be near the present shops 
division. 


* * 


Sausman Opens Lot 
Sausman Chevrolet Co., Hones- 
dale, Pa., has opened a new lot 
for the sale of used cars and| 
trucks. The lot measures 100 by | 
175 feet. | 


* + ok 


Horner Succeeds Tocks 
Albert P. Horner has succeeded 
Lester A. Tocks as sales manager 
of Lippincott Motor Sales, Inc. 
(Oldsmobile), Flint, it was an- 
nounced by H. Leonard Lippincott, 
president of the dealership. 


* * * 
Hood Motors Names Bowen 
John Hood Motors’ (Chrysler- 
Plymouth), Waycross, Ga., has ap- 
pointed W. James Bowen general 
sales manager. 
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| spray operations. 
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DeVilbiss Announces New Paint Pumps— 


DeVilbiss executives gather around the company's new paint pumps during the 
annual meeting of the sales managers in Toledo. From left to right are D. J. Peeps, 
vice-president; H. P. DeVilbiss, president; R. L. Morrison, executive vice-president; 
W. C. Spruce, southwestern district manager; R. C. Petersen, midwest district man- 
ager, and R. F. Whitell, middle-eastern district manager. The company said the new 
pumps feature automatic by-pass valves to maintain paint mixtures, are adaptable to 
direct hose line connections and may be located in adjacent supply rooms away from 


——- 





Specialists in the Art of Keeping Cool 


Balancing the engine cooling system calls for exact specification of radiator design and capacity. 


Long radiators provide many of the leading vehicle manufacturers with 
the answer to this vital problem. As specialists, we provide the widest possible range of radiator 
capacities and designs. 


This is our fiftieth year of radiator production. We offer our engineering and 


manufacturing experience—matching 
nearly the entire life of the automotive 
industry —to the manufacturer 

with problems of engine heat exchange. 


LONG MANUFACTURING DIVISION 


Borg-Warner Corporation 


paeueian | 


DETROIT 12, and WINDSOR, ONT. 
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NHUC Optimistic on Adequate Roads .. . 








Special Nash for Korean Vet— 
G. J. Burke (left), owner of Burke Motor Sales (Nash), Battle Creek, Mich., is shown 


delivering a 1951 Nash Statesman to Lt. E. W. Denham jr., a Korean war veteran. The 


Statesman is equipped with special controls. 


adequate 
not as 
according to 
engineering 
tional 


We May Travel ‘km Yet 


LOS ANGELES.—Chances for 
roads in our time “are 
bad as they may seem,” 
Roy E. Jorgensen, 
counsel for the Na- 
Highway Users Conference. 
Speaking here at the annual 
meeting of the California street 
and highway conference, held at 
UCLA, Jorgensen sketched some 
of the problems’ confronting 
modern highway administrators, 


but expressed optimism that so- |highway work, are 


lutions would be found. 


Among the problems, he said, is | unfilled 
“whipped the road|means of overcoming this obstacle, 


inflation which 


program that seemed to be getting Jorgensen cited 


aaa ee a eee. Soren See. on 








Wondering how new-car and truck production and sales are making out? AUTOMO- | Limitation on the use of steel re- | highway 
|sulting from the Korean crisis has |summer 


TIVE NEWS gives y you the entire story every week throughout the year. 





THE INDUSTRY'S FINEST 
POWER BRAKING SYSTEMS 


StH 





IN THEIR FIELDS?! 


In any field of endeavor, consistently good performance is the 
only road to success. And that is precisely why Bendix* 
Hydrovac* and Bendix Air-Pak are the recognized leaders in 
the power braking field. More than two and a half million 
installations and billions of miles of service have proven 
Hydrovac the unchallenged leader in the field of vacuum- 
hydraulic braking. 

Air-Pak, similar in design and principle to the Hydrovac, has 
by its outstanding performance established itself as the 
industry's foremost air-hydraulic power brake unit. 


Products of twenty-five years of practical braking experience, 
these outstanding power braking systems offer faster, more 
positive and better controlled braking. And in both the vacuum 
and air actuated units, brakes can be applied instantly by 
foot power alone—a constant safety factor of importance. 
Regardless of size of vehicle or whether the preference is for 
vacuum or air actuated brake, for consistently good perform- 
ance, it pays to specify Bendix Hydrovac or Bendix Air-Pak— 
the industry's Finest Power Braking Systems. 


BENDIX: * SOUTH BEND 


REG. U.S. PAT. OFF. 


PRODUCTS 
DIVISION 


Expert Seles: Bendix international Division, 72 Fifth 
Ave., New York 11,.N. Y. © Canadian Sales: Bendix- 
Eclipse of Canada, Lid., Windser, Ontario, Canada 
aviation conpekation 





BRAKING HEADQUARTERS for the AUTOMOTIVE 


|are 


posed yet 
to highway improvement. 
This has been aggravated by fail- 


ure on the part of some defense 
officials to recognize “the essential 
relationship of the highway pro- 


gram to mobility on which we all 
so dependent,” Jorgensen said. 
A third and very serious problem 


is the fact that, according to Jorg- 
jensen, engineering departments, 
|which carry on public street and 


being “riddled” 
by retirements and _ resignations, 
by new recruits. As a 


recruitment pro- 
grams being practiced now by most 
organizations. He _ said 
employment was being 
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Orvision 


another serious obstacle | offere od 
|the m 
| tance of the work. 


sho 
impo! 


student-engineers to 
the advantages and 


Nine state highway depart- 
ments and the U. S. Bureau of 
Public Roads have organized 
training programs comparable to 
“in-service” programs offered b) 
many large industries, 

Jorgensen forecast that this prac- 


tice will spread widely. Howev: 
he stressed that no advantages out- 
weigh good salaries, and added 
states will have to make a great 
many adjustments if they expect 
to draw from top. engineering 
talent. 


Other means of filling engineer- 
ing gaps may come from technical 
developments, Jorgensen said. As 


“jan example, he cited a revolution- 


ary change in survey processes 
brought about by “Photogram- 
metry.” He said that the new 


method, which utilizes aerial pho- 
tography, had saved the California 
highways and public works depart- 
ment $25,000, in engineering time, 
on one project. 

However, Jorgensen found the 
most encouraging development to 
be a new movement among indus- 
tries, associations, research and 
other interested groups to unite 
their efforts for public understand- 
ing of road needs. As a good omen 
for the future, he pointed to tire 
and auto manufacturers recent ad- 
vertisements, and to motion pic- 
tures and pamphlets whose princi- 
pal theme is the inadequacies of 
existing road systems. 
the 





Jorgensen said that when 
public understands, it will act. 
| Speaking briefly of modern 
| highway finance, Jorgensen said 
that the much publicized and 
beautifully engineered New Jer- 
sey and Pennsylvania Turnpikes 
were not, as is commonly be- 
lieved, made possible because of 
toll-financing, but first because of 
bond-financing, 

Jorgensen concluded on a note 
of optimism. 

“We can see now the beginning 
of a new national movement for 
good roads. And, while progress 
will not always come easy, the 
great benefits and high purpose of 
the movement give assurance that 
we shall realize adequate roads in 
our time.” 





Highway Survey 
Points Up Need 
For Road Steel 


| 

| 

| WASHINGTON.—An example of 
|how highway improvement and the 
|efficient use of road steel would 
directly benefit the defense effort 
has been drawn up by the Bureau 
of Public Roads following indica- 
tions from the government that 
allotment of steel might be in- 
creased if such benefits could be 
specifically defined. 

In its survey, BPR selected the 
Shirley highway in Virginia, a 17- 
mile, controlled access, divided 
roadway by-pass to compile its 
data, which it says, indicates that 
construction of other facilities 
would produce similar results. 

According to the BPR survey, 
commercial operators alone are 
estimated to be saving 311,000 truck 
and driver hours annually, “because 
forced use of an alternate route 
would result in much congestion 
jand delay.” 
| Coupled with the time factor, 
BPR pointed out, are the related 
economies in gasoline, truck and 
tire mileage, gross and payload 
ton-miles. 

“Translated into dollars, the 
amount saved a year would be very 
close to $2,000,000,” BPR said. “in 
addition, if savings to passenger 
vehicle operators also were con- 
sidered, the total economies would 
be tremendous. 

“The economies, as exemplified 
by the survey of the by-pass, are 
undoubtedly being duplicated. Yet 
government officials persist in not 
recognizing the defense-supporting 
nature of such roads.” 


Glass Chevrolet Moves 


Glass Chevrolet Co., owned and 
operated by Ira L. Glass and his 
two sons, Ira Van and Bob Glass 
has moved into a building in Souti 
Daingerfield, Tex. 
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National Safety Body 
To Meet Thursday 


WASHINGTON. The National 
Committee for Traffic Safety, pub- | 
lie support organization of 
President’s Highway Safety Con- | 
ference, will hold its ninth annual | 
meeting here March 13 at the Hotel 
Statler. 


Representatives of 86 national or- 


New L-M Setup 
Brings in Nadal, 
Shifts Crowley 


DETROIT.—A_ realignment of 
sales staff functions in Lincoln- 
Mercury division was announced | 
Wednesday by Joseph E. Bayne, 
general sales manager. 

Three new departments 
sales, Lincoln sales and sales train- 
ing—have been established, and all 


-Mercury | 


ganizations, comprising the mem- 
bership of the committee, are ex- | 


the country. Among them will be | 
some of the nation’s top traffic | 
safety authorities. 

J. Saxton Lloyd, NADA presi- 
dent, will participate. 

Dr. John W. Studebaker, former 
|U. S. commissioner of education 
‘and committee chairman, said that 
this year’s meeting would be di- 
rected toward building stronger 
and more effective stimulation and 
public support for official traffic 
safety programs in states and cities. 

“Last year’s alarming rise in ac- 
|cidents, which if continued could 
| result in a record high traffic death 
toll in 1952, has presented an emer- 
| gency need for immediate action,” 
| Dr. Studebaker said. “As humani- 
| tarians and as patriotic Americans, 


staff departments of the general | 


sales office have been divided into 
two functional groupings, each un- 


der the supervision of a newly ap- | 


pointed executive. 


The two new executives are: Rob- | 
ert R. Nadal, formerly general sales | 
assistant on Ford’s sales and ad-| 
vertising staff, promoted to man-| 
ager of product sales and service, | 


and A. H. Crowley, assistant gen- 





R. R. Nadal A. H. Crowley 
eral sales manager for Lincoln- 
Mercury, appointed manager of 


product promotion and distribution. | 


In his new capacity, Nadal will 
have charge of the Lincoln sales, 
Mercury sales, parts and accesso- 
ries, service and used-car depart- 
ments. Crowley will have charge of 
the advertising and sales promo- 
tion, marketing and car distribu- 
tion, business management, 
training and administrative depart- 
ments. 

Managers for the Lincoln sales, 
Mercury sales and sales training 
departments will be announced 
later. 

Nadal joined Ford in 1946 and 
was named manager of the Ford 
used-car and truck sales depart- 
ment in 1947. 


Crowley joined Ford in 1926 as 
assistant manager of the first Lin- 
coln retail store established by the 
company. Following war service, he 
returned to Ford as assistant sales 
manager of Lincoln. In September, 
1946, he was named sales manager 
for Mercury and in July, 1947, he 
was appointed assistant general 
sales manager of Lincoln-Mercury. 





ADVERTISEMENT 





That’s right ... it’s really 
something to smile about. 


Drliry 





sales | 
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we cannot be smug in the face of | 


this threat.” 

The meeting will open at 10 
a.m. with a business session, and 
conclude with a luncheon pro- 
gram at 1 p. m. 

The business session will include 
the annual roll call of member 
organizations, election of officers 
and a panel discussion on “Making 


| Public Support a Working Reality | 


Nationally, in a State and at 


the | pected to attend from all parts of | |the Grassroots.” 
Panel members will be Carroll | 


West, assistant secretary, Kiwanis | 


| International, acting as moderator; | 


|Lloyd; Mrs. Jud Collier, safety | 


| chairman of the Texas Federation | 


of Women’s Clubs, and Mrs. Charles 


Lyman, president, Women’s Service | 


| League, Opelousas, La. 

Judge Alfred P. Murrah, U. S. 
court of appeals, Oklahoma City, 
will be the principal speaker at 
the luncheon. The second annual 
presentation of citation awards 
will be one of the luncheon fea- 
tures. 

Twelve organizations and individ- 
uals will be honored for exception- 
al public support activity in 1951. 
There will be a brief introduction 
and installation of the newly elect- 
ed chairman. 





St on 


Records show that over 50% of all vehicles in 


operation need safety service. 


Now is the time to act . 


and truck owners 


.. You can attract car 


to your shop, and you can make 


big profits on safety service sales, by installing and 


featuring a Weaver “Safety Lane’’. It fits into all 


safety programs, including those where qualified 


dealers are officially appointed to check brakes, 


alignment and lights. 


WEAVER MANUFACTURING COMPANY 








EQUIPMENT will help you get more 


business into your shop... and 
more profits out of it! 


Complete Weover line includes—Twin Post Lifts 
light Testers.. 


Co-operative’ s Bid 
‘For Colorado Oil 
‘Order Stirs Fire 


COLORADO.--Colorado’s attempt 
to tax co-ops has gained new im- 
petus since a large Missouri co-op- 
erative underbid all private com- 
|panies for a contract to supply 
heavy-duty oil to the state highway 
department. 


Although the contract has not 
yet been awarded to the Consumer's 
| Co-operative Assn. of Kansas City, 
the low bidder, Standard Oil Co. 
| (Indiana), has reportedly registered 
}a strong complaint with Leon Lav- 
en Colorado’s purchasing agent, 
|who said he would confer with the 
|attorney-general and the governor 
| before placing the order. 
| The co-operative offered to sup- 
|ply 637 barrels of oil for $15,051. 
| Standard’s bid was $16,816. 

The ‘Pin Busters'— | Normally the low bid would have 
ji f : been accepted as a matter of rou- 
This bowling team is sponsored by | tine. The taxation of co-operatives, 
Eddie Nelson, Inc. (Dodge-Plymouth), Hunt- | however, has aroused strong feeling 
ington Park, Calif. Left to right, bottom|in the last three sessions of the 
| legislature. 





row, are ‘Rocky’ Rockfeller and Marge 
Swenson. Top row, Norma Cruthers, Eddie 


Nelson and Jackie Sloop. 


Follow Jack Weed’s reports on service and 
| trucks regularly in AUTOMOTIVE NEWS. 





* 





“Safety Lanes” are 
made only by the 
Weaver Mfg. Co. 


A “Safety Lane” 
Tester, a Weaver Automatic Brake Tester and 


Weaver Wheel Alignment Tester . . 


includes a Weaver Headlight 


-All this essen- 
tial equipment can be installed in a drive-in aisle 
or any other accessible space 91’ x 24’. 

You'll find that a “Safety Lane” increases shop 
production and profits... For details, ask 


your Weaver jobber or write us for Bulleti- 


AN-670SL. 


e SPRINGFIELD, ILLINOIS, U.S.A. 


SERVICE SHOP EQUIPMENT 


Unit Lifts 
Wheel Boloncing Equipment... Jocks. 


Wheel Alignment Equipment. . Head 


Brake Testers.. -Dollys..and Air Compressors. 
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Foreign Car Dealership 
Formed in St. Louis 
ST. LOUIS.A group of St. Louis | 


county businessmen interested in a 
foreign-made sports cars has For U. S.in South 
formed Motor Sports, Inc., and 

established sales at 9908 Clayton| AKRON.—Plantation rubber now 
road. can be grown successfully and eco- 


The cars to be handled are the |nomically in the Western Hemi- 


Morgan, Triumph, Mayflower, Eng- sphere, P. Ww. Litenteld, “ 
lish Ford, Consul, Daimler and oth-|chairman_ of Goodyear Tire anc 
2ubber Co., revealed here in the 


rs. The company is operated by | - A ne 
John Barry ” Mares McClintock, |ecurrent issue of his “Notes on 
Robert Riesmeyer and Richard | America’s Rubber Industry.” 

Draper. Fifteen years of cultivation on 


PAK-JAK... "2:0 88, 
ruvmsiont =? Only $49.95 


TRANSMISSIONS and 

DIFFERENTIALS .. . 

This Revolutionary Shop Tool Has Many Other Uses for 
SERVICE CALLS on Late Model Low 

IDEAL Fender Autos, INSTALLING MOTOR SUP- 
PORTS, BODY & FENDER WORK, etc. 


A MUST for Efficient Automotive Service .. . 
Pays for Itself . . . WRITE for Literature TODAY. 


TOW BAR SALES COMPANY 


«va 4 South Clinton St. Chicago 6, Illinois 
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Rubber Independence — | 
Litchfield Sees Natural Rubber Self-Reliance 


American Plantings 


2,500 Goodyear acres in Costa 
Rica have demonstrated’ that 
natural rubber of the plantation 
variety can be produced there at 
sufficiently low cost to compete 
with output from the far east, | 

Litchfield wrote. 

Goodyear technicians, working | 
with experts from the U. S. Depart- | 
ment of Agriculture, also have | 
overcome the serious leaf blight | 
which previously afflicted the na-| 
|tive Para rubber tree when closely | 
lcultivated in plantation form in 
Central and South America, he dis- 
| closed. 

Underlying significance of these 
developments, Litchfield pointed 
|out, is that the U. S. by intelligent | 
| planning can lessen the ominous 
|perennial peril of being cut off 
|from its source of natural rubber 
| supply. 
| “We can create a living stockpile 
in this hemisphere and thus cut 
|down the present strategic storage 
|program,” he stated. “In so doing | 


1952 


Los Angeles ‘Depth Perception’ 


William Parker (left), los Angeles chief 
ception” 








Tester— 


of police, demonstrates the ‘‘depth per 


tester, part of a set of psycho-physical te:ting devices for drivers presented 


by Ralph DePalma (second from left), on behalf of General Petroleum Corp. Looking 


J. Stoddard, superintendent of schools. 


of our national apprehensions 
caused by uncertainty of rubber | 
supply in time of grave emergency | 
but we will be saving money for | 
our taxpayers.” 


Litchfield suggested that 300,- 
000 acres of new rubber plantings, 














housework 
makes you 


tired... 














| OF a vans 
TIerA, 
eS ‘ j= 





|we will not only be relieving some| which ultimately would yield 





There are ten reasons... 


Improper food, worry and hurry, wrong 
clothing, bad air, not enough light, drab 
surroundings, poor work habits, boredom, 


standing, lack of goals and plan. 


And a remedy... 


for every reason!...Mary Rouse, home economist, 


highlights reasons and remedies ina short article, 
set in big type—two pages that can be cut out, 
and posted in any kitchen as a guide and index for 
women who work at home...And women in more 
than 1,200,000 homes read and heed the practical 
help given by one of this country’s great home 
service magazines—SUCCESSFUL FARMING! 
These women readers of SF 
constitute one of the best class 
markets in the country today. 


A decade of farming prosperity, 





good crops and high price- has set new standards 
for farm living, is revolutionizing the farm home. 
Electrification, remodeling and new building have 
opened a huge new market for central heating, 
multiple bathrooms, major appliances, modern 
kitchens, new furniture and furnishings. 

Nearly a million of these SF farm families are 
in the 15 heart states...with the best land, largest 
investment in livestock, building and machinery, 
highest yield in cash crops —and average incomes 
more than 50% ahead of the US farm average. 
General media and TV merely fringe this market 
as yet, but SF reaches the best and the most of 
it, has real influence founded on fifty vears of 
service ...is needed to balance any national 
automotive advertising schedule! 

Get the details from any Meredith office... 
Meredith Publishing Company. 
Des Moines... NewYork,Chicago, 


harming 
Detroit, , 


Cleveland, Atlanta, ' 


San Francisco, Los Angeles. 





}on are Municipal Judge A. J. Bernhardt, los Angeles Traffic Court and Dr. Alexance: 


150,000 tons of natural rubber 
annually, be developed in the cli- 
matically suited zone stretching 
from the southern part of Mexico 
to Brazil and Bolivia. He esti- 
mated the cost of such develop- 
ment at $100,000,000 spread over 
a six to seven year period up to 
the point of tapping the trees. 
“Thereafter, on the basis of exist- 
ing wage levels, it would be on a 
self-liquidating basis,” he added. 





“As against this figure, the an- 
jnual cost of maintaining a five 
year stockpile of natural rubber in 
|this country at an average of 45 
icents per pound is approximately 
$28,000,000 which includes $19,000,- 
000 in annual interest on our cash 
outlay and about $9,000,000 annually 
for freight, warehousing and dis- 
tribution involved in rotation of 
stocks. 





“Any reduction in the price of 
|natural rubber would of course re- 
| duce these interest charges. But 
| this expense, wherever it may level 
off, goes on and on whereas the 
cost of establishing new plantations 
would cease after six or seven 








|years, which is the time required 
jto bring new plantings into bear- 
ing.” 

The governments of 14 coun- 
tries in tropical America are 
participating with the Depart- 
ment of Agriculture in coopera- 
tive programs designed to stimu- 
late the planting of rubber and 
the development and exchange of 
new and better planting material, 
| according to Litchfield. 

“What these nations want from 
us is guidance in developing such 
projects and assurance of markets,” 
he continued. “We are clearly in 
position to give both guidance and 
assurance.” 

Litchfield urged that the U. S 
take the lead in the development 
of a hemispheric rubber policy 
jamong our friendly and anti-com- 
munistic Latin American neigh- 
| bors. 

“Our own country’s course in the 
matter of rubber policy has been 
jerratic and short sighted. When a 
rubber crisis develops we spend 
lavishly and improvise’ wildly. 
When the crisis has eased, we pull 
back into our comfortable shell and 
do nothing. And we seem able to 
|adduce countless reasons to justify 
our inaction. 

“The time has come when we 
should mend our ways. It will take 
|time, money and intelligent effort. 
But now we know we can make 
the effort pay off in terms of 
heightened security and permanent 
economic gain. The orderly rows 
of Hevea trees on our Costa Rican 
outpost have given us a _ sound 
foundation for action.” 





Fleet Services 


In N. Y. Compared 


NEW YORK.—A survey aimed 
|at comparing truck fleet repair 
services of shops in the metropoli- 
jtan area has been launched by the 
|Automotive Transport Trades 
| Council here. 

Reports of the study, showing 
just what elements make up the 
better service at a certain shop, 
will be issued to other establish- 
ments which are on the “preferred 
list,” H. Franklin Turner, the 
group’s committee chairman, said. 

“The survey will give the lower- 
rated shops an idea on how they 
can improve their own services,” 
Turner said. 
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Higher Car Supply 
Sparks Ad Plans 


By George Deery 
Associate Editor 
f bee possibility of higher auto output starting in the sec- 
ond quarter, plus the acknowledged need of more inten- 
sive selling, has prompted some observers in the industry to 
predict increased auto advertising activity in the near future. 
Their reasoning is that the improved materials situation 


means more cars will be 
available, in contrast to the 


situation a few months back 

when curtailment was marked 

with somber aspects. 

The changed production outlook 
now finds supporters among some | 
of the most substantial leaders of 
the industry, in contrast to incon- 
sistent statements from the politi- 
cal scene in Washington. 

am * * 
a important in the an- 

4 ticipated rise in auto advertis- 
ing is the realization that compe- 
tition is getting sharper and shows 
no signs of softening. Rather, it 
is pointed out by many, it looks as 
though selling will become much 
tougher. 

It is stressed that, in addition to 
their value in a more competitive | 
market, expanded advertising plans | 
will have to lessen the effects of 
credit controls on autos, as well as 
to keep prospective auto buyers 
from making purchases in other | 
fields which are using heavy ad-| 
vertising. 

There are plenty of other prod- 
ucts vying for the consumer’s 
dollars, and auto industry men 
are aware that the months ahead 
are no time to let down. 

The job for advertising appears 
more important now, they point | 
out, in an economy that has taken | 
on different characteristics in the! 
past few weeks. 

That’s why experts look for a 
sharp boost in ad activity as cars| 
become more plentiful. 

7 * : 


PATA Drafts Ad Code 


A. A. Martin has been named 
chairman of the ad ethics com- 
mittee of the Philadelphia Auto- 
mobile Trade Assn., Edward J. 
Ronan, president, has announced. 
George Gorson and David Reese 
were named to the committee. 

The committee was organized 
to eliminate any questionable 
new and used-car ads. 


Wants Billboards Taxed 


Massachusetts auto dealers using 
large billboards and signs will be 
subject to a tax of $1 per square 
foot if the bill now before the state 
legislature is passed. The measure | 











J. W. MORTELL COMPANY 


Factories 
KANKAKEE, ILL. 
DETROIT, MICH. 

LYNDHURST, N. J. 


Pioneers and Today's Largest 


Producers of 


AUTO 
SOUND 
DEADENERS 


Also Underbody Coatings and 
Rustproofing Products for 
the Automotive Industry. 


. . . * 


Have served car, truck and 
body plants for 25 years 
through our Research Lab- 
oratories, Consulting, Engi- 
neering and manufacturing 
Facilities—-Now expanded 
to give faster and better || 
service. | 











| cities and towns. 
* 


would impose the tax on signs big- | 
ger than 10 square feet. Stating | 
that the sign industry profits from | 
the highway program through bill- | 
boards, Rep. F. X. Joyce said he 
would earmark 60 percent of the 
proposed tax revenue for the gen- 
eral fund and 40 percent for the 


+ + 
Boston Dealers on Air 

The Chevrolet Dealers Assn. 
comprising 138 members in 
Massachusetts, Rhode Island and 
New Hampshire, is sponsoring 





Curt Gowdy “The Voice of the 
Rex Sox” over radio. stations 
WHDH in Boston, WPJB in 


Providence and WAAB in Wor- 
cester. 
> * * 
New Ad Chief at Vickers 
Edward J. Doucet jr. has been 
appointed ad manager of Vickers, 
Inc., manufacturers 
equipment, De- 
F. T. Harrington, 
sales vice - presi- 
dent. Doucet has 
been a member 
of the Vickers 
organization for 
eight years. Dur- 
ing the past five 
years, he was in 
the sales depart- 
ment, most re- 
cently as_ sales 





E. J. Doucet 
engineer in the Detroit district of- 
fice. 

For three years previous to that 
time, he worked in the laboratory 
and engineering department. Prior 


to joining Vickers, he served in 
the Marine Corps. 


* * * 


| Packard Ups Fenkell 


Appointment of Neal K. Fenkell 


as public relations coordinator for In his new capacity Thomas will 
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Packard has been announced by! 
Hugh W. Hitchcock, director of ad-| 
vertising and public relations. In 
his new post Fenkell will assume} 
the duties formerly held by Thorn| 
Kuhl, who resigned to accept a| 
position with Chrysler. 

Prior to joining Packard, Fen- 
kell has, for the past two years, 
been a staff writer on Ford’s em- 
ploye publication, Rouge News. 

* 


. * 
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troit according to 23 Dealers on TV 


In connection with what is said 
to be the biggest cooperative ad 
campaign in tri-state history, 23 
Ford dealers advertised the new 
Ford over WSAZ-TV, Hunting- 
ton, W. V. The idea for this pro- 
gram was conceived and worked 
out by J. C. Rardin, general man- 
ager of Galigher Motor Sales, 
Huntington. It was directed and 
executed by E. W. Wiggert, Ford 
field manager, according to Hal 
Shriber, promotion manager for 
the station. 


* * + 

Thomas Transferred 

Frank R. Thomas, formerly of J. 
Walter Thompson’s office in De- 
troit, where he handled the media 
for the Ford cooperative fund, has 
been transferred to New Orleans 
where he will serve as manager. 
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In the days B.W.W. (before 
windshield wipers), one manufac- 
turer produced an automobile 
with a slotted windshield. The 
driver was afforded a “clear view 
ahead, even if heavy rain and 
mud should obscure the glass.” 








be the agency’s Ford representa- 
tive on the dealer ad fund for 
Ford’s district offices in New 
Orleans and Houston. 





COMFORT... a. 


in 1937 when the steering column gear shift 





today! 


Show your prospect how to increase his driving and 

riding pleasure and you're well on the way to a sale. 
Talk about the year-round shirt-sleeve comfort made 
possible by Ranco Fresh Air Heater Controls and you're 
giving him the kind of information that will help him : 


make up his mind — fast — in your favor! 


THE FINEST CARS ARE COMFORT-CONTROLLED BY RANCO 


Kanuco Duc. 


COLUMBUS 1, OHIO 


| WORLD'S LARGEST MANUFACTURERS OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS 
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“We built ‘neighborhood goodwill 


PLUS: “Increased neighborhood confidence in the dealer, and PLUS: “Won more attention from women,” says Chet Schlater, 
that goes hand-in-hand with winning customer preference,” says Don Schlater Motor Sales, in Whiting. “It was interesting to see how many 
Grothe, center right, president.of Herschbach Motor Sales in Hammond. women, out with their children, would stop and study our displays.” 








i 








7 ~ 

r F. es 

lay ‘ 

¥ 'Y > 
+s 

PLUS: “This builds for the future, when the supply of cars won’t PLUS: “Stopped busy passers-by—brought them in,” says Clifton 


be so limited,” says M. R. Tauber, president of Tauber on Broadway, H. Stowers, center, president of Holmes Motor Co., in the Chicago loop. 
and president of the local dealer Advertising Council. “LIFE promotion was definitely good for our sales.” 























PLUS. “Added the finishing touch to this elaborate Christmas PLUS: “Stimulated sales spirit in our organization—did an espe- 
display o. ours,” says Norm Kawell, partner in Kawell-Walker Motors. cially good job in the parts and accessories department, as shown here,” 
“LIFE promotion material really helps dress up a showroom.” says John Brugaletta, president of Archer Motor Sales and Co. 
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ADVERTISED 


US—with this 





— say these Chicago Ford Dealers 





PLUS: “Built pedestrian trafficat a highway location, where it was 
always lacking,” reports B. H. Heinz, Heinz Bros. Motor Co., Brook- 
field. “This promotion made many more people aware of our location.” 





PLUS: “Gave us ideas for the future,on how to continue using 
LIFE promotion materials,” report Norman Nelsen and Jean Hirschberg, 
partners in Nelsen-Hirschberg. ““They’ve helped materially.” 





PLUS: “Showed me how LIFE pulls, at the local level,” says Tom 
Corsi, general manager of Broadway-Ford, Inc. “I made it my business 
to park outside and see how effectively our windows stopped traffic.” 


H. J. Macleod, president of the Metropolitan Chicago Ford 
Dealers Association, sums it up like this: 


“We entered this promotion to create an aura of ‘neighborhood 
goodwill’ —and thus further the Ford Motor Company’s plan to 
win that all-important ‘customer preference.” Now I can say that 
not only did we accomplish that primary goal, but that we have 
accomplished even more— 


J. B. Van Tassel, exec. vice president of the association, adds: 
“LIFE did a grand job in promoting the Ford story. The window 
displays were perfect. The job LIFE did with our entire member- 
ship, including our dealers, service managers, and parts managers, 
was outstanding.” 





r 





PLUS: ‘‘Made me fully aware of LIFE’s sales power,’‘adds Mr. 
MacLeod, “by giving us a substantial increase in parts and accessories 
sales.” Mr. MacLeod, right, with his business manager, Mr. Stoppe. 


ne 
Satine 





PLUS: “Upped parts and accessories sales 15 to 20° », ‘reports 
Leo C. Bullinger, partner in Vesley Brothers. “Also, we have definite 
evidence that the promotion brought us many new walk-in customers.” 


First in circulation 
First in readership 
First in advertising revenue 


First with new-car buyers 





9 Rockefeller Plaza, New York 20, N. Y. 


B promotion’ 
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per horsepower, as the best engines 


' 


used in the first world war. 

4. Despite improvement in qual- 
ity, the price of gasoline (excluding 
taxes) since World War II has been 
so low that it represents a saving 
to the public of over $4,000,000,000 | 
a year, as compared with 1920 
prices. 

5. New 
have made 


methods of exploration 
it possible to find oil 
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cept for the growing need for heat- 
2 . * ing oils, diesel fuels and other 
trides in Oil heseare “fluids. 
ae wn : . 2. The average octane rating of 
Competition Cited as Main Factor motor gasoline has increased to 
In Holding Price on Gas the point where one gallon of to- 
day’: oline, i i le- 
PHILADELPHIA. — Contending, achievements of research for the Fd ol yap’ — = = a a 
rot: > ‘ - signed to utilize it effectively, will 
that competitive petroleum re-| benefit of consumers. Wilson, ad- is the werk of tw llons of 
search has made _ gasoline “the| dressing the American Assn. for pou : al ee eee 
cheapest commodity on the mar-| the Advancement of Science, said; 1920 gasoline. 
ket today,” Dr. Robert E. Wilson, 1. The yield of gasoline from 3. Today’s piston engine for air- 
chairman of Standard Oil Co. (Ind.),| crude oil has more than doubled | craft will produce over 10 times as 


has listed seven other spectacular! and could easily be quadrupled ex-|much power, with half the weight 


faster than it has been used, and 


the nation’s reserves are constant] 
growing larger. 

6. Oil has played the leading ro! 
in providing the enormous increas, 
in energy consumption of this coun 
try. 

7. Over 90 percent of the mok 
cules in today’s military aviatio: 
gasoline are not present in crud 
oil but are made by synthetic chem 
ical processes, while motor gasolin 
usually contains about 60 percer 
of synthetic molecules. 


New Passenger Car Registrations, 34 States for January, 1952-1951 
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New Commercial Car Registrations, 37 States for January, 1952-1951 
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The following advertised-delivered prices 
are based on factory retail prices at the 
factories, as established by the Office of 
Price Stabilization, These prices include 
federal excise taxes and factory handling 
charges, and dealer delivery-and-handling 





charges. They do NOT include transpor- CHRYSLER—Windsor—4-dr. sed., $2,- | $2,602.72; conv., $2,696.88; Sierra, §$2,- 
tation charges, state and local taxes or 199.91; cl. cpe., $2.476.79; Town & Country | 905.74. (Gyro-Matic optional at $102.61 on 
pt i equip t =e. gg ol —o — $2,726.64: all models.) 
ALLSTATE — Four — 2-dr. sed., $1,395. dsor luxe — 4 se -54; eo 
Six—2-dr. sed., $1,593.68. (Sold only by a $3,084.24; conv., $3,206.60. Sara- 2-dr. sed. $1,629 + A ae $1, yy 
Sears stores.) -dr. ‘sed., $3,217.40; ‘cl. cpe.. $3,- stat. ’ $2,004.’ Mainline 8—4-dr. sed.. 
189.62; Town & Gountry wag., $3,922°37; oer = 
AUSTIN—A-40—Devon 4-dr. sed., $1,-|8-pass’ sed., $4,167.15. New Yorker—4-dr. | $1;753.50; 2-dr. sed.. $1,704; bus. cpe., $1,- 
595; enmw,. $2,195; Countryman stat. wag., | seq. $3, 530.18; Newport, $3,965.99; conv 601; stat. wag., $2,079, 
$1,865. A-90—hardtop, $3,295. (Delivered | $4.88 imperial 4-dr. sed. $3837.26; | 4-47 sed., gd Rae I 
at U. 8. ports.) een. $4,219.22, Crown Imperial — | CP®:, , $1, 730.60 Customline '8—4-dr. sed. 
BUICK—Special—4-dr. sed., $2,192.92; | 8-pass..‘sed.,, $6,870.54; lim., $6,992.53. | $1,844.50; 2- dr, sed... $1,796; cl. epe.. $1,- 
2-dr. sed., $2,133.91; cl. cpe., $2,099.50; | (Fluld-Matic optional at $131.81 on Wind- | yicjori, . $2 soar ot ty) jan, 
bus. cpe., $2,040.48. Special Deluxe—4-dr. | sor, standard on Windsor Deluxe and other wa. ier 1 (F - O-M ti tio: a 
sed., $2,239.14; 2-dr. sed., $2,181.13; Ri-| series. Fluid-Torque standard on Crown ssa” all mod ae ae opuonal & 
viera, $2,278.95; conv., $2,615.22. Super— | Imperial, optional at $166.51 on all other ens oo 
4-dr. sed., $2,545.16; Riviera, $2,460.16; | series except Windsors. Power steering HENRY J—Vagabond Four—2-dr. sed., 
conv., $2,848.38; stat. wag., 2.47. | standard on Crown Imperial, optional at | $1,448.55. Vagabond Six-——-2-dr. sed., $1,- 
master—4-dr. sed., $3,177.88; Riviera, $198.90 on other series.) 593.68. 
282.83; conv., $3,428.29; stat. wag.,| QROSLEY—stat. wag., $1,001.64; bus.| HUDSON—Pacemaker —4-dr. sed., $2,- 


$3, 
$3,948.70. (Dynaflow standard on Road- 


upe, $943.38; Hotshot, $952.07. Super— | 296.54; 2-dr. sed., $2,250.13; cl. cpe., $2,- 
master, optional at $192.50 on Special and -  § 296.54; bus. Wi -dr. 
, 2-ar. 1,032.82; stat. wag. 77; cpe., $2,102.77. 

Super power steering optional at aod., $ went » $1,076.77; | ced. $2,448.33; 2-dr. sed., $2,396.15; el. 


. GM 
$198.90 on Roadmaster.) conv., $1,035.38; Sports roadster, $1,028.72. cpe. 


$2,448.33; Hollywood, §2, hy 4 
CADILLAC—Series 62—4-dr. sed., $3,- DeSOTO—Deluxe—4-dr. sed., $2,336.24; conv., $3,025.78. Commodore Six — 

683.70; cl. cpe., $3,587.20; Coupe de Ville, | Cl. cpe., $2,323.22; Carry-All sed., $2,-|sed., $2,654.60; cl. cpe.. $2,627.91; Holly: 
$4,012.97; conv., $4,162.68. 60 Spe- | 573.90; 8-pass. sed., $3,140.31. Custom— | Wood, $2,976.59; conv., $3,223.65. Hornet 
elal—4-dr. sed., $4,323.38. Series 75—8-|4-dr. sed., $2,555.15; cl. cpe., $2,534.10; | —4-dr. sed., $2,749.18; cl. cpe., $2,722.51; 
pass. sed., $5,427.89; Imperial sed., $5,-| Sportsman, $2,890.50; conv., $2,995.71; | Hollywood, $3,071.19; conv., $3,318. 
642.94. (Hydra-Matic standard on 62 and/|8-pass. sed., $3,359.38; stat. wag., pe Commodore Eight—4-dr. sed., $2,749.18; cl 
60 Special, optional at $199.66 on 75. GM_/ 187.80; Suburban, $3,728.30. Fire cpe., $2,722.51; Hollywood, $3,071.19; 
power steering optional at $198.43 on all| Eight—4-dr. sed., $2,741.25; cl. cpe., = conv., $3,318.24. (Hydra-Matic optional at 


$175.84 on all models.) 
JAGUAR—XK-120—Super Sports, $4,039; 
hardtop, $4, Mark VII—4-dr., $4,170. 
(Delivered at U. 8. ports.) 

KAISER VIRGINIAN — Special — 4-dr. 
sed., $2,212.26; 2-dr. sed., $2,159.79; bus. 
cpe., $1,991.89; 2-dr. Traveler, $2,264. 72; 
4-dr. Traveler, $2,317.21. Deluxe — 4-dr. 


719.75; Sportsman, $3,077; conv., $3,181.50; 


Hydra-Matic models.) 
(Tip-Toe Shift stand- 


CHEVROLET — Styleline Special — 4-dr. | Stat. wag., $3,374.25. 
sed., $1,674.03; 2-dr. sed., $1,617.11; cl,| 2rd on Custom, optional at $131.97 on 
cpe., $1,623.77; bus. cpe., $1,532.92. Style-| Deluxe and Fire Dome Eight. Tip-Toe 
line Deluxe—4-dr. sed., $1,764.94; 2-ar, | Shift with Fluid-Torque optional at $298.48 
sed., $1,710.96; cl. epe., $1,729.94; Bel-Air, |° Zire Dome Hight. Power steering op- 


i * tional at $198.90 on Fire Dome Eight.) 
$2,010.16; conv., $2,132.30; stat. wag., $2,- DODGE — Wayta — 2-dr. sed., $2,- 





301.67. Fieetline Deluxe—2-dr. sed., $1,- 037.50; bus. cpe., $1,890.36. Meadowbrook | se 

y 50; > . ,890. 36. d., $2,327.70; 2-dr. sed. 5.23; cl. 
710.96. (Powerglide optional at $178.35 on | —4-ar. sed., $2,166.32. -dr. sed., | cpe., $2,296.22; 2-dr. fvaum t $2,380.17; 
Deluxe models. ) $2,258.24; cpe., $2,242.42; Diplomat, | 4-ar. Traveler, 432.63. (Hydra-Matie 








Current Ceiling Prices on New Cars 


optional at $162.30 on all models.) 

LINCOLN — Cosmopolitan — 4-dr. sed., 
$3,489; cl. cpe., $3,592.50. Capri—4-dr. 
sed., $3,631.50; spt, cpe., $3,834.50; conv., 
$3,991. ( Hydra-Matic standard on all 
models. ) 

MERCURY—4-dr. sed., $2,231.50; 2-dr. 
sed., $2,174; cl. cpe., $2,296; 6-pass. stat. 
wag., $2,754; 8-pass. stat. wag., $2,802.50. 
Monterey—4-dr. sed., $2,312; hardtop, $2,- 
430; conv., $2,585.50. (Mere-O-Matic op- 
tional at $189.81 on all models.) 


NASH—Rambler Super—Suburban, $1,- 
990.35. Rambler Custom — Country club 
sed., $2,080; conv., stat. wag., $2,104.30. 
Statesman Deluxe - bus. epe., $1,541.40. 
Statesman Super-—4-dr. sed., $1,955; 2-dr. 
sed., $1,928.50; cl. cpe., $1,951.80. States- 
man Custom—4-dr. sed., $2,125.45; 2-dr. 
sed., $2,099.05; cl. cpe., $2,122.30. Ambas- 
sador Super——4-dr. sed., $2,330.10; 2-dr. 
sed., $2,303.65; cl. cpe., $2,325.85. Ambas- 
sador Custom —4-dr. sed., $2,500.65; 2-dr. 
sed., $2,474.20; cl. cpe., $2,496.40. (Hydra- 
Matic optional at $166.65 on Statesman 


and $166.95 on Ambassador models. } 


OLDSMOBILE—Deluxe 88 — 4-dr. sed., 
$2,311.25; 2-dr. sed., $2,246.23, 
—4-dr, sed., $2, 444.94; 2-dr. sed., 
378.94; cl. & _ 96; Holiday, $2,- 
655.16; conv., $2,83. Classic 98—4-dr. 
sed., 2 766.81; Nouldey, $3,001.11; cca. 
ae (Hydra-Matic optional at $178. 

n all LR ., GM opti iene 
os $198.90 on pga 88 and 98.) 

PACKARD — 4-dr. sed., $2,528; 
2-dr. sed., $2,475" 00 Deluxe—4-dr. sed., 
$2,675; 2-dr. sed., $2,622. 250—Maytair, 





$3,293: conv., $3,450. 300—4-dr. $3,- 
094. Patrician 400 — 4-dr. ae “$3,407. 


Ultramatic standard on 400, optional at 
si89 on other models. Easamatic optional 

t $39.45 on all models.) 

PLYMOUTH—Concord — 2-dr. sed., $1.- 
757.23; bus. epe., $1,615.52; Suburban, §2,- 
164.68; Savoy Suburban, $2,287.99. Cam- 
bri — 4-dr. sed., age ag cl. cpe., 
$1,788.55, Oranbrook——4-dr, » $1,915.80; 
cl, cpe., Pt 99; aaveene,” $2,216.39; 


conv., $2, 

PONTIAC—Chieftain 6—4-ar. sed., $2,- 
000.95; 2-dr. sed., $1, eS; stat. wag., 
$2,597.24. Chieftain 6 Deluxe—4-dr. sed., 
$2,104.11; 2-dr. sed. $2,040.26; conv., $2,- 
427.54; stat. wag., $2,680.99. Ohieftain 8 

2-dr. sed., ». 


—4-dr. sed., $2,075.40; 
017.63; stat. wag., $2,670. 64. 
Deluxe—4-dr. -, $2,178.58; 2-dr. sed., 
$2,121.78; conv., $4,000.48; stat. wa $2,- 
753.52. Catalinas — Deluxe 6 $2,388 66 
Super Deluxe 6, $2,354.27; At, 8, $2,- 
363.77; Super Deluxe 8, $2, ‘429,32, (Hydra- 
Matic optional at $178. 35 on all models. ) 
ROOT Minx — sed., $1,533; 
conv., $1,890; stat. wag., $1,938. Sunbeam- 
Talbot—sed., $2,685; conv., $2,911. Hum- 
ber—Hawk sed., $2,041; ow Snipe sed., 


$3,369; Pullman lim., Rover 75— 
sed., $2,552; Land- tae ‘$2,011 (Deliv- 
ered at U. S. ports. ) 

STUD jtom—4-dr. 
sed., $1,757.42; 2-dr. sed., $1,723.85; cl 
cpe., $1,751.75. Champion Deluxe—4-dr 
sed., $1,849.30; 2-dr. sed., $1,815.76; cl 
cpe., $1,843.64 -dr 
sed., $1,933. 48; 2-dr. sed., es 94; cl 


$2,257. 50. Gemmanter 
2-dr. sed., $2.0 072. 04; el. 
$2,101.10. Commander State—4-dr. sed., 


$2,193.05; 2-dr. sed., $2,158.08; cl. cpe., 
$2,187.14; Starliner, 2,487.52; conv., §$2,- 
531.01. State Lan Cruiser—4-dr.”’ sed., 
$2,349.33. (Automatic optional at $231.24 


on Champions and $243.08 on Commanders 


and Land Cruiser.) 
YS-OVERLAND—Aero—Lark 2-dr. 
sed., $1,731.30; Wing 2-dr. sed., $1,988.96; 
Ace 2-dr. sed., $2,073.97 Four—stat wag.. 
$1,783.30. Six—stat. wag. . $1,806.14. 
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News in Brief 





Midland Adhesives Moves 
DETROIT.—Midland Glue Prod- 
ts Co., Detroit, has changed the 
ime of the firm, and moved its 
perations into a new plant at 2600 
oodrich, Ferndale, Mich., it has 
en announced. The new firm is| 
nown as the Midland Adhesives | 
nd Chemicals Corp. 

x * + 


1923 Model Scores 


HAMILTON, Tex.—A 1923 Model | 
I Ford coupe was the envy of 
many owners of 1951 models here | 
recently, when it passed the new | 
Texas safety inspection test with- 
out a flaw. Not one adjustment 
was needed for the 29-year-old 
model, owned by J. E. Faubion. 
It is reported that many ’51 mod-| 
els are failing the rigid test. | 


* * * 


Al-Fin Rights in Australia | 

FARMINGDALE, N. Y.—Longer- 
life, bi-metallic pistons for automo- 
tive engines will be produced in| 
Australia by Rolloy Piston Co., Pty., 
Ltd., of Port Melbourne, under a 
license agreement with Al-Fin divi- 
sion, it is announced by M. V. Lit- 
tle, assistant general manager of 
the division. Under the license, 
Rolloy also will manufacture bi- 
metallic brake drums, sleeve bear- 
ings and bushings, timing gears and 
cylinder barrels. 


* * * 


Ohio Economizes 


COLUMBUS, O.—The Ohio high- 
way department has announced that 
it will not print road maps this year, 
and that new license plates will not 
be issued. It was reported that 
$50,000 will be saved by not issuing 
road maps. Authority has been 
granted for motorists to repaint | 
their license plates if they wish. 
Stickers will be issued instead of 


new plates. 
oe 


* * 

Car-Mon Appointed | 
FOREST PARK, IIll.—Appoint- | 
ment of Car-Mon Products Co., 
Chicago, as its selling division, has 
recently been announced by Allan | 
Anthony Electric Corp. here. Car- 
Mon will be the sole distributor for 
“Litemaster” pylon lights and wall 
lights. 

* * * 

N. J. Trolleys Disappearing 
TRENTON, N. J.—Revealing the | 
extent to which trolleys have been 
replaced by buses in New Jersey, | 
the annual report of the state’s 
public utilities commission shows 
that only two companies continue 
to operate trolleys in the state. In 
contrast, the report disclosed that 
451 companies or individuals op- 
erate 6,546 buses on 574 routes cov- 
ering 7,050 miles in the state. In| 
addition, 20 companies are engaged | 
in interstate bus service through | 


New Jersey. 
+ * 


More Plastics on Way 

NEW YORK.—Increased supplies 
of some types of plastic raw mate- | 
rials should be available for the 
coming year and shortages of other | 
materials will continue, according 
to officials of Bakelite, a division 
of Union Carbide and Carbon. A 
considerable portion of the expect- 
ed increased supplies of raw plas- 
tics materials for 1952 is expected 
to be used for military production 
and military-supporting and essen- 
tial civilian uses, according to a| 
joint statement by George C. Mil-| 
ler and C. W. Blount, sales vice- | 
presidents of the Thermoplastics | 
and Thermosetting departments. | 


Expansion of facilities in the past | 
ah 





|lot situation here following charges | ¥? | 
|by a Boston legislator before the; ~~ 7% 
state 


| collections hit an alltime high of 

$53,580,462 in 1951, $4,707,584 more! be moved to a new building adja- | 
than in 1950, according to Virginia’s cent to its Smead Ave. plant here.|of the one-story garage building 
| division of motor vehicles. Virginia * * * 


‘has announced that effective March| Way Motors, 500 W. Genesee St., 
|15 the company’s executive offices| and took $900 in cash and a dia- 
land all New York departments will' mond ring valued at $300. They|of major household appliances are 





| expected to attend a _ conference 

and products parts exhibit spon- 

sored by GE in Louisville March 

20-21, C. P. Fisher jr., manager of 

materials and purchasing for the 

year at various Bakelite plants will| § company’s major appliance division, 

contribute to what is expected to | said the meeting had been ar- 

be record industry production in| age to ee Se ee 
ee en ts reanicomsate st the division 

phenolics. | nts of th 
Sardines or Cars? Canada Parts Sales Up 

BOSTON.—The state has been P OTTAWA. Auto _ parts and 

asked to investigate the parking | —_ equipment wholesalers sales rose 

| = jin dollar volume during the last 





|month of 1951, with a gain of 11.2 


percent over the same month of 


committee on cities that 75| 


automobiles are being squeezed into Dodge Dealer Service Committee Members— mort to end the Erg hse 
i : ‘ f é increase oO J ercent, 
ae of holding only 50 R. L. Bollinger (right), Lakeview, Mich., has been named chairman of the national | the biamest poor of pod trade, 


| vehicle service and maintenance committee of the Dodge Dealer Advisory Council. | 
| Other members of the committee, from left to right, are |. C. Pendarvis, Tampa, Fla.; 
E. B. Hopkins, Wheeling, W. Va.; L. F. Dockum, Oklahoma City, and C. A. Pinney jr., 
El Centro, Calif. 


the Canadian government has an- 
nounced. Inventories in 1951 in- 
|ereased 20.3 percent in value over 
1950. 


* * + 
Peak Virginia Gas Take 
RICHMOND, Va. — Gasoline tax 











* * * 


ECA Cites DeVilbiss 
z TOLEDO.—DeVilbiss Co., manu- 
| to gain entry. \facturer of spray painting equip- 
7 oe |ment and atomizers, has been 
400 GE Suppliers Meet |informed by the Economic Cooper- 


ation Administration of the award 
LOUISVILLE.—More than 400|o¢ 9 “certificate of cooperation” for 
suppliers of materials used by the 


the company’s participation in the 
General Electric in its manufacture |agency’s technical assistance pro- 
grams. 


| smashed a glass in a rear window | 


has a six-cent-a-gallon gasoline tax. 


* * * Highway Motors Looted 
Doehler-Jarvis Moves SYRACUSE. - Burglars broke 
TOLEDO. — Doehler-Jarvis Corp.|°Pe™ 4 safe in the office of High- 
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AND TO THINK 
IVE BEEN WEARING MY 
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THAT REQUIRES NO RINSING. 
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LUSTRECLEAN really cleans! Its emulsifying action 


THE MORAL TO OUR STORY? Make the job easier for your 
maintenance personnel ... and you automatically 
lower your maintenance costs. Let ’em wax as they 
clean—with a specially formulated material that 
performs 3 operations in one! 


loosens the most persistent dirt, grime . . . hard- 
to-remove rubber burns. No need to use harsh 
soaps or injurious chemicals. Proof? Ask for a 
sample and test it on the spots and blemishes your 


‘ ; resent cleaner won’t remove ! 
LUSTRECLEAN (pine-scented or plain) cleans... present clea 


deodorizes . . . and deposits a light film of wax. 


Effective on any type of surface! No heavy scrub- Pine Lustreclean is only one of many WEST products formulated 


| 





WE 


WHOLESALE 
USED CARS 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
| CHEVROLET DEALERSHIP 





bing. No rinsing. Mop dry . . . buff the film lightly 
if a soft satiny finish is desired! Save time and 
labor cleaning floors, walls, woodwork—wherever 
excessive wear and heavy traffic has made daily 
maintenance a back-breaking job. 


C 7 SAVE $ $$... WAX as you WASH 
w 


for the promotion of sanitation. Others include floor sealers and 


waxes ... washroom service . . . disinfectants . . . deodorants... 


insecticides . . . cleaners . . . soaps . . . protective creams. West 


is the exclusive distributor of Kotex Sanitary Napkins sold through 


vending machines. 












I'd like to try a sample of Lustreclean 
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poeernereee Pine-Scented Plain [| 
Name Title 
a Company 
42-16 West Street Address 
Long Island City 1, N. Y. re ee SEE anc et Zone State 


t. 40 
| (64 BRANCHES IN U.S. AND CANADA) “ 
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Used-Car Auction Prices 











Market Trend FRAZER 


HUDSON 


A too-hasty glance at the average used-car price chart this week 


might lead to the conclusion that the lid blew off the market last LINCOLN 
week. Such was most certainly not the case. The overall average | ywercuRy 


climbed to $1,232 last week because ’52s were included for the first 
time and prewars were dropped out, also for the first time. 


The current average figure of $1,232 is $390 over that prevailing in | oLDSMOBILE 


February. However, the current average figured under the previous 
method—leaving out ’52s and including prewars—would be $845, or $3 
above the previous week’s figure. 


lost ground, while ’47s, ’50s and ’51s picked up strength. Changes from 


the previous period included: '46s, down $31; '48s, off $8; ’49s, down | PONTIAC 


$54; ’47s, up $15; ’50s, up, $35, and ’51s, up $20. 
Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


OAKLAND CAI IF CHEVROLET —'51 FL Deluxe 2-dr., $1,- 
7 = = : 675*; SL Deluxe Bel-Air, $1,950*; 2-dr., 
(A. L. Pollock’s Auto Dealers Wholesale $1,735*. '50 SL Deluxe 4-dr., 5 at $1,315, 


P ax ae $155. 
Auction, Sale every Wednesday. Prices are $1,320, $1,335, 2 at $1,330, $1,300, $1,- | ywISCEKLLANKOUS 
49 Morris conv., $47 


HORSEHEADS, N. Y. 


Auction. Sale every | dan, $1,050, $1,020, $970. 


. > 98 310, $1,470*. '49 %-ton pickup, $925; 

F: " € , 

for sale pe wen, 40.) . , ' business coupe, $1,005. ‘47 SM 4-dr., 

BUICK—'50 RM 4-dr., $1,610*°, "49 Super $720; 2-dr., $580; FM 2-dr., $650; conv., 
sedan, $1,200; 4-dr., $1,185. '47 Special $780; 4-dr., $615. '46 4-dr., $625; 2-dr., 


4-dr., 2 at $795; Special sedanet, $860; 645: conv. 700. '42 4-dr 310. ‘41 
Super 2-dr., $895, $810. '46 conv., $750. bw $180; ms $245. + § ? = 
'42 4-dr., $250. ‘41 RM 4-dr., $260; : 4 Friday. 


conv., $190. CHRYSLER—'51 NY 4-dr., $2,790*. '46 | 


CADILLAC—'50 (62) club coupe, $3,400"; . - | 
conv., $3,425"; 4-dr, $3,000*, | 49 (61) | DeSOTO—'41 4-dr., $260°. |B 
club coupe, $2,300*; (62) 4-dr., $2,255*. | DODGE—’47 %-ton pickup, $600. °46 4- | 


Textilene 
fabrics 


—— 









suit the tastes and fit the pocketbook 
requirements of all types of customers 





PLASTIFINE SUNSURE*__A new Twitchell star. Half 
the price of plastic. Finer weave. New and brighter pat- 
terns. Cooler. Won't melt. Gives greater manufacturing 
efficiency. No static electricity problems. 


TEXTILENE SUNSURE OF SUPERFINE QUALITY 


A tremendous consumer hit. A Twitchell innovation. 
Fibre approaches the appearance of plastic at approxi- 
mately half the price. Much better in many respects. 
Production economies make it available at only 4c more 
per yard than the standard Textilene Sunsure grade. 


TEXTILENE SARAN-——Saran plastic with a superior 
smoothness, gloss and hand. 


TEXTILENE PLASTISTRAND®-_—Fine fibre yarns with 
individual strands, Saran plastic coated. Beautiful, du- 
rable, nonabrasive. A Twitchell exclusive. 


One satisfied customer had this to say, “I selected 
Textilene seat covers for three reasons. | liked the fine- 
fabric feel of the weaves. I liked the wide choice of pat- 
tern and color. And I liked the price. Today the covers 
look almost as nice as the day we put them on — despite 
a brutal beating summer and winter at the hands of three 
none-too-gentle small fry! Incidentally, my wife is just 
as enthusiastic as I am and is particularly happy because 
the fabric does not pick at her clothes or snag her stock- 
ings. You can quote us both as saying that we got our 
money’s worth when we bought our seat covers made 
of Textilene Sunsure.” 


* 4 trade-mark of E. W. Twitchell, Inc. 





‘41 2-dr., $150. 

FORD 

} $1,400*; Deluxe (8) 2- 

$1,210; Custom (8) conv., 
$1,275. '49 Custom (8) 

club coupe, $950; 2-dr., $965, $990, $980, 

$1,170. ‘48 club coupe 


, . | PACKARD— , 
The past week saw some sharp price changes as ‘46s, ’48s and "498 | BryMoUTH 2-dr. $715. 46 4-dr., 


4-dr., $1,105*. "41 (8) 
, $200. '40 4-dr., $115. 
STUDEBAKER 
150, $1,215*, $1,165*; conv., $1,275*. ‘49 
by $875, '48 %-ton pickup, 
$700. '47 1-ton pickup, $625, $650; Cham- 


Windsor 4-dr., $705*. '42 NY 4-dr., $255. | nounced.) 


’50 Super sedan, $1,340*; station 
wagon, $1,650*; Special sedan, $1,350, | DeSOTO—’48 Deluxe sedan, $900. 





(6) 4-dr $1,515, ‘50 


$530. 


Average Used-Car Prices 


(Compiled by Automotive News) 





$1,005 48 4-dr., 


$2,610* 50 2-dr 


, $515 $1,232* $842 
4-dr.. $1,510. ‘49 2-dr., 
4-dr., $1,295 $1,200, 


$740, $845. °46 club 

"50 (S88) 4-dr., $1,680*, $1.,- 

, $1,975*. °49 (98) 4-dr., 

conv., $1,475*. '48 conv., 

club sedan, $S800*. ‘41 4-dr., 
$215. 


$605; 2-dr $780 March Feb 





4-dr., $1,600; 2-dr 








coupe, $1,475*. "48 


Champion 2-dr., §$1,- 





(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


March 1952 Feb Jar 
Model (to date) 1952 195% 
1952 $2,311 
1951 1,765 $1,745 $1,769 
1950 1,365 1,330 1,31} 
1949 1,108 1,054 1,049 
1948 811 819 805 
1947 692 677 67: 
1946 572 603 58 
1942 257 265 
1941 248 23 


Overall 

Average $1,232* $ 842 $ 83 
*Includes ‘52s and does not include ‘41 
and °'42s 








"40 Champion 2-dr., 


$1,205*. ‘49 RM _ sedan, 
sedan, $1,110, $1,245". 
$725. '42 Super sedan, $320. 


‘51 Austin 4-dr., $945. | CADILLAC—'49 (61) sedan, $1,850*. 
5. CHEVROLET—’51 SL 


DODGE—’50 Wayfarer sedan, $1,200. 

FORD—’50 Deluxe (8) sedan, $1,110; Ie- 
luxe (6) sedan, $1,085. 41 SD (8S) se- 
dan, $260. 

HUDSON—'49 Super (6) sedan, $900 is 


600*. '50 FL Deluxe sedan, $1,170*, $1,-| Super (6) sedan, $825. 


luxe sedan, $1,150, 


CHRYSLER—'47 NY 
Windsor business coupe, $580. 





{ COV 


Fett eth EEL 
Fettt tt eth 


+++4 
+444 


+ 
fe 


+ 
+ 


TWITCHELL 


Fett b bt teh pe 
+4+4+4+44t44444 
eer eekee es 


+++ 
F+++4++4++44444 45 


+++ 
+44 


+4 
+4 


300, $1,390*; Bel-Air, $1,505*. '49 SL De- | KAISER—'51 Deluxe sedan, $1,290* 
SL Special se- |LINCOLN—’'49 Cosmopolitan sedan, $1 


; S } 48 FM sedan,| 000*. 
Prices are for sale of Feb. 29.) | $810; FL aerosedan, $685. '46 SM sedan, | MERCURY—’51 sedan, $1,785*. ‘49 sedan 
(Prices steady and activity more pro- | $640. '42 SM sedan, $285. $1,170*. '48 sedan, $790. '47 sedan, $760 


°46 sedan, $660, $580. 


| NASH—'48 Ambassador sedan, $690*, ‘47 


(600) club coupe, $550. 
| OLDSMOBILE —47 (66) conv., $715. 
PLYMOUTH—’52 Cranbrook sedan, $1,950 
| "51 conv., $1,685, $1,500; business coupe, 
$1,000. '50 Deluxe sedan, $1,240; SD se- 
| dan, $1,240. ’°49 SD sedan, $1,030. '46 SD 
| sedan, $560. 
| PONTIAC—’50 Chieftain (8) sedan, $1 
| 575*; (6) sedan, $1,480*. °49 Chieftain 
(8) sedan, $1,295*,. '48 SL (8) sedan, 
$890; SL (6) sedan, $990. °46 (8) sedan 
| $670. ’41 (6) club coupe, $320. 
| STUDEBAKER—’51 Land Cruiser 4-dr 
$1,680*. '50 Champion 4-dr., $1,100*, '47 
Champion 4-dr., $530*. 
| WEILLYS—’48 (4) station wagon, $715* 
| °'46 Jeep, $375. 


MASON CITY, IA. 


(Lapiner’s Car Auction. Sale every Wed- 
nesday. Prices are for sale of Feb. 27.) 


(Sold 169 units out of 208 offerings.) 


BUICK—'51 Super 4-dr., $1,950. °50 RM 

| Riviera 4-dr., $1,535*. '49 RM 4-dr., 

| $1,050*, $1.055*, $1,165*; Super 4-dr., 

| $1,205, $1,265. "48 RM 4-dr., $905, $900. 
46 Super 4-dr., $735, $700. °’41 Super 
4-dr., $215. 

CADILLAC—’51 (61) 4-dr., $3,075*. °50 

| (62) 4-dr., $2,955*. 

| CHEVROLET—’52 SL Special 2-dr., $1,- 
785; SL Deluxe 2-dr., $1,870, ’51 SL 
Deluxe 4-dr., $1,530; SL Special 2-dr., 
$1,470; FL Deluxe 2-dr., $1,690*. ‘50 
SL Special 2-dr., $1,065, $1,055; FL De- 
luxe 4-dr., $1,310, $1,185; SL Deluxe 
2-dr., $1,185, $1,140. 

| CHRYSLER—’51 Windsor 4-dr., $2,195"; 
NY 4-dr., $2,380*. '50 Windsor 4-dr., 
$1,490". 

DeSOTO—’52 (8) club coupe, $2,880*. ’50 
Custom 4-dr., $1,315. ’47 Custom 4-dr., 
$625. '46 Custom 4-dr., $465. 

DODGE—'52 Coronet 4-dr., $2,160*. ‘50 
Meadowbrook 4-dr., $1,210. '49 Coronet 

| 4-dr., $1,160; %-ton pickup, $770, ‘46 

| Deluxe 4-dr., $380, $415. °41 Custom 

| club coupe, $245. 

| FORD—’52 Custom (8) club coupe, §$2,- 
320*. '51 Crestliner, $1,610; Deluxe (8) 

| 2-dr., $1,400, $1,430; Custom (8) 2-dr., 

$1,505; %-ton pickup, $1,220. ’50 Deluxe 

(8) 2-dr., $1,150; Deluxe (6) 2-dr., 

| 

| 
| 


$1,070, $1,050*, $1,015, $1,005. °49 Cus- 
tom (8) club coupe, $845, $900*, $950* 

| FRAZER—’49 4-dr., $705*. '47 Manhattan 

| 4-dr., $410. 

| KAISER—'51 Henry J 2-dr., $950; Deluxe 
4-dr., 2 at $1,400*. '50 Traveler, $875*. 

| °49 4-dr., $605, $770*, $510, $465. 
LINCOLN—’49 2-dr., $1,065*. 

| MERCURY—’51 4-dr., $1,785*. °'50 2-dr., 

| $1,395, '49 2-dr., $1,050. 

NASH—’50 (600) 4-dr., $1,200*, $990. ‘47 
(600) club coupe, $410. 

OLDSMOBILE—’'50 Deluxe (SS) 4-dr., $1 
530. °49 (88) 4-dr., $1,200*, $1,245*. '46 
(76) Deluxe 4-dr., $690. 

PACKARD—’50 (8) 4-dr., $1,045. '49 (8) 

| 4-dr., $1,050*. 

(Continued on Page 47, Col. 1) 





LICENSE PLATE 








FASTENERS 


MADE OF GENUINE 


Tontilome 
Sumourn 


200, v. 8. Pa. ore, 


THE FABRIC 
THAT LAUGHS a] 
THE SUN 


















Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each.....$ 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from . . 



















HOUSER ENGINEERING & 
MEG., INC., Bluffton, Ind.: 


Over 100 Service Items 
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$2.350*. '50 Chieftain (8) 2-dr., $1,495*. 
49 SL (8) sedan, $1,175, $1,130. ‘48 


Used-Car Auction Prices | ii, siti ts Seat 


STUDEBAKER—'51 Commander 2-dr $1,- 





-YMOUTH 52 Cambridge 4-dr., $1,805 


395*, $1,435*, $1,465*, §$1,475* 
‘Continued from Page 46) WILLYS 51 station wagon, $1,655. °49 
station wagon, $750; Jeep, $585 48 sta- 
$910, $9S5*, $1,015*, $1,065* 8 (8) 2 tion wagon, $630* 
dr $760, $770 47 (8) sedan, $515 


51 Cambridge 4-dr., $1,425; club coupe | 
$1,350. '50 Suburban, $1,170 46 Deluxe | 
lub coupe, $395 

INTIAC "52 (8) 4-dr., $2,460. '50 Chief 

tain (8) Deluxe 4-dr., $1,400*; SL (6) 
Deluxe 2-dr., $1,345 49 Chieftain (8) 

2-dr., $1,100, $1,000. ‘47 (6) 2-dr., $695 

$650. ‘46 (6) 2-dr., $630 


sTUDEBAKER—'51 Champion 2-dr $1,- 


$125*; Commander (8) 4-dr., $1,435*. °590 
Commander 2-dr., $1,035, $1,050, $1,040 
Champion 2-dr., $1,005*. ‘49 Commander 
i-dr., $995*. 


WILLYS—’'50 Jeep, $720 ‘49 Jeepster, 


Sale every Friday. Prices are for sale of | 
Feb. 22. 


$650* 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. | 


(Market good. Sold 80 units out of 155 | 


offerings.) 


BUICK—’51 Super Riviera coupe, $2,310*, 


~ 


( 


$2,165. '50 Super 2-dr., $1,395. ‘49 RM 
2-dr., $1,355*; 4-dr., $1,290; Super 4-dr.. | 


$525. $585, $620*, $655, $715. ‘46 (8) DANVILLE. VA 
Pu wry Phe 


station wagon, $480 $465, $500, $515 


HUDSON 52 Wasp sedan $2,340* 50 (Danville Auto Auction. Sale every Wed- 
Commodore sedan, $1,055*, $1,070* 49 nesday. Prices are for sale of Feb, 27.) 
Super sedan, $885, $890, $905. '46 Com (Sold 44 units out of 80 offerings.) 

> sede $335 35 355 - 
modore sedan, $335, $350, $355 BUICK 50 Special 4-dr., $1,590*. ‘49 RM 

KAISER 51 sedan, $1,340. ‘49 Traveler, 4-dr., $1,230. '40 Limited 4-dr., $170 

$760 CADILLAC—"49 conv., $2,220*; (61) 4-dr., 


LINCOLN—'50 sedan, $1,205*, $1,215* 49 $1,890". 


Cosmopolitan sedan, $985*, $990*, $1,- | CHEVROLET—'51 SL Deluxe 2-dr $1,- 


000*. 670*, $1,545; 4-dr., $1,620*. ‘49 FL De- 

MERCURY—'51 2-dr., $1,890, $1,900, $1,-| luxe 2-dr., $1,095; FL Special 2-dr. 
905*. °50 2-dr.. $1,460*, $1,475*. $1,485", $940; SL Deluxe 4-dr., $925. ‘47 FM 
49 2-dr., $1,035", $1,060, $1,120, $1,215, conv., $675. '41 club coupe, $230 


NASH—’51 Rambler Country club, $1,600* 


| CHRYSLER—'47 Windsor 4-dr., $830. 
JeS "48 Ss -dr., $880 
'49 Ambassador sedan, §810, §830*, Sona 6 a o : 


$930°. | FORD—'52 Custom (S) 4-dr., $2,320". °51 

| OLDSMOBILE—'51 (98) sedan. $2,265*. |“ Gustom (8) 4-dr., $1,650°; "Dog $1,630° 

2,320, $2,355, $2,380*, $2,545*. "50 (88) | 450. ° ante ay businene ¢ : 

$ , ene oma Aes aune $1,450 49 Custom (8) business coupe, 

sedan, $1,515*, $1,545 ian 550°, $1,560 . $965*; 4-dr., $900*; club coupe, $890; 

2 at $1,615", $1,640*, $1,655". "49 (98) | 9_ar.,’ $850; Custom (6) 2-dr.. $730; De- 

jan, $1,275*, $1,300*, $1,335", °48 hy Sees ee 2-dr., $730; De 

pt pe dg DP geo -ogi | luxe (8) club coupe, $710. ‘46 SD (8) 

(98) sedan, $890*, $950°. "47 (98) sedan, / oar $490: 4-dr., $330. '40 Deluxe 2- 
$620° dr., $270, | , 


$1,350*. '48 Super 4-dr., $905. '47 RM| pryatoy — « ae ; 
~ ‘ | PLYMOUTH—'52_ Suburban, $2,175. '51 | KAISER—'51 2-dr., §1.310°. 


4-dr., $790. | 
ADILLAC—'51 (60) Special 4-dr., $3,- | 
925*; (62) 4-dr., $3,450*. '49 (62) 4-dr., | 
$2,300*. '47 conv., $1,425*. 

HEVROLET—'51 Bel-Air, $1,910"; FL| 
Deluxe 2-dr., $1,480. ‘50 FL Deluxe 2- | 
dr., $1,350; SL Deluxe 2-dr., $1,340. '49| 
FL Deluxe 4-dr., $1,085. FL aero- | 
sedan, $910; FM 4-dr., "47 _—s 





club coupe, $840. 
HRYSLER—’50 NY 4-dr., $1,530. °48) 
Windsor 4-dr., $1,120. ‘47 Windsor 4- | 
dr., $940, $850. °46 Windsor club coupe 
$760. 


DeSOTO—’'51 conv., $2,020; Custom club 


coupe, $2,000. °50 Custom 4-dr., $1,460. 


DODGE—’52 Coronet 4-dr., $2,320. ‘51 


F 


Coronet club coupe, $1,650; %-ton pick- 
up, $1,155. '49 Wayfarer 2-dr., $900. ‘48 
conv., $800. 

ORD—’51 Custom (8) 4-dr., $1,670*; 2 
dr., $1,600*; club coupe, $1,525. ‘50 
Crestliner, $1,475; Custom (8) 2-dr. 
$1,270. '49 Custom (8) 2-dr., $1,120. '46 
4-dr., $660. 


FRAZER—’47 4-dr., $600, $540. 
HUDSON—'51 Hornet 2-dr., $1,800, ‘49 


Commodore (8) 4-dr., $1,100. 


KAISER—'49 4-dr., $670. 


INCOLN—’49 Cosmopolitan club coupe 
$1,280* 


MERCURY—’50_ club coupe, $1,450. ‘48 


club coupe, $760. ’47 4-dr., $675. 


NASH—’51 Rambler conv., $1,280. ‘59 


Rambler conv., $980; Statesman 2-dr 
790. '49 (600) 2-dr.. $870. 


$ 
OLDSMOBILE—’'51 (98) 4-dr., $2,180*. °50 


(76) 2-dr., $1,230. °49 (98) 2-dr., $1.- 
350*, $1,230. ‘48 (66) 4-dr., $770. ‘46 
(66) 2-dr., $610. 


PACKARD—'48 limousine, $550. °46 Super 


4-dr., $675. 


PLYMOUTH—’'52 Concord 2-dr., $1,705. '51 


Cranbrook club coupe, $1,650; 4-dr., $1,- 
600. '48 SD club coupe, $1,305. "47 SD 
4-dr., $745. 


PONTIAC—’51 (8) 4-dr., $1,830. "50 (8) 


station wagon, $1,820*. ‘49 Chieftain (6) 
4-dr., $1,280*. ‘48 Torpedo (8) 4-dr.. 
$840. '47 SL (8) 4-dr., $810, $765. 


STUDEBAKER—'50 Champion RD 2-dr., 


$1,050; 4-dr., $1,030; Champion Custom 
2-dr., $875. °49 Commander 4-dr.. $885. 


WILLYS—’51 station wagon, $1.160. ‘50 


station wagon, $1,189*. 


DENVER 


(Denver Auto Auction, Inc. Sale every 


Tuesday at Littleton, Col. Prices are for 
sale of Feb. 26.) 


(Prices steady, Sold 267 units out of 


335 offerings.) 


BUICK—’51 Super sedan, $2,255*, $2,345*, 


c 


= 


( 





$2.425*; Special sedan, $1.755, $1,795, 
$1,810, $1,890, $2,060*. '50 Super sedan 
$1,450*, $1,505, $1,625*, $1,670*, $1,760*; 
Special sedan, $1,395*, $1,405*, $1,410, 
$1,415. '49 Super sedan, $1,000*, $1,040*, 
$1,060*, $1,115*, $1,155*. ‘46 Super se- 
dan, $795. 


‘(ADILLAC—’51 (62) sedan. $3,480*. §$3.- 


510*, $3,530*, $3,555*. $3,695*, $3.710*. 
$3,740*. '50 (61) sedan, $3,015*. '49 (62) 
sedan, $2,275*, $2,315*, $2,350*, $2.509*. 
"48 (62) conv., $1,910*. ‘47 (62) sedan, 
$1,075*, $1,115*. 


SHEVROLET—’51 SL Deluxe sedan, $1.- 


645, $1,650*, $1,655*, $1,700*, $1,705*, 
$1,710*, $1,840*; FL Deluxe sedan, $1,- 
400, $1,520, $1,550, $1,565, $1,595, $1,- 
610, $1,620. ’50 Bel-Air, $1,625; SL De 
luxe sedan, $1,365*, $1,360*, $1,325*; SL 
Special sedan, $1,155, $1,175, $1,285, $1,- 
290. ‘49 FL Deluxe sedan, $750, $935. 
$1,015, $1,035, $1,060, $1,065, $1,095, 
$1,100, $1,110. '48 FM sedan, $675, 
$720,. $785, $820. ‘47 SM sedan, $590. 
$515, $650, $695, $705, $720, $755. °46 
SM sedan, $545, $550, $560, $605, $625, 
$660. '41 sedan, $210, $255, $295, $310 
$395 


‘HRYSLER—’52 Saratoga sedan, $2,900*, 


$2,980*. °51 Imperial sedan, $2.795* 
NY sedan, $2,345*, $2.525*. ’50 NY se 
dan, $1,495*, $1,655*. '49 Windsor sedan 
$1,340*, $1,360*, $1,375*. ‘47 Windsor 
sedan, $795*, $830*. 


DeSOTO—’52 Custom sedan, $2,365". ‘49 


Custom sedan, $1,140*. 


DODGE—’51 Coronet sedan, $1,620*. ‘49 


Coronet sedan, $1,000*, $1.045*, $1,105*, 
$1,145*, $1,160*; %-ton pickup, $700. ‘46 
2-dr., $680, $700. 


FORD—’52 Custom (6) 2-dr.. $2.225*; 


%-ton pickup, $1,595. ‘51 Custom (8) 
sedan, $1,310, $1,400, $1,460, $1,510, $1,- 
580, $1,600, $1,650*. ‘50 Crestliner, $1,- 
455*, $1,435*, $1,565*. $1,570*; Custom 
(8) 2-dr., $930, $995, $1,015*, $1,090. 
$1,420, $1,425*, $1,250, $1.270*, $1,400*. 
"49 Custom (8) sedan, $850, $895, $905 





Original and time tested at N. Y. AAMA 







Show— 
1950, 
1951, 1952 





U. S. Pat. No. 2549753 


NATIONALLY ADVERTISED 
AUTOTRAY CO 


36 N. PENNSYLVANIA, INDIANAPOLIS, IND. 


PONTIAC—’52 (8) conv., $2,835*; Cata- 


Belvedere, $1,875, $1,785, $1,930; Cam- | : IRY—’5 2. 000, ‘47 4- 
bridge sedan, $1,485, $1,490, $1,530 | rae, otub i Ean 
$1,540, $1,545, $1,650. 50 Suburban, $1,-| NAaSH—46 (600) 4-dr., $510. 

500, $1,505; SD 2-dr., $1,300, $1,320. | go. DSMOBILE—'50 (98) Holiday 2-dr.. 
'48 SD 2-dr., $710, $750, $775. '47 sedan, | 155*: (88) 4-dr.. $1.660* 

$660, $665, $740. PACKARD —’50 4-dr., $1,025 
PONTIAC—'49 SL (8S) 4-dr., $1,305; (6) 
lina, $2,725; Chieftain (8) sedan, §2,- | Chieftain 2-dr., $1,265*,. '47 club coupe, 
415, $2,645*. '51 (8) Catalina, $2,210*, | $700. '37 coupe, $105 


na 
tw 





47 





LOS ANGELES 





(Los Angeles Auto Auction. Sales every | U.C. Averages Changed 
Tuesday and Thursday at San Gabriel, P . 
Calif. Prices are for sales of Feb. 25-27.) | DETROIT.—Automotive News’ 

(Good market for clean cars; older cars index of used-car prices has 
slightly off.) > s . 
| BUICK ‘51. Super conv.. §2,375°: RM been changed by adding the 

4-dr., $2,320*, '50 RM _ Riviera 4-dr.. average prices of ’52 models and 

$1,730", $1,700; Super 4-dr., $1,595*;| dropping the average prices of 

Special 2-dr., $1,405*. ‘49 Super sedanet, | 41 and ’42 models 

$1,400*; RM 4-dr., $1,310*; Special se. plore mY 

danet, $1,250*. '48 Special 2-dr,. $935. The addition of current-model 

47 Special 4-dr., $760. '46 Super 4-dr.,| prices takes place every year at 

$800. '41 Special 2-dr., $205 FY A saseiat 
CADILLAC—"51 (62) conv., $4,150*: Coupe about this time. The decision to 

| $3,.585°*. drop prewars from the averages 


de Ville, $4,060*; 4-dr., §$ 

50 (61) club coupe, $3,175". ‘49 (62) was brought about by the sharp 

‘ e 9 * 9Ra5 . . = 

ap ee 2 Stub coupe g2.280- 4;| Gecline in the number of these 

(60) Special 4-dr., $955". , units offered for sale and by the 
CHEVROLET —'50 FL Deluxe 2-dr., $1,375; fact that the condition of pre- 


4-dr., $1,275; SL Deluxe 2-dr., $1,355. area vari . 
‘49 FL Deluxe 2-dr., $1,125. '46 FL aero- wars varies so much. 





sedan, $760; FM club coupe, $745. °42 

SD club coupe, $405. '41 MD club coupe 

$380. MERCURY—'51 club coupe, $2,050*, ‘50 
CHRYSLER—'49 Windsor 4-dr., $1,435*. | conv., $1,675*; club coupe, $1,675*, $1,- 
'48 Windsor 4-dr., $975*. 650*, $1,590. ‘49 4-dr., $1,290; club 
DeSOTO—'41 Custom 2-dr., $155, coupe, $1,240*, $1,205, $1,190*, $1,185 
DODGE—'51 %-ton pickup, 2 at $1,195. "46 2-dr., $705. 

‘50 Coronet 4-dr., $1,415*; Wayfarer | NASH—’51 Rambler station wagon, $1.- 
roadster, $1,250*. '49 Meadowbrook 4- 510*; conv., $1,335*. '50 Statesman 2- 
dr., $1,220*. '47 Custom 4-dr., $770*. | dr., $1,200*; 4-dr., $945*. 

*41 club coupe, $230. | > a op ~ . 
FORD—'51 Custom (8) 2-dr., $1,595, $1,- | “Saas; 08) aan, "$1,000"; Deluxe’ (ss) 
585. '50 Custom (8) 4-dr., $1,320; Cus-| 4 ar, §1,570*. '49 (98) Holiday. §1.660*. 
tom (6) 2-dr., $1,200*; Deluxe (8) 2-dr. lls . sa rye gg 

’ 4-dr., $1,325*. °’46 (98) 4-dr., $610*. 


$1,140. '49 Custom (8) conv., $1,110; . ive 
club coupe, $1,075*; Deluxe (6) 2-dr., PACKARD—’51 (200) 4-dr., $1,990". ‘49 


$855*. '48 (8) conv., $865; SD (6) 4-dr. 4-dr., $925. 
| $750. i “+ | PLYMOUTH—'50 conv., $1,425; SD 4-dr., 
| HUDSON—'49 Super (6) 4-dr., $910. $1,405, $1,350; club coupe, $1,320. ’48 
| KAISER—’51 4-dr., $1,425. SD club coupe, $1,000. '41 SD 2-dr., 


| LINCOLN—'49 Cosmopolitan club coupe, ae 
| $1,265", $1,225*. °47 conv., $610*; club| PONTIAC—'51 (8) Catalina, $2,285"; 
| coupe, $590*. '46 4-dr., $330. (Continued on Page 48, Col, 1) 











SupereFine “B”’ Fiber has splendid 
thermal- and sound-insulating qual- 
ities. Temperature range: subzero 
F to plus 450°F. Standard widths, 
18”, 24”, 36”, 72”. 


Insulates motor cars against heat, cold, noise for greatest passenger 
comfort. Lightweight; low moisture absorption; won’t deteriorate 
under normal conditions, easily installed. 


Proven glass technology of Libbey-Owens-Ford 
brings you L-O-F FIBER-GLASS! 


Automotive industry welcomes familiar 
name of L:O-F on quality sound and 
thermal insulation for motor cars 


peggy tig has been known for years 
as a supplier of fine automotive glass, a 
source familiar with the industry’s rigid produc- 
tion and scheduling requirements. Now, L:O-F 
offers an excellent product for automobile insula- 
tion, L-O-F Fiber:Glass. 

Ideal for insulation against sound, heat and cold, 
L-O-F Super-Fine Fiber-Glass is backed by all 
of the proven glass technology and facilities of 


L 
OF 







LIBBEY-O 


Libbey:Owens:Ford, including an outstanding, 
new production unit at Parkersburg, W. Va. 

Let L:O-F demonstrate the superior qualities 
of Fiber-Glass for insulation in tops, in the dash, 
on fire walls, under the hood and on package 
trays. Or, if you are now using fibrous glass, in- 
vestigate L-O-F as a new source ready to give 
you a top-quality product and on-schedule 
delivery. 

For technical data, or consultation on uses of 
Fiber-Glass in the automotive field, call L-O-F’s 
Detroit office, 610 Fisher Building, Trinity 
5-0080, or write, wire, phone Libbey-Owens: Ford, 
Dept. F-G 532, Nicholas Building, Toledo 3, Ohio. 


WENS-FORD GLASS COMPANY 
FIBER*GLASS DIVISION 





FIBER: GLASS 
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! 
sedan, $920, $810. '42 (600) sedan, $75. | CHRYSLER-—’'52 + 4-dr., $3,625* $860* RM 4-dr $1,080". 48 Su 























e e OLDSMOBILE—'52 (98) sedan, $3,200*. °51 | "50 NY 4-dr., $1,475; club coupe, $1,440, conv., $850*. '46 Super sedan, $530 
(98) sedan, $2,200*, ‘50 (88) sedan, | $1,555. °47 eis couse, $625 | CADILLAC— '51 (62) sedan, $3,675*, § 
Used- ar Auction Prices $1,525*, $1,460*%, $1,550*%: (9S) sedan, | DeSOTO-——'50 4-dr., $1,395, '42 club coupe 700*, $3,580*. ‘50 (61) sedan, §$2,7( 
$1,650* 49 (76) sedan, $1,120* $1,140* $355 (62) conv $3,280* "49 (61) sec 
PACKARD —'49 (8) Deluxe sedan, $850.| DODGE—'52 Meadowbrook 4-dr $2,200 $2,100, $2,000* ‘48 (62) sedan, $1,6 
48 (8) Super sedan, $950; Deluxe (8) | 51 Coronet 4-dr., $1,520, $1,575, $1,685*, | CHEVROLET 52 SL Deluxe 2-dr s 
(Continued from Page 47) sedan, $900* ‘47 (8) Deluxe sedan, | $1,720* 50 Meadowbrook 4-dr., $1,130, 125*. '51 SL Deluxe sedan, $1,700*, § 
$540, $510, $250. | $1,210 ‘49 Meadowbrook 4-dr $800 440; coupe, $1,675*; conv., $1,645*; S 
Chieftain (8) 4-dr $2,010* "HO (RB) $1,275, $1,290, $1,250; FL Special sedan, | PLYMOUTH 52 Cambridge club coupe, $1,075. °47 4-dr., $605, $595 | cial sedan, $1,525* 50 SL Deluxe fF 
cony 2 at $1,600; (6) club coupe, $1 $1,210, $1,175. ‘49 SL Special sedan $1,900. '51 Cambridge sedan, $1,450, $1,- FORD 51 Custom (8) 2-dr., $1,620, $1,- Air, $1,590*; sedan $1,280, $1,295*, § 
350. ‘49 (8) club coupe, $1,515*; 4-dr $885, $865, $980, $940; SL Deluxe station 550, $1,555. °50 Deluxe sedan, $1,150, $1,940*; Victoria, $1,825, $1,900, 210*, $1,250*, $1,260*, $1,160. ‘49 
$1,340*, °46 (S) sedan coupe, $730 41 wagon, $950; sedan, $930; FL Deluxe $1,280; SD sedan, $1,180. '47 SD sedan, $1,990*, $1,995*, $2,115*; conv., Deluxe sedan, $1,075, $1,000, $1,100, § 
(6) 4-dr., $200 sedan, $1,140. '48 FM _ station wagon $750, $880, $575. '46 SD sedan, $660 .935*; 4-dr., $1,650; Deluxe (8) 4-dr., 150; FL Deluxe sedan, $1,130; | 
STUDEBAKER —'50 Champion 2-dr $1,-| $740; 4-dr., $950. ‘47 FM conv., 770; PONTIAC’? 7 - ' . 9. 5; 2-dr., $1,460 "50 Deluxe (8) pickup, $710. '48 SM sedan, $780; 
150, i | 2-dr., $650." "46 SM business coupe, $630. | gree ee eine eta conv ga.2%ee,|  4-dr. , $965, $1,135, $1,165, $1,180; 4-| pickup, $640, $750. '47 SM sedan, $5 
WILLYS—'49 station wagon, $700* CHRYSLER 50 Windsor sedan, $1,650 sedan, $1,830, $1,900*. '50 SL (8) sedan. _dr., $900, $95 50, $1,215. CHRYSLER 51 Saratoga 4-dr., $2,4¢ 
MISCELLANEOUS ‘48 International %- tf Windsor sedan, 9725 46 NY sedan, $1,420*; Chieftain (8) conv., $1,275°*; FRAZER ae Pec, vaeu: O75 50 Windsor sedan, $1,400; ea fh wh 
ton pickup, $655 $650; Windsor club coupe, $780 SL (6) sedan, $1,340, $1,325: Chieftain | HUDSON—’50 Super (8) club coupe, $975; | 735*. ‘49 Windsor 4-dr., $1,270 
DeSOTO—’'52 Custom ciub coupe, $2,450*. (6) sedan, $1,310. ’49'SL (6) sedan, $1,- 2-dr., $925 49 Commodore (8) 4-dr., Windsor sedan, $730 
AI BANY N Y a $1,450; Custom sedan, §$1,- 070*: Chieftain (8) sedan, $1,275*. °48 LINCOLN 51 2 (8) ai ther "ae eed DeSOTO s club coupe, $1,650 50 
i A ; h’'s D a s A ~ Auct DODGE ‘51 Coronet club coupe, $1,775* pg © Tori i ats A goe0. $1 i Ciggpelgieigthess , gape pobok. . 7 Wayfarer sedan, $1,040 
‘aie anon Tendon. ete ane ay ala He $1,760*. '50 Coronet sedan, $1,280* 49 avert 4 ot wt orpedo Mirman fcc MEROU "RY ‘51 club coupe, $1,800. '50| FORD—'52 %-ton pickup, $1,580. °51 ¢ 
Feb. 35 : ) Coronet sedan, $1,190*, $1,235*, ‘48 De- | STL DEBAKER- 51 Commander sedan, 4-dr., $1,480; club coupe, $1,365 tom (8) sedan, $1,625", $1,650, $1,6 
: = luxe sedan, $880. ‘46 \%-ton pickup, $380 $1,450. ‘49 Champion sedan, $810. '48| NASH—’51 Rambler conv., $1,335; Ambas-| $1,640*, $1,300; Deluxe (6) sedan, § 
(Very little ‘‘tinkering with prices. 41 4-dr., $305. Champion sedan, _ $700". 47 Champion sador 4-dr., $1,525. '50 Ambassador 4- 280, $1,460*: Custom (6) sedan, $1.5 
Sold 146 units out of 172 offerings.) FORD—’52 Custom (8) 2-dr., ceiling. '51 club coupe, $625. '41 Commander sedan, dr., $910, $1,115* $1,560*. °50 Custom (8) 2-dr., $1.3 
BUICK—’51 Special sedan, $1,960, $1,925*; Deluxe (8) sedan, $1,600*, $1,150, §$1,- $200*. OLDSMOBILE—’52 Super (88) 2-dr., $2,- Deluxe (6) club coupe, $1,260; ‘%-t on 
RM Riviera, $2,250; Super 4-dr., $2,225*, 210, $830, '50 Crestliner (8), $1,320. '49 cdi 965*; (98) 4-dr., $3,500*. '51 (88) 2-dr., pickup, $600. °49 Custom (8) sedan 
$2,180". '50 Super sedan, $1,440*, $1,-| Custom (8) conv., $980; 2-dr., $900. ‘48 EBENSBURG, PA. $2,195*. ‘50 (98) 2-dr., $1,515; 4-dr.,| $710, $1,000, $1,100, $1,110; Deluxe «8 
520, $1,600*; Special sedan, $1,310, $1,- Super (8) 4-dr., $900; ‘%-ton panel, : $1,485; (88) conv., $1,605 sedan, $970, $675; Custom (6) cor 
290*; RM 2-dr., $1,700*. 49 Super se- $460. '47 Deluxe 2-dr., $610; Super 2- (Ebensburg Auto Auction Co. Sale every | paCcKARD—'50 4-dr., $1,075, $1,150. $875. '47 SD sedan, $870, $785, $810. ‘46 
dan, $1,300*, $1,190, $1,175*; RM sedan, dr., $560, '46 Super station wagon, $600; | Thursday. Prices are for sale of Feb. 28.) | pLYMOUTH—'52 Cranbrook 4-dr., $1,950, SD sedan, $525, $550. 
$1,260*. ‘48 RM 4-dr., $930*. '47 RM] conv., $720; Deluxe club coupe, $500; (Market improving rapidly. Demand ts $1,995, 2 at $2,045, 2 at $2,050; club] LINCOLN—’49 (small), $1,000. 
sedan, $730; Super sedan, $725. °41 Su- 2-dr., $600. good and prices are up on clean pieces. coupe, $1,950, $2,015, ‘51 Cranbrook 2-| MERCURY—’52 4-dr., $2,910; sport coupe 
per sedan, $240. HUDSON—'47 (8) Commodore conv., $650; ace Da Ped 107 py gee dr., $1,750, $1,775. °50 SD 4-dr., $1,090,|  $2,925*. '51 4-dr.. $1,600, $1,910*, ‘49 
be  —gam ‘51 (62) Coupe de Ville, $3,- (6) sedan, $450. > - a eae i ‘as wane |e euee es: " _4-dr., $800, $1,030*. '46 club coupe, $640 
KAISER—'49 Deluxe sedan, $735*. conv., $1,850*; Special 4-dr., $1,790*, | PONTIAC—'52 (8) Catalina, $2,865*, $2,-| NASH—’50 Statesman 2-dr., $950°. 
CHEV ROLET—'51 %-ton pickup, $925; SL | MERCURY—'51 4-dr., $1,600. °49 sedan, Sag tog ane 'ts Bioet aan: tons’ 900° ; Chieftain (8) 2-dr., $2,550*; 4-dr., .4 OLDSMOBILE "52 (98) 4-dr., $2,900*. ‘51 
Deluxe 4-dr., $1,520; FL Deluxe sedan, $1,010, $1,090, $1,100*, $1,080, $1,140. $700: , anaes ° $1 000 46 RM’ acne,’ $2,705 50 Chieftain (8) 4-dr., $1, 605°: (98) 4-dr., $2,050* ; Holiday coupe, $2.- 
$1.590*. °50 FL Deluxe sedan, $1,230, | NASH—’51 Rambler station wagon, $1,285. $600: Super 4-dr.. $500, '39 Guedial 4. (6) club coupe, $1,440 540°. ’50 (88) 4-dr., $1,400*%. °49 (98) 
$1,300; SL Deluxe Bel-Air, $1,535; sedan, 50 (600) sedan, $960*, $970. '49 (600) — Meee ee STUDEBAKER—'51 Champion 4-dr., $1,- 2-dr., $1,125*. 
sii meebtiee sates gia dicate teaser ates ie canis | eee = 275, $1,360; Commander 4-dr., $1,505. | PACKARD—'4S 4-dr., $600*. 
CADILLAC—’'51 (60) Special 4-dr., $3, - "50 Champion 2-dr., $1,130, $1,135; 4-| PLYMOUTH—’'52 Cambridge club coupe 
625°. °49 (60) Special 4-dr., $2,050°. '48) dr., $1,250. '49 %-ton pickup, $690. $1,900. °51 Cranbrook 4-dr., $1,530; Bel- 
(62) 4-dr., $1,785°. 42 (62) 4-dr., $525*. | WEILLYS—'48 (4-WD) Jeep, | $390. ‘47 vedere, $1,775; Cambridge club coupe 
CHEVROLET—'51 conv., $1,580; SL De- (4-WD) Jeep, $265. $1,150; Suburban, $1,835. 50 SD club 
luxe 4-dr., $1,630, $1,600. '50 FL Deluxe | MISCELLANEOUS—'52 GMC '%-10n pick- coupe, $1,050. 
2-dr., $1,290, $1,250, $1,240; SL Deluxe up, $1,505, $1,540; %-ton pickup. $1,-| PONTIAC—’51 Chieftain 4-dr., $2,100*; 
2-dr., $1,330, $1,290. 49 SL Deluxe club 625. '51 GMC %-ton pickup, $1,080. '50 conv., $2,150*, $1,950; SL 4-dr., $1,810 
coupe, $1,125, $1,105; SL Special 2-dr., International %-ton pickup, $835 ’50 SL 4-dr., $1,560. '49 Chieftain 4-dr 
po oe ote, "48 a FL —. $1,270; SS 2-dr., $1,200; conv., $1,060 
cial 2-dr., ,010. ‘48 4 aerosedan, '48 coupe, $865. 
$950, $790; SM 4-dr., $600; %-ton pick- VALDOSTA, GA. STUDEBAKER _’51 Commander 4-dr., $1.- 
up, $710. '47 conv., $740; station wag- (Tom Hewitt Auto Auction. Sale every 410*, $1,390*. '50 Champion sedan, $1,- 
on, $875; FL aerosedan, $775; sedan de-| Friday. Prices are for sale of Feb. 22.) 030, $1,150; Commander 4-dr., $1,090 
livery, a 41 %-ton panel, $425. (Sold 135 units out of 235 offerings.) %4-ton pickup, $800. '49 Champion 4-dr 
CHRYSLER—’51 Windsor 4-dr., $2,050*. | RBUICK—’51 Super 4-dr., $2,040*. '50 Spe- $960. 
'47 Town and Country conv., $850. cial 4-dr., $1,390*; RM Riviera, $1,700*. | WILLYS—’52 Aero 2-dr., $1,875. '50 sta 
DODGE—'51 Coronet 4-dr., $1,740; Mea- 49 Super 2-dr., $1,175*; Special 4-dr.,| tion wagon, 2at $1, 125. 


dowbrook 4-dr., $1,610, ‘47 Custom 4- stabi aie mall sania aE 
., $725. °42 club coupe, $310. 

FORD—’51 Custom (8) club coupe, §$1,- e e 

580; 2-dr., $1,500. '48 Deluxe (8) 2-dr., 

$745. °47 (6) sedan delivery, $440. Ch [ L fs Mi b h 
HUDSON—'47 Super (6) 2-dr., $465. rys er Us s em ers l 
KAISER—’51 4-dr., $1,160*; Henry J (6) 

2-dr., $1,000; (4) 2-dr., $925. °48 4-dr 


Unio ae soow ao come Of Four Regional Councils 


politan 4-dr., $1,275. ; 
“ae: eae “gLite. = a oa. DETROIT. Following district} ston, Mercer Motors, Inc., Brook- 
$760*. '47 (98) 2-dr., $430*; (78) 4-dr.,| elections, new members of the re-| lyn, N. Y. 
PAcaARD oa kee gional councils of the Chrysler| Hempstead district: Isadore Co- 
PLYMOUTH—'51 Belvedere, $1,960; Cran- | National Dealer Council were listed| hen, Cohen Auto Co., Inc., Glen 











brook club “7, $1,700; —— 4-| by the division. Cove, N. Y., and H. S. Sorrell, Ray- 
Ss ee ee Se. oo See. The new members, who will | nor’s Garage, Eastport, N.Y. 
Sian Deluxe tar, $700.42 SD 4dr.) serve until November, 1952, were Plainfield dataset: J. M. Kramer 
PONTIAC—'49 (8) Af. $1,020; 2-dr.,| listed from the regions located at K Motor C ‘Daven N. J. 
$1,150"; SL (6) 4-dr., $1,335. "47 (6)| Bismarck, N. D.; Kansas City; ae meee” ie peo dee 
2-dr., $860. Mi li aN Tak and James E. Murphy, Murphy 
STUDEBAKER—'51 Champion RD 2-dr., MNCAPSES, AUN Now XOrm. Bros. Motor Sales, Elizabeth, N. J. 
$1,360". °48 %-ton pickup, $605, '41 Bismarck Region Middlet di t ict: P Ww t. 
Commander 4-dr., $50. Aberdeen district: R. E. Mid- eg Roe molt eg 
The BUFFALO Area Steel industry employs over 35,000 people. WILLYS—'47 station wagon, $555. daugh, Corwin-Churchill Motors _ — Pg aed Genes Ww 
° . -* »IN. J., an . H. er, George W. 
In total manufacturing employment the number is 183,876, rank- N. PLAINFIELD, N. J . “ee N. oo and i and Robert H. Baker, Middletown 
ing 10th in the Un*=d States. (Lebanon Auto Auction, Sale every Wed- d a D —— _— wai mE. 
In this prosperous market the BUFFALO EVENING NEWS has nesday. Prices are for sale of Feb. 27.) y  adnegh | Danbury district: Charles J. 
. . * . A (Market firm; buyers more selective, Billings district: George Vucano- H H aot Tag 
the largest City and Retail Zone Circulation ...in fact, the largest however, with sharp cars very much in | yich, Northwest Motors, Helena, | Sethe ‘ , mand aF CN ole 
City and Retail Zone Circulation in New York State outside of = oe es a ee I ee | Ment.. and G. J. Sienege, De Lane | Winer Motors, Inc. “Stratford, ao 
Greater New York. BUICK—'51 Super Riviera coupe, $2,325*, | Motors, Inc., Miles City, Mont. 
$2,150; Special sedan, $1,690*. '50 Super Kansas City Region 


S E L L T H FE N E W S R E A D ER S Gan*s at coden, G1.008"; euueiel enans, Muskogee district: Luther Riggs, Senators to Hear 


$1,335. '49 Super sedan, $1,200; RM|Forster-Riggs, Inc., Tulsa, Okla., | 
sedan, $1,310*, $1,275*, 2 at $1,210*. ini 
CADILLAG_"51 ' (62) sedan, $3,695°. 50 | 284 C. R. Moore, Vinita, Okla. ‘Freed Tuesday; 





























A N D YO U S F L L (62) sedan, $2,850*. ‘49 (62) sedan. Oklahoma City district: G. L. Gal- 
$2,100. ’48 (62) sedan, $1,825*. "46 (62)|loway, Galloway Motor Co., Elk Llo d S es Arnall 
CHEVROLET ’51 SL Deluxe sedan, $1,- City, Okla., and R. H. Chase, mane | bi e 
THE WHOLE BUFFALO MARKET 575; SL Special sedan, $1,310, $1,300. | Motor Co., Seminole, Okla. | WASHINGTON.—_NADA head- 
"49 SL Deluxe sedan, $1,125. "47 FM se- Chillicothe district: L. A. Coop- | quart 4 late tent Week 
dan, $660. °46 sedan, $485. er, Cooper-Day Motors, Inc., St. | Sricts annonce et Brena 
CHRYSLER—’51 Windsor conv., $1,990. °49 pe “ge ae A. elie | that Chairman Charles C. Freed of 
a NY sedan, $1,375. ‘48 Windsor sedan, 2 om, = : ® /the association’s National Affairs 
at $1,150. Allied Motors, Inc., Kansas City. committee has been scheduled to 
CROSLEY—’50 station wagon, $450. Topeka district: P. D. Bruce, ; Ss ea 
EDWARD H. BUTLER P Datum enten GiaWe; Sibetes sedan | Bruce Motor Co, Kansas City,|oobenisce Basen 1) to testify is 
d Sustom sedan, , *; Suburban sedan, 7 P , i i i 
‘ KELLY SMITH CO. $1,270. "48 Deluxe sedan, $880. Kans., and Frank Allbritten, Frank ae eee 2 eee © 
Editor and Publisher National Representati DODGE—'51 Wayfarer sedan, $1,430; Coro-| Allbritten Motors, Inc., Kansas «i 
net sedan, $1,730*, $1,720*. '49 Coronet City, Kans 
‘ sedan, $1,010. '48 Custom sedan, $1,025. Aa 4 - 
WESTERN NEW YORK'S GREAT NEWSPAPER 47 Custom sedan, $785, $725. Salina district: L. A. Marshall, 
a eee se le ‘50 Custom | Marshall Motor Co., Inc., Salina 
sedan, ,135; eluxe (8) dan, . : 
$1,125, $1,050. "49 Deluxe (8) sedan,| Kans. and C. W. Hurst, Hurst 
$950, $750; Custom (8) sedan, $850*.| Motor Co., Hays, Kans. 
HUDSON — "49 Super (6) sedan. $875. '47| Wichita district: Gordon Ray, 
alti aie Gordon Ray Motor Co., Hutchinson, 
MERCURY—’50 sedan, $1,440. '49 sedan,| Kans., and Warren Phillips, Phil- 
$1,200*, $1,125. °46 sedan, $435, 
fe) S ~ SS NASH—’49 (600) sedan, $860*. "46 (600) a Motor Co., Inc. Great Bend, 
ey) sedan, $460. ans. s 
OLDSMOBILE—'51 (98) sedan, $2,185*. Minneapolis Region , ; 
an “ie caay nine i aad $1,640*, $1,-/ Duluth district: H. T. Fredlund, J. Saxton Lloyd Charles C. Freed 
PLYMOUTH—'51 Cambridge sedan, 1,-| Fredlund Bros., Cambridge, Minn.,| ,ehai¢ of the Herlong amendment 
Reduce Cor orate axes 435. '48 Deluxe sedan, $625. and Frank Pickard, Pickard Motor| .44 in opposition to Regulation W 
PONTIAC—'49 SL (8) sedan, $1,260, $1,-|Co, St. Cloud. Minn. ang in Opp tO Mee 
————— 125. '47 (8) conv., $675; sedan, $680; F di tri t: Andy N as it applies to motor cars. 
‘éNiat’? (6) sedan, $610, eo srg 7 ane Too late f t in this issue 
on the Warehouse Diet STUDEBAKER—'51 Commander sedan,| lahd, Nomland Motor Co., Grand 0 e for repor s 
$1,525*. ’50 Commander sedan, $1,110. Forks, N. D., and Carsten Mead, | 0f Automotive News, NADA Presi- 
Red Lake Falls Oil Co., Red Lake | 4¢nt J. Saxton Lloyd was to mect 
AMARILLO, TEX. Falls, Minn. on Friday with Price Director Ellis 
Remember, when your inventory goes (Amarillo Auto Auction, Sale every Fri-| Mankato district: Sid Kline, River | AT"4ll to discuss a number of prob- 
down —so do your taxes! That’s another maa oye are ine eale rap cg at.) Lake Motor Co., Minneapolis, and|!ems which are pressing auto deal- 
ood reason for shipping your wares by sald 235 units out of S10 offerings.) | C. L. Fischer, Clare Fischer Motors, | €s insofar as OPS regulations are 
. o ° a Sess Pele we apes i concerned. arification o e a 
A i Airlines Airfreight. No worries an oan, Ttsse: rie, G0 108, Bane Rochester, Minn. — ° _ one oF be sores 
MOEICRR AICHE —~ : Riviera coupe, $1,725", $i.750*. "49 Spe-| Watertown district: H. R. Lindell, | Confusing orders was to have a to) 
about fast delivery on reorders, too! cial 2-dr., $1,040. RM 2-dr., $1,125,| Lindell Motor Co., Willmar, Minn.,|SP0t on the Arnall-Lloyd agenda 
cADILLAG "51" (62) 4-dr.. $3,615*. ‘59 | 2nd Ralph Hubbard, R. E. Hubbard it was stated. 
(62) 4-dr., $2,800*; (61) club coupe, |Co., Watertown, S. D. Some time during the presen 
$2,870°. °49 (61) 4-dr.. $2,100°. a New York Region week, Lloyd hopes to meet wit! 
(| i data , . ee ay club coupe, $2 at's ar |.. Manhattan district: R. R. Eng-| Federal Reserve Board officials t: 
or ye ee ae " “te Sie — $1,915, $2,010*, $2,065*; %-ton pickup, | lish, Jerry English and Sons, Inc.,|bring them down to date on thi 
American Airlines, Cargo Sates Diviston, 4 at $1,500, $1,525, $1,560. ‘51 SL De-| New Rochelle, N. Y., and Eric L.| operation of Regulation W in th« 
100 Park Ave., New York 17, N.Y. $1825. $1 Tie. 2k Biel, $1,585, $1. | Hoffman, Eric Hoffman, Inc., New| retail auto trade. 
565, $1,605; 4-dr., $1,645*, $1,665*, $1,-| York. Meanwhile, it is understood, Pa 
700°; SL Special club coupe, $1,315; 2- Brooklyn district: Nat Koeppel, | cific Coast car dealers are prepar 
crucial ‘adee S1-210 91.250; BL boda Airport Motors, Inc., Jackson |ing a new presentation of their 
2-dr., $1,565*, $1,500°, $1,350, $1,320. Heights, N. Y., and I. G. Win- | Regulation W troubles for the FRB 
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Spark Plugs, Steering Get Attention... 


SAE Eyes Problems _ 


Born of Advances 


«Continued from Page 6) 





improper installation of the correct 
heat range plug, we find that the 
plug will tend to overheat and the 
deposit problem becomes more seri- 
ous.” 

Until final solution of the foul- 
ing problem, Vogel advised that 
“it will be necessary to clean and 


ing the complete set of spark plugs. 
The cost of a complete replacement 
every few thousand miles of city 
driving is a headache to many own- 
ers, he added. 

Among the suggestions made to 
correct the fouling problem, said 
Metzel, are changes in engine and 





ignition system design. He ruled] test our plugs more frequently so 
out high-frequency ignition as| that we all can enjoy the pleasure | 
“much too expensive” and new| of driving a car which will give | 


us the driving comfort desired by 
everyone.” 

E. A. Roberts, research vice-pres- 
ident of Armstrong Rubber, called 
for a “less expensive” answer to 
steering and parking problems than | 
power steering. Higher steering 
gear ratios, he said, result in more 
windup “and consequently some 
compromise in safety for steering 
at high speed.” 

Roberts said safety improvements 
in auto design were primarily 
needed. He listed some of these 
as adequate rear-wheel traction to 
offset higher speeds and shifting of 
weight to front wheels; overall 

“Many times spark plugs are in-| weight reduction in cars, and tires 
stalled properly at the factories,| with better steering characteristics. 
and after delivery of the cars to the 2 si 
dealers, the mechanic will remove HE convertible vs. hardtop issue | 
the plugs to check them, and then was discussed by E. L. Allen, of | 
not properly reinstall them. With) gcehonitzer Engineering Co., who| 
aie _———S”:C«d edited the augmented safety and 
body rigidity of the hardtop with 
its popularity surge. 

Convertibles accounted for only | 
2.6 percent of 1951 auto production, | 
and “are still going down,” Allen 
|said. He forecast that convertible 
} output would level off at about 1.5 
| percent. 

“Some companies have tried to 
drop the convertible, but have 
been forced by urgent requests 
from dealers and customers to 
keep it in the line,” Allen stated. 
“There are people who will pay 
a premium price for an open car, 
so the convertible will always be 
with us, but perhaps in relatively 
small quantities.” j 

Tomorrow’s automobiles will be | 
heated in winter, cooled in summer | 
and ventilated the year round, the | 
SAE was told by T. C. Gleason, of | 
Chrysler Corp. Gleason said that | 
car-heating has made _ substantial | 
progress, and that cooling is about 
where heating was 20 years ago. | 
Air-conditioning, he added, is tend- | 
ing to make vehicle operation safer | 
and more comfortable in all weath- | 
ers, seasons and climates. | 


Pointing out that summer cooling 
by refrigeration is in an elementary | 
stage of progress, but definitely | 
coming, Gleason reported that heat- | 
ing techniques have made good 
progress. 

Much remains to be done, how- 
|ever, in expediting warm-up after 
}cold starts, he said. Summer ven- | 
| tilation also demands much more 
| engineering attention, he comment- 
ed, with indications that, in manv 
cases, adequate ventilation could 
serve as an alternative to refriger- 
ation. 

ADVERTISEMENT Exhaust gas heat is inadequate 
4 seats for quick warm-up purposes, re- 
ported Gleason, and _ gasoline- 
burning heaters and boilers have 
been tried without complete suc- 
cess. 

He said customers sometimes 
complain that the fresh air intro- 
duced by air-conditioning systems 
is something less than fresh, and 
pointed out that, in heavily - trav- 
elled areas, really fresh air is a 
rare commodity. He proposed that 


Chicago Alert 


Police Seek Operator 
Of Cadillac Fraud 


¢ | CHICAGO. Police here have 
|alerted auto dealers to be on the 
lookout for a man operating a 
fraudulent scheme in the sales of 


Pu 1 ee 
a wa 
#e 4 | late model Cadillacs. 


; ’ | According to the report, he is 
How’s that again, friend? 


| about 50 years old, 5 feet, 11 inches 
y 


combustion-chamber designs, revi- 
sions in spark-plug locations and 
changes in the engine induction 
systems as “no improvement.” 

+ * * 


Sige Oldsmobile engineer reported 
anti-fouling research a prime 
target of spark-plug redesigners 
and fuel engineers, who are seek- 
ing to develop an additive or new 
anti-knock compound that would 
resist the lead deposits. 

Agreeing with Metzel’s findings 
was Howard H. Vogel, engineering 
director of Champion Spark Plug. 
Vogel issued the following warning 
to dealers: 














Yep, it's a baker’s dozen (13) for the 
price of 12 on every order for wash 
mitts or our PC-15 Polishing Cloth, 
January 15th to April 15th only. 


Reason for this bonus offer is to 
introduce our two new cleaner-uppers 
— MIGHTY MITT, for use on the car 
and in the home-BIG BILL MITT, 
for use on wash racks—also to pro- 
mote early-in-the-year selling of the 
famous Las-Stik Polishing Cloth. 


Please remember — this offer good 
to April 15th only, so Hurry, HURRY, 
HURRY! If your jobber can't supply, 
please order direct from Las-Stik 
Mfg. Co., Hamilton, Ohio. 





TUBE & TIRE REPAIRS © WAX-TREATED POLISHING 
CLOTHS © SHOO-FOG CLOTH © CLEANING PADS FOR 
WHITE SIDEWALLS © TOP & WINDSHIELD SEALERS. 

















|tall, and weighs about 180 pounds. 
|He uses a variety of names in his 
contacts, including Donald Kirk, 
Frank Martinson, George Walter 
Pickett, James J. Crittenden, Law- 
rence Copeland, James Cramer and 
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Ralph Whitney. 








Officials Describe New U. S. Tire— 
Dr. A. W. Bull, left, director of tire development for U. S. Rubber, and Lawler B. 


| Reeves, sales manager, show the new popular priced tire, the U. S. Centipede Grip. 


Designed for pre-1948 cars requiring conventional pressure sizes, the Centipede Grip 
embodies safety features not usually found in tires in its price class. 





air intakes be moved to a location|important materials destined in- 
more remote from direct exhaust | creasingly to supplement iron and 

gases. | steel in vehicle manufacture. 
wy ee Speakers explained that neither 
yAcimarum. aluminum and/|all-magnesium nor all - aluminum 
- their alloys were described as | vehicles were in sight, but that 


+ 








49 


magnesium, aluminum and alloyed 
parts already are in use, giving 
satisfactory service and revealing 
substantial weight-saving possibili- 
ties. 

J. D. Hanawalt and G. K. Glaza, 
of Dow Chemical Co., reported that 
magnesium wheels, weighing only 
nine pounds as against 20 pounds 
for the fabricated steel wheels, are 
in use on racing cars, military 
vehicles and trailers. 

Utilization of magnesium and 
its alloys for automotive purposes 
was reported as increasing rap- 
idly. The larger gains are being 
made in the field of car manu- 
facture, until now the third larg- 
est user, after aircraft and com- 
mercial motor vehicles. 


J. H. Dunn and E. P. White, of 
Aluminum Co. of America, told the 
meeting that the high cost of 
aluminum prohibited realization of 
the popular conception of an all- 
aluminum motor vehicle, but, they 
said, aluminum is being used in- 
creasingly for specialized purposes 
in antomobile manufacture. They 
added that brazed aluminum cast- 
ings are finding many applications 
and that both die castings and 
plaster castings are coming into 
wider use. 


—Mac Gorpon 
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“We increased service absorption 15% 





Finds it produces more revenue 
per square foot than any other 
department in service section. 


“Frankly, we were skeptical at first,” Mr. 
Wirth continues, “But the volume of busi- 
ness derived from our complete INLAND 
RADIATOR DEPARTMENT has far 
exceeded my fondest hopes. In fact, com- 
paring this department with others, we 
were amazed to find it alone increased 
service absorption fifteen percent.” (See 
chart at right) 






“Then, too,” he says, “With the uncer- 
tainty of automobile production and sales 


with an 


INLAND 


Radiator Department” 
says Mr. Frank Wirth, 


Partner, Booth Motor Company, 
Harlan, lowa 


15.2% Related 
Service Items 


(Labor Only) 


«+ 32.7% Retoil + 
Work from 
Service Floor + 















52.1% Wholesole 
Customers 


Chart shows figures on 
sources of revenue de- 
rived from radiator de- 
partment at Booth Motor 
Company. 


our radiator department will help carry the load and keep our dealer- 
ship in the black no matter how much new car sales lag.” 


The demand for Radiator Service is increasing . 


. . the market poten- 


tial phenomenal. Now is the time to learn how an INLAND RADI- 


BLUEPRINT 
PROFIT 





ATOR DEPARTMENT can increase business 
and build extra profits for your dealership! 
Mail coupon below for your free copy of “Blue- 
print for Profit” and get complete details. 
INLAND MANUFACTURING COMPANY 


1108 Jackson Street — Omaha 8, Nebraska 


—_—e ew we _ 
Inland Manufacturing Company, Dept. AN-3, | 
1108 Jackson Street, Omaha 8, Nebraska | 
Please send your free copy of ‘Blueprint for Profit.” | 
Name —_ = I 
Address incidents — 
City State 2 | 

— oe oe 6 ee ee ee cee et ee ee ee ee ee cee Gee eee eee eee ee eee ae! 
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Keep "Em Happy... . 
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World’s Oldest Salesman? 


SEDALIA, Mo. The qualities 
which make for best salesmanship 
also make for a long and happy 
life. While doctors and scientists | 
have known this happy fact for 
years it has remained for 86-year- 
old H. H. Kroencke, who works 
every day as an auto salesman to| 
prove you can sell and live long by 
keeping a happy disposition 

Kroencke, who probably holds the 
unofficial title of the world’s oldest 
auto salesman, has been on the 
sales force of Thompson-O’Conn:'r | 
Motor Co. (Chevrolet-Buick) since | 
1930 and during World War II was 
the only salesman who stuck with | 
them. 

As further proof that a person | 
can deal with the public and | 
maintain his own good nature | 
that keeps him in tune with the 
universe, Kroencke is the director 
of Kroencke’s concert band, 
which is much in demand. Music 
is his hobby but his business is 
selling. He has been selling some- 
thing to the public for 70 years. 






































This data represents 
a page from the 1952 
Study. and Report of 
Seattle Newspaper 
Circulations and 
Duplications. Ask 
your local O'Mara & 
Ormsbee representa- 
tive for the complete 
printed report. 


the public was laid down to him by 
an uncle who operated a general 
store in Concordia, Mo., in 1880. 
When Kroencke went to work for 
him at the age of 16, he was told 
never to get angry at a customer 
and never to argue with a custom- 
er. 

He trained himself to smile and 
joke even if a salty customer was 
free with insults. His uncle said 
getting mad at a customer was like 
getting mad at a horse hitched to} 
a plow and whipping the horse be- | 
cause the flies were biting. 

Kroencke operated a drygoods 
store for 35 years, later worked for 


| Sears, Roebuck & Co., at retail sell- 


ing. Although he started selling 
ears for the Buick dealer in 1930, | 


he had been selling cars long before | 


that both as full-time and part-time 
salesman. 


AUTOMOTIVE News, was a Dort, a St. 
Louis-built car that lots of present- 
day salesmen never heard of. He 
also sold other St. Louis cars, such 





[ABC City Zone] 


well as the Moon and Diana. Other 
cars not now on the market, he 
remembers selling, include Reo, 
Chalmers, both the 30 and the Big 
Six; Star, Durant and Flint. 

“A man can get away from 
meanness and_ crankiness,” 
Kroencke said, “and it’s not his 
natural way. When a customer 
criticizes my products and tries 
to run them down I don’t get 
mad. 

“I feel like smiling because the 
product is there to see and if a 
customer should want to make | 
ridiculous statements it shouldn’t | 
make the salesman mad.” 

Kroencke is not a salesman in| 





| 
| 


| 


Who Can Beat This Record?— | 


H. H. Kroencke, 86 years old, said to | 
be the world's oldest auto salesman, on | 
the used-car lot of Thompson-O'Connor | 


Kroencke’s method is simplicity 


| self. 


“T only try to point out the gx 
qualities of a car I am selling a 
if it is a used car and has sor 
bad points, I never try to co. 
them up. When the customer brir 
up the faults of such a product 
try to show him that it’s go 
qualities more than offset the b 
features. 

“And if the customer doesn’t t 
I’m not disappointed because a 
other customer is on his way a 
the one you’ve lost may come ba 
tomorrow to buy something el 
One of the main things is to tae 
things as they come and han 
each individual situation with t 
best you’ve got. You'll find that wi! 
make you lots of sincere friend: 

Kroencke practices what he 
preaches and has many custom- 
ers who have bought their fifth 
car from him, and some who have 
bought more. 


Ske ls me 


2 wa os 


1952 
[Dec. 1951] [Feb. 1950] [Oct. 1948] 


. é = a 
name. When this reporter was look- | Chevrolet-Buick, Sedalia, Mo., where he} 


Kroencke is seldom surprised at 


ing for Kroencke, he went to the| nq, been employed as a full time sales- | @ny turn of events. A few months 


| wrong dealership and asked about 


The first car he ever sold, he told | him. After being told he was locat- 
ed at Buick-Chevrolet, the other 


dealer was asked if Kroencke was | selis cars and is plenty tough com- 


la salesman in name only. 


“Name only, 


the dickens,” 


man since 


petition.” 
the | 


FOUR YEAR STUDY 


OF SEATTLE 


DAILY 


NEWSPAPER READING HABITS 


19352 vs. 1948 
REMARKS 


products to the public for 70 years. 
* * * 





Seattle Times Coverage 
of Seattie Homes 


15.7% 


76.2 % 


16.2% 


Year after year the best, 
consistent, one newspaper buy. 





Coverage by P.-I. 
of Seattle Homes 


37.6% 


41.6% 


39.3% 


Shows decrease in coverage. 





Read Only The 
Seattle Times 


99.0 % 


52.4 % 0 


53.4% 


Seattle's ‘accepted newspaper"’ 
shows continued dominance. 





Read Only 
Seattle P.-I. 


17.4% 


17.8% 


16.5% 


Virtually no change. 





Read Both The Seattle 
Times and Seattle P.-I. 


20.2% 


23.8% 


22.8% 


Slightly lower duplication 
results from added exclusive 
strength of The Times. 





Read Neither 
Newspaper 








6.9% 


6.0% 


T.f % 


No change. 





[ABC City Zone] 


1952 
[Dec. 1951] [Feb. 1950] [Oct. 1948] 








SUNDAY 


1950 


1948 





1952 vs. 1948 
REMARKS 





Seattle Times 
Sunday Coverage of 
Seattle Homes 


13.9% 


73.0% 


74.6% 


Year after year the best, 
consistent, one newspaper buy. 





Coverage by Sunday 
P.-I. Seattle Homes 


40. 1 %| 43.1% 


45.1% 


Shows decrease in coverage. 





Read Only The 
Seattle Sunday Times 


50.4% 


47.4% 


45.4% 


More and more—The Times 
is Seattle's accepted Sunday 
newspaper. 





Read Only 
The Sunday P.-I. 


16.6% 


17.5% 


16.5% 





Read Both Sunday 
Times and Sunday P.-I. 


23.9% 


25.6 % 0 


29.2% 


Duplication factor shows 
continuing ‘‘drop" paralleled by 
added exclusive Times strength. 





Read Neither 
Newspaper 








9.5% 


9.5 % 0 








8.8% 





Virtually no change. 





[Between 1948 and 1952 both Seattle newspapers increased subscription prices ] 


RU aaillr adits: 


REACHES 8 OU 


Represented by 


MARA & 


YRMSBEE + New York « [ 
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1930. He has been selling) 480 he was showing a used car to 


a customer who was a stranger to 
him. After the prospect had picked 
out a car he wanted, Kroencke 
| asked him if he’d like to put a 


Besides always showing a pleas- |little down to hold the deal. The 
His creed for getting along with|as the Dorris and the Gardner, as| dealer retorted. “This Kroencke|ant and cheerful disposition, |customer gave him $10 in dimes. 


The customer then said his buy- 
|ing the car was contingent on the 
firm’s servicing and delivering the 
| used car and collecting the balance 
|in cash on delivery—in dimes. The 
family had been putting their dimes 
in fruit jars for several years for 
the purchase of a car. 


Kroencke agreed to the condition 
but mentally tried to calculate how 
big a package the $1,490 balance 

| would make in dimes and how they 
| could be counted. 


The customer had the dimes 
counted out and placed in 15 
small paper bags. There was a 
hundred dollars in each of 14 
bags and the $90 in the 15th 
bag. 
| Thompson-O’Connor accepted it 
| as a deal, brought the dimes in and 
started counting them. After they 
had worked until they were tired 
counting at the 14,900th dime, deal- 
| ership officials learned that the city 
had a change counter and wrapper 
and that the bank would accept the 
rolls as produced by the machine. 
They borrowed it and turned the 
|dime problem over to the machine 
age and Kroencke went out on the 
lot to try to sell somebody another 
car. 

“What else do you do for your 
customers?” Kroencke was asked. 

“One more thing,” he said, smil- 
ing and waving a finger in front of 
me as though he was directing his 
band, “I try to give each customer 
the best bargin on the lot.” 


Heed Tax Rules, 


Dealers Warned 


BOSTON.—Auto dealers were ad- 
vised here to go over tax laws with 
their attorneys before consummat- 
ing any new business transactions. 
The advice came from M. H. Coch- 
ran, vice-president of Stokes Tax 
Controls, Inc., in a talk before the 
Boston and southern Massachusetts 
DeSoto dealer associations. 


Cochran pointed out to the 60 
dealers in attendance that all busi- 
ness transactions are affected by 
tax laws. J. B. Wagstaff, DeSoto 
sales vice-president, was at the 
meeting. Cochran was introduced 
by Joseph Hughes, president of 
both the Massachusetts State Auto- 
mobile Dealers Assn. and the Bos- 
ton DeSoto Dealers Assn. 


Nathan Heads Service 
Ed Nathan has been appointed 


service manager of Murphy Motor: 
(Oldsmobile), Culver City, Calif. 





ADVERTISEMENT 








You can say that again... 


Cr hicly 
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Automotive 


Washington 





(Continued 


dapt national policies to local 
onditions. The avoidance of 
sureaucratic centralization is in 
<eeping with the best of our 
lemocratic traditions. 

The operations of a central bank 
ave an aura of mystery about 
1em because they seldom touch 
ie individual citizen. Open market 
perations in the system involving 
1e buying and selling of govern- 
ment securities puts into or takes | 
money out of the banking stream. | 
Raising or lowering the amount of | 
reserve funds that banks belonging | 
to the system are required to main- 
tain or deposit with the Federal 
Reserve banks affects the amount 
of lending that can be carried on 
by member banks. 

Likewise, to the extent that 
banks find it necessary to increase 
their liquidity by turning over some 
of their loans to a reserve bank 
in exchange for additional re- 
sources, and increasing or decreas- 
ing of the interest rate charged 
for this discounting process, are 
processes which tend to affect the 
loans of banks to augment their 


i a 





from Page 8) 

These are the general monetary 
measures used by the system to 
influence the overall supply and 


cost of money and credit 
* 


Credit Is a Cornerstone 
beer ye the average citizen is 
seldom aware of actions in 
these areas, he is often conscious 
of relatively new types of crecit 
restraining measures known as se- 
lective credit regulations 
operate to hold down the use of 
credit in specific areas. Stock mar- 
ket credit, consumer installment 


credit and real estate credit com- | 


prise strategic areas which have 


been brought under restraints of | 


this type. 

General credit actions and the 
administration of selective credit 
restraints are integrated with the 
objectives of national monetary 
policy in helping to maintain the 
purchasing power of the dollar. 
The prestige of the U.S. as a world 
power depends to as large an 
extent upon the strength of its 
economy as it does on the strength 


of its armies. A sound money sys- | 





lending ability by this means. 





in 1926- 
Compression 
Ratio — 4 to 1 


in 1951 - 
Compression 
Ratio — 8 to 1 


It's 127 Times 
More Difficult 
to Lubricate 
Modern Engines 
than Engines of 
25 Years Ago. 


With 


ing under 


*Quoted from 
Authoritative 
Automotive 
Engineer 


Typical dirt-carbon-gum condition of engines relying on 
crankcase oil to lubricate the upper heat-friction area 
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and power increased — weight and 


tolerance decreased, a high heat concentration oc- 
curs in the upper cylinder area of today’s engines 
Crankcase lubrication breaks down in this parched 
heat-friction-wear zone. where normal channels of 
lubrication become blocked by products of com- 
bustion and engine wear. Ampco is the effective 
Auxiliary Lubrication System for this condition with 
permanent preventive benefits. Ampco Vapor Lubri- 
cator introduces a metered spray of finely dispersed, 
properly compounded lubricant on the intake stroke. 
without dilution by the fuel and for even distribution 
to all cylinders. Every valve motion, each piston 
stroke is cleaned and oiled to provide for minimum 
engine deposits. maximum power. and peak engine 
performance through 


effective valve and ring seal- 


J 


all 





g Write for photo of this same 
f engine After Installation of 
Ampco along with facts about 
Engineered Auxiliary Lubri- 
cation. 


A CONSTANT OIL SOURCE 
FOR THE HOTTEST. DRIEST. 
BUSIEST. PART OF AN ENGINE 


© 


Patents Pending 





Product of Automotive & Marine Products Corp., Boston 24, Mass. 
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~ New 1952 
Profit Guide Book 


By J. B. Van Tassel, Dealer Business Con_ultant 











Van Tassel 


PROFIT and LOSS FACTS 


As Taken from My Analysis of Dealers' Operations Nationally 
in 1951 — For the Guidance of Dealer Management in 1952 


Price, $5.00 Postpaid 





J. B. VAN TASSEL 


332 SO. MICHIGAN AVE. 


CHICAGO 4, ILL. 
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AUTOMOTIVE NEW 





BINDER for 
Automotive News 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


binder which will stand the gaff 
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DEPT. 
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tem is the cornerstone of that 
economic structure. 

The reader may wonder what 
connection there is between em- 
ployment, wages, the standard of 
living and the Federal Reserve 
System. The FRS may seem to 
be a remote institution, dealing 
exclusively with bankers, and 
serving them in some mysterious 
way. 

If this is the reader’s frame of 


| mind, he needs only to look in his | 


| pocketbook to see whether he has 
| a Federal Reserve note. Seven- 
| eighths of the country’s currency is 
lin the form of Federal Reserve 
notes and the Federal Reserve Svs- 
item, through its influence on the 
money supply, has an influence on 
every person in the country. 

The Federal Reserve System was 
created by Congress, and there is 
not the slightest doubt that it could 
| be likewise destroyed by Congress, 
or that it would be destroved or 
radically altered if it pursued poli- 
cies against the public interest, as 


| representatives. 
* 


Removed from the Arena 


* * 


insulate the Federal Reserve 
System from predatory and politi- 
cal pressures. It did so, according 
to a participating legislator, be- 
cause it recognized that there mav 


terest. 


Federal Reserve System is a gov- 
ernmental institution with offices in 
Washington. It consists of seven 
members appointed by the Presi- 
dent of the U.S. and confirmed by 
the Senate. 

Members are appointed for 
terms of 14 years, so arranged 
that one term expires every two 
years. No two members of the 
board may come from the same 
Federal Reserve district, The 
| board’s expenses are paid out of 
| assessments upon the _ reserve 
| banks, not by any congressional 
| appropriation of federal money. 
It is the board’s duty to super- 
vise the workings of the Federal 





Reserve System. Here is the make- 


up of the board today: 

| Chairman: William McChesney 
| Martin jr.. of St. Louis; James 
|Louis Robertson, of Broken Bow, 
|Neb.; James K. Vardaman jr., of 
Greenwood, Miss.; Abbot Low Mills 
jr., of Portland, Ore.; R. M. Evans, 


of Cedar Rapids, Ia.; M. S. Szym- 


ezak, of Chicago, and Oliver Stan- 
| ley Powell, of White Rock, S. D. 
Epitor’s Note: In a succeeding 
article, the background of these 
FRB members will be discussed. 
| End of the Auto? 
Era of Flying People 
Seen by Inventor 
BUFFALO.—Maj. Alexander P. 
| DeSeversky, aeronautical engineer 
|and inventor, says “with the advent 
lof atomic propulsion the surfaces 
|of the earth, whether wet or dry, 
|may be largely discarded as road- 
beds of transportation.” 
“Everything will move through 
the air,” he said, “including indi- 
viduals, since personal carriers will 
be even smaller and less complex 
than bicycles.” 
| DeSeversky spoke at a symposium 
on science at a two-day University 
of Buffalo convocation. 
He said surface transportation 
|might be made more economical by 


the use of atomic energy, “but it is 
not power alone that controls the 





vehicles.” 


|L-M Plant in St. Louis 
‘Sued by 115 Employes 


ST. LOUIS.—The 
|cury plant at Robertson, St. Louis 


| interpreted by the people’s elected 


ONGRESS deliberately sought to 


well be divergent views as to what | 
is, and what is not, in public in- | 


The Board of Governors of the) 


| 
| 
| 
| 


| 
| 











speed and size of ground and water 


Lincoln-Mer- | 


| county, was sued for $21,259 by 115) 


|}employes who alleged their auto- 
| mobiles were damaged by paint 
|that spewed from stacks atop the 
| paint spraying booths. 
| The joint suit filed in the St. 
| Louis circuit court asks for sums 
|}ranging from $10 to $125 each, 
amounts the plaintiffs said they 
paid for polishing and repainting 
their automobiles. 


| 





ai 
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ING NUTS 


@ Welded to inside spots, where it is 
difficult or impossible for hands or tools 
to reach, MIDLAND WELDING NUTS 
hold fast while bolts are turned into 
them. 


This method speeds up the assembly of 
metal stampings, and helps spread the 
use cf manpower. Midland Welding 
Nuts enable one man to do the work 
formerly requiring two, while one 
worker held old style nuts from turning. 





COMPRESSOR 
TANK MOUNT 
Investigate the need for Midland Weld- 


ing Nuts in your plant. Write or phone 
for complete information. 


“WD AND 


STEEL PRODUCTS COMPANY 
6660 Mt. Elliott Ave * Detroit 11, Mich 
Export Department 38 Peor! Street, New York, N Y 





ENGINE MOUNT 








World’s Largest Manufacturer of 
AUTOMOBILE and TRUCK FRAMES 
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Air and 


Electro-Pneumatic 
DOOR CONTROLS 





Air and Vacuum 
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Wondering how new-car and truck production and sales are making out? AUTOMO 
IVE NEWS gives you the entire story every week throughout the year 














Never say NO; 
TO A CUSTOMER, 


You may now say YES when 
asked for AUTO GARMENT, 
RACKS that fit all cars and sta-: 
tion wagons, and most hard-top 
convertibles. Each demonstration 
rings a sale. The patented TELE- 







SCOPING AUTO GARMENT 
RACK makes travel a joy. For 
Profit and Dollar value... be 
first to feature the new nation- 
ally advertised, revoluntionary, 
TRAVEL-RITE, TELESCOPING 
AUTO GARMENT RACKS. iIn- 
stant installation and removal 
. .. no tools needed. Automat- 
ically adjusts itself to fit any 
car. Sturdily constructed of 
aluminum, weighs less than 14 oz 
Fits standard fixtures. Clothes stay pressed and neat to the end of the journey 
As you open door, garments telescope out .. . it's convenient . . it's easy 

. it's profitable. Write now for full particulars and demonstrators on company 
letterhead, $2.25 each postpaid. Retails for $3.75 each. 
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As Effective Job Solution... 





Task Force Backs Higher Output 


(Continued from Page 1) 
vent further unemployment, the 
committee’s report added, is higher | 


automobile production. 

“For the next few months,” said | 
the report, “the matching of in-| 
creased rates of production of de- 
fense 


goods to decreased rates of | country 


| decrease in rate of civilian produc- 


ti ion. 
* * * 


Pypecccent morale, economic 


C strength and organized indus- | 


|trial productivity in being are just 
as important to the defense of the 
as weapons and well- 


production of civilian goods must | equipped men in uniform.” 


be ac be accompanied by control of the | 


AAA Celebrates 
90th Birthday 
At Chicago Fete 


CHICAGO.—More than 500 per- 
sons helped the American Automo- 
bile Assn. celebrate its 50th anni- 
versary last week in this city of 
its founding on March 4, 1902, by 
delegates from nine pioneer auto- 
mobile clubs. 


The day’s observance got under | 


way Tuesday morning with a pa- 
rade of nine ancient “horseless car- 
riages” borrowed from the Museum 
of Science and Industry here. The 
course on snowy, icy streets aug- 
mented by windy weather led from 
a Loop hotel to the main post- 
office scene of the initial sale of the 
new AAA commemorative three- 
cent stamps honoring school safety 
patrols. 

A second climax of the celebra- 
tion came in the evening at a 
reception and banquet. Numerous 
reminders of the pioneer days 
were observed in the form of old 
ear pictures and advertisements, 
plus a group of women and mous- 
tached men garbed in clothes of 
a half century ago. 

The banquet meeting was opened 
by J. E. O’Neil, president of the 
association, after which J. J. Cava- 
nagh, general manager of the Chi- 
cago Motor club, as representative 
of its president, Charles M. Hayes, 
delivered a welcome to the city. 

Lou E. Holland, past president 
of AAA and chairman of its Golden 
Jubilee committee, then took over 
as master of ceremonies. 


Bromberg Names Dana 

Appointment of Dan Dana as 
general manager of Burlingame 
Motor Co. (Pontiac), Burlingame, 
Calif., has been announced by 
Jerry Bromberg, owner. 





The recommendation of the 
force, which is headed by R. E. Gil- 


|mor, for increased auto production 


| 
| 
| 





reportedly was originally written in 


|much stronger terms. 


The task force found that the 
diversion of materials away from 
civilian production starting in 
April, 1951, had resulted in a re- 
duction of about 67,000 jobs in 
the Detroit area as of January, 
1952. 

However, it was said, the transi- 
tion to a guns and butter economy 
resulted in 35,000 people leaving 
Detroit’s labor force and _ 76,000 
people were already unemployed in 


| the city in January, 1951. 


* + * 
LTHOUGH 108,000 were unem- 
ployed in Detroit in January, 


1952, the task force said the de- 
fense program was to blame for a 
shortage of only 32,000 jobs. How- 
ever, it was said, this latter figure 
will be raised by 37,500 jobs if pro- 
duction in the second quarter of 
1952 is not allowed to exceed 900,- 
000 cars and 225,000 trucks, 

“Therefore,” the report said, 
“the minimum initial problem of 
the Task Force is to do every- 
thing in its power to create as 
soon as possible 32,000 jobs (the 
present net defense unemployed) 
by means of defense work, and 
to create an additional 37,500 
jobs (the disemployment which 
will be caused by second quarter 
reductions in automotive produc- 
tion) by the last of the second 
quarter. 

“The ultimate goal must be to 
increase the industrial and eco- 
nomic strength and welfare of the 
Detroit area by creating useful em- 
ployment for all who are able and 
willing to work. This would mean 
a total of 119,500 jobs if the pro- 
posed second quarter reductions in 
civilian production are continued.” 

The Task Ferce said that $500,- 
000,000 worth of war work is to be 
channeled into the Detroit area 
during the first five months of this 


year and that $200,000,000 of this 
had already been placed. 
* + + 
WAS emphasized that the bulk 
of such work will only serve to 


|avert additional unemployment in 


| 


| duction 


task | 





| Detroit unless civilian goods pro- 


is permitted at a higher 
level. 

The Task Force said that, with 
further output cuts facing them, 
auto plants planned to operate as 
near as possible to current rates 
through April and May, and then 
resort to vacations and_ shorter 
work weeks in June. 

Such expedients may not be 
necessary, depending on how 
much materials are allotted auto 
makers for production in the sec- 
ond quarter. 

Meantime, the Department of La- 
bor predicted that there will be no 
substantial increase in defense em- 
ployment until June. 

* * 
OWEVER, the Task Force said 
it was making every effort to 
get “quickie” contracts to Detroit 
plants. For example, a $10,000,000 
contract for foot lockers awarded 
Feb. 20 was cited. 


The report said that additional 
defense work will come from orders 
placed earlier and now nearing the 
stage of production. 


Stock Plan Asked 
For Chrysler Aides 


DETROIT. — Chrysler stockhold- 
ers will be asked to vote on a stock 
option plan for salaried officers 
and key employes at the annual 
meeting here Apr. 15, the firm an- 
nounced last week. The purpose of 
the plan, according to the proxy 
statement, is “to secure for the 
corporation and its stockholders 
the benefits of incentive inherent in 
stock ownership by the salaried of- 
ficers and key employes of the cor- 
poration and its subsidiaries upon 
whom responsibilities of top man- 
agement are increasingly falling.” 

If approved by the stockholders, 
initial options would be granted to 
L. L. Colbert, president, for 20,000 
shares; G. W. Troost, A. vander- 
Zee and James C. Zeder, all vice- 
presidents, 10,000 shares each. 


+ 
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THE “GREAT UMBRELLA” MAKES A REAL SMASH HIT! 
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OPPORTUNITY FOR INCREASED SALES AND COMFORT! 


TWO McFARLAND GREAT UMBRELLAS that revolve, are causing a lot of favor- 
able comment, and are a wonderful advertising medium according to Mr. R. H. Allen 
of the Allen Motor Company of Cedar Rapids, lowa. ''We have had a lot of people 


tell us our lot is the most attractive they have ever seen," 


says Mr. Allen. Yes, the 


McFarland Great Umbrella is without a doubt the greatest and finest attention-getter 
on the market today! They afford shade, comfort and protection for your customers, 
salesmen, and cars. Call, wire or write today for full information and color brochure on 
this 21 foot spread stationary or revolving umbrella. McFarland Great Umbrella Co., 
Div. of McFarland Awning Corp., 742 S.W. 8th Street, Miami, Florida. 














Goodyear Rolls Out 550 Millionth Tire— 


(left) and 
inspect the 550 millionth pneumatic tire for motor vehicles built by the Goodyear Tire 


Vice-President Victor Holt jr. 


& Rubber. The record-breaking unit, 
Earthmover, size 24.00-29 24-ply. 
reaching almost seven feet in height, the 


General Superintendent Leroy Tomkinson 


pictured here, is the Goodyear All-Weather 
Weighing slightly more than 1,100 pounds, and 


tire is used in huge construction projects, 


and is priced at $2,272. Despite its size, the tire is not the largest unit produced by 


Goodyear, which also builds tires weighing 
ing $4,500, more than the price of most 


almost as much as 2,000 pounds and cost- 
new model cars in the high-price group. 


Tompkinson pointed out that Goodyear required almost 18 years to manufacture its 


first 25,000,000 motor vehicle tires, while 
less than 10 months. Since Jan. 1, 
150,000,000 motor vehicle tires. 


the most recent 25,000,000 were built in 


1947, the company has manufactured approximately 








Extra Copper Released 


Announcement Is Coming from NPA on Extent 
Of Auto Output Boost 


(Continued from Page 1) 


base alloys brass mill products, 
1,022,309 pounds; copper wire mill 
products, 307,744 pounds; copper 
and copper base alloy foundry 
products and powder, 163,864 
pounds; aluminum, 616,795 pounds. 

For an increase from 930,000 to 
1,100,000 cars, the category figures 
above change to 97,969; 9,281; 291,- 
263; 3,793,023; 726,837; 292,477; 2,- 
062,027. 

+ * 
OO INCREASE from 220,000 to 
250,000 trucks, including “B” 
components, requirements are: 

Carbon steel, 22,916 tons; alloy 
steel, 5,593 tons; stainless steel, 
55,613 tons; copper and copper 
base alloys brass mill products, 
386,877 pounds; copper wire mill 
products, 183,487 pounds; copper 
and copper base alloy foundry 
products and powder, 47,961 
pounds; aluminum, 276,341 
pounds. 

For an increase from 220,000 to 
275,000 trucks, including “B” com- 
ponents, the category figures above 
increase to: 55,137; 13,188; 127,610; 
1,170,739; 262,385; 91,582; 510,289. 

In all cases inventory absorp- 
tions are included. 

7 * * 

HERE was considerable off-the- 

record difference of opinion ex- 
pressed among many present re- 
garding increased auto production 
needs, though top officials made no 
audible comment. 

There was no indication as to 
whether the industry might get 
a boost to 1,000,000 cars or 1,100,- 
000, or whether truck production 
could or would make the grade 
to 250,000 or 275,000. 

There was, however, the general 
feeling that auto production figures 
already set for the second quarter 
would be increased. 

That increase, it is believed, will 
hinge entirely upon the demon- 

strated needs of other industries. 
So far as the automotive industry 
is concerned, labor employment 





and essentiality of the product will 
be the deciding factors. 
* * * | 
ARLIER in the week, Mobilizer | 
Wilson asked Congress to give | 
the Administration stronger eco- | 
nomic controls because inflation 
threats still exist and “the threat | 


| 


of war is by no means ended.” 


Wilson warned that any “weak- 
ening” of the present economic | 
controls authority “will hurt the 
entire stabilization effort.” He ap- 
peared before the Senate Banking 
committee as it started hearings 
on legislation to replace the present 
Defense Production Act which ex- 
pires June 30. 

Wilson sought to ward off any 
Congressional move to require 
mandatory decontrol of materials 
or prices. 

The witness went on to warn 
that there will not be any “large” 





increases in allocations and warned 


that while some shortages are eas- 
ing, others are getting worse. 

He asked for the repeal of the 
Capehart and Herlong amendments. 

He also asked Congress to re- 
store control over Regulation W 
to the Federal Reserve Board. 

It is generally agreed by Capitol 
Hill observers that the controls law 
will be extended. Sentiment, how- 
ever, is strong for a one-year ex- 
tension only, and a_ loosening, 
rather than tightening, of controls. 


Goodrich, Sears 
Named Defendants 
In Antitrust Suit 


NEW YORK.—A complaint 
charging Sears, Roebuck & Co. and 
B. F. Goodrich Co. with violation 
of the antitrust act has been filed 
in U. S. District Court here by 
Attorney-General J. Howard 
McGrath. 


The act makes it unlawful for 
the same person to hold director- 
ships in two or more competing 
corporations at the same time if 
one of the corporations has capital, 
surplus and undivided profits of 
more than $1,000,000. 

Named as alleged common di- 
rector for the two companies is 
Sidney J. Weinberg. 

The complaint points out that 
both companies compete in the re- 
tail sale of tires and tubes, auto 
accessories and a number of home 
items. 


Sears and Goodrich, the com- 
plaint states, sell these products at 
retail through approximately 665 
and 490 stores, respectively, located 
throughout the U. S. Each company 





| Operates approximately 124 retail 


Stores located in the same com- 
munities where they sell in compe- 
tition with each other, it is alleged. 


The complaint further charges 
that Sears sells at retail by mail 
;order in competition with all retail 
stores of Goodrich. 


‘Fernwood Wi ns 


Cadillac Boost 


R. H. Fernwood is 
car distribution manager 
of Cadillac, it is 
announced by J. 
M. Roche, general 
sales manager. 
Fernwood suc- 
ceeds J. W. Duni- 
van, who has been 
transferred to the 
general sales 
manager's staff 
on special assign- 
ment. Fernwood 
joined the Cadil- 
R. H. Fernwood lac organization 
in 1923, and has been assistant dis- 
tribution manager since 1938. 


DETROIT. - 
the new 

















Cooling-Off Period Is Expected . . . 


Prices of Used Cars 
Seen Hesitating 


(Continued from Page 1) 


(62) 





price paid for a ‘51 Cadillac car production might cause a tem- 
four-door. | porary 

When cars can be sold at whole- | Prices. : 
sale auctions for the retail ceiling| _ They also mentioned that re- 
price, it must be assumed that the| tail sales would not be helped any 
market is in pretty good shape in| by the news. However, the ma- 
some areas. jority pointed out that retail 

, | sales were very poor, anyway. 

A check of Detroit used-car ~ 4 : i 
dealers turned up the news that _Another dealer took the opposite 
ceiling prices are rarely obtained el He thought that the pro- 
on late-model cars with the ex- | POS° 
ceptions of Cadillacs and occa- 


7 aff or , |Even if they are allowed to build 
sionally ’61 Ford Victorias. |more, there'll still be a shortage, 


Several Detroit used-car mer-| which will mean good business for 
chants did say, however, that early | yseq cars.” 


postwars in good shape command | .*.£ 8 
ceiling prices, and one dealer com-| 4 LL, Detroit dealers checked said 
mented that he thought all cars| business has been 


‘a P “od - wholesale 
Rg ae selling for ceiling priceS | very brisk for about two months. 
y April. 


| Retail business has been exception- 
ally slow, however, a fact most of 
\OST Detroit dealers contacted|the dealers blamed on Detroit’s 
t thought that the announce-|unemployment problem. 
Out-of-town buyers are respon- 


* * * 


ment of a possible increase in new- 
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3=can KRYL K 


for heavy-duty automotive use 







+++ gives you everything you need to go into the 
“Krylon-izing” business 


°4.78 









COSTS YOU ONLY 
BRINGS YOU 
BACK AS MUCH AS 


$ 





COvsrac cisa® 


“Krylon-izing’’ waterproofs the entire 
ignition system. Protects it against cor- 
rosion, rust, dirt. Prevents shorting at 
terminal points. Increases battery life. 
Eliminates starting failures because of 
moisture. You just spray on Krylon, right 
from the can. Each job takes about 15 
minutes’ time—and dealers everywhere 
are selling thousands of jobs at $2.95 to 
$4.95 per. There’s heavy dough in a deal 
like that! Right now is a perfect time to 
cash in—because it’s easy to sell a 
“Krylon-izing”’ job as part of every spring 
changeover. So call your jobber—get your 
special kit—and get started today! 


*trviic spRAY 










Miege, MB VION. cae wo 
On CA ” 
Systems rwice #*° 


eres what- 
you GeC:' 
3 cans of KRYLON 


ACRYLIC SPRAY 
(SEP Advertised) 


e Colorful WINDOW 
BANNER 


(helps you get the all- 
important first job) 


°8 ‘‘KRYLON- 
IZING’’ TAGS 
assure that customers will 


come back for new jobs 
regularly every 6 months) 





Ask your jobber about the 


NEW KRYLON CHROME PROTECTOR 


KR YLON, INC. 


Dept. 703 
2601 North Broad Street 
Philadelphia 32, Pa. 
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leveling-off in wholesale 
| 


increase in new-car output) 
“didn’t amount to very many cars. | 





Burns Now Heads Trailmobile— 


Champ Carry (left), president of Pullman, Inc., and chairman of Trailmobile, has 
announced the naming of William A. Burns jr. (right), formerly vice-president and 
sales manager of Trailmobile, as the new president of Trailmobile. Burns has been 
vice-president and general sales manager since 1950 and an active force in the pro- 
motion of a better public understanding of the contributions of the trucking industry. 





Car Auction, Mason City, Ia., 
where a club coupe sold for 
$2,880. 

Two 1952 Willys Aero Ace two- 
doors showed up. One brought $1,- 
915 at the Denver Auto Auction, 
Inc., while the other sold for $1,875 
at Tom Hewitt’s sale in Valdosta, 
Ga. 


sible for most of the boost in 
wholesale business, Detroit used- 
car merchants said. Almost all of 
them mentioned that business ap- 
peared to be much better in other 
cities. 

| Reports seem to bear this out. 
New York, for instance, reported 





\|dinner meeting. 





= _ 53 
Buick Aide to Talk 
On Steel Savings 
CHICAGO. — Vernon E. Hense, 
chief metallurgical engineer of 
Buick, will discuss the vital subject 


of “Recent Trends in the Conserva- 
tion of Critical Alloying Elements 


Hi in Steel” as speaker at the month- 
[ily meeting of the Chicago section 
fof the Society of Automotive En- 


gineers (March 11) at the Knicker- 


|| bocker hotel. 


A “social half hour,” sponsored by 
Central Steel & Wire Co., Wiscon- 


!}sin Steel Co., Inland Steel Co. and 


LaSalle Steel Co., will precede the 





Truck Leasers Set 
Parley for Apr. 7-9 


CHICAGO.—Plans for the _ sev- 
enth annual meeting of the Na- 
tional Truck Leasing System to be 
held Apr. 7-9 at the Conrad Hilton 
hotel here have been announced by 
Fred P. Baker, of Denver, presi- 
dent. 

Baker said that the first two 
days of the convention will be de- 
voted to general business and top- 
ics of interest to management. On 
the final day the meeting will take 
the form of an operations clinic. 





used-car sales continuing strong 
and several dealers even claimed 
there was a shortage of good, late- 
model cars. 

A “sharp upturn” in used-car de- 
mand was reported in Buffalo. 
Dealers there were said to be buy- 
ing actively for the spring and 
summer, with many using news- 
paper ads for the first time in 
many months to announce that 
they were looking for cars, 

* + * 

EALERS in Scranton, Pa., said 

there has been a substantial 
pickup in used-car activity in the 
past few weeks. Most of them ex- 
pect even greater acceleration when 
the weather improves. 

Volume is continuing strong 
in Akron. In the four weeks end- 
ed Feb. 23, used-car sales there 
averaged 604 units weekly, up 39 
percent over the weekly average 
of 436 in the same 1951 period. 
Sales in January were strong in 
Akron as the month’s total wound 
up at 2,645 used-car sales, against 
2,133 in January, 1951. 

Cincinnati used-car sales also re- 
bounded in January as 3,141 units 
were titled, against 2,179 in Decem- 
ber (1951) and 2,891 in January, 
1951. 

On the wholesale front, most auc- 
tions noted prices were steady and 
several mentioned improving mar- 

ket conditions in their areas. } 
* *x * 
To has been a sharp drop in 
the number of prewars offered 
at various auctions. Tim Anspach 
noted that only eight prewars were 
included in the 172 units offered at 
his Albany (N. Y.) sale. 

More ’52 models are beginning 
to appear at the various whole- 
sale outlets. The first report of a 
DeSoto V-8 came from Lapiner’s 
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each Lisle plug. 
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these cost adjustments in preparing | 
for 1952-model announcements. | 
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and-conditioning charges was made 
in a special report to Minnesota 
dealers by attorneys retained to 
handle legal problems which have 
arisen in that state over alleged 
overcharges on 1951 models. 

OPS has conducted an exten- 
sive investigation of Minnesota 
dealer operations between March 
3 and Oct. 15 last year, when SR 
5 was in force. The agency has 
charged that Gopher-state deal- 
ers violated SR 5 by making 
charges for non-delivered items 
and charging installation charges 
above those suggested by the fac- 
tories. 

The report, written by the law 
firm of Vennum, Neville, Wright & 
Newhall, Minneapolis, advised deal- 
ers to resist payment of any alleged 


To Remove 
IRON and 
STEEL 
Particles 
from Oil 


overcharges pending litigation in 
the federal courts. 
The alleged violations, it was 


pointed out, represent only a frac- 
tion of 1 percent of 1951 sales by 








Minnesota franchised dealers. 
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Service Guarantee ! 
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You can install Lisle plugs in 
transmission, overdrive, crankcase or 
rear axle of your product. Abrasive 
metal which flakes off moving parts 
is held by the powerful magnet in 


This small investment can pay big 
dividends through savings on service 
costs during the critical guarantee 


YOU... 


can try Lisle 
Plugs at no cost. 
WRITE for 
FREE sample 
plug. State size 
and type of plug 
desired. 


IOWA 











The 1952 Rover 75— 


Rootes Motors, Inc., New York, has announced the 1952 Rover 75, which will be 


introduced to U. S. markets first this year, 
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embodies new design and mechanical fea- 


tures without changing the basic design that has proved so popular here. Peak 
efficiency and maximum economy are claimed for the six-cylinder engine. 


VA Tightens 
Car Loan Terms 


To 24-30 Months 


WASHINGTON. Veterans Ad- 
ministration is tightening the terms 
under which it will guarantee busi- 
ness loans made by private lend- 
ers to World War II veterans for 
the purchase of passenger cars. 

Under the amended regulation 
announced by VA, the maximum 
term of a GI business loan for the 
purchase of a new automobile can- 
not exceed 30 months, and for the 





Chicago Court Dismisses 
Tucker Libel Suit 


CHICAGO.—Tucker Corp.’s 
two $50,000,000 libel suits charg- 
ing that Collier’s Magazine and 
Reader’s Digest destroyed public 
confidence in the company 
through articles the magazines 
printed were dismissed by the 
superior court here last week. 

The Collier’s suit was ruled in- 
valid by Judge L. P. Harriss 
because it was not filed within 
a year after the date the article 
was published. The suit against 
Reader’s Digest, which published 
a condensed story of the original 
article, was dismissed on the 
ground that it was out of the 
jurisdiction of the superior 
court. 

Both suits were filed by 
George Schmidt, holder of 1,000 
shares in the bankrupt Tucker 
firm. 








purchase of a used car, 24 months. 
Under former regulations, a loan 
|for a much longer period could 
have been negotiated. 

VA noted that the new maximum 
terms are considerably more liberal 
than are permitted under Regula- 
tion W. The maximum maturity for 
an auto loan under Regulation W 
is 18 months, whether the car is 
new or used. Regulation W also 
prescribes a minimum down pay- 
ment, whereas VA regulations for a 
GI auto loan do not. 


The new VA amendment also 
tightens requirements for GI busi- 
ness loans to finance automobiles 
for use by veterans in part-time 
employment carried on in addition 
to their regular job. From now on, 
such loans will be screened by VA’s 
Central Office in Washington as an 
additional check to assure that the 
auto is an actual necessity in the 
veteran’s business or occupation. 
This also will permit VA to assure 
more uniform standards in the de- 
termination of necessity, the agency 
said. 

VA explained that, under the law, 
GI loans to buy passenger cars 
can be guaranteed only where it is 
shown that the auto is a necessity 
to the veteran in conducting his 
own business or in fulfilling the 
requirements of his job. VA added 
that the use of an automobile mere- 
ly for necessary travel to and from 
work does not qualify a veteran for 
a GI auto loan. 


Nilsson Named by Ford 
Albert Nilsson of Dayton, Wash., 
has been appointed authorized 
Ford dealer and will open quarters 
in the Rogers building. 








640 x 15 
670 x 15 
710x 15... 


$24.84 
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11 Broadway 





White Sidewall Tires 


Imported 


Goodyear — Goodrich — Firestone 
Prices F.O.B. N. Y. 


For your correct O.P.S. ceiling price use 
same mark-up as on domestic tires . . . 


Also available Dominion (U. S.) Air Ride and 
Mid-Century ROYAL MASTER white sidewall tires 


Immediate delivery 


American Standard Automotive 
Products Co., Inc. 


Telephone: Digby 4-5985 


760x 15. . 
800 x 15 
820 x 15 


$32.40 
35.75 
36.12 


New York 4, N. Y. 
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RUEBY'S ROTO-AD SPINNERS 


RAPID, COLORFUL, SPINNING ACTION ATTRACTS 
ATTENTION! All sales messages in alternating, 
fluorescent colors. 
CAR WINDOW. NO TOOLS REQUIRED! SET OF 10 
DIFFERENT COPY UNITS. Complete for a 
10 Car display. Single car units $3.75 ea. 


RUEBY AUTO SIGN KITS 


NOW!.. 
holders! Printed in patented 
Glo Fivorescent colors. No SUC- 

TION CUPS REQUIRED! Nearly 500 |, O° 30,5) J4’5.. 
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ATTACHES EASILY TO ANY 


$3500 







+ New LARGE 13 x 15 inch 


12 
Th 
Day- PLASTIC 


PENNANTS 
1S 0 27 












$625 ser 
7 OR MORE 
$522 eo. 





glans in kit. $9950 


10 Sign Holders 


PROCESS 





A-284 COURT ST. 
ROCHESTER 4, N. Y. 





Salesense in Advertising 


Tested Ideas for Small Business 


By James D. Woolf 

Special Correspondent it 
» HAS long been a suspicion of 
| 4 mine that retail newspaper ad- 
| vertising, by and large is a sloppy, 
| impuissant and farcical operation. 
| The same goes for a great deal of 
local radio advertising. 

Countless millions of dollars 
are wasted every year by mer- 
chants and other local businesses 
for advertising that brings no 
traceable returns whatever. This 
is especially true in towns and 
cities ranging in size from 100,- 
000 down to villages that boast a 
country weekly. 

A recent Salesense piece quoted | 
the statement of Victor M. Ratner 
that “advertising is one of the least 
effective of all the activities of 
man.” Ratner, a vice-president and 
treasurer of Macy’s presumably 
spoke out of the depth of his own 
experience. 

Whether or not you go along with 
his charge against the efficiency of 
advertising as a whole, you can 
hardly fail to agree that his asser- 
tion applies with special force to 
what I shall designate here as the 


it is “the thing to co.” He regards 
as he regards his umbrella and 
his overshoes—as a sort of neces- 
sary evil. 

* 1g * 

Quantity vs. Quality 
yA THE fact (not always but very 

* often) that the newspaper’s al- 
leged advertising service depart- 
ment is not only incompetent as a 
| creator of potent copy but is under 
constant pressure to produce bill- 
ing. 

More often than not the low- 
powered ads we see every day in 
Middletown dailies have been 
written and sold to the local mer- 
chant by eager beaver represen- 
tatives of newspaper service de- 
partments. Desperate for billing, 
these reps will scramble through 
their catalogs of syndicated cuts 
and throw together anything. 

3. The fact that only a handful 
of national advertisers are doing 
an outstanding job in supplying 

their dealers with material peculiar- 


| 





ly what is wrong, I think, with the 


average run of “Middletown” re- : A ‘ 
tail newspaper advertising. te tek oF ———— ” 
* * ak | 


‘ I believe that few national ad- 
A Variety of Ills | vertisers attempt to provide “hand- 
bag ray are a variety of reasons | made” ads that (1) reflect the per- 
for the futilities that masquer- | sonality of the dealer and his store, 
ade under the name of advertising| and (2) that take local conditions 
by retailers in Middletown’s news- into account. 
papers. Some of them follow: | 4. The fact that a great deal of 
1. The fact that, in many in- | retail advertising, right in step with 
stances, the merchant has no real | the pattern set by a number of im- 
faith in, or understanding of, ad- | portant national advertising is silly, 
vertising. He buys space at more blatant, undignified and untruthful. 
or less regular intervals because | Said Robert J. Powderly, sales 
he believes it is his “civic duty” | omen director of S. S. Kresge 
$0 summest the hemetewn news- Co.’s Newark store, in a recent talk 
PP P before the National Retail Dry- 
— | goods Assn.: 

The other day I lunched with a “Talk about war—we actually 
radio and TV retail merchant) had it in 1951. We had it with 
friend of _mine. Chatting at the price. We had it with superla- 
door of his store, on our return, tives—choice, juicy superlatives 
we were interrupted by one of his that would make Webster him- 
clerks. self a bit envious. We had it with 

“The girl from the newspaper is 
here,” he said, “and she wants to 
know what to put into tomorrow’s 
ad.” 

“Tell her,” replied my friend, 
“that she’ll find some stock cuts 
in the second lefthand drawer of 
my desk. Ask her to pick out one 
she likes, and to dish up three or| 
four lines of snappy copy. I’m too 
busy to bother with it now.” 

“Tom,” I asked him, “how much 
will that ad cost?” He figured a 
moment and said, “twenty-five dol- 
lars.” 

Tom is typical of countless re- 
tailers all over the country. He 
buys advertising because he thinks 











Scientists Claim 
Radioactive Form 
Jim French jr. (right), of J. E. French 


Of Ethyl Gas |Co., San Francisco Dodge-Plymouth dealer- 


COLUMBUS, O.—What is believed | Ship. shows Bob Cardinal the champion- 
to be the first radioactive form of |ShiP ‘uP offered in J. E. French Co. 
“ ” : | sponsored golf tournament. Cardinal, 1951 
ethyl,” the anti-knock for gaso- |". _ field of th 

line, has been produced by scien- e060 % z a . res a aa a 
siete ‘ “ - i or is year’s trophy. Now in its 
tists at the Battelle Memorial insti- | 15th year, the tournament is a major San 
tute here. Francisco the 
As a result of the process, even 
better anti-knock chemicals and in- 


Dealer French's Cup— 


sports event and largest 


ly suited to their needs. Frequent- | 





exaggeration in our advertisin; 
that would make the corner news 
stand look to be the Empir 

State building.” 

Dorothy Swenson, a_ housewif», 
said in a talk to the same grou 
“I suggest we stop calling this the 
|atomic age and call it the raucoiis 
age. Why should retail advertisers 
be allowed to yell and scream at 
| the reader?” eg 


No Local Slant 


= THE fact that the dealer is 
od. exposed to very little enlighten- 
ment on how to use advertising ef- 
fectively. There is, as compared 
| with national advertising, a sparse 
|body of literature on the subject. 
| None of the important advertis- 
jing trade journals devotes much 
| space to the advertising quandaries 
of the Middletown retail merchant; 
| what’s more, he is not, understand- 
| ably, invited to subscribe to them. 
| Nearly all of the notable books on 
| advertising by leading authorities 
| put their major emphasis on the 
| problems of the national advertiser. 

I sometimes wonder if we know 
very much about how to make 
advertising do an obviously good 
job for the Middletown merchant. 
I have no statistics to go on at 
| this moment of writing, but I sus- 
pect that most Middletown news- 

papers would be in a financial 
pickle were it not for the Thurs- 
day and Friday bargain-price ad- 
vertising of grocery supermar- 
kets, cut-price drug stores and 
the pay-nothing-down furniture 
and jewelry outlets. 

The answer to the problem, if it 
is a problem as I have stated it, 
is not easy. Everybody must work 
at it, of course, but I believe it 
sits most heavily in the lap of the 
local newspaper. 





Use of Rubber 
For Month Up 
14.9 Percent 


NEW YORK.—New rubber con- 
sumption during January increased 
14.9 percent to 108,489 long tons 
from the 94,420 tons consumed in 
December, according to the Rubber 
Manufacturers Assn. 

Consumption of natural rubber 
during the month was up 10.80 per- 
cent to 37,138 long tons from the 
33,517 tons used in December. 

Use of synthetic rubber amounted 


F |to 71,351 long tons, an increase of 


17.16 percent above the 60,903 tons 

used during the previous month, 

according to the association. 
Consumption of reclaimed rubber 


. iby the industry was estimated at 


27,925 long tons, 24.78 percent above 
the 22,380 tons used in December. 








‘Transport Award 
Entry Box Open 


WASHINGTON. — Nominations 
| for a national transportation award 
|presented annually for the most 
| outstanding contribution to defense 
| transportation may now be made 
|through trade associations, profes- 
| sional societies, and similar organ- 
jizations, the National Defense 
| Transportation Assn., sponsors, an- 


amateur golf event in the world, it is said. | nounced last week. 








ternal combustion engines may 
eventually be available, the scien- 
tists predict. 

While some of the mechanical | 
details of the effect of tetraethyl | 
lead are known, very little has been | 
determined about what happens 
chemically, the scientists point out. | 
The new radioactive form is ex- 
pected to permit an appraisal of | 
this chemical mystery. 

Molecules of tetraethyl lead are | 
composed of atoms of lead, hydro- 
gen and carbon. The Battelle sci- 
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. at prices that 
They are all 


direct to car dealers . . 
sayings to you. 
guaranteed. 


OUR 


regula” $18.00 


entists have substituted an atom of PRICE... 
radioactive carbon-14 for one of the | 9” 4 $21.00 pa v2 


eight carbon atoms in the 


ethyl lead molecule. 


tetra- | SPECIFY CENTER HOLE 


CAR DEALERS! . . . Buy Direct! 
Genuine Lambs Wool 


th. is the first time these bonnets have ever been offered 


first quality. 


| Pe Look At These Savings! | 
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reflect tremendous 
Satisfaction 


$12.50 
$13.50 2°" 











The radioactive carbon-14 in the 
“ethyl,” the scientists say, will per- | 
mit the fate of the carbon atoms of 
the “ethyl” to be followed during | 
the oxidation or combustion of the 
gasoline. 


Order Teday! 











Shipped Open Account to 
Rated Deaiers F.O.8. Hackensack, N. J. 


AUTOMOTIVE MANUFACTURERS OUTLET 
292 Main Street, 


Write for quotations on spe- 
cial sizes—any quantity. 


co. 
Hackensack, N. J. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


























Week Week Jan, 1 Jan. 1 
Ended Same Ended Total to o 
March 8, Week, March 1, February, March 10, March 8, 
1952 1951 1952 1952* 1951* 1952* 
CHRYSLER 17,810 29,894 18,310 77,022 239,622 170,698 

Chrysler 2,406 4,014 2,597 10,948 27,153 23,761 

DeSoto ; 1,722 2,660 1,708 7,384 20,389 17,810 

Dodge ‘ 4,614 8,511 4,808 20,681 63,877 47,286 

Plymouth 9,068 14,709 9,197 38,009 128,203 81,841 
FORD 22,132 29,930 22,912 73,481 265,996 123,771 

Ford 17,603 23,733 18,555 57,824 206,689 96,086 

Lincoln 724 542 753 2,530 6,068 4,250 

Mercury ; 3,805 5,655 3,604 13,127 53,239 23,435 
GENERAL MOTORS _ 31,841 58,011 33,688 137,321 500,881 311,007 

Buick 5,740 9,685 6,311 24,642 91,346 56,236 | 

Cadillac 1,728 2,308 1,715 6,980 22,839 14,736 

Chevrolet 15,482 29,462 16,593 67,861 247,477 153,294 

Oldsmobile . 4,074 8,014 4,339 17,265 59,811 39,530 

Pontiac ‘i 4,817 8,542 4,730 20,573 79,408 47,211 
K AISER-FRAZER 1,405 4,353 1,347 5,248 33,930 10,784 

Frazer .... oe 

Kaiser . 1,405 4,353 1,347 5,248 33,930 10,784 
CROSLEY . 70 242 68 252 2,098 569 
HUDSON ........ 1,628 4,409 1,630 6,797 42,701 15,497 
NASH piace 2,612 4,761 2,487 7,508 29,302 13,452 
PACKARD .... 1,404 2,112 1,455 5,682 19,022 10,354 
STUDEBAKER. _..... 3,370 5,330 2,732 13,172 52,668 36,986 
WILLYS-OVERLAND?* 1,595 670 1,587 5,073 7,562 10,060 

Total Cars, U. S....... 83,867 139,712 86,216 331,556 1,193,782 703,678 | 
+Includes station wagons. *Revised. } 

COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 ~~ 1 
Ended Same Ended Total to 
March 8, Week, March 1, February, March 10, Mareh 8, 
1952 1951 1952 1952* 1951* 1952* 

CHEVROLET 5,889 8,942 6,336 25,835 86,858 59,120 
CROSLEY .. 10 10 7 39 181 
DIAMOND T 180 190 184 764 2,012 1,513 
DIVCO 72 81 60 292 936 690 
DODGE 3,288 3,128 3,264 12,592 32,426 31,513 
FEDERAL 48 35 48 181 392 388 
FORD 4,590 7,754 4,835 18,921 62,185 40,012 
GMC fy 2,202 2,617 2,304 9,171 28,744 20,880 
INTERN ATION AL . 3,414 3,765 3,439 14,737 36,453 33,675 
MACK abe 290 349 251 1,088 3,597 2,485 
REO . 374 299 343 1,473 3,039 3,486 
STUDEBAKER 1,320 848 1,207 5,118 8,450 11,134 
WHITE hiss 298 364 297 1,216 3,477 2,850 
WILLYS-OV ERLAN D_~ 2,146 1,693 2,204 8,279 14,840 18,824 
MISCELLANEOUS 301 268 301 1,277 2,621 2,938 

Total Trucks, U. S..... 24,422 30,343 25,080 100,983 286,211 229,574 

Total Cars, Trucks, 

Serre 108,289 170,055 111,296 432,539 1,479,993 933,252 

Total Cars, Trucks, 

Canada ... 6,736 10,518 6,491 24,647 92,149 60,096 

Grand Total 

Cars and Trucks, 

U. S. and Canada 115,025 180,573 117,787 457,186 1,572,142 993,348 
*Revised. Miscell includ Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, a Nash, ” ete. 

N.B.: All U.S. totals include cars and trucks for military orders. 











Auto Output Pace Falters 
First Time in 6 Weeks 


(Continued from Page 1) 


and General Motors are building 

right on the beam as far as their 

individual quotas are concerned. 
* * * 


GTUDEBAKER, although it has 

cut operations to four days a 
week, remains well ahead of NPA- 
permitted schedules. Unless some 
special consideration is given 
Studebaker, some shutdown time 
would seem to be in store for the 
last week of March. 

Willys-Overland is likely to 
build far over its 10,060-car quota 
in the first quarter, because it is 
being allowed to carry over pro- 
duction lost in the last quarter of 

1951, 

Hudson plans to pare some of its 
first-quarter production deficit by 
hiking schedules 25 percent this 
week. Starting today (March 10) 
Hudson plans to open up another 
line to realize a total daily output 
of 480 cars, as compared with the 
320 cars a day it has been getting. 

Hudson, it is learned, will con- 
centrate most of its March produc- 
tion on six-cylinder models in the 
Wasp and Hornet lines. However, 
Hudson is building a bank of about 
2,000 eight-cylinder engines for fu- 
ture use. 

* + * 

H{UDSON's contemplated “light- 

weight” car may not get into 
production before September, ac- 
cording to plant sources. The bodies 
for this unit will be made by Mur- 
ray Body Corp., it is understood, 
but Hudson will make the engines 
in its own plant. 


The reason some makers are be- 





coming more optimistic about mar- 
ket conditions this spring is that, 
of the 490,000 fewer cars that have 
been built so far this year, as 
compared with last year, more than 
250,000 can be accounted for in the 
so-called lower-priced field. 

When demand exceeds supply in 
the lower-priced lines, some of 
the demand usually climbs up to 
higher-priced makes. 

Nothing about March production 
prospects lends support to the be- 
lief that there may be an over- 
abundance of all lines of cars this 
year. U. S. plants this month will 
probably build no more than 361,- 
000 cars and 101,000 trucks for a 
total of 462,000 vehicles. 

* * oe 
i MARCH last year, U. S. plants 

built 607,500 cars and 139,468 
trucks for a total of 746,968 ve- 
hicles. 

This year’s March production 
of 361,000 cars, which is depend- 
ent on Ford operating its plants 
on every Saturday during the 

month, will bring a total of about 
978,000 cars in the first three 
months of this year, or about 28,- 
000 fewer than permitted under 
government regulations. 

In the first quarter of 1951 U. S. 
plants built 1,615,184 cars, while 
sales during the same period totaled 
1,416,162. 


Orgner Promoted 


Bill Murphy, president of Murphy | 


Motors (DeSoto-Plymouth), Culver 
City, Calif, has promoted Stan|n 
Orgner to used-car manager. 


On Six-Cylinders 





| over its demand for contract recog- 


66| move by the union was likened to 





Twin-H Is $80: 


Hudson Gets Prices 
For New Items 





WASHINGTON. — OPS revealed 
“basic” retail prices last week for 
two new items of optional equip- 
ment with Hudson six-cylinder 
models, 

The Twin-H Power Carburetor, 
used successfully on Hudson stock- 
car racers, will be available on six- | 
cylinder Hudsons at a “basic” price 
of $80. 

Optional for purchasers of Hud- 
son’s lowest-priced model, the 
Pacemaker, will be the 127-horse- 
power six-cylinder engine intro- 
duced on the 1952 Wasp series. This 
will add $34.09 to the “basic” price 
for Pacemakers. | 

The new Hudson equipment} 
items were listed in Amendment 2 
to Hudson Special Order 12. “Basic” 
prices are OPS ceilings which em- 
brace dealer markups but omit 
taxes and — 


Labor 


(Continued from Page 1) 





| A Lot to Look at—The Meters, Too, We Mean— 

This array of instruments appears on the panel of a custom built car constructed by 
Joseph Bailon, of San Leandro, Calif. On display at the National Roadster show at 
Oakland, Calif., the car had 15 gauges and an assortment of pushbuttons. This chrome 
dashboard is valued at $1,160, it is said. Nita Nelson is in the car.—{Acme photo.) 


Ask Revised Testing Plan 


N. Y. Dealers Hit Proposal for Inspection 
Stations Operated by State 








union called the flash walkouts | 
tration, contained “serious and in- 
curable defects.” 

Facilities planned by the state 
would not be sufficient to handle 
the number of cars required to 
undergo the inspections, asserted 
Claire C. Bateman, chairman of the 
association’s public relations com- 
mittee. 

“Also, the system not only would 
add 1,000 employes to the state 
payroll, but it would take several 
years before it could be put into 


ALBANY.—Legislation to set up 
a state-operated compulsory auto- 
mobile safety inspection system 
was sharply criticized by the New 
York State Automobile Dealers 
Assn. 

The association pointed out that 
it favored such system only if it 
would utilize private stations ra- 
ther than those operated by the 
state, and charged that the bill, 
sponsored by the Dewey adminis- 


nition. 

Milwaukee dealers were unani- 
mous in voicing resentment against 
strike action to enforce organizing 
demands without any union request 
for NLRB elections. The sudden 


its picketing at the Chicago auto 

show just prior to its opening. 
Upshot of the Chicago pre-show 

picketing was the agreement by 





cage ag ge lhe ins , ,;Operation because of material 
sn. shortages for stations,” Bateman 
officials later this month. But the Lloy d, A rmacost declared. 


CATA insists that, unlike some 
city dealer associations in the 
West, it has no charter author- 
ization to handle labor relations 
for Chicago dealer members. 
Backshop unions were also busy | 
last week, but jurisdictional con- 
flicts were not as evident outside 
of isolated points such as _ the 
Boulevard Nash contests between 
the UAW-CIO and UAW-AFL. 
* a2 * 
¢ haa vens pointed out that the 
AFL Machinists and the UAW- 
CIO, largest backshop worker un- 


Under the state system, the as- 
sociation pointed out, 4,000,000 ve- 
hicles would have to be checked 
twice a year on 192 inspection 
lanes, and 41,667 vehicles would 
have to be checked over 245 eight- 
hour days on each lane. This would 
mean one car every 2.9 minutes, 
the group said. 


Join Industry 
Safety Committee 


WASHINGTON. — Appointments 
of J. Saxton Lloyd and Robert 
Armacost as the two new represen- 
tatives of the National Automobile 
Dealers Assn. to serve on the na- 
tional Inter - Industry Highway 
Safety Committee are announced 
by James J. Newman, Inter-Indus- 
try chairman and vice-president of 
B. F. Goodrich Co. 

Lloyd, NADA president, 





Obituaries 





James Dunn 
MANCHESTER, N. H.-——(UTPS)—James 
Dunn, who was formerly in the automobile 
business in this city, died in Lowell, Mass., 


is aj|where he had resided for several years. 





ions, agreed several years ago to| Buick-Cadillac dealer in Daytona | He was & native of Minot, N. D., and lived 
y- Ps A . _ nD este s y 5 
avoid jurisdictional struggles. This | Beach, Fla., and Armacost, NADA's | . = ~~ 
accord has brought about the elimi- | first vice- -president, is a Studebaker | 
: dealer in Kansas Cit Earle M. North 
nation of many dealer sore spots. sas y- HOUSTON.~-Earle M. North, 59, presi- 
Other NADA representatives on| dent of Earle North Buick Co., died of a 


The UAW-CIO during the week 
won NLRB eceertification for a 
bargaining election among garage 
employes of Harry Richard Chev- 
rolet, Bay City, Mich. NLRB 
Trial Examiner George A. Down- 
ing recommended, upon UAW- 
CIO complaint, the renewal of 
negotiations between the union 
and three Ironwood (Mich.) deal- 
erships — Burns Chevrolet Co., 
Point Motor Sales and Gogebic 
Auto Co., Inc. 

The UAW-AFL bested the UAW- 
CIO in an NLRB poll of workers 
at the Marion (Ind.) Mfg. division 
of Dana Corp. The final vote was 
102 to 28 in favor of the AFL affili- 
ate. The Marion division makes 
auto parts. 


the committee include: R. D. Mc-| heart attack Feb. 17 in Phoenix, Ariz. 
Kay, immediate past president and * * #8 
Chrysler-Plymouth dealer in Wich- James L. Terrell 
ita, and George F. Ziesmer, chair- JONESBORO, Ark.—James L. Terrell, 
man public relations committee 50, head of Terrell Motors (Studebaker) 
Pr : here, died at his home Feb. 26 
and Ford dealer in Mankato, Minn. . ss 
Representatives of the auto man- Eu Tri 
ufacturers serving on the commit- sisieinn « pa oe 
° : tom. Se. SHEPACHET, R. I. — Eugene rinque, 
tee are: K. B. Elliott, vice-chair | 56, co-owner of Trinque’s Sales & Service, 
man of the committee and execu-| local Chrysler-Plymouth dealership, died of 
tive vice-president of Studebaker | heart attack here Feb. 18. Mr. Trinque 
Corp.; W. F. Hufstader, distribution |"*¢ Peer * dealer 17 years. 
vice-president of General Motors; | z +” 
A. vanderZee, sales vice-president Daniel J. Olivier 
of Chrysler Corp., and Walker A. LAFAYETTE, Ind. — Daniel J. Olivier 
Williams, vice-president of sales | torn came to Lafayette 33 years ago and 
and advertising, Ford. 





formed Dan Chevrolet Co., died at his 
'home here Feb. 24. 





* . 

Tee industrial labor picture last 

week was darkened by the 
threat of a nationwide strike of 
oil workers. The strike was post- 
poned until today (March 10) when 
the CIO, AFL and independent un- 
ions involved agreed to a week’s 
truce at the request of Federal 
Mediator Director Cyrus Ching. 





Auto Stocks 








March Feb. 1951-52 
5 27 High Low 
Chrysler 69% 68% 82% 65% 
Crosley 2% 2% 5% 2% 
GM 52 50% #854 46 
Hudson 13% 125% 20% 12% | Signs to Handle Willys in 57 Texas Counties— 
a. m6 R ° an 1756 Clinton J. Thompson, of San Antonio, Tex., signs a contract with Willys-Overland as 
Packard 4% 4% “6% 4% distributor for the entire Willys line of Jeeps, trucks, station wagons and passenger 
| Stude. 34 325% 35% 25% | sedans in San Antonio and 57 adjacent Texas counties. Gerry Lyons, general sales 
| Willys 9 8% 12 75% | manager for Willys, is at right. A San Antonio auto dealer for a number of years, 
; Thompson previously had handled Nash and Mercury. The firm's headquarters at 2625 
|Average 23.38 22.72 Broadway, San Antonio, covers 26,000 square feet of floor space. Thompson said 


|C. L. Mason will be general manager as well as retail sales manager for the firm. 
Other appointments included G, R. Terrell, used-car manager; W. C. Oehler, service 
manager; Reily Killian, parts manager, and W. R. Irwin, office manager. 


Cunamee from sooeste of trading on the 
Y. Curb and N. Y. Stock Exchange. 








56 








Engineers Shy fia Substitutes .. . 





Copper Still Called 
Best for Radiators 


(Continued from Page 1) 


stitute system tested has approach- 
ed the copper radiator from the 
standpoint of resistance to cor- 
rosion and wear. 
* * * 
NTIFREEZE-COMPANY chem- 
ists warned that widespread 
adoption of re-metaled radiators 
would entail several years of re- 
search in developing corrosion- 
proof winter coolants. 

“Since the antifreeze suffers 
most of the customer blame for 
a radiator breakdown, no matter 
what the metal ingredients, we 
would want to be especially care- 
ful if substitute materials are 


used,” a du Pont engineer de- 
clared. 
J. R. Holmes, chief engineer of 


General Motors’ Harrison Radiator 
division, revealed that 35 cars us- 


Overcharge Denied 
By Utah Dealer 


SALT LAKE CITY.—Ivan Wal- 
ton, president of Walton Motors, 
Inc., here, said that he had decided 
to make a “test case” out of the 
recent charges filed against him 
here claiming $9,683 overcharges on 
the sale of 137 new cars. 

“The OPS has accused us of vio- 
lating some of its rulings and in- 
terpretations even before they were 
given,” Walton declared. 

The complaint was prepared by 
the Utah district of the OPS, and 
the court has been asked to deter- 
mine the amount of overcharges in 
each cause of action; to award 
damages treble the amount thus 
determined, and to enjoin the de- 
fendant from selling automobiles 
in excess of ceiling prices. 








ing all-aluminum radiators are now 


in “field tests.” 


Obstacles to the aluminum proc- | 


ess, Holmes said, are the high cost 
of the required salt-bath process 
in manufacture and the servicing 
changes entailed in the fact that 
aluminum leaks cannot be soldered 
but must be brazed or welded. 

+ * * 


OSEPH GURSKI, radiator mate- 

rial expediter at Ford, outlined 
various durability and supply draw- 
backs to all-steel, paint-coated 
steel, copper-clad steel, brass-clad 
steel and lead-alloy-coated radia- 
tors. He disclosed that all-zine fins 
had shown up well in tests, but 
that availability of zinc was a 
problem. Copper-clad aluminum 
fins are solderable but very corro- 
sive, he noted. 

R. W. Scoville, supervisor of 
Chrysler’s cooling systems labo- 
ratory, observed that new inhi- 
bitors would be required were 
substitute-metal radiators to be 
universally instituted. Scoville 
said that steel and aluminum 
oxides (rust) can be more harm- 
ful than copper oxide. 

J. H. Cooper, McCord engineer- 
ing vice-president, called for pro- 
grams to conserve copper. by 
shrinking the thickness of the cop- 
per sheets used in radiators and by 
designing front ends to admit as 
much air to the cooling system as 
possible. 

“A reduction of four degrees 
Fahrenheit in the heat pressure 
passing through the radiator would 
save one pound of copper per car,” 
Cooper said. “Eliminating exterior 
design obstacles to air flow and re- 
taining larger grille scoops could 
bring this economy about.” 

Mac Gorpon 





- - Classified Want Ads - - 





_ AUTOMOTIVE NEWS, MARCH 10, 1952 


CLASSIFIED WANT AD DEPARTMENT: 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed "Box No. .. 


lar ($1) per insertion for address and extra service as replies are forwarded, 


received. Display Ads: 


$9.80 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 





in care of Automotive News, 


Detroit 26, Mich." 


unopened, 


add One Dol-% 
the same day 


MICH. 





HELP WANTED 


POSITION WANTED 


DEALERSHIPS AVAILABLE 





$10,000 PER YEAR minimum for service 
manager in one of Southern California’s 
largest dealer operations. The right man 
will earn over $12,000 per year with 
guarantee and profit sharing plan. Must 
be capable executive, mechanical experi- 
ence of secondary importance. The man 
we want is now employed, so all cor- 
respondence will be strictly confidential. 
Position now open. Box 1150, c/o Auto- 
motive News, Detroit 26. 


SERVICE MANAGER—Excellent earning 
potential in large dealership handling one 
f ‘‘Big 3’' in southern city. Prefer man 
under forty-five. Executive and merchan- 
dising ability prime requisite. Good work- 
ing conditions. Modernly equipped shop. 
Applicant must be thoroughly experienced 
and qualified. Salary and incentive. Reply 








to Box 1218, c/o Automotive News, De- 
troit 26. 
AUTO TUNE-UP MECHANIC. Must be 


top Cadillac and Oldsmobile tune-up man. 
50%, group insurance and other benefits. 
Can arrange housing. Do not answer 
unless fully experienced with tune-up 
procedure and Clayton dynamometer. 
Contact Bill Comstock, Rubidoux Motor 
Co., 3595 Market St., Riverside, Calif. 


GENERAL MANAGER. Young, married 
man with excellent automotive back- 
ground. College graduate, Want position 
with medium size ‘‘Big Three’’ dealer. 
Can also invest capital or consider ar- 
rangements for future purchase. Box 
1221, c/o Automotive News, Detroit 26. 


IN WESTERN NEBRASKA, now handling 
Studebaker, 1951 sales over $600,900 
with 150 new, 350 used units sold. Real 
opportunity but must sell. Lease or 
sell real estate. Terms on inventory and 
equipment. Box 1194, c/o Automotive 
News, Detroit 26. 





GENERAL MANAGER—man Friday, 36, 
family, experienced, capable. Prefer east. 


Interested in purchase arrangement. Re- 
Ply Box 1142, c/o Automotive News, 
Detroit 26. 





USED CAR BUYER wants connection to 
buy for large dealer. Can buy to make 
you money. I am a resident of Michigan 
with excellent Michigan buying connec- 


tions, long experience, best of references. 
Write Box 1206, c/o Automotive News, 
Detroit 26. 





USED CAR MANAGER or GENERAL 
MANAGER. 25 years’ experience buying, 
selling, conditioning and advertising. Box 
1196, c/o Automotive News, Detroit 26. 


BOOKKEEPER. Ten years’ auto experi- 
ence. Box 1203, c/o Automotive News, 
Detroit 26. 


DEALERSHIPS AVAILABLE 











PARTS MANAGER, experienced in Ford, 
Lincoln-Mercury. Must have wholesale 
contacts and be able to build up depart- 
ment. Good salary plus incentive bonus. 
Located eastern Pennsylvania, Box 1183, 
c/o Automotive News, Detroit 26. 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 











insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 

FINANCE MAN, functional executive, 


broad experience in motor finance field. 
18 years successful record covering sales, 
operations, management and administra- 
tive duties. Well balanced experience in 
all phases of finance company activity. 
Present position nine years. Unquestion- 


able reputation as to character, integ- 
rity, ability, performance. Would invite 
inquiries from banks or small finance 


Salary commensurate with 
responsibility —- minimum $10,000. Pres- 
ently located in midwest, new location 
open. Resume on request. Box 1207, c/o 
Automotive News, Detroit 26. 


companies. 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


HELP WANTED 


ARE YOU INTERESTED in a sound busi- 
ness future? We offer an exceptional 
opportunity to young men between the 
ages of 23 and 30 who desire a career 
in sales and want to become permanently 
situated. Experience is not necessary. 
Our representatives are thoroughly trained 
at our expense in the products we manu- 
facture as well as our selling and sales 
promotion procedure. They are also given 
supervised training in the field. When 
assigned to a territory, they receive 
weekly advances and guarantee of $488 
monthly until they become fully estab- 
lished. 1951 commissions paid to our 
leading producers averaged $53 per day. 
1951 commissions paid to all full year 
salesmen averaged $35 per day. You are 
invited to consider your future in our 
organization. Write fully, in your own 
handwriting, stating age, education, 
marital status. business records and ref- 
erences to P. O. Box 177, Memphis, Ten- 
nessee, Also inclose a snapshot photo- 
graph « — if available. If you 

ry qualifications, in- 

terviews ill be arranged. We will gladly 
present the facts cencerning our business 
and discuss your future with us without 
obligation on your part. You will be given 
every opportunity to thoroughly familiar- 
ize yourself with our operation before 
making your final decision. ARTHUR 

FULMER, Automobile Seat Cover Manu- 

facturer, Trim Supply Wholesaler—-Mem- 

phis, St. Louls, Charlotte, Loutsville, Lit- 
tle Rock, Dallas, Indianapolis. 


GENERAL MANAGER for aggressive De- 
troit Ford dealer with fifteen hundred car 
contract. Must be experienced in direc- 
tion of automobile agency and good busi- 
ness management manager. The right 
man is capable of coordinating all agency 
operations and assuming responsibility of 
general manager in every sense of the 
word. Opportunity unlimited! Good base 
salary and share of profits. Box 1227, 
c/o Automotive News, Detroit 26. 

















SALESMEN—Car dealer following in Ohio, 
Indiana, Michigan, Illinois, Wisconsin, 
Missouri, Iowa, Minnesota. Large dis- 
tributor body hardware, parts accessories. 


Non-conflicting sideline okay. Unique 
merchandising plan. Commission. Na- 
tional Automotive Parts, Inc., 310 W. 


Cumberland St., Philadelphia, Pa. 





WANTED—Accountant and office manager 
for old established Ford agency of 35 
years in city of 20,000. Contact Sam P. 
Hale 


, Ardmore, 


| KNOCK—-KNOCK! 





HELP WANTED 





Here is opportunity 
knocking at the door of a man who is 
now engaged in selling a product to auto- 
mobile dealers. We have several exclusive 
territories still open in the United States 
for our product, which will not compete 
with your present items, but which will 
enable you to pick up from $300 to 
$1,000 extra a month. Repeat business is 
assured after the first sale. Our product 
is sold exclusively to Buick dealers and 
is now in use all over the country. We're 
looking for somebody with a following, 
somebody who can take a good thing 
and make something out of it both for 
himself and us. Write or wire full partic- 
ulars to Steve Radford, 727 E. Ohio St., 
Indianapolis, Ind. 


SALES MANAGER —If you are under 
forty, aggressive, ambitious, clean living 
and able to think quickly; if your back- 
ground includes college, account or busi- 
ness management; if you have sold inde- 
pendents or perhaps have a sales back- 
ground with a finance company or a 
straight shooting used car dealer—then 
we have a job for you. Guaranteed sal- 
ary plus override to start with—the sky 
the limit for the future. We are a large, 
successful and growing organization in 
Miami, Fla. In reply you may give refer- 
ences or photographs, but no material 
you wish returned, please. Box 1169, 
c/o Automotive News, Detroit 26. 


SALESMAN, covering new car dealers, for 
a strong established line of custom built 
and universal auto seat covers. Priced 
right for volume and continual repeat 
business. Good income from liberal com- 
mission arrangement. Write for details, 
stating full particulars as to territory 
covered, references and any other infor- 
mation. All correspondence held in strict 
confidence. Kristy Manufacturing Co., 
599 N.W. 29th St., Miami 37, Fla. 








GENERAL MANAGER - SALES MAN- 
AGER or partnership desired. Will pro- 
duce profitable volume throughout deal- 
ership. Sixteen years of continuous 
experience in sales and management. 
Prefer buying an interest in business 
with active or participating partner. 
Capable of handilng any phase of the 


business. Age 46. Can invest $10,000 to 
$12,000. ‘‘Big Three’’ dealership and 
southern area preferred. Box 1202, c/o 


Automotive News, Detroit 26. 


OVERSEAS SALES FIELD representative, 
married, 18 years’ automotive experience 
Europe, middle and near east. Formerly 
with two of the ‘Big Three’’—seeks 
overseas position, preferably Europe or 
South America. Earnings expected— 
$10,000 basic salary plus expenses, Age 
38, college graduate, linguist. Available 
March 15th. First class references. Box 
1204, c/o Automotive News, Detroit 26. 





DEALERSHIP, handling Pontiac. Factory 
allotment was 52 units last year. Sold 
321 used units, Net sales run above 
$350,000 a year. New building, 3 years 
old, for sale but would rather lease for 
$250 per month. Located in middle Ten- 
nessee, near Murfreesboro, in a town of 
6,000 population, 60’x60’ shop, 48’x40’ 
parts and showroom. Equipment $7,500. 
Owner has other interests. No agents 
need apply. Write, call or wire Pearcy 
Jennings, Murfreesboro, Tenn. Phone 
2403 or 37 


AGENCY and GARAGE, handling Cadillac- 
Olds-Diamond T, with substantial quotas, 
located in Wyoming’s richest area. In- 
cludes new building 75x140 feet, 4 hoists, 
Bear frame and wheel pit, all parts, 
tools, compressors and machinery. Books 
shown to genuine buyers. Will show 25% 
or better on $160,000 price. Might sell 
business and lease garage. T. C. Hitch- 
ings and Son, 810 14th St., Denver, Colo. 


DEALERSHIP, now handling Buick. East 
Texas oil fields, 100,000 people in county, 
23,000 oil wells. A crop every day. 100 
car deal. Small new building, adjoining 
used car lot on U.S. 80. 16,000 cars pass 
every 24 hours. Very profitable deal. 
$40,000 takes all, no new or used cars, 
will finance part. Can get return in two 
years. Must qualify with Buick factory. 
Box 1215, c/o Automotive News, De- 
troit 26. 

GMC TRUCK DEALERSHIP, 100 unit 
quota, in the center of A-1 truck market. 
Established in 1936 and has a record for 
clean trading and good business reputa- 
tion. Will sell for inventory. Long lease, 
low rent on building. Will finance part 
of sale price. Box 1178, c/o Automotive 
News, Detroit 26. 

FOR SALE—dealership handling Pontiac, 
approximately 100 car contract. One of 
the most ideally located dealerships in 
the heart of the east Texas industrial 
area—$20,000. Factory approval neces- 
sary. Don’t get interested unless you are 
a wheelhorse. $13,500 down, balance 
monthly. Owner’s health failing. Address 
all correspondence to Box 1214, c/o Au- 
tomotive News, Detroit 26. 

SOUTH TEXAS 100 unit dealership, han- 
dling one of ‘‘Big Three,’’ in most pro- 
gressive city. Wonderful climate, going 




















SALES MANAGER. Have car and truck 
following, Queens and Nassau counties in 


L. L, N. Y¥. Recent 5% years volume 
Ford dealer, same territory. Best refer- 
ences. 10 years prewar with Buick 
dealer, Sober, reliable, hard worker, 


good closer, commission only. Will invest 
if desired. Replies confidential. Box 
1205, c/o Automotive News, Detroit 26. 





EXPERIENCED SERVICE MANAGER de- 
sires position, preferably in southeast or 
southwest. Capable of taking complete 
charge of service department, Twenty 
two years’ experience with Ford, Lincoln 
and Mercury and three years’ with 
Kaiser-Fraser. Box 1219, c/o Automotive 
News, Detroit 26. 





SERVICE DIRECTOR—promotional man- 
ager, now employed, desires making 
change southern California, Arizona, 
Texas, Large dealer operation. Box 
1185, c/o Automotive News, Detroit 26. 


. low rent lease. For health rea- 
sons—$35,000 will handle. Must qualify. 





Box 1164, c/o Automotive News, De- 
troit 26. 
AGENCY, now handling Studebaker, in 


northern Ohio with 30,000 population. 
Modern building in A-1 condition with 
excellent lease. $12,500 buys equipment 


and parts. Health causes prompt action 
by owner. Box 1213, c/o Automotive 
News, Detroit 26. 








AUTO AGENCIES 


Large, medium and small ‘Big Three'’ auto 
agencies located throughout the United 
States. DA’ for brochure 


AVID JARET CO. 
Established Over 28 Years 


150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 








DEALERSHIP AVAILABLE 





SERVICE MANAGER WANTED for new 
car dealership and super service station 
in northern New Jersey, now doing a 
half million dollar sales per annum. Must 
be experienced in supervision of complete 
service operation, including parts and 
paper work involved. An outstanding 
proposition for the right man, Furnish 
references and resume of past experience. 
Housing available in this area. Box 1201, 
c/o Automotive News, Detroit 26. 





SALES ENGINEER 


We have a few states available for an ag- 
gressive sales engineer. This is a much better 
than usual opportunity for the right man. 
Write us about yourself, giving age, sales 
experience, education, kind and model of car 
you drive, etc. Applicants enclosing a non- 
returnable snapshot will be given preference. 
All replies held in strictest confidence. Ad- 
dress to sales manager. 


RUBBER-SEAL PRODUCTS CO., INC. 


43 W. APPLE ST. DAYTON 2, OHIO 
Automotive Body Sealing Engineers 
Calling on New Car Dealers 








Inhi 


750 UNIT DEALERSHIP 


NOW HANDLING 


DODGE - PLYMOUTH - DODGE TRUCK 





Owner retiring makes a 


buy accounts receivable or used cars. 


plus taxes and insurance. 


BOX 1181, 





this money making dealership in middle west 
city of 75,000-100,000 population. City is fast growing high income area. Dealer- 
ship has an enviable record of attractive profits. 
and used car and truck sales, service, repairs, body and paint shop and complete 
parts department. Equipment, furniture and fixtures at appraised present day cash 
value. New vehicles, parts and accessories at inventory. Purchaser not required to 
There is no charge for good will. 
buildings and real estate on lease basis of 10% per annum of today’s cash value 


Will require factory approval and approximately $200,000 to handle. 


Write today for information regarding this once-in-a-lifetime opportunity. 
c/o AUTOMOTIVE NEWS, DETROIT 26 


Well-balanced operation—new 


Modern 





VERY DESIRABLE GM AVAILABLE 
Colorado. Average gross $250,000 to 
$300,000. Excellent location. $40,000 will 
handle. Factory approval necessary 
Lease or sell building. Pertinent facts to 
bona fide interested parties. Box 1224, 
c/o Automotive News, Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


411 Curtis Bldg. Detroit 2, Mich. 





FOR SALE. Very exceptional buys in deal- 
erships, now handling Nash, Studebaker 
and Chrysler franchises in the midwest- 


ern states. Leonard J. Schrader, 509% 
East Green St., Champaign, Ill. Phone 
9094, 





OUTSTANDING AUTOMOBILE AGENCY, 
handling Studebaker. Southern Minne- 
sota and Wisconsin. Owner 25 years. 
retiring. Box 1211, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, now handling Dodge-Plym- 





outh, midwest city of 250,000. Have 
good lease. Box 1212, c/o Automotive 
News, Detroit 26. 





HANDLING PONTIAC—Vermont. Bargain 
$35,000. Others. Warren Maslen, White 
Plains, N. Y. 


DEALERSHIP WANTED 


EXPERIENCED OPERATOR of large vol- 
ume Ford dealership—with $25.000—in- 
terested in purchasing part interest in 
medium sized. single point dealership 
with privileze of complete buy-out. Pre- 
fer Ford, Chevrolet, Dodge, Mercury or 
Olds {n midwest or south. Address Box 
1193, c/o Automotive News, Detroit 26. 


PONTIAC or OLDS franchise wanted either 
exclusive or dual. 100-200 units. Location 
secondary to dealership. Have factory ap- 
proval and cash by leasing real estate. 
No agents. Box 1222, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED-—GM or FORD. 
400 units up. Will pay up to $250,000 
eash excluding buildings. Location any- 
where. Factory approval and confidence 
guaranteed. Box 1223, c/o Automotive 
News, Detroit 26. 

















BUSINESS IS TIGHTENING UP 


Now is the time to get your money and get 
out. | am now an automobile dealer and 
would like to expand another dealership. |! 
would like Ford or GM now handling 200 to 
800 cars annually. | have no objection to ter- 
ritory and factory approval is assured. 


Box 1167, c/o Automotive News, Detroit 26 





WANTED TO BUY—Cadillac deal in town 
of 25,000 to 50.000. Have the eash and 
can qualify. Two to four cars a month 





okay. Southwest preferred. Box 1190 
_c/o Automotive News, Detroit 26 
“BIG THREE’’ DEALERSHIP’ wanted 


within 100 mile radius New York City 
Factory acceptance assured. Confidentia! 
Box 1209, ec/o Automotive News, De 
troit 26. 


LINCOLN 





and MERCURY DEALERSHIP 
wanted in Virginia or North Carolina 
Eastern section near coast. Minimum 
150 car contract. Box 1210, c/o Auto 
motive News, Detroit 26. 





GM DEALERSHIP WANTED 


in Michigan, Ohio, Indiana or general mid- 
west area. Will buy outright or an active in- 
terest from dealer who wishes to retire. Al- 
ready qualified with all G.M. divisions. Re- 
plies confidentlal. 
Write Box 1200, c/o Automotive News, 
Detroit 26. 





DEALERSHIP WANTED, prefer Ford or 
GM in é@ast or south. Have availaiie. 
finances and factory approval. Box 1192. 
c/o Automotive News, Detroit 26. 


200 TO 400 CARS. Chevrolet, Ford or (:M 





preferred. Qualified with factories «nd 
ready with cash. Negotiations stric'ly 
confidential. Box 1208, c/o Automo''ve 
News, Detroit 26. 





DEALERSHIP DESIRED by financi:!ly 
responsible party. Locate anywhere. P- 
proval assured and confidence gua 
teed. 12889 Archdale, Detroit 27. 





WANTED FOR CASH 
100 to 250 unit Dealership—prefer Ford 
Chevrolet but will consider Pontiac or M>r 
cury. Cash available and factory appro 
assured. Strictest confidence guaranteed. 
BOX 1217 
c/o AUTOMOTIVE NEWS, DETROIT 26 
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DEALERSHIP WANTED 


AUTOMOTIVE NEWS, MARCH 10, 1952 





USED CARS FOR SALE 


PARTS FOR SALE 





“B'G THREE” 
New England, midwest or west. 
0 cars. Can meet requirements. 
confidential. Box 1220, 
News, Detroit 26, 


BUSINESS OPPORTUNITIES 


MA NUFACTURER’S REPRESENTATIVE | 
for Mexico. 
equipment, former truck sales manager 
Ford Motor Co, of Mexico 1946-195 
U. 8, born and educated, fluent Spanish, 
‘rite R. E. Hervey, Reforma No. 1, 
esp. 401, Mexico City, Mexico. 


DEALER SERVICES 
INVENTORY SERVICE for all auto deal- 


100 to 
Replies 
c/o automotive 














ers—our crews consist of parts man in- | 


entory specialists for your kind of fran- 
hise. Our inventories are unbiased and 
ised to buy or sell dealerships. We are 
ationally recognized for fine workman- 
hip. Phone, wire, write Bill Talbot, Tal- 
bot's Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 


ATTENTION 
DEALERS 


Licensed Used Car Dealer in New 
York will act as buyer for out of 
state dealers. Can also arrange 
for drive outs. 

Box 1226 


c o Automotive News, Detroit 26 











INVENTORY SERVICE 
Parts Accessories 


Large and Small 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


os thle evevOny Cco., INC. 
. 2th S 


Chicago, Mlinois 
Eseex 








INVENTORY SERVICE 
Parts and Accessories Depts. 

Full- |-time _ experts. No , Pickup part-time help; 

and Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1 . Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 

Automotive Inventory Service Co. 

9900 Freeland Detroit 27, Mich. WE 3-6449 











CARS WANTED 























dealership wanted. Prefer | 


| AUCTION 


Covering all lines of truck | 





—AUTO— 


anditiun 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—At— 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 


Auctioneers 














KEN SCHAEFER'S 
The Only Indiana 

AUTO AUCTION 

In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 


915 N. Illinois St. Phone Lincoln 5383 








ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 1951 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 

These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA 
|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 














= ATTENTION DEALERS!! 
ATTENTI SPECIALIZING IN THE SALE OF 
ON EX-TAXIS 
NEW CAR Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
DEALERS Buy Now at Low Prices 
1948 - 1949 
Plymouths — Fords — Chevrolets 
WE WANT . 
1951 and 1952 THE R. A. AGENCY 
” 54TH & LINDBERGH BOULEVARD 
Low Mileage Cars PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
and Trucks SARATOGA 7-2300 SHERWOOD 7-1700 
Write - Wire - Phone 
AUTO AUCTION 
SONKIN MOTOR TIM ANSPACH 
“Mid St 20 
COMPANY PO: Bow Road 
22nd and Granby Street ae, a 
ae Vag EVERY MONDAY ... 12 NOON 
L Phone 4-5474 Member of N.U.C.D.A. and N.A.A.P.A. 

















WANTED! 

1951 and 1952 
LINCOLNS AND MERCURYS 
Must be new and unregistered 

Will Pay Over Invoice 

‘We are authorized Lincoln-Mercury deal- 
ers and guarantee we will not sell these 
tars over O.P.S. ceiling prices.” 

WIRE — PHONE — WRITE 


BALLEW MOTORS 
SANTE FE, N. M. PHONE 3-338] 








METAL STATION WAGONS 
NEW OR USED 
Plymouth - Chevrolet - Pontiac 
Ford - Nash - Willys 
Any Quantity 
ESQUIRE AUTO SALES 


Central fre. East Orange, New Jersey 
hone Orange 4-977! 


397 


— 





WANTED 


New or on, mileage, - wane used cars 
's 


We will pa “ie daller 
Guarantee that these cars will not be 
e-sold above O.P.S. ceiling aprices 

BOGDA MOTOR COMPA 
N. Meridian esis 
Plaza 9575 


WAN TED—New, 1951 Ford passenger cars. 
Cars have to be new and unregistered. 
Wil pay over invoice. ‘‘We guarantee 
that these cars will not be re-sold above 
OPS ceiling prices.’’ Jack Bowker Ford 
Co., Pawnee, Okla. 


101g Ind. 








PARTS FOR SALE 








PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent to a 
new unit. 
Complete stock Hydra-Matics for all cars 
OLDS and PONTIAC 1940-1948 — $99.50 
exchange. 

Catalog sent on request. 
SHIPPED ANYWHERE — SAME DAY 
Write—Phone—Wire 
Ace Automotive Products 
5416 N. Broadway Chicago 40, Illinois 
Phone: Longbeach 1-1773 











BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 


Oldsmobile 


Parts 
24-HOUR DELIVERY SERVICE 


e 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 
Gage & Drummy, Inc. 
21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-6332 











CHEVROLET PARTS 
GMC TRUCK PARTS 


One of the 
Largest GM Parts Wholesalers 
in the Midwest 


We Ship Anywhere Sameday Service 


Phone - Wire - 


JAMES CHEVROLET, INC. 


3721 S. GRAND BLVD., ST. LOUIS 18 MO. 
Phone Laclede 5110 


Write 








HY 
TRUCKS FOR SAL LE | SHOP » EQU IPMENT FOR SALE 
} . : A 
FOR SALE. Two, 1944 Walter four wheel SHOP EQUIPMENT FOR SALE Mode! 
drive trucks, model No. FCKG with five 650 Sioux valve face grinder, good con 





yard bodies and twin cylinder hoists, un- dition, and Amco brake shoe grinder 





derbody scrapers, snow plow attachments | New Harden Chevrolet, Circleville, Ohio 

and full hydraulic controls. One 1945|" °}§#=csenp garmurwr @ 

Walter, model No. FSS, equipment same | _ SHOP EQU IPMENT WANTED 

as above. One 1945, FWD four wheel| GOOD USED WRECKER bed, Holmes’ 

drive truck, model No. M-10 equipment preferred, to go on new Ford truck. Jack 

same as above. These trucks have very} Bowker Ford Co., Pawnee, Okla 

low mileage and are in A-1 condition, | -- ———_---— ~ 

priced to sell. Contact Zoladz Motors, MISCELLANEOUS : 

1389 Bailey Ave., Buffalo 6, N. Y. Phone | AUTOMOBILE TURNTABLE. Used. Ex- 

TA 7788. cellent condition Indoor or outdoor 
NEW TRUCKS. Four Montpelier Urban| farries “my car. Cost new $600. ators 

delivery bodies on 1951 Chevrolet model 241-01 Jamaica Ave. Bellerose, N b . 

3742—%-ton chassis Two OFe lite | cncsemnenemene : — 

foot; two ten-foot. Dealer cost on early} ENGINE REBUIL DING - Crankshaft 

1951 price list. Contact J. W. Hendon, grinding and metalizing. John P. Hughes 

Parkland Chevrolet Co., Asheville, N. C. Motor Co., Inc. 800 Commerce St... 














, gee gee Ly nehburg. Virginia, 
HOLMES HEAVY-DUTY W-45 wrecker a 
with new all steel body on International | 1,000 EMBOSSED BU SINESS CARDS 
1949 KB-6 reinforced chassis. Excellent | $4.50, postage paid. Write for free sam 
condition. 2,750. The Gutermuth Co.,| ple and style chart. Doty Products, 3415 


Elizabethtown, Ky. King St., Portsmouth, Va. 





BUSES FOR SALE | 


FOR SALE—Immediate delivery, new Ford 
school buses, 48 passenger Superior body. 
F.O.B. Franklin, Indiana—$3,895. Boyd 
Lemley Ford Sales, Franklin, Ind, Phone 
977. 





AUTOMATIC BRAKING 
TOW BAR 
Complete with controlled steering 
Guide Cables and 
BRAKE HOOK-UP....... $61 45 
Price includes Federal Excise Tax 
Meets all 1.C.C. requirements 





FORD BUSES 


Used 27 passenger Ford Transit Buses 
(approx. 200 to choose from) 
1941 and 1942 models 
All in operating condition 
Can be driven from the property immediately. 
$300 each. (Special price to dealers and other 
Quantity purchasers.) 
SUITABLE FOR: 
I—Portable used car lot offices 
2—Churches 
3—Boy Scout troops 
4—Construction companies—Portable office 
5—Conversion to: 
(a) Lakefront cabins 
b) Bus House-Car 





QUICK-TOW, Bumper- 


to-Bumper Tow Bar....... $1 9.50 


ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


WE STOCK PARTS 
Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 











c) Merchandise Display oe o-4 Nite 50 38373 
Write - Wire - Phone |} 40 South Clinton St., Chicago 6, Illinois 








TRANSIT BUSES, INC. 
11343 Schaefer Rd. Detroit 27, Mich. 


" EXPORT CONNECTION 











SHOP EQUIPMENT FOR SALE 








CHEVROLET 
PARTS 
YOU NAME IT... WE HAVE IT 
One of the largest stocks in midwest 
Write — Phone — Wire 


Instant Action 


FERRELL-GLANVILLE 
CHEVROLET 


5710 S. Ashland Avenue, Chicago 36, 
Phone: Republic 7-6200 


Ilinois 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 





NEW 51 FORD 8J1% T, 3 speed transmis- 


sion. Will trade for 48-52 4 speed syn- 
chronized. Brown Auto Parts, Carey, 
Ohio 





Genuine Studebaker Parts 
WE SHIP ANYWHERE 
Wire—Phone—Write 

Any Scarce Items—Body, Engine Parts 


NORTH SIDE MOTORS 


4232 Natural Bridge St. Lovis 15, Mo. 
LU 4 








ACCESSORIES WANTED 








We Pay 


A reliable export firm with large automo- 
tive clientele throughout Latin America 
and Middle East markets, now handling 
the exclusive export distribution for a 


NATIONAL CASH REGISTER bookkeeping 
machine, style 30412, 118Y, 15” carriage. 
Factory No. 3-62213. Three total machine 
with cross foot total. Perfect condition. 








Selling because of husband’s death. Ina | leading tire manufacturer, desires exclu- 
Shaffer, P.O. Box 3, Franklin, Ind. sive connection with reliable authorized 
LEMPCO BRAKE DRUM LATHE. all| distributor of United Motors lines or man- 
adapters for trucks and cars. Priced to| ufacturer of replacement parts and/or 
sell. Britts Motor Co., Mt. Airy, N. C.| accessories. Will buy for own account 
Telephone 542. -_ s . 
with irrevocable letters of credit. Excellent 
MODEL CF-12 Ozone generator. Excellent | references. 


condition. Ideal for garage fume control. 
Bickelhaupt Motor Co., Clinton, Iowa. 


LIQUIDATION BY PUBLIC AUCTION 


One of the Largest NEW Automotive Parts Inventory 
Ever Offered for Sale at Auction 


AUTOMOTIVE PARTS DISTRIBUTORS 


DODGE — PLYMOUTH — CHRYSLER — DeSOTO 
AUTO-LITE — MOPAR — TOLEDO 
and other Standard Brands 


55 FRANKLIN ST. (cor. Lansdowne) CAMBRIDGE, MASS. 
(2 Blocks from Massachusetts Ave.) 


TUESDAY, MARCH 18th, 1952 AT 11 A.M. 
EXTREMELY LARGE, COMPLETE SELECTION OF NEW PARTS FOR 
DODGE — PLYMOUTH — CHRYSLER — DeSOTO 
AUTOS AND TRUCKS FROM 1939 TO 1952 MODELS 


ENGINES * MANIFOLDS * BEARINGS * GEARS * VALVES * HUB & DRUM 
ASSEMBLIES * PISTONS * BUSHINGS * FANS * FAN 


CLUTCH DISCS * FUEL 
ENTIAL CASES * KNUCKLE ASSEMBLIES * RING & PINION ASSEMBLIES * 
SHOCK ABSORBERS * KING PIN SETS * 


RODS * OIL SEALS * BRAKE LININGS * 
SPRINGS * EXHAUST PIPES * REGULATORS * DISTRIBUTORS * GASKETS * SEALS 


* BOLTS * WASHERS * STEERING WHEELS * HINGES * PARKING & TAIL LIGHTS * 
HEAD LIGHTS * HORNS * POINT SETS * MOLDING * HOSES * THERMOSTATS 
* and many other items for practically every repair job. 
TERMS: Cash or Certified Check — Immediate Delivery 
Sale by the Order of the Owners 
Everything will be sold in Individual Trade Lots 
Sale Subject to O.P.S. Ceiling Price Regulations 
Premises will be open for Inspection Monday, March 17th from 9 A.M. to 4 P.M. 
FOR FREE CATALOGUE OR ADDITIONAL INFORMATION 
WRITE — PHONE — WIRE 


AARON KROCK & CO., AUCTIONEERS 


THE ORIGINAL AND ONLY AUCTIONEERING FIRM BY THIS NAME 
288 Main St., Worcester, Mass. Tel. 3-7261, 
Est. Since 1915. Greater Results Through Experience 


Box 1225, c/o Automotive News, Detroit 26 














3-7262 











SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 
ACT QUICKLY!! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y. C., N.Y. 
SAcramento 2-7600 























TRUCKS FOR SALE 
FOR SALE-—No reasonable offer refused, 
1952—652 4-cylinder GMC Diesel, 151” 
W/B, air brakes, 10.00x20 tires. Box 
1216, c/o Automotive News, Detroit 26. 








AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 














pm meee ee rrr rarer 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 














for which check is attached ["] or send bill [_] 
| 
AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
Milectee sane ° eR Wad SRDREROSEDAOADADASDEROR SOO 0654 8066 eRe ee eel 
Peery rrr rr rr rare rere re ene Whi. 6 cicckne | 
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TRADE CONNECTION: | 
Car Dealer () Truck Dealer [] Manutocturer []_ | 
Jobber (] Insurance (1) Financial () Supplier 1 | 
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Almost twice the safety ! 


When a man or woman becomes the owner of a brand-new set of the new 


Fisk Safti-Flight tires, they get an entirely new tire experience. 

The new Fisk owner instantly travels on a higher level of safety—getting almost 
twice the stopping power and skid resistance of ordinary tires. 

The new Fisk owner always feels more keenly about the tires under him. He 
feels and enjoys a greater certainty of safety in every moment of his driving—in 
any weather—under any driving condition. 

These practical values are further increased by the deeper tread measurements 
of the tire—containing almost twice the safe mileage capacity; and, by the special 
terraced and protected sidewalls that put real beauty into tires—where beauty 
never was before. 


Sy RTae!” 


FISK 


Division of 
UNITED STATES RUBBER COMPANY 





